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Moose Mountain Pro Rodeo July 20 and 21
BY KARA KINNA

Kennedy, Sask. may be a commu-
nity of just over 200 people, but come 
time for the Moose Mountain Pro Ro-
deo, this little community goes all out 
to host the thousands of people who 
arrive there to see one of the only pro 
rodeos in small town Saskatchewan.

This year marks the 87th annual 
Moose Mountain Pro Rodeo, which 
will be held July 20-21 as competi-
tors—some of them fairly fresh from 
the Calgary Stampede—come to town 
to compete.

But it’s not just the competitors who 
come from far and wide. So do the 
spectators.

“There are people who come from 
all over,” says Moose Mountain Ro-
deo President Tye Cancade. “There 
is a couple that come up from Prince 
Albert every year and I know there is 
a couple from Cold Lake, Alberta that 
come. We usually have several peo-
ple from England coming over. They 
come to Calgary (for the Stampede) 
then they swing over to Kennedy for 
a weekend. One of our sponsors, Va-
derstad, their big guys that are from 
Sweden are coming over here just for 
the rodeo.”

Cancade says they typically get 
4,000 to 5,000 people through the 
gates over the two day period.

It takes a lot of volunteers to pull 

get a lot of help every year.
“Usually we have somewhere be-

tween 100-150 volunteers. We have 
one volunteer that come every year 
from B.C. We have volunteers coming 
from Kipling, Moosomin—all over.”

Cancade says its unique to have a 
pro rodeo in a town the size of Ken-

nedy, which is part of the attraction.
“It is very strange. There are only 

two or three other communities in 
Alberta and B.C. that are our size, or 
probably a little bit bigger, that have 
them, and we are the only one in Sas-
katchewan. Regina is going host to 
pro rodeos this year, but they’re all 
invitational or you have to qualify for 
them, so we are the only open pro ro-
deo, and it is a pretty big deal for such 
a small community.”

Cancade says it appears that inter-
est in the rodeo is growing.

“Three years ago it was the biggest 
crowd we’ve ever seen. In the grand 

days the beer gardens were packed. 
There were people sitting on lawn 
chairs anywhere where they could 

“I know the rodeo has been pro-
moted a lot more. On our Facebook 
we promote the heck out of it. With 
The World-Spectator and 620 CKRM, 
they’re promoting us, and I think it’s 
just an interest for some people. I’ve 
had people come up and say they’ve 
never been to a rodeo and they had 
to come check it out. A lot of people 
come out of the city and they don’t 
get a chance to see this and they hear 
about the Calgary Stampede and the 
cowboys that are coming from there, 
so I think maybe that’s part of it.

“People want to get away from the 
city for the weekend, and where better 
than to go than a town of 200 people.”

This year’s rodeo will be much the 
same as last year’s, with the rodeo on 
Saturday night and Sunday afternoon, 
as well as a few other events on that 
weekend.

Continued on Page 33

A bareback rider hangs onto 
his bronc during last year’s 

Moose Mountain Pro Rodeo.
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KARI’S KLOSET
FASHIONS FOR ALL WOMEN

705 Main Street   •   Moosomin, SK   •   kariskloset@hotmail.ca

WWW.KARISKLOSETONLINE.COM

Monday - Saturday:  
9:30 a.m. - 5:30 p.m.

             www.facebook.com/mcphailtravel/                @mcphail.travel.boutique 

Open Monday to Friday 9 a.m. to 5 p.m.
Saturday 10 a.m. to 2 p.m.

Moosomin SK , 306-435-3836 

Toms · Ten Tree · LOLE · El Naturalista · Fig
  Kavu · Tonic · Park & Buzz · The Giving Keys

Sun Bum · Swell · Spiritual Gangster 
Miz Mooz · Mantra Bands 

Heidi Swapp Letterboards & Lightboxes
AND MUCH MORE!

Fully Appointed Travel Agency

630 Main St. Moosomin, SK
100% Locally Owned

(306) 435-3345 •1-800-330-3484
www.moosominpharmasave.com

Main Street
Moosomin, SK
306-435-3040

Your  
Community 

Builder

Enter at all 
Moosomin 
locationsBorderland

346 KING STREET  •  VIRDEN, MB

BUSINESS HOURS:
Monday - Saturday: 9 a.m. - 6 p.m.

Sunday: Closed

www.kullbergs.ca
204-748-3331

Let Our Family Help Your Family!
1004 North Front Street, Moosomin, SK 

306-435-2949

Great Selection of Car, 
Light Truck, Ag & 

Semi Tires

24 Hour 
Service!

Furniture & Electronics

27 Railway Ave, Redvers SK
306-452-6309

Furniture  
Electronics  

Traeger 
Grills

306-745-398739987

615 MAIN ST.  •  ESTERHAZY, SK 

MULLETT’S

1987 - 2019
and just getting

started

Your one-stop summer shop for  
hardware, household and outdoor supplies!

306-435-3919 
604 Gordon St. – Moosomin, SK

Monday to Friday: 9 a.m. - 6 p.m.  
Saturday: 9 a.m. - 5 p.m.

www.homehardware.ca

MOOSOMIN, SK
306-435-2464

ESTERHAZY, SK
306-745-3915

Service • Parts • Autobody • Detailing
1-800-880-4533 • (306) 435-3313 

#1 Highway East • Moosomin, SK

celebrationford.com

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

 HIGHWAY 8 , ROCANVILLE SK 
 306-645-2112

See us for all your Car, Truck, 
Ag and Auto needs!

Universe Satellite 
Sales Ltd.

520 Railway Ave.  •  Rocanville, SK

306.645.2669
www.universesatellite.com

Shop at these participating businesses and enter 
to win a $100 gift certifi cate to each business!

Draw Date: September 4, 2019
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Liquor Franchise &
Reverse Osmosis 

Bottled Water
Open 9 am - 5:30 pm
Monday - Saturday
Home Delivery &
In Store Pick-up

122 Ellice Street, Rocanville SK
306-645-2828

Moosomin, SK • 306-435-3906
Hardwood • Laminate • Tile
Carpet • Linoleum • Vinyl

We do Kitchen Craft Cabinets

709 Main St. — Moosomin, SK 
306-435-2725

Bioflex 
BY MEGAN

306-740-0175
Esterhazy 

Langenburg • Yorkton

RED/INFRARED/LASER THERAPY
- Headaches
- Whiplash
- Rotator Cuff injuries
- Osteoarthritis
- Tennis elbow
- Carpal tunnel syndrome
- Spinal stenosis
- Disc herniation
- Bursitis
- Muscle ligament tears
- Achilles tendonitis
- Plantar fasciitis

PROMOTES HEALING AND 
LASTING PAIN RELIEF

$19.99 8 Pieces of Chicken
1 Medium Fries

8
PCS.

$26.99 12 Pieces of Chicken
1 Large Fries

12
PCS.

$34.99 16 Pieces of Chicken
1 Extra-Large Fries Fries

16
PCS.

$39.99 20 Pieces of Chicken
1 Extra-Large Fries Fries

20
PCS.

CHICKEN & FRIES

KFC PIZZA HUT
1201 PARK AVENUE  • MOOSOMIN, SK • 306-435-3371

Shop at these participating businesses and enter 
to win a $100 gift certifi cate to each business!

Draw Date: September 4, 2019

457 Main Street  •  Esterhazy, SK
efb@sasktel.net 306-745-2965

Your fl ower 
store and 

much more!

Brand name clothing and footwear for 
men, women & children

BRANDS WE CARRY:
Hurley, Fox, Billabong, Element, RVCA, Volcom, 

Silver Jeans, Dex, Hillberg & Berk,Oakley 
(Clothing & Sunglasses),  Toms, Sanuk

Open Monday - Friday:
9:30 a.m. - 5:30 p.m.

Saturday:
10:30 a.m. - 4:30 p.m.

 
MONDAY- FRIDAY  10 A.M. - 5:30 P.M.

815 BROADWAY AVE. 306-435-2154 MOOSOMIN, SK

FURNITURE • BEDDING • appliances

TRY OUR NEW

Pineapple 
Summer Menu

290 FRONTAGE ROAD WEST
VIRDEN, MB

204-748-6500

SAPARA’S 
DRUG 
MART

306-745-6662
Esterhazy, SK

Monday- Saturday
9 a.m. - 5:30 p.m.

During the 
sizzling summer 

months, see Sapara’s 
Drug Mart for all 
of your seasonal 

needs!

306-745-3500
515 Main Street   •   Esterhazy, SK

YOUR ONE STOP SHOP 
FOR EVERYTHING 

FIREARMS 

AND ARCHERY

VIRDEN, MB

P (204) 748-2454
E sales@wolverinesupplies.com

WOLVERINESUPPLIES.COm

410 MAIN STREET   |   ESTERHAZY, SK

306-940-8464
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PLEASE BRING YOUR OWN LAWN CHAIRS
For more information visit: www.wawota.com

AAAAA SSSSSPPPPPEEEEECCCCCIIIIIAAAAALLLLL TTTTTHHHHHAAAAANNNNNKKKKKSSSSS TTTTTOOOOO OOOOOUUUUURRRRR DDDDDIIIIIAAAAAMMMMMOOOOONNNNNDDDDD AAAAANNNNNDDDDD GGGGGOOOOOLLLLLDDDDD SSSSSPPPPPOOOOONNNNNSSSSSOOOOORRRRRSSSSS

WAWOTA HERITAGE DAYS
WAWOTA  VALLEY JACKPOT 

RODEO & KIDS GYMKHANA

STEER MUGGING  •  DOCTORING  •  WILD COW MILKING
SADDLE HORSE RACE  •  TEAM SORTING

VISITORS FROM RIDER NATION 
IN ATTENDANCE!

GATES OPEN AT 8 A.M.

• Interdenominational service at the Splash Park 
with Potluck to follow

• 2 p.m. Town Wide Parade
• 3:30 p.m. Wheels n’ Saddles Show & 

Shine and Driving Demo
• 4 p.m. -7 p.m. Jackpot Rodeo
• 5 p.m. - Roast Beef Supper 

Hosted by Wawota Town Council

• 7 p.m. - 10 p.m. Wawota Has Talent 
Variety Show. 
Headliner: Chris Byrne “Newfi e”

• Horseshoes
• Kids Activites
• Bouncers - NEW! 100 ft. 

Obstacle Course & Ninja Dome
• Vendors
• Fireworks
• Lions Beer Gardens & Cabaret

GATES OPEN AT  2 P.M.

Wawota 
Recreational

 Board

Brehaut Bros.

LAND & CATTLE
Langbank 

Co-op
Borderland

Co-op

CHIMO 
BUILDING CENTRE

ALL your home building needs!

$10 Adult
$5 Ages 6-10

FREE 5 and under

(2 Adults, 3 Kids)
$50

DDDDDDDDDDDDDDDDDDDDaaaaaaaaaaaaaaaaaaaaiiiiiiiiiiiiiiiiiiiillllllllllllllllllllyyyyyyyyyyyyyyyyyyyy 
Gate Prices:

WWWWWWWWWWWWWWWeeeeeeeeeeeeeeeeeeeeeeeeeeeeeekkkkkkkkkkkkkkkeeeeeeeeeeeeeeennnnnnnnnnnnnnnddddddddddddddd
Family Pass:

• 8a.m. Pancake Breakfast Hosted by 
Wawota & District Fire Dept

• Kids Gymkhana
• 4-H Drill Team Demo

• NEW * Kids Mini Power 
Wheels Derby

• Horseshoes
• Vendors
• Beer gardens
• Face Painting
• Petting zoo
• Slip n’ Slide
• Bouncers
• Stick Horse Races
• Pie Baking Contest

PEOPLE MOVER 
ON SITE

Wawota 
Village 

Inn
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Hybrid Fall Rye
A  N E W  L E V E L  O F  C E R E A L  C R O P  P R O F I TA B I L I T Y

With yield up to 137% of the 
checks, hybrid fall rye not only 
outperforms conventional rye 

Call, text or e-mail to 
get more information

Daryn Woods
306.435.6631 (CELL)

306.645.4423 (PHONE)

darynw@ferndaleseeds.com

Disclaimer: This crop budget is based on estimated farm and market values across Western Canada. Farm 
producers are recommended to conduct an individual analysis for their operation. Visit fpgenetics.ca to see the 
entire profi tability story.

41:2c

Contact us now for
and customer loyalty offer

Follow us on Twitter
 @FerndaleSeeds



 Plain and Valley July 201930

0% FOR 60 MONTHS

Pierson, MB

204-634-2293
sales@leesservice.ca

www.leesservicecentre.com
MONDAY - FRIDAY: 9 A.M. - 6 P.M.

SATURDAY: 9 A.M. - NOON

Introducing Vermeer N-series balers - the newest models in the fl agship line from 
the company that started it all. Heavy-duty components provide superior strength 
and durability. Smart features like the available automatic pickup clutch and 
auto lube system further extend machine life. Plus, they’re backed by the best 
distribution network in the industry. Vermeer 604N/605N balers are here to stay.

NEW
Farm King 
EZP2400 

Post Driver

NEW
Farm King 
Y655 72” 
Finishing 

Mower

NEW
Farm King 
Y755 84” 
Finishing 

Mower

NEW
Anderson 
IFX660 

Wrapper

NEW
Deutz Fahr 

5130 
127 HP

USED
Case 

JX1100U 
98 HP

$59,900

NEW
Deutz 

Fahr 6185 
RC Shift
 188 HP
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JD 9510R 4WD Tractor with 4410 hours, JD 8640 4WD tractor with PTO
JD 5055E FWA tractor with JD 553 FEL and 3 PTH, JD 200C track hoe 
excavator with grapple, JD 4930 SP 120’ sprayer with 2210 hours and 
sectional control plus Norac Boom height, 4-Goodyear 620/70R46 sprayer 
tires and JD rims, 2008 JD 9770 STS combine with 2299 rotor hours 
with 20.8-38 duals, 2008 9770 STS combine with 1916 rotor hours with 
800-65R singles, 2- JD 635F straight cut 35’ headers with pickup reel,
JD 615P pickup header, 2007 Macdon PW7 pickup header, J&M 875 grain 
cart 875 bushel, Koenders poly swath roller, 2006 Kenworth T800 highway 
tractor 13 speed with new clutch and transmission, 1999 IH Eagle highway 
tractor with 10 speed, 2003 Ford F-650 Cummins diesel sprayer tender 
truck with automatic and custom deck also comes with Chem Handler
II and pumps, 1986 IH S1700 diesel gravel truck with 5 speed, 2015 Timpte 
40’ 2 compartment grain trailer with remote hopper openers, 1984 Wilson 
40’ aluminum 2 compartment grain trailer, PJ 24’ tandem dual axle fl atdeck 
trailer, Double K 20’ tandem fl at deck trailer with 7000 lbs. axles, 2008 Morris 
61’ Contour air drill with Morris Eight Series XL air tank with dowuble shoot 
and paired ow openers, 2015 Brandt 50’ Countour Commander 5000 heavy 
harrows with hydraulic angle tilt, JD 1600 31’ cultivator, Mainero 2235 9’
grain bagger, Richiger EA-240 grain extractor, 2013 Batco 1545 grain 
conveyor with 26.5 Kohler engine and mover, Wheatheart portable drive 
over pit auger, Brandt 10-70 swing auger, Brandt 10-60 swing auger, REM 
1026 grain vac, Brandt 8-40 auger with Honda engine, Sakundiak 6-37 
auger with Honda engine, 2 – Westeel/Viterra 18-05 4900 bushel hopper 
bottom bins, 2 - Westeel Rosco 1800 bushel hopper bottoms,  Meridian 70 
tonne fertilizer bin, Darmani 5600 bushel fi n with steel fl oor, Darmani 5600 
bushel bin with steel fl oor, Edwards Grain Guard aeration fans, Edwards 
Grain Guard propane heater dryer, JD 2630 GPS display, JD 1800 GPS 
display, JD Starfi re 3000 GPS receivers, Allied 1080 3 PTH snow blower, 
Farm King Y840 3PTH snow blower, Schulte XH-1500 Series rotary mower, 
Schulte pull type scraper, Rockomatic rock picker, 1600 gallon black poly 
water tank, 1000 gallon fuel tanks & pumps. 

SATURDAY, AUGUST 10, 2019 • LAMPMAN, SASK.
FROM LAMPMAN GO EAST TO JUNCTION OF HWY 361 & HWY 604 TURN NORTH 

4 MILES, 1 MILE WEST & 1 MILE SOUTH 
10:00 A.M. • WATCH FOR SIGNS

Visit www.mackauctioncompany.com for Sale bill and Photos.

Join us on Facebook and Twitter. 

306-421-2928 or 306-487-7815
Mack Auction Co. PL 311962 

www.mackauctioncompany.com

FARM EQUIPMENT AUCTION
BEN & DAWN KAUTZ

306-487-7131

7:1c

Bill 
Klassen Auctions Ltd.

Bill Klassen Auctions Ltd.
Ph: (204) 325-4433 • Cell: (204) 325-6230 • bill@billklassen.com 

www.billklassen.com

CONSIGNMENT YEAR 32 IS COMING UP!
YARD OPEN FOR RECEIVING ON JULY 26, 2019 
See www.billklassen.com for times, dates, pictures, etc. Call 204-325-6230

MONDAY, AUGUST 5, 2019
This is Manitoba’s largest consignment auction! We run 5 rings all 
day. Over 1800 bidding numbers out in each year. We have header 
trailers, land level scrapers, etc. brand new from Mexico and local 
machinery and more as well! You  need to see it to believe it!   
Buyers from Canada, USA, Mexico, Belize, Bolivia, Paraguay.

19071PS1

BY RICHARD KAMCHEN
Loan insurance is an important risk 

management tool that can allow farms to 
carry on after a tragic event. A disability or 
untimely death to key farm personnel can 

debt obligations, but loan insurance can 
mitigate that risk, says Terry Betker presi-
dent and CEO of Backswath Management.

“The need for liquidity at the time of an 
unexpected death is the primary reason 
most farm business owners choose to in-
sure themselves with creditor or person-
ally owned life insurance,” says Pete Aars-
sen, president of Maple Creek Partners.

Another motivation is business conti-

usually adult children, have available cash 
to continue business operations and are 

conditions or terms, often in the name 
of the long-time principal farm operator, 
Aarssen explains.

-
surance, a product of larger loans, to re-

values, says Betker. “It is entirely common, 
almost required, to carry millions of dol-
lars of debt in order to meet the farm busi-
ness plans for the typical farm enterprise 
today,” Aarssen says.

Loan insurance policies assist by tak-
ing into account retraining, adapting 
and replacing in the event of accident or 
death, adds André Fagnou, director, pric-

ing and products at Farm Credit Canada. 
In a worst-case scenario—loss of life— 
the amount of a policy could be applied 
to a loan, and could even completely pay 

depending on the coverage, Fagnou says. 
-

monly has an option for life insurance on 
that loan, Fagnou says.

with numerous providers, including FCC.
Fagnou recommends farmers under-

-
gram because all are not equal. One com-
mon feature to look for is whether the 
amount of the premium decreases with 
the outstanding principle balance of the 
loan, Betker says. A potential drawback is 
that some creditors might still require the 
assignment of real property as collateral to 
a loan, notes Aarssen. A lender forcing the 
liquidation of a piece of property to repay 
a loan could thereby jeopardize the future 
of the farm, he says.

“In a competitive market, just like when 
purchasing a car or a needed piece of 
equipment, one should seek out the advice 

Aarssen says.
Loan insurance can save a farm from 

sinking under debt in the event of accident 
or death, but not all programs are equal. In 

explore options to understand the features 
-

vesting.

Reduce risk with loan insurance



BY TRUDY KELLY FORSYTHE

Farm business planning 
experts and farmers them-
selves agree: a business vi-
sion is a critical element to 
success.

Michelle Painchaud, 
president and CEO of 
the consulting firm, 
Painchaud Performance 
Group, is a firm believer in 
vision.

“It is motivating, inspir-
ing and aligns everyone to 
one common goal or des-
tination,” Painchaud says, 
explaining a farm vision 
is the desired destination 
where a farm wants to be. 
“It is like a travel destina-
tion when one is planning 
a special trip.”

The value of vision
A clear vision provides 

focus and helps farms 
make better decisions, 
Painchaud says. That’s be-
cause choices are made to 
ensure they align with the 
farm vision.

It’s also valuable when a 
farm is transitioning man-
agement or ownership. 
Painchaud says whether a 
farm consists of three, 25 
or 300 people, a vision gets 
- and keeps - everyone on 
the same path.

“The older generation 
has been doing this for a 
long time, so they know 
what they are thinking,” 
Painchaud says. “A son 
or daughter may wonder, 
‘what’s my role? How am 
I going to be involved?’ 
Without vision, they will 
be scattered and doing dif-
ferent things,” Painchaud 
explains. “Vision brings 
alignment.”

Strong vision,
strong farm

When Wayne Rempel 

became the CEO of Kroek-
er Farms in Manitoba in 
2002, he knew the impor-
tance of having a strong 
vision for the farm.

“Vision is the long-term 
goal of where you want 
to be some day,” Rempel 
says. “If don’t have a long-

term goal, you won’t do 
it.”

He developed a vision 
statement for the farm 
when he started in his 
role, and when the farm 
rebranded a few years 
ago, a marketing firm 
was brought in to assist, 

in part with development 
of a new vision. The new 

vision captures the same 
goals as the first and main-

tains the company’s com-
mitment to healthy food 
and the environment.

But Kroeker Farms’ vi-
sion statement does more 
than guide the farm’s stra-
tegic plan.

“The marketing com-
pany really felt our vision 
statement could help do 
the marketing of our story 
that we could tell the rest 
of the world,” Rempel 
says. “Before it was in-
ternal for our employees; 
now it’s external as well.”

Bottom line
A clear farm vision 

provides focus and helps 
guide daily decisions, no 
matter the size of the oper-
ation. Experts recommend 
making the time to create 
a farm vision and ensuring 
it’s used once it is created. 
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Contact our local Bins & Equipment Reps today! 
Virden 204-748-2843    Kenton 204-838-2358   Pierson 204-634-2328VALLEYVIEW 

Meridian Galvanized Bins 
1605 Hopper Combo, BU4200

Meridian Galvanized Bins
1605 Hopper Combo

BU4200

Box 144 • Medora, MB • R0M 1K0

Ph: 204-665-2384 
Cell: 204-522-5410 • Cal Vandaele
www.vandaeleseeds.com

GRAIN BUYING AND CONTRACTING
• Rye (all grades and varieties)
• Flaxseed: Brown & Golden
• Peas: Yellow, Green & Maple

FARM PICKUP AVAILABLE!
• CGC Bonded
• Call us for top dollar before you 
 market your grain

For pricing and information contact:
Cal Vandaele “The Rye Guy”

7:3c

How does your farm vision lead to success?

306-435-7472 4:6c
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Custom Silage 
Chopping
Full or Partial 

Service Available

TED 204.512.0754    
 WARREN 204.851.1751

www.carlylerv.com

CARLYLE R.V. & LEISURE LTD • 306-453-6773
Check out this unit and many more at 

www.carlylerv.com
Voted “Saskatchewan’s Best Place To Buy An R.V.” 

171RKCT. Rear bike rec. hitch, solar prep, s/steel appliances, all 

Led lighting, air cond., spare tire, & plenty more!! Weighs 3,009 lbs. 

2018 Keystone Bullet Colt

Only $23,900 or 

Only $78 bi-weekly, 
* with 0 down payment!! oac.

28RBS Loaded, central vac., 50” LED tv, 15” spare tire kit, ext. ladder 

& shower, free standing dinette and chairs, tri-fold sleeper sofa.

2018 Hideout

Only $29,975 or 

Only $99 bi-weekly, 
* with 0 down payment!! oac.

335MK. Life Size Pkg., Black Label Edition, automatic leveling system, 15k btu 

a/c, plus a second 13.5k btu a/c, free standing dinette and chairs, and lots more!

2018 Laredo

Only $46,950 or 

Only $156 bi-weekly, 
* with 0 down payment!! oac.

281DBS. Sleeps up to 10!! Loaded, 2 bathrooms, outdoor kitchen, 

rear pwr. stab jacks, 15,000k a/c, and so much more!

2018 Keystone Hideout

Only $35,850 or 

Only $119 bi-weekly, 
* with 0 down payment!! oac.

290SRL. El awning, solar panel prep, backup camera prep, automatic el. 

leveling system, free standing dinette, 15k a/c, two – 8cf fridges, second a/c. 

2018 Keystone Laredo Super-Lite

Only $49,975 or 

Only $167 bi-weekly, 
* with 0 down payment!! oac.

25E STS tri-toon. 200 HP Suzuki engine with 5 years warranty. Pearl White exterior with the Black-Out trim 
pkg., lighting pkg., 3.0 Performance pkg, Deluxe Option pkg 2, Lighting pkg, privacy hoop and curtain, 
Hummingbird color GPS, Sirius Satellite, black sport ski bar, 4 person sit-up bar, and much more!! Reg: 91,250. 

2018 Berkshire 

July Sale Price $49,975 

or Only $279 bi-weekly, 
* with 0 down payment!! oac.

Non-Current Blow-Out

$36,500
$121

SOLD!

Barnard
 Bros.
CUSTOM CORRAL CLEANING

Devon Barnard
306.434.7405 

(CELL)

Evan Barnard
306.434.7191 

(CELL)
Two Horizontal Trucks • Payloader • Skid Steer
Taking bookings for upcoming 2019 season!

7:1c

www.yacauctions.com

Yorkton Auction Centre
Planning on selling 
some Equipment or 

having a Farm Auction?
Need an appraisal on assets?
Give our Sales Manager a call today!

Trenth Guenther: 306-621-4739

10:tfc

Continued from Page 25
“He owns a stock contract company by 

the name of Prime Time Rodeo, and he 
was All Around Cowboy in 1991 for Pro 
Rodeo Canada, and he has been producing 
some of the top bucking horses and selling 
them to Gold Rodeo Stock in Alberta, and 
they’ve been featured at Calgary and then 

Cancade says Lawrence is a local who 

presentation to him will be made during 

It’s a lot of work to run the pro rodeo in 
Kennedy every year, but Cancade says it’s 

“There is only one thing that keeps the 
town alive and it happens to be the pro ro-
deo, and the rink in Kennedy, so we have 
got to keep those things going and keep 

-
works out at the lake, and Whitewood has 
their rodeo and a couple golf tournaments, 
but in Kennedy it’s just the rodeo, and that 

“Every year you look at the books and 
you look at numbers and you go into 
doubt, but somehow we keep pulling 

when we get the audience there, they are 
the ones that keep encouraging us to do 
it, just seeing how many people actually 
will come out whether it’s rain or shine or 
so hot that you can’t breathe—they’re still 

“It’s a huge undertaking, and when you 
see Saturday afternoon that the grand 
stands are empty and within half an hour 
all of a sudden they are packed full, that 
gets your blood going and you know it is 

-
day at 1 pm everyone is packed into the 

anywhere and you know it is going to be 
a good weekend and it keeps your head 
above the water and keeps you wanting to 

Moose Mountain Pro Rodeo July 20 and 21

A steer wrestler at last year’s rodeo.
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25% OFF
SELECT COMBINES

WE’RE HERE FOR YOU. 
WE’VE DROPPED OUR PRICES 

SO YOU CAN 
UPGRADE YOUR HARVEST.

Contact your local Sales Team 
for more information:

Pattison Ag Moosomin 
HWY 1 & 8 NORTH 
(306) 435-3301
Or visit us online: preowned.pattisonag.com

Terms and conditions apply. This offer expires August 1, 2019.

USask-led group awarded $1.65 M to train young 
scientists for expanding plant protein industry

BY USASK RESEARCH

PROFILE AND IMPACT

An interdisciplinary uni-
versity group led by Uni-
versity of Saskatchewan 
researcher Michael Nick-
erson has been awarded 
$1.65 million by the federal 
granting council NSERC 
to train a new generation 
of innovative plant protein 
scientists to help indus-
try satisfy the exploding 
worldwide demand for 
meat alternatives.

“This major public in-
vestment in research and 
training presents a novel 
and exciting opportunity 
to leverage our univer-
sity’s expertise and invest-
ment in both agricultural 
research and agri-food and 
bioproduct development 
for a sustainable future,” 
said USask Vice-President 
Research Karen Chad.

“By working across disci-
plines and institutions, and 
engaging with industry, 
this innovative project will 
provide young scientists 
with strong technical and 
leadership skills to advance 
the expanding protein in-
gredient industry,” she 
said.

Nickerson said global 
demand for plant protein 
ingredients is expanding 
due to population growth, 
the high cost of animal-
derived proteins, and a 
large group of consumers 

ian” diet—mostly vegetari-

an and meat only occasion-
ally—for ethical and health 
reasons. 

“This project is a huge 
opportunity for students, 
who will acquire the skills 
needed for a rapidly grow-
ing plant protein ingredi-
ents industry that needs 
graduates who can hit the 
ground running,” said 
Nickerson, a professor of 
food and bioproduct sci-
ences at the USask College 
of Agriculture and Biore-
sources.

“By incorporating four-
month industry internships 
into the program, we will 
train scientists who will 
have a blend of leadership, 
science training and hu-
man dynamics, and an un-
derstanding of what issues  
really impact the develop-
ment of the protein ingredi-
ent industry.”

NSERC’s six-year Collab-
orative Research and Train-
ing (CREATE) award in-
cludes eight co-applicants 
and 12 collaborators. The 
project, called Canadian 
Agri-food Protein Training, 
Utilization and Research 
Enhancement (CAPTURE), 
includes scientists from US-
ask, University of Manitoba 
and University of Alberta, 
and aims to train 71 highly 

PhDs, 44 master’s students 
and 17 undergraduates. In-
cluding cash and in-kind 
support from the institu-
tions, government, and in-

dustry partners, the invest-
ment totals $4 million.

“In addition to plant 
proteins having huge im-
plications for the health of 
Canadians, there will be 
considerable economic and 

as we diversify ingredients 
and foster innovations in 
the food industry,” Nicker-
son said.

ernments to build a strong 
value-added plant-ingre-
dient processing sector 

Nickerson who holds a Sas-

katchewan Ministry of Ag-
riculture Strategic Research 
Chair in Protein Quality 
and Utilization.

“There’s a huge wave of 
industry investment hap-
pening across the Prai-
ries, whether it’s Roquette 
building a huge pea pro-
tein fractionating plant in 
Portage la Prairie, Verdient 
Foods investing in a plant 
in Vanscoy, or the involve-
ment of big players like 
AGT Food and Ingredi-
ents,” he said.

As processing plants 
expand and more players 

come on stream, companies 

not only technical and sci-

skills such as leadership, 
project management, com-
munications, and creative 
thinking, Nickerson said.

Trainees will focus on 

• Improving the quality 
of protein feedstocks;

• Developing innovative 
dry and wet fractionation 
(separating crop seeds into 

components);
• Improving the prop-

erties of plant proteins to 
create new uses or increase 
nutritional quality;

• Developing value-add-
ed applications;

• Examining supply 
chain and market devel-
opment opportunities for 
plant protein ingredients 
and identifying barriers to 
moving new ingredients to 
market.

CAPTURE also will help 
develop a protein research 
network on the Prairies 
where the feedstock is 
grown, said Nickerson.

USask resources such 
as the Crop Development 
Centre and Global Insti-
tute for Food Security, and 
facilities such as KeyLeaf, 
Agriculture and Agri-Food 
Canada, and the National 
Research Council, make 
Saskatoon a great hub to 
build a protein network, 
he said. The group is also 
working with provincial 
food development centres 
and integrating with the 
industry-led Protein Indus-
tries Canada (PIC) super-
cluster.

“Building this protein 
network is really important 
because it will make us that 
much more ready for when 
the protein supercluster 
comes online, not only with 
our students but in research 
collaborations among the 
group’s industry interac-
tions,” said Nickerson.

Michael Nickerson, a professor of food and bioproduct sciences at 
the USask College of Agriculture and Bioresources.
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NISSAN SALES EVENTNOW

AVAILABLE
20” Dark Hyper Silver 

Aluminum-Alloy Wheels

AVAILABLE
Premium Semi-Aniline 

Leather Seats

Intelligent
Around View Monitor

BOSE Premium
Audio System

Pack your Nissan with amazing features

MURANO® AT

BI-WEEKLY

APR0.9%
FOR 39 MONTHS

$ 198LEASE^ A 2019  
S FWD FROM $429 
MONTHLY WITH 
$1,595 DOWN THAT’S 
LIKE PAYING ONLY

$5,000~ STANDARD RATE 
FINANCE CASH  
ON OTHER  
SELECT MODELS

OR GET UP TO

 WORTH OF YOUR REGULARLY SCHEDULED
3 YEARSʹ
OIL CHANGES ON US*

PLUS
GET  

UP TO

VISIT CHOOSENISSAN.CA OR YOUR LOCAL NISSAN DEALER. OFFERS ENDS JULY 31ST.
AMVIC Licensed. Offers available on qualifying models purchased/leased/financed and delivered from June 1- July 2, 2019. ^Payments cannot be made on a weekly basis, for advertising purposes only. Representative monthly lease offer 
based on a new 2019 Murano S FWD at 0.9% lease APR for 39 months equals monthly payments of $499 with $1,595 down payment, and $0 security deposit. Lease based on a maximum of 20,000 km/year with excess charged at $0.10/
km. Total lease obligation is $18,320. ~Standard Rate Finance Cash discount of $5,000 (including 800 in Loyalty/Conquest Cash) is applicable only to customers financing a 2019 Murano models model through NCF at standard rates. 
Offers are available on approved credit through Nissan Canada Finance for a limited time. The cash discounts cannot be combined with lease or finance subvented rates or any other offer. Certain conditions apply. *Offer applies only to 
new and previously unregistered 2019 Murano models leased or financed through Nissan Canada Finance (O.A.C.) and delivered between July 3, 2019 and July 31, 2019.  Offer consists of one (1) regularly scheduled oil change per 8,000 
KM – up to a maximum of ten (10) oil changes over 80,000 KM or 3 (three) years from the date of vehicle registration (whichever occurs first).  Each service visit consists of one (1) oil change (using Nissan Genuine Synthetic 0w20) and an 
oil filter change plus Drain Plug Gasket.  No cash surrender value.  Offer cannot be applied to past transactions and cannot be combined with certain other offers. Conditions and limitations apply. Ask your Nissan dealer for details. Models 
shown $48,139 selling price for a new 2019 Murano Platinum AWD (AA00). All Pricing includes Freight and PDE charges ($1,815) air-conditioning levy ($100), applicable fees, tire tax, manufacturer’s rebate and dealer participation where 
applicable. License, registration, insurance and applicable taxes are extra. Offers are available on approved credit through Nissan Canada Finance for a limited time, may change without notice and cannot be combined with any other 
offers except stackable trading dollars. Vehicles and accessories are for illustration purposes only. See your participating Nissan dealer for complete details. Certain conditions apply. ©2019 Nissan Canada Inc.

DEALER INFORMATION GOES HERE386 Broadway East Box 1269, Yorkton, Saskatchewan, S3N 2X3
Phone : 306-783-9461   Fax: 306-782-2202

www.haasnissan.com

BY KEVIN WEEDMARK
Conexus Credit Union 

closed.

week.
Nicole Westerlund, 

-

“We’re entertaining all 
-

viduals and organizations 
-

-

ideal—but we’re putting 

comes up.”

decide on a case-by-case 

Westerlund said some 
-

pressed interest in some 

Conexus decided to come 

-
tained any opportunities, 

-
munity. We’re very excit-

it’s a great opportunity 

spaces.”
Anyone interested can 

-
exus.ca website a mem-

Westerlund. “We’ve out-

-
-

submitting a proposal.”

Conexus accepting offers for Spy Hill branch, other branches 

www.fouillardsteel.com

7:1c

#1 Grade Coloured 
85¢/sq. ft.

#1 Grade Galvalume 
79¢/sq. ft.

B Grade Coloured 
75¢/sq. ft.

BELOW  
FACTORY DIRECT  

PRICING!

7:1c

#1 Grade Coloured 
85¢/sq. ft.

B Grade Coloured 
75¢/sq. ft.

B Grade Galvanized 
70¢/sq. ft.

Multi Coloured Mill Ends 
49¢/sq. ft.

COLOR SALE!
Burgundy, Forest Green  

& CA Blue . . .69¢/sq. ft.

Structural Steel Dealer 
Now selling Septic/Holding Tanks
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BY KEVIN WEEDMARK
Pipestone Villas is looking into two options for adding 

assisted living to its seniors independent living develop-
ment in Moosomin.

Pipestone Villas consists of two 24-unit senior indepen-
dent living buildings on Wright Road in Moosomin.

The initial plan was to develop a third building similar 

component in the planned third building.

said Wayne Beckett of Pipestone Villas.
“The idea is to do something with that third parcel of 

on whether it would be possible to provide a higher level 

said Beckett.

Change of plan
Becket says the Pipestone Villas board of directors has 

decided that assisted living would make more sense than 
the original plan of adding a third 24-unit building like 

“Originally the plan was to build a Phase 3 the same as 

-
ers have an appetite for doing a cash call to reinvest into 

building of what we already have might be hard to jus-

facilities and meets a more immediate need for the com-

Opportunity for investment
The assisted living facility would be incorporated sepa-

in additional investors.
-

-
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Enterprises     Ltd.

Furniture & Electronics
27 RAILWAY AVE. REDVERS, SK

306.452.6309

Market
Sunday, 

August 18, 2019
9:30 A.M. - 3:30 P.M.

Located at Aspen Grove Campground
Between Virden & Oak Lake, MB on the Trans-Canada Highway

EVERYONE WELCOME!

• Antiques
• Fresh Vegetables
• Home-Based 
 Businesses
• AND MORE!

$2500 
PER VENDOR

aspengrovecampground@gmail.com   •   www.aspengrovecampground.com

FIND US ON FACEBOOK 
@ ASPEN GROVE MARKET204-855-2260

BOX 455   •   SOURIS, MB   •   R0K 2C0
• Silage/Corn Chopping, Hauling, Packing 
• Corral Cleaning, Manure Spreading
• Swathing
• Excavation/Dozing
• Bush Clearing
• Gravel Hauling & Spreading
• Heavy Equipment Hauling
• Round/Square Bale Hauling

Tommy: 204-741-0183 
Gordon: 204-741-0921
rogerstommy400@yahoo.ca

SOME CAN DO IT –  
BUT WE KNOW HOW!

 2017 MULE 
PRO-FXT EPS

MSRP $18,199

Hwy #1 E, N Service Rd., White City, Sk.
Ph:(306) 789-8007
www.reedyamaha.com

2018
KAWASAKI 

KLR650
MSRP $7,699
SALE $6,999

2018
KAWASAKI 

STX-15F
MSRP $12,499
SALE $10,699

PURCHASE A 2019 MULE PRO BY AUGUST 31, 2019
AND RECEIVE A FREE WINCH

2018
KAWASAKI

 KX450F
MSRP $9,799
FINANCE SPECIAL

$6,999

2018 KAWASAKI 
BRUTE FORCE 

750 4X4
SALE $8,999

3 YEAR 
WARRANTY

2018
KAWASAKI

MULE
PRO-FXT EPS

MSRP $17,199
SALE $14,299

In Moosomin:

Pipestone Villas looking at assisted living
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REGIONAL BUSINESS DIRECTORY
Get your 
projects 

done right &
 on schedule!

Get in touch, get a quote, get it built!

Call 306-740-7795 or 306-740-7796
Esterhazy, SK

www.prairieconstructionproducts.com

• Custom built homes / RTMs
• Interior and exterior finishing

• Continuous eavestrough

• Decks, concrete work and 
home renovations

Innovative Protective Technology

• Spay Foam Insulation
• Specialty Coating
 (Deck & Concrete Floor Coating, Tank Liners, etc.)

306-740-9995
Tyler Tranberg 

vci.tylertranberg@gmail.com

Vision
Coat Industries Inc.

Aerial Bucket Truck  |  Tree Spraying  |  Stump Removal

DR Tree 
Service

TRIMMING & TREE REMOVAL

GOVERNMENT 
LICENSED & INSURED

FREE ESTIMATES!
306.434.8667
204.218.0090

• PLUMBING & HEATING •• CONSTRUCTION/RENOVATION •

• LANDSCAPING SERVICES •

• SPRAY FOAM INSULATION/PROTECTIVE COATINGS•

• REAL ESTATE •

3:3c

Miller Moar 
Grodecki Kreklewich 

& Chorney

www.millerandco.ca

MELVILLE
155-3rd Ave. East
306-728-4245

ESTERHAZY
420 Main Street
306-745-6611

GRENFELL
716 Desmond Street

306-697-3558
PART-TIME OFFICES (ONE DAY PER WEEK)

Balcarres, Fort Qu’Appelle, Indian Head, Ituna, Whitewood

• ACCOUNTING •

Kyle Ryan Denture Clinic
W E S T M A N ’ S  P R E M I E R  D E N T U R E  C L I N I C

Celebrating 15 years in Brandon

Unit D – 541 8th Street, Brandon, MB  | www.brandondentures.com

204-728-4435
Kyle Ryan

LD, DD Denturist

Spreading Smiles 
throughout  
Manitoba

FULL SERVICE DENTURE CL INIC

• DENTURIST •

CAREY’S PLUMBING 
& HEATING LTD.
Residential and Commercial

306-745-2486
Ask for Mike or Deb

Box 1901 • Esterhazy SK • S0A 0X0
Fax: 306-745-2252

• EAVESTROUGHING •

RAINBOW EAVES & 
CUSTOM EXTERIORS

Seamless Steel Siding
Soffi t
Fascia

Cladding
Vinyl Siding

James Hardie Board
CanExcel Siding

504 Grandview Steet
Brandon, MB   R7A 7L2

204-727-1639
Fax: 204-728-5067
Cell: 204-729-6896

John Fehr
johnrfehr@gmail.com

REACH 28,000
HOUSEHOLDS EVERY MONTH!

PHONE 306-435-2445
WORLD-_SPECTATOR@SASKTEL.NET

WWW.PLAINANDVALLEY.COM

SALE!
RV MATTRESS-IN-A-BOX

$550
Simplifi ed transport & setup

Save time to enjoy 
your summer!

SAVE
15%
on all Mattresses 

and Bedroom 
Furniture!

Furniture & Electronics
27 Railway Ave   •   Redvers, SK

306.452.6309
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Catch Some ZZZ’s!Queen Short RV Mattresses $79999
Cabin Mattresses AS LOW AS 

$47900
All Other Mattresses 20% off!We can find the right mattress for any budget!

FURNITURE • BEDDING • appliancesFURNITURE   •   BEDDING   •   APPLIANCES

HOURS 
OF OPERATION

FINANCING AVAILABLE
815 BROADWAY AVE.  •  306-435-2154  •  MOOSOMIN, SK

MONDAY - FRIDAY: 10 A.M. - 5:30 P.M.

CUSTOM 
MADE 

WITH OVER 

170 Finishes 
TO CHOOSE 

FROM!

CANADIAN 
MADE!

OPEN MID JULY!
OPEN 7 DAYS A WEEK: 11 A.M. - 6 P.M. 

(weather permitting)

Highway #9, near entrance to Moose Mountain Provincial Park

306-577-2343
Contact us for more information, reservations or group bookings!

Fax: 306-577-2355  •  www.kenoseesuperslides.com

SOCIAL MEDIA Kenosee 
Superslides KSuperslides Kenosee 

Superslides SuperSlid Kenosee 
Superslides

HUGE 
Hot Tub

800 ft. 
Lazy 

Canal Ride

9 
Amazing 

Waterslides

2019 Rates
Day Passes (includes GST)

Under 4: FREE  •  Ages 4 - 6: $15
Ages 7 - 60: $25

Groups of 20+: $20/Person

Family Passes:
Family of 3: $65
Family of 4: $80

Additional Family Members: $10
Seniors & Twilite: $15

2019 Moosomin Parade
Cst William Wang and Cst Trina Brace led the 2019 Moosomin Chamber of Com-

merce Parade on Saturday, July 6. Below, clockwise from top left, the Santos Family, 
refugees from Honduras who were allowed to stay in Canada after the community 
of Moosomin rallied around them, were honorary parade marshalls, the Crate House 
float, the Moosomin Reginal Park float, and Rob Austin drives an antique tractor for 
the Moosomin Regional Museum.
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Spy Hill 
Sports Days

August 10 & 11, 2019

SPONSORS:
• Borderland Co-op
• Bridgeview 

Manufacturing
• Bucks Co. Tavern
• Bumper to Bumper
• Cando Rail
• Chicken Chef
• Core Industrial
• Cretek
• C. Duncan Construction
• DJ Miller Construction

• Joey Choptuik Golf Carts
• Laci DenBrok 

(Fire or Fame)
• Fouillard Discount
• Fouillard Steel
• Kentrax
• Metal Mart
• Mosaic
• NAPA
• Neil Clark & Family
• Noble Construction
• NSC Minerals
• Prairie Livestock

• Rocky Bar Arena
• Rocky Mountain 

Equipment
• Sharpe’s Crop 

Services
• Twin Valley Co-op
• Universe 

Satellite Sales
• Valley Flats Vet Service
• Westcorp

& MANY MORE!

Admission
ADULTS 

$12/Day  •  $20/ Weekend
15 AND UNDER

$6/Day  •  $10/Weekend
5 and under FREE

FOR MORE INFO
Contact Travis Moore 

306-621-9084

NO ATV’S ALLOWED ON THE GROUNDS

8AM – 11AM BRUNCH
Hosted by Spy Hill Museum at the Curling Rink

9AM – 1PM
MBRA / SBRA BARREL RACING,
Pre-Entries only to Kimberly 306-745-7638 

or haniskim@hotmail.com 
no later than Wed, Aug 7th 

1PM – 4PM STRA TEAM ROPING
Must be entered by noon day of, Entries to 

Brent 306-743-7987

1PM  ANTIQUE TRACTOR PULLS
(No tractors newer than 1970 as well as not 

over 100HP, Draw pin required) 
Must pre-register no later than 10:30AM each 

day. Entries & more info: Nathan 
306-550-8165 or Cameron 306-745-7428

 NOON BEER GARDENS OPEN

4PM MUTTIN’ BUSTIN’ 

4PM CHICKEN SUPPER

4PM MPCCA CHARIOT 
& CHUCKWAGON RACES

Lloyd Farmer Memorial Chuckwagon 
& Chariot Race Award sponsored by 

Blair Farmer & Family

8AM – 11:30AM
PANCAKE BREAKFAST

Hosted by Spy Hill Fire Department 
at the Fire Hall

9AM – 1PM 
MBRA/SBRA BARREL RACING
Pre-Entries only to Kimberly 306-745-7638 

or haniskim@hotmail.com 
no later than Wed, Aug 7th

10AM – 4PM Trade Show 
in Curling Rink

1PM – 4PM STRA TEAM ROPING
Must be entered by noon day of. 

Entries to 
Brent 306-743-7987

1PM ANTIQUE TRACTOR PULLS 
(No tractors newer than 1970 as well as not 

over 100HP, Draw pin required) 
Must pre-register no later than 10:30AM each 

day. Entries & more info: Nathan 
306-550-8165 or Cameron 306-745-7428

1PM BEER GARDENS OPEN

4PM MUTTIN’ BUSTIN’ 

4:30PM PULLED PORK SUPPER

5PM MPCCA CHARIOT 
& CHUCKWAGON RACES

Lloyd Farmer Memorial Chuckwagon 
& Chariot Race Award sponsored by 

Blair Farmer & Family

EVENING ENTERTAINMENT 
in Beer Gardens Featuring: AMY FUHR

KIDS MOVIE AFTER DARK

Saturday 

EVENTS

ALL DAY – SLO PITCH
Entries Text/Call Corbin 

at 306-743-7456

Petting Zoo, Bouncers, 
Sandpit, Tattoos!

All Weekend: 
Canteen by Everready Club

50/50

WATCH OUR 
FACEBOOK PAGE FOR 
UP TO DATE DETAILS

Weekend 

EVENTS

Sunday 

EVENTS
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BY KARA KINNA
“The Bra Lady is coming to size you up” 

was the slogan for years in advertising placed 
by Barb Chapman, aka “The Bra Lady” and 
the owner of Bra Lady Inc, as she travelled 
from community to community, measuring 
women and promising to order them appro-

Chapman operated her business for ap-

years it appears things went awry for Chap-
man and her customers, who found them-
selves making payments up front for bras 
they never received, and hitting a dead end 

Chapman didn’t answer her phone or never 

A quick search online reveals over 100 
angry reviews from customers saying that 
Chapman took their money and disap-
peared, often pressuring her customers—
who were often elderly—to buy at least three 

The Better Business Bureau gives the Bra 
Lady an “F” rating, and lists 66 complaints 

business had folded, and Chapman had declared personal 

customers who placed an order with the Bra Lady and never 

impressed by Chapman’s manner, who pressured her to buy 

“I said I’m going to try it out, I never had it before,” says 

Fletcher says she ordered only one bra and paid by 

When Fletcher tried to phone Chapman, all she got was 

“I phoned her and asked her how long it’s going to be be-
-

After months with no product, Fletcher eventually went 

should order more than one bra, they pay up front, prefer-
ably in cash, and then never receive the product and never 
hear from Chapman again, or else hear from her but are giv-

am 86 years old, and am very upset and disgusted that this 

service from this lady and no bras!!!”

-

A friend no more

over the years, Saurette became ad co-applicant with Chap-

Saurette left owing the balance, and Chapman disappearing 

Saurette eventually had to take out a loan to pay down 

who says she had lent Chapman a hand many times over 

“When I was about 17 or 18 years old I moved to Carman 

know her on a personal level and she had a very abusive 
husband who was an alcoholic and they split ways,” she 

own and she was selling Tupperware at the 

“Barb has never really worked anywhere, 
she has always tried to invent herself 

pity on her and she seemed like a very nice 
lady, and I thought she’s struggling, trying 

would write cheques and there wouldn’t be 

you need to get in here because if you don’t 

So that is kind of where the history started 

“I moved to Winnipeg about seven years 

few years, so we kind of lost touch,” says 

“I moved back to Winnipeg and we kind 
-

tried to sell it and couldn’t and just walked 

Continued on page 41 

Whitewood/Chacachas 20th Annual CCA/MRCA

RODEO
August 9 & 10, 2019

© Copyright (c) 2018 • Grasslands News Group • Ph: 1-844-GNG-NEWS

FRIDAY

Beer Gardens
5:30 p.m. to 2 a.m.

CCA/MRCA Rodeo
Beginning at 7 p.m.

Pancake Breakfast
Beginning at 8 a.m  – Rodeo Grounds

Car Show & Shine
11 a.m. – Sponsored by Whitewood Dodge

CCA/MRCA Rodeo
Beginning at 7 p.m.

Wild Pony Races
15 Years & Under - During Rodeo Intermission

Beer Gardens
2 p.m. to 2 a.m.

Muttin’ Bustin’
During Rodeo Intermission

LIVE ENTERTAINMENT
Saturday, 10 p.m. to 2 a.m. at Beer Gardens

Quinton Blair Band
ADMISSION:

Weekend Pass: $20.00
1-Day Pass: $12.00

7-12 Year Olds: $6.00/Day
6 & Under: FREE

Slack
Following main rodeo

SATURDAY

KIDS BOUNCERS
Friday behind grandstands at rodeo grounds

Located on the Service Road east of Whitewood, SK along the Trans-Canada Highway

Kids & Youth Rodeo
15 Years & Under - 10 a.m.

LIVE ENTERTAINMENT

2018 Manitoba Country Music 
Assoc. Roots Artist of the Year

RODEO

Farmer’s Market & Craft Show
Beginning at 12 p.m.

Customers say Bra Lady took their cash
Over 100 customers say Barb Chapman—aka ‘The Bra Lady’—took cash up front and didn’t

deliver the product. Her friend also says she left her on the hook with thousands in credit card debt

Freda Fletcher, 91, from Moo-
somin, was one of the people who 
says she paid Chapman for a bra 
and never received her order.

Valerie Saurette was Chapman’s 
friend and says she was left to pay 
off $26,000 in credit card debt left 
by Chapman.
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Continued from page 40
“Of course I’m still feeling 

sorry for her because she’s 
sick and can’t work. So she 

assistance, which I did. I had 
access to a revolving line of 
credit that I wasn’t really us-
ing. So she started using that, 
I was advancing her funds out 
of that, and then it started to 
get out of hand, so I told her 

she got caught up in a ponzi 
scheme.

“She was trying to get a 

“Shoot me in the head, but I 
agreed to take out a credit card 
and have her as a co-applicant 

mistake. And that was prob-
ably 20 years ago.

“I didn’t use the card but I 
activated it so I could watch 
her online because I told her I 
would do this under two cir-
cumstances. One was that it 

month. And that she would 
use it for business purposes 

investment and not a personal 
investment.

“It started out okay. She 
was doing what I asked, she 

new card and didn’t activate 
it, but then I lost my online 
privileges to go and check 
the account, so I kind of left 

years ago I started to get some 
bad vibes from her and start-
ed questioning her. Because I 

happened to her should be 
history. It had been more than 

-
cial world you should be able 
to get a credit card after seven 
years.

“So I started asking her to 
get her own credit card. She 

-
cuses. She lied to me so many 
times. And then I did get an-
other card and activate it and 

started getting statements, 
and at that point, the limit on 
the card was $25,000, which I 
didn’t know. I didn’t autho-
rize any increases on it.

-
cuses and saying they’ve been 
after me to get a card for my 
business.

“She started selling lingerie 
years before that and she start-
ed selling china, and now she 
was into the bra business, and 
she incorporated her business 
and became the bra lady. And 
the stories she would tell me 
about how much money she 
was making, how wealthy 
she was and how lucrative the 
business was, and I thought 
‘good for you’ until I started 
seeing the credit card not do-
ing too well.

“So about three years ago, 
I said to her, ‘why won’t they 
give you a credit card?’ and 
she said ‘I don’t know, they 
won’t tell me why.’

“So I said ‘I want you to 
make an appointment with 
your banker and I want to 
come with you.’ And I came 
with her and she had four or 

she owed CRA. She told me 
she had money coming back 
from Canada Revenue Agen-
cy. She owed them $40,000.

“I walked out of there in 

out on all these other credit 
cards. And the banker just 
looked at her and said ‘you 
know why you aren’t getting 

your credit rating.’ 
“So then I gave her an ul-

timatum. I said ‘you need to 

you, I’m done.’
“She basically had my back 

up against the wall. A number 
of times I gave her an ultima-
tum and gave her a deadline 
and said as of a certain date 

to phone the Royal Bank, no 
more debits

 going through this card and 

said well if you do that, I have 
no way to run my business 
so we are both going to be 
screwed. You can’t do any-
thing about it.

-
ing back and forth for two and 
a half years where she has lied 
to me consistently about what 

She’s going to take in a foster 
child, she has money coming 
back from CRA, she’s going to 
sell her business.

“In October she just quit 
making payments on it, she 
wouldn’t respond to my mes-
sages, and so we had to pay it 

“So she didn’t do anything 
illegal with me. I was stupid 

betrayal I feel from this is just 
enormous. It’s hard to under-
stand someone you thought 
was your friend and you did 
all this for for 50 years could 
just walk away from it and 
slap you with a bankruptcy. 
We are listed as a creditor on 
her bankruptcy.”

Saurette says Chapman also 
lied to her about having a life 
insurance policy, among other 
things.

“Barb is 11 years older than 
I am. I was always worried 
with her on the road all the 
time, what if something hap-
pened to her,” she says.

“She told me she had a 
life insurance policy, that she 
would designate me as a ben-

-
thing happened to her. It was 
for $20,000. Her daughter Le-

-
posedly. She gave me a signed 
letter from Leanne saying 
she had this insurance policy 
and Leanne was signing over 

that day that I met her at the 
bank, before we met I said ‘I 
want you to bring me a copy 
of that life insurance policy, I 

want you to legally put me on 

-
ance policy. She lied.”

Saurette says being left with 
Chapman’s debt left her and 

hardship.
“We went to our accoun-

and we didn’t happen to have 
$25,500 laying around to pay 

out a loan and are paying $804 
a month for two and a half 

withdrawing the money on a 
monthly basis from our Reg-
istered Plan to make the loan 
payments. So at the end of the 
day, if you count the cost of 
borrowing, the withholding 

the RRSP and the increased 
level in our income, we are 
probably looking at closer to 
between $45,000 and $50,000.”

Why did she do it?
Saurette says, when she 

thinks about everything 
that Chapman has done, she 
doesn’t believe Chapman 
is a con artist, but that she’s 
simply incompetent when it 
comes with money.

“Her money management 
skills are terrible,” she says.

“And then she started us-
ing the credit card for per-
sonal business as well. She’d 
go to the beauty salon, she’d 
go for a round of golf, she’d 
buy so and so a present. You 
could see all these charges go-
ing through. And a number 
of times, I said ‘please stop 
using it for your personal use 
because this is not what we 
agreed to originally.’

“I think to a certain degree 
she can’t help herself.

“She worked hard when 
she was working, she would 
be gone for weeks on end and 
would have to come home 

that she didn’t work hard, 
she just wasn’t a smart busi-
ness owner at all. And she 

thought she was. She thought 
a lot about her company and 
her abilities. In her own mind 
she was successful and she 

would talk about how she was 

and that wasn’t true, but she 
wanted it to be, maybe.

mess. I think that’s what it is.”
Saurette says she’d like 

Chapman to take responsi-
bility for her actions, but she 
doesn’t believe anyone will 
get any money back.

“You can’t draw blood from 
a stone. She should be held 
accountable for what she did, 
and maybe she has accepeted 
responsibility for what she’s 
done, I don’t know. I don’t 
want her to have a heard at-
tack over this or anything, but 
nothing is going to come of it. 
I’m not going to get anything 
out of it. I know I’ll never lend 
anybody money again, unless 
it’s family who really needs 
it.”

PROUD 
to be your regional 

news source!

306.435.2445   |   world_spectator@sasktel.net
www.world-spectator.com   |   www.plainandvalley.com

Summer and 
Winter Tourist Guides

16,000 copies distributed around 
Southeast Saskatchewan and 

Southwest Manitoba twice a year!

The World-Spectator
12,000 local readers 
served every week!

Plain & Valley
28,000 households reached in 
Southeast Saskatchewan and 

Southwest Manitoba once a month!

DEALER #1599 Sales, Parts and Service for Over 40 Years — Imports Are Our Business!

European Auto
938 Queens Ave. Brandon, MB

1-866-728-6977TOLL
FREE

3 IN-STOCK!
Volkswagon Touareg TDI Diesel – V6

All are fully loaded with Leather Seats, Navigation Systems, Panoramic Roofs, Rear 
View Cameras, LED Lights and all have a Towing Capacity of over 7,000 lbs with 
great Diesel Economy! See these and more at European Auto in Brandon, MB.

CALL 1-866-728-6977

• 2013
• White
• Executive Line
• 138,000 kms
• Warranty to 193,000 kms

• Grey
• High Line
• 99,000 kms
• Warranty to total of 10 Years 

from New or 193,000 kms
• Priced at $33,900!

• Executive Line
• Toffee Brown with Cream Leather
• 42,000 kms
• Warranty to 193,000 kms
• New price: $70,000 –

NOW PRICED AT $46,000!

Customers say Bra Lady took their cash

• Downtown Daze

• Pancake Breakfast 

• Tailgate Party 

• Shootout Championship Draw

• Friday & Saturday night at 
 7:30 p.m. and Sunday at 5 p.m.

AND MUCH MORE!

August 15 - 18, 2019
MRCA & CCA Rodeo Action

See www.virdenindoorrodeo.ca for more details
Follow us on Facebook!
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BY KARA KINNA
Esterhazy’s Zach Gehl is only 

18 years old, but already the 
young adult is making his mark 
on the mixed martial arts scene.

Gehl has earned three world 
medals for his skills, and has 
had 97 titles or podium places 
since 2014 at various provincial, 
national and international com-

Saskatchewan martial arts sports 
hall of fame competitor inductee. 
And when he’s not practicing his 

competitions on the weekends.
Gehl says he started into mixed 

martial arts when he was 13 years 
old as a way to give himself more 

“In the last four years I’ve 
competed in mainly Brazilian jiu-
jitsu, kick boxing, wrestling, and 
I have done a couple of tourna-
ments with mixed martial arts,” 
he says.

“I started when I was 13 be-
cause I was having some trouble 
at school getting bullied. My par-
ents thought that it would be a 
good idea for me get into martial 
arts for the self-defense aspect 

“I started it and really loved 
it and I’ve been doing it for four 
years now, and I’m at 97 medals 
after the whole journey, so it’s 
been a great journey.”

Gehl has taken his passion so 
far as to earn medals at the inter-
national level.

“I’ve competed on the world 
stage. I started provincially, then 
nationally, and now I’m compet-

was in Reno and I’ve been to Ve-
gas, Minneapolis, New Orleans, 
Chicago—all over.”

Gehl graduated this spring, 
and says his plan is to work to-
wards going pro.

-
nitely wanting to bring it to the 
next stage where hopefully I can 
become professional and hope-
fully get to the UFC—that level is 
the goal,” he says.

What is it that Zach loves about 
martial arts so much?

“I was originally in team sports 
like football and that never really 
clicked with me, but getting into 
martial arts, it’s an individual 
sport, so there is no way that 
someone can lose for you or win 
for you,” he says. “It’s only you 
against another opponent, but 
you have complete control of 

-
nitely been a huge reason why 
I’ve decided to take this path, be-
cause it’s just one-on-one compe-
tition and it’s just something that 
really jives with me.”

Gehl says, like any other sport, 

he started small and built up his 
skill level.

was all local tournaments. This is 
kind of like the story where you 
start at the bottom, because the 

or win any medals. Eventually 

just keep training, and training 

just get to a point where you start 
learning. 

“It was tough for me because 
I’m a really bad dyslexic so that 
really threw a wrench into learn-
ing because it is hard with the 
co-ordination, but after a year it 

really helped, and martial arts 
started clicking and I was able to 

Gehl says he knew right from 

sport.

don’t know what you’re doing 
but after it I was like ‘you know, 
this is really great.’ It was some-
thing that I need to keep doing. 

you just stick with it.”

Gehl says his biggest accom-
plishments to date are three 
world medals. He says some of 

Reno recently, were also big ac-
complishments for him. Even 
though he didn’t win, his com-
petitor was 10 years older than 

which makes him realize he has 
the potential to compete.

“Just being able to compete in 
this level is amazing, and then to 
win medals at it is even better,” 
he says.

the fourth of its type—an invita-

“They call you and put you up 
against the best guy that they can 

What kind of training and time 
commitment is needed to com-
pete at this level?

“In an entire week, I actually 
did calculate this, and it was 
27 hours a week that I train, 
and that’s including grappling, 
striking, mixed martial arts and 
strength and conditioning train-
ing.

“My school has been very ac-
commodating because in the 
afternoon, after lunch for the 
last three years, I have corre-
spondence classes on the com-
puter, and I can do that and work 
around my schedule.

Continued on Page 43 

Gehl making his mark in mixed martial arts

Left: Zach Gehl at the Vegas NAGA championships 
after winning both Gi and no Gi grappling divisions.

Above: Gehl walking out to fight in his recent Reno 
fight to win pro.

Below: Gehl winning the teen Minnesota Valhalla 
combat grappling championship.

To contact Plain
and Valley,  

or to place an ad
in the next issue,

call us at 306-435-2445
or email

world_spectator@sasktel.net
www.plainandvalley.com

Get your message out to 28,000 households!
Reaching Southeast Saskatchewan and Southwest Manitoba
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Gehl making his mark in mixed martial arts
Continued from Page 42

“Any time that there is a competition, 
pretty much anywhere, in jiu-jitsu or kick 
boxing or another martial art, we’re go-
ing to it. In the past three years we’ve put 
336,000 km on our car just driving to all 
these competitions and training. Basically 
almost every weekend I’m doing some 
sort of competition.”

What is the ultimate goal for Gehl?

highest level, which would be the UFC, to 

-

like to be at,” he says.
Gehl knows that more training will be 

needed to get to that level, which is why, 
now that he’s graduated, he’s planning to 
head south for more training in the States.

have to have amazing training camps. I’ve 
already decided where were going to go 
for it, and it will be the MMA Lab in Phoe-
nix, Arizona. I’ve already been there once 

for a week, so I’ll be travelling there for 

up.
“After I graduate high school, then I’ll 

have time to train even more, and down 
there (at the MMA Lab) it is a super high 

class and there are classes all day where 
you train, and it is one of the best schools 
to go to to learn martial arts.”

Gehl says he’ll be travelling there about 
once a month.

where he is today, Gehl says he’s learned 
a lot since embracing mixed martial arts.

“Dedication to something really pays 

work beats natural talent and skill, be-
cause as I said, I started as a small guy 
with dyslexia that was getting bullied 
and I’m at this level now. So I guess the 
main thing is, if you dedicate yourself to 
something you can basically accomplish 
anything!”

Left: Zach Gehl with all the medals he has won in jiu jujitsu, wrestling, 
kickboxing and MMA.

Above: Gehl wins a fight in Oklahoma City.

FULL-TIME EMPLOYMENT OPPORTUNITY 

ADVERTISING SALES  
PROFESSIONAL

We are looking for a professional person who would enjoy dealing with  
and contacting the newspaper’s customers on a daily basis. The 
World-Spectator is a growing company with a large customer base.  
The successful applicant for this position would be spending their time  
contacting advertisers each day to notify them about advertising  
opportunities in the World-Spectator, our regional newspaper, Plain and 
Valley and online advertising opportunities

Both newspapers publish a number of special sections throughout the year, 
and this position entails notifying advertisers about those special sections 
and co-ordinating those sections.

As well, the successful applicant would be helping customers with any 
questions they may have about advertising in the World-Spectator and the 
Plain and Valley, and assisting customers with their advertising needs. This 
includes taking phone calls, preparing price quotations, providing advice 
on what would work best for a customer, and sitting down with customers 
face to face to talk about what they need and what would work for them.

Maintaining ongoing relationships with customers is key. Qualifications: 
The successful applicant for this position must be professional, outgoing, 
and good with people. Strong organizational skills are key. No former  
experience in sales is needed.

The World-Spectator offers competitive wages and a benefits package.

Please send a resume to kevin@world-spectator.com 
Box 250, Moosomin, SK    S0G 3N0

SASK GATEWAY 
ANGLICAN PARISH
FUNDRAISER

20 lb. Box: $35   •   5 lb. Bag: $12
PICKUP SATURDAY, AUGUST 10, 2019

10:30 a.m. - 2 p.m. at St. Alban’s Moosomin
11:30 a.m. - 3 p.m. at St. Thomas Rocanville

FRESH BC PEACHES
DIRECT FROM THE ORCHARD TO YOU!

TO PURCHASE A TICKET CALL: 
Brian Beckett - Moosomin Lake 306-434-5044

Desirae Neville - Rocanville 306-435-6156
Yvonne Down - Moosomin 306-646-7554 or 306-435-2645

World-Spectator - Moosomin 306-435-2445

SUPPORT THIS FUNDRAISER 
AND ENJOY SOME FRESH BC PEACHES!

TICKETS MUST 
BE PURCHASED 

BY JULY 31ST

40:5c
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Bear Claw Casino Presents

Three Rough Stock Events 
Bareback, Saddle Bronc, & Bull Riding

Doors - 6PM   |   Rodeo - 7PM

Tickets - $10 
SIGABoxOffice.ca

BBear Claw Casino Presents

August  
7 & 8 
2019

Bareback, Saddle Bronc, & Bull Riding

Doors - 6PM   |   Rodeo - 7PM

Tickets - $10
SIGABoxOffice.ca

Bear Claw Casino (306) 577-4577
Growlers Restaurant (306) 577-4258
Bear Claw Hotel 1-877-909-2327
Highway 9, White Bear First Nation
North of Carlyle, SK
www.BearClawCasino.ca

Guy Wall: 
(306) 435-0215

Keith Bowering:
(306) 740-0368

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

1-800-880-4533 www.celebrationford.com

306-435-3313 • MOOSOMIN, SK TEXT 306-435-9508 
FOR MORE INFORMATION

ON NOW!

2018 Ford Expedition
STOCK#9P068

 20,000 kms
 3.5L
 8-Passenger

$58,897 $226/WEEK

2017 Dodge Grand Caravan
STOCK#9P141

 16,000 kms
 7-Passenger
 Stow N'Go

$23,946 $96/WEEK

2016 GMC Yukon
STOCK#9T105B

 89,000 kms
 DVD
 7-Passenger

$44,537 $172/WEEK

2017 Chevrolet Tahoe
STOCK#9T014A

 35,000 kms
 8-Passenger
 Local Trade

$49,777 $192/WEEK

2018 Dodge Grand Caravan
STOCK#9P146

 19,000 kms
 7-Passenger
 Stow N'Go

$26,872 $106/WEEK

2017 Ford F-150
STOCK#9T178A

 Ecoboost
 XTR
 73,000 kms

$33,943 $132/WEEK

2018 Ford F-350
STOCK#9T116A

 6.7L
 Lariat
 79,000 kms

$67,456 $259/WEEK

2017 Ford Expedition
STOCK#9P075

 28,000 kms
 3.5L
 8-Passenger

$45,718 $176/WEEK

2017 Ford F-350
STOCK#9P142

 58,000 kms
 4x4
 XLT

$41,961 $163/WEEK

2018 Ford F-150
STOCK#9T052A

 5.4L
 King Ranch
 214,000 kms

$10,999 AS TRADED

2017 Ford Fusion
STOCK#9T102A

 2.0L
 Leather
 58,000 kms

$21,879 $88/WEEK

2014 Ford Explorer
STOCK#9P110

 48,000 kms
 3.5L
 6-Passenger

$31,998 $126/WEEK

2018 Dodge Grand Caravan
STOCK#9P145

 25,000 kms
 7-Passenger
 Stow N'Go

$26,872 $106/WEEK

2016 Dodge Grand Caravan
STOCK#9T016C

 47,000 kms
 Leather
 7-Passenger

$21,849 $88/WEEK

2015 Ford Mustang
STOCK#9T189B

 GT
 Local Car
 23,000 kms

$29,997 $118/WEEK




