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Discover. . .

More than just a jewelry store

630 Main St.   •   Moosomin, SK  

306.435.2977     
Monday - Friday: 9 a.m. - 5:30 p.m.

Summer Savings Continue
30%

off
Derek Alexander Ladies 

Leather Wallets

50%
off

Select 
Fashion Jewelry

30%-50%off
Select Watches

IT’S THE START OF A NEW SEASON!
New Fall Giftware Arriving Weekly       New Hillberg & Berk Arrivals

COME SEE WHAT’S NEW AT KASSIE’S

Saskatchewan Premier Scott Moe recently visited the 

-

Plain and Valley editor Kevin Weedmark:

We were at the Saskatchewan Party leadership con-
vention back in 2018 when you won the leadership. I 
took a few photos as the results were announced. As 

-

“We actually drove down and we started work the next 

enter a race you have to be prepared to not only win but 

-

-

of the Saskatchewan Party. How have you tried to put 

-

and represents the people collectively across the province 

We hope to have the honour to continue to serve as this 

you look at the economic opportunity that this province 
-

-

-

-

-

                                                    Continued on page 7 

Premier visits Kin-Ability Centre
Saskatchewan Premier Scott Moe and Moosomin MLA Steven Bonk 

visit with Moosomin Kin-Ability Centre clients Ryan Bender and Barry 
Gessell while learning about the hospital laundry services offered at the 
Kin-Ability Centre.

Premier visits Moosomin rec facilities
Moosomin recreation director Mike Schwean gave Saskatchewan 

Premier Scott Moe a tour of Moosomin recreation facilities Wednes-
day, including the Blue Moose Lounge. The premier attended 

An interview with Saskatchewan’s premier as election looms

Moe looks back on first term, ahead to election
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RIDE TALL WITH AT4 5 TRAILBOSS

2020 Chev Trailboss 2LT
6.2L, Sunrood, leather, Pearl white

MSRP: $69,218

2020 CHEV BLAZER RS AWD

2020 GMC Sierra AT4 Crew
6.2L, Tech Package, Premium Package, 

White, Standard Box

2020 GMC Sierra AT4 Crew
6.2L, Short box, Tech pkg., Sunroof, Premium pkg., 

20” wheels, Driver alert, Satin Steel

2020 Chev Trailboss 2LT
6.2L, Sunroof, Leather, Pearl White

DRIVE AWAY 2021 “MIDSIZE” 
CHEVY COLORADO Z71 4WD

MSRP:
$74,083

MSRP:
$69,218

MSRP:
$78,898

2020 Chev Trailboss 2LT
5.3L, Spray liner, Heated seats,

 Heated steering wheel

MSRP:
$61,000

IN STOCK

0 DOWN  |  0 SECURITY
0 FIRST PAYMENT!
First Month on us!!

$229
BI-WEEKLY

3.6L, Z71 Off road, Heated seats, 
Heated stearing wheel, Power seats

* Based on 36 month lease, OAC, 20,000 kms per year, 
plus applicable tax, call for details.

MSRP: $43,188

3.6L V6, Panoramic Sunroof, 20” Wheels • MSRP $50,398

$269/BI-WEEKLYCOSTCO 
MEMBER PRICE

$48,754 PLUS 0% FINANCE 
FOR 84 MONTHS

“We Want To Satisfy You”

est. 1946 Rob Bradley
306-435-6987

Murray Gray 
306-435-9062

Jeff McGonigal
306-434-7919

1102 PARK AVE.
MOOSOMIN, SK

306-435-3367
1-800-209-4628

WWW.BRADLEYGM.COM

COSTCO MEMBER PRICING
COSTCO MEMBER $500 SHOP CARD

STK#20172

“We Want To Satisfy You”

est. 1946 Rob Bradley
306-435-6987

Murray Gray 
306-435-9062

Jeff McGonigal
306-434-7919

1102 PARK AVE.  |  MOOSOMIN, SK  |  306-435-3367  |  1-800-209-4628  |  WWW.BRADLEYGM.COM

PRE-OWNED FOR ALL!

2018 Chev 
Cruze LT

 15,000 kms

$17,835
$129BI-WEEKLY

2017 GMC 
Acadia Denali

 45,000 kms

$35,835

2017 GMC 
Terrain SLT

 42,000 kms

$23,835

2019 Chev Blazer 
True North

 5,500 kms

$38,835

2016 GMC 
Terrain Denali

 30,000 kms

$23,835

2015 Chev 
Sonic LT

 28,000 kms

$11,835
$99BI-WEEKLY

2019 Buick 
Envision Essence
 15,000 kms

$33,835

2014 Buick 
Encore AWD 

 Leather
 134,000 kms

$12,835

2016 Kia 
Forte LX

 75,000 kms

$10,835
$85BI-WEEKLY

2019 Chev Equinox 
LT True North

 21,000 kms

$28,835

2012 GMC 
Terrain AWD

 135,000 kms

$11,835

2019 GMC Sierra 
2500 HD WT

 6.6 L Duramax
 Trailer Prep Kit
 19,000 kms

$53,835

2019 Nissan 
Rogue SV AWD
 31,000 kms

$25,835

2010 Chev 
Equinox AWD

 199,00 kms

$7,835
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Thank You
Banister Pipeline Corp would like to thank the Town of 
Moosomin, the surrounding municipalities, and the local 
businesses for their hospitality while we were in the area 
working on the Enbridge Line 3 Replacement Project.

Thank you to the local farmers along the right of way.

Also, a big thank you to the local health care workers and 
the staff at the South East Integrated Care Centre.

We’d also like to thank Enbridge for their input on Covid-19 
safety measures.

We understand that we were working in the area at a diffi -
cult and uncertain time with Covid-19, and we appreciate 
the hospitality shown to us.

We hope the Moosomin area continues to stay healthy and 
safe!

– From Banister and all our staff, 
and Glen Huston, Superintendent 

with Banister Pipeline Corp

Your Locally Owned Hometown Pharmacy

630 Main Street  •   Moosomin, SK  
306-435-3345  

pharmasave.com/moosomin  
Monday Saturday 9 a m 6 p m

Available at select locations. 
For more information visit:

shop.pharmasave.com

Back to school Covid-style
It was a cautious back to school for children 

around Saskatchewan and Manitoba the week of 
September 8 as they headed back to classrooms 
with new precautions in place for Covid-19. Among 
those precautions were wearing masks, having 
dedicated meeting points or separate entrances 
before heading into the school in cohorts, set times 
to be in the hallways so that cohorts don’t meet, 
and staying with the same class of kids throughout 
the day.

Above left: Teachers at MacLeod School in Moo-
somin meeting their student on the first day of 
school at meet points to help ensure classes stay 
together. Left: Elkhorn School students wearing 
masks in class. Above: Elkhorn School students 
coming off the bus with masks.
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Wood Stoves

ALL WOOD STOVES INCLUDE FAN KIT   •   DOWN PAYMENT REQUIRED

Glasser’s TV Service
OPEN MONDAY TO SATURDAY 9 A.M. TO 5:30 P.M. • MOOSOMIN, SK • (306) 435-3040 

WWW.GLASSERSTV.COM • WWW.FACEBOOK.COM/GLASSERSTV

PRINCESS PE 32
BLACK DOOR.  CLASSIC, LEG OR PEDESTAL BASE AVAILABLE

• 555,510 BTU’s
• Effi cencies 86.3% - 80% (as listed by EPA)
•  Burn Time: up to 30 hours on low
• Heat area: 1500 - 2500 sq. ft
• Maximum log size: 20” (16” recommended)
•  Emissions (grams/hour): .4g/hr (in 2020 maximum allowed 

is 2.0 g/hr)
• Firebox size: 2.91 cu. ft.
•  Dimensions: width 28”, height 33”, depth 31”
• Weight 435 lbs. (depends on base)
• Flue diameter: 6” 

FULL PEDESTAL
MSRP: $4315.15

OUR PRICE 
$329999

LEGS OR CLASSIC 
MSRP: $4168.53

OUR PRICE 
$319999

SIROCCO 30.2
CATALYTIC WOOD STOVE

COMES WITH LEG KIT, BLACK DOOR WITH GLASS
• Heats 1,100 – 2,400 Square Feet
• 30 Hour Low Burn Times
• Thermostatically Controlled
• 2.75 Cubic Foot Firebox
• Max Heat Input 447,760 BTUs
• 86% LHV Effi ciency (80% HHV)
• 38,507 BTU’s/h constant for output 10 hours
• Up to 18” Log Length
• EPA Emissions 0.8 gr/hour 
• CO Weighted Average 0.14%

ASHFORD 30 BLACK 
CAST IRON WOOD STOVE

• Heats 1,100 – 2,400 Square Feet
• 30 Hour Low Burn Times
• Thermostatically Controlled
• 2.75 Cubic Foot Firebox
• Max Heat Input 447,760 BTUs
• 86% LHV Effi ciency (80% HHV)
• 38,507 BTU’s/h constant for output 10 hours
• Up to 18” Log Length
• EPA Emissions 0.8 gr/hour 
• CO Weighted Average 0.14%

MSRP: $4043.94

OUR PRICE 
$329999

BOXER 24
COMES WITH DOOR WITH GLASS

• 311,344 BTU’s
• Effi cencies 83.2% - 77% (as listed by EPA)
•  Burn Time: up to 20 hours on low
• Heat area: 800 - 1800 sq. ft
• Maximum log size: 22” 
•  Emissions (grams/hour): .9g/hr (in 2020 maximum allowed 

is 2.0 g/hr)
• Firebox size: 2.3 cu. ft.
•  Dimensions: width 30.125”, height 39.5”, depth 26.8125”
• Weight 500 lbs. (depends on base)
• Flue diameter: 6” 

MSRP: $3270.54

OUR PRICE 
$279999

SIROCCO 20.2
CATALYTIC WOOD STOVE

COMES WITH LEG KIT, BLACK DOOR WITH GLASS
• Heats 900 – 1,500 Square Feet
• 20 Hour Low Burn Times
• Thermostatically Controlled
• 1.8 Cubic Foot Firebox
• Max Heat Input 293,079 BTUs
• 83% LHV Effi ciency (77% HHV)
• 30,407 BTU’s/h constant output for 8 hours
• Up to 16” Log Length
• EPA Emissions 1.3 gr/hour 
• CO Weighted Average 0.13%

NOT EXACTLY AS SHOWN
MSRP: $2994.93

OUR PRICE 
$219999

DURAVENT PREMIUM FOR 
WOOD AND GAS APPLIANCES

CONTACT GLASSER’S 
TV SERVICE FOR PRICING

WE PROVIDE 
PROFESSIONAL 

CHIMNEY 
CLEANING!

6” IMPERIAL 
POLYSWEEP

CHIMNEY 
BRUSH

FOR WOOD STOVE

$24.99

WETT CERTIFIED FOR SALES

WITH LEGS
MSRP: $3517.43

OUR PRICE 
$279999

PEDESTAL
MSRP: $3817.03

OUR PRICE 
$299999

JUST 

ARRIVED! JUST 
ARRIVED!
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      RICK SCHRIENER 306-577-8623      RON MACK 306-577-1548     SANDRA MITCHELL 306-577-8813

www.carlylerv.com VOTED SASKATCHEWAN’S 
BEST PLACE TO BUY AN RV!

Highway 9 North Carlyle, SK

306-453-6773

If you would like to come in and view an RV or any other item, we are still practicing social distancing. We look forward to serving you. Our parts 
and service shop is open and taking bookings for all your SGI RV Repairs as well as any RV, ATV, Motorcycle, Boat and Golf Car service needs!

ALL PAYMENTS ARE PLUS TAXES

COMPARE 
OUR PRICES!

PRE-OWNED INVENTORY
TRAVEL TRAILERS

2019 GRAND DESIGN IMAGINE 2250RK
slide, fi replace . . . . . . . . . . . . . . . . . . . . . . . . . 34,900
2018 LAREDO 225MK 
slide, outside kitchen  . . . . . . . . . . . . . . . . . . . . 30,675
2018 ROCKWOOD 2504S  Mini
slide, bunks . . . . . . . . . . . . . . . . . . . . . . . . . . . 29,500
2017 VIKING 12RBST
A frame fold down . . . . . . . . . . . . . . . . . . . . . . 15,900
2017 ROCKWOOD 8324BS
four slides, loaded . . . . . . . . . . . . . . . NO GST 39,500
2013 OUTBACK 277RL
two slides, loaded  . . . . . . . . . . . . . . . . . . . . . . 24,900
2012 STARCRAFT AR15RB
rear tent end slide, loaded  . . . . . . . . . . . . . . . . 11,900
2007 JAG 25'
fi berglass, sofa slide . . . . . . . . . . . . . . . . . . . . . . 7,995
2005 CHEROKEE 28A handyman special
2 slides, bunks . . . . . . . . . . . . . . . . . . . . . . . . . . 8,750
1999 MALLARD 25A
bunks, air  . . . . . . . . . . . . . . . . . . . . . . NO GST 6,900

FIFTH WHEELS
2019 AVALANCHE 332MK
3 slides, auto level, washer/dryer . . . . . . . . . . . 72,900
2008 SPORTSMEN 41K
toy hauler, 3 slides, 12’ garage, loft, loaded  . . . 34,900
2005 HORNET 275H
large slide, rear ent. . . . . . . . . . . . . . . . . . . . . . 13,500
2004 SPRINGDALE 249BH 
handyman special  . . . . . . . . . . . . . . . . . . . . . . . 7,995
2002 LAREDO 27RL
fi berglass, large slide . . . . . . . . . . . . . . . . . . . . 11,900
1999 JAYCO DESIGNER 3610
3 slides, loaded . . . . . . . . . . . . . . . . . . . . . . . . 14,900
1997 WILDWOOD 22CB
nice condition  . . . . . . . . . . . . . . . . . . . . . . . . . . 6,900
1997 COACHMEN 275RK
no slide, rear hitch . . . . . . . . . . . . . . . . . . . . . . . 8,995

SOLD!

SOLD!

SOLD!

SOLD!

SOLD!

SOLD!

2017 Keystone 
RV Bullet 

Crossfi re 2510BH
DEMO UNIT!! 

Weighs 4,395 lbs., 
sleeps up to 10! 

Power awning, 4 
stabilizer jacks 

and much more!

2019 Rockwood 
Ultra Lite 2910SB

3 slides, 
2 bathrooms, sleeps 

up to 9! Power 
tongue jack, 

4 power stabilizer 
jacks, heated 
holding tanks, 

15K A/C.

REDUCED TO ONLY $22,750 

OR ONLY $75 BI-WEEKLY
WITH NO DOWN PAYMENT! OAC

DISCOUNTED TO $48,350

OR ONLY $160 BI-WEEKLY
WITH NO DOWN PAYMENT! OAC

DISCOUNTED TO $46,950

OR ONLY $156 BI-WEEKLY
WITH NO DOWN PAYMENT! OAC

2018 Laredo 
335MK Black 
Label Edition

LIFE SIZE PACKAGE

Automatic leveling 

system, 15k BTU 

A/C, free standing 

dinette and chairs, 

and lots more!

2020 Suzuki 
King Quad 500

Automatic 
transmission, 

shaft drive, 5-way 
adjustable 

pre-load gas 
shocks, three 

storage 
compartments, a 
combination ball 
mount/receiver 

mount hitch. 
Free (uninstalled) 

Warn winch.

HARVEST SAVINGS 
$10,295

OR ONLY $86 
BI-WEEKLY
WITH NO DOWN 
PAYMENT! OAC

2020 Haul-About 
Panther

8.5 x 20 Perfect for car 
hauler, sleds, quads, or 
storage. All built 16” on 
centre with a seamless 

aluminum roof, all LED’s 
H.D. ramp door with 
beavertail, 4-5,000lb 
d-rings, 2 side wall air 
scoops, fl ush lock and 

bar lock entry 
and more!!

SALE PRICE

$11,195
FINANCING AVAILABLE

HARVEST
WIND-UP SALE

2019 Crossroads 
Volante 365MD

4 slides, 2 air 
conditioners, 
electric rear 

stabilizer jacks, 
50” LED TV, 
upgraded 
insulation, 

and lots more!!

REDUCED TO ONLY $54,500 

OR ONLY $182 BI-WEEKLY
WITH NO DOWN PAYMENT! OAC

SOLD!

On a sunny Friday afternoon in late Au-
gust, 38 kilometres southwest of Moosomin 
near the hamlet of Kelso, Saskatchewan, 

blades of topsoil along the 1,070-km Cana-
dian Line 3 Replacement Program (L3RP) 
right-of-way. 

By Saturday, August 22, the soil had been 
cultivated and contoured, crimped straw 
laid down to avoid erosion from the prairie 

pipeline route was ready to return to pro-
ductive agricultural use.

“The yellow iron (heavy equipment) is 

L3RP Construction Manager, referring to 
the color of the heavy equipment used dur-
ing construction. “It’s very satisfying.

“The farming part of the job—seeding, 

straw crimping, weed control—is ongo-
ing. We will continue to monitor the right 
of way and complete our warranty work. 
We don’t walk away from any of our com-

The completion of reclamation along the 
new pipeline route spells the end of major 
project work on the replacement pipeline 
which carried on over four seasons of in-

years of regulatory and prep work preced-
ing construction (2013-2016).

Only the decommissioning of the origi-
nal Line 3 remains to complete the entire 
project scope. Decommissioning is antici-
pated to occur over two phases, beginning 
in the spring of 2021 and to be complete by 
fall 2022. 

“This is one of the largest projects in En-

bridge’s history and it’s been extremely 
well executed, with a stellar safety, environ-
ment and quality performance through-

Major Projects with Enbridge. 
“I’d like to acknowledge our apprecia-

tion for the tremendous support we’ve re-
ceived from governments, landowners, 
municipalities and Indigenous communi-

such as chambers of commerce, and indus-
try associations like CAEPLA (the Cana-
dian Association of Pipeline Landowners’ 

“Having such a broad spectrum of soci-
ety ‘on board’ from the beginning was criti-

place over 10 weeks this summer from 

TRIF (Total Recordable Injury Frequency), 
and no environmental incidents. 

With the emergence of the Covid-19 pan-
demic earlier this year, Enbridge put in 
place a Safe Work Protocol to prevent po-
tential spread of the virus and ensure the 
health and safety of the 230-strong work-
force. 

Almost 25,000 temperature checks were 
conducted during the project, all negative 
results with no one requiring a visit to the 
onsite paramedic. 

Five workers who declared they were 
not feeling well needed to leave the site for 
Covid testing and then self-isolated for 14 
days, following the protocol. All later re-
turned to work.

Enbridge wraps up line 3 work in area
Final topsoil replacement spells the end of major project work on the new Line 3 pipeline  

Left: Near Kelso, the last piece of land along the 1,070-km Line 3 re-
placement pipeline right of way has been reclaimed to pre-construction 
condition or better.

Above: The project ran Covid-free, thanks to Enbridge’s strict Safe 
Work Protocol. Almost 25,000 temperature checks were conducted at 
the Moosomin field office over 10 weeks, all with negative results.
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Getting ready for fall
F A L L  E X T E R I O R  H O M E 

M A I N T E N A N C E  C H E C K L I S T

DON'T FORGET 
TO PICK UP 

YOUR RV 
ANTIFREEZE

3.78L$597
9.46L$1347

SALE ENDS SEPTEMBER 23

Borderland
BORDERLAND CO-OP 

MOOSOMIN HOME CENTRE
1100 Park Avenue, Moosomin, SK

306-435-2642

Check your window 

seals & trim

Clean out and  inspect 

your eavestroughs & 

downspouts

Treat your lawn with 

fall fertilizer

Wrap your trees 

& prepare the fl ower 

beds for winter

Clean, fi ll, repair & seal 

your asphalt driveways
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Continued from page 1
And that’s what I’ll be most proud of is 

that we are a province where now, for the 
second time, we have laid out and believe 
in the fact that we can grow our communi-
ties and we can grow our province. 

We do that by growing our economic 
opportunities, and I always say the recipe 
for success in Saskatchewan is just not that 
complicated. 

We produce things, we mine things and 
we make things, and we sell them to other 
areas of the world. Our export industries 
are a source of wealth in our communities 
and across Saskatchewan, whether it’s ura-
nium or potash mining, whether it’s rare 
earth elements. 

The energy we produce, the agricultural 
products, the food products that we pro-
duce, the manufacturing that we do that 
services each and every one of those indus-
tries—this is what we do and we do it very 
well in Saskatchewan, and it is our source of 
wealth. If we can increase that export value, 
not just the volume, but increase that export 
value, we create careers and we create the 
opportunity for people to move here. Of all 

and foremost among them, is to increase 
our population to 1.4 million people. 

Well that just doesn’t happen by itself, 
people don’t just move here because it’s a 
sunny place, they move here because there 
is a career and an opportunity to better their 
life. They stay here—our children, that next 
generation, will stay here if there is an op-
portunity for a career and a good life. 

That hasn’t always been here. The peo-
ple that I graduated with don’t all live in 
Saskatchewan, but I look at my son’s gen-
eration, in his mid 20’s, many of them do, 
many of them have chosen to stay here, so 
the recipe for success has been working for 
about the last decade or better now, and 
what I’m most proud of is the fact that we 
have a plan out to 2030 to continue and to 
build on that success and to grow our prov-
ince even further. 

Now the hard work comes, in particu-
lar, since we’ve been thrown this economic 
curve ball if you will, health and economic 
curveball, of a global pandemic, but I still 
believe there’s tremendous opportunity on 
the back side of this virus.

What have been the biggest challenges 
for your government?

government.
In the very early days, I remember it 

quite vividly because I was out speaking 
at the Manning Centre in Ottawa and it 
was a Friday evening and we had our rul-
ing come down in the Gerald Stanley case. 

tribal chiefs and the family and the chief of 
the FSIN to work through some of what the 
next steps were in healing as communities 
across province.

I think of the Humboldt bus crash that we 
had not too long after that. And that was a 
tragedy of such a proportion and that I just 
can’t imagine. 

And more recently there’s the global 
pandemic. The challenges of the global 
pandemic are not immediate but they are 
severe and we often use the term that the re-
sponse to this pandemic is a marathon, it’s 
not a sprint, and that’s proving to be true. 
We are not through it yet by any stretch. 

The challenges have been great, but I 
think what the challenge will be as we look 
ahead is we are going to continue with the 
health care challenges we have with the Co-
vid-19 pandemic. 

But we are starting to have very active 
conversations with those very industries 
that create wealth in our communities that I 
referenced earlier, on how do we best place 
our Saskatchewan industries so that we can 
recover as we work our way through what 

-
demic. 

How do we ensure that Saskatchewan 
potash is being viewed by the world as not 
only an available, ethically sound product, 
a sustainably produced product, but the 
product that you should actually purchase 
because of its quality, its price and how it’s 
produced. 

The same with the agri-food products 
in Saskatchewan. Do we have an opportu-
nity to climb the value-added chain when 
it comes to the agri-food products to create 
jobs and put people to work here, and look-
ing very closely at capitalizing on any of 
those opportunities that may arise. 

The same holds true with uranium min-
ing, the same holds true with our energy 

industry, which has been particularly chal-
lenged throughout this pandemic due to—
let’s call it what it is—federal policies that 
have been put in place over the course of 

price war that has been engineered by a 
couple of countries.

The energy industry is one that does 
-

ward. I think there is opportunity here on 
September 23rd for the federal government 

rebuilding an economy—which would in-
clude rebuilding the energy industry econ-
omy here in Western Canada and Atlantic 
Canada, as it is one of the most sustainable 
energy sources in the world—as opposed to 
the words that I hear from the federal gov-
ernment when they talk about their speech 
from the throne—building a greener econ-
omy. 

What we need to do here in Saskatchewan 
and in Canada is to rebuild and recover the 
existing economies that have created wealth 
traditionally in our communities across the 
province, and we need to recognize from an 
environmental perspective what they are 
already doing.

One of our main resource industries in 
this area is the potash industry and some 
in the industry are worried about the 
competitiveness of the industry here in 
Saskatchewan compared to other parts of 
the world in terms of regulations and the 
tax structure. Do you think it is time for 
a review of regulations and taxes for the 
potash industry?

The challenge with, let’s use potash as an 
example, is the competitors in other areas of 
the world are in Russia, Byelorussia, places 
such as that, where they have nowhere close 
to the labour standards and nowhere close, 
even near, the environmental standards that 
we have here in Saskatchewan.

Yes that does add cost to the product that 
we are producing here but there is another 
side to this, as Saskatchewan has, and the 
potash industry will be quick to tell you 
this, the most sustainably produced potash 
in the world. It’s available right here from 
Saskatchewan.

But this is a time for us—not only at the 
provincial level, but also at the federal lev-
el—to ensure that the regulations that we 
do have in place are not placing onerous 
costs on the industry and there are oppor-
tunities for us to work with, in this case, the 
potash industry. 

We have done some work with the en-
ergy industry. 

Is there an opportunity for us to really 
align regulations so that we get the same 
outcome, particularity if it’s an environ-
mental outcome that the regulations are 
trying to address or whatever the outcome 
is, but is there an opportunity for us to re-
ally align those regulations so that the cost 
to the industry isn’t as great and the oppor-
tunity continues to be there for the industry 
to survive?

We have done some of that over the 
course of the last few months with the en-
ergy industry, and those are important dis-
cussions for us to have as we look to rebuild 
these industries. 

And we not only want to rebuild back to 
pre-Covid levels in the potash industry, the 
energy industry, all of the industries in Sas-

katchewan, we actually want to start grow-
ing again to achieve some of the growth tar-
gets that we set out in our plan for growth. 

We are almost back, we are not quite 
back, but we are getting there, back to the 
number of jobs we had pre-Covid. 

We are leading the nation in our employ-
ment rate but there is more work to do. We 
want to, very quickly, get back to the pre-
Covid employment levels so then we can 
start to focus in on the targets that we have 
and start growing the economy.

How do you frame the upcoming elec-
tion? What is the choice voters will be 
making this fall?

The choice that voters will have this fall is 
who is best to recover the economy.

We have come through a health care pan-
demic that has had a tremendous impact on 
the economy far and wide, across this na-
tion and around the world. 

The world is starting to reopen. 
Here in Saskatchewan we are fortunate 

we did not close down as much as other 
provinces and other areas in the world, in 
fact 87 per cent of people in this province 
continued to work throughout the pandem-
ic. 

We have recovered. For those that were 
unable to work during the pandemic, we 
have recovered at a faster rate than any 
other province and we have what the world 
needs to recover.

As far as the election and the question 
that people will be asking themselves as 
they go into the voters booth is—there are 
two parties that have seats in the legislature 
today and the question will be who is best 
to recover the economy here in Saskatch-
ewan, who is best to ensure that people can 
get back to work in their communities, and 
I would put forward that we have a growth 
plan out to the year 2030 and we have a 
track record with the previous growth plan. 

So we have a growth plan for the prov-
ince on how we are going to grow those 
very industries and expand and use those 
industries that have created wealth in this 
province for decades, half a century and a 
century in some cases, here in the province. 
We look forward to putting that into action, 
and I would put forward the other guys are 
just simply a risk that this province cannot 

What will be your priorities in the next 
term if you are re-elected?

Next term, top priorities are number 
one—recovering the economy. We need to 
get everyone that was working pre-Covid 
back to work and then we need to focus in 
on exactly those industries that are creating 
jobs in our communities and those source 
wealth industries. 

I call them our export based industries, 
that’s where we sell things to other places 
all around the world and we use those dol-
lars to fuel the activity in our economies.

The chances are, in Saskatchewan, if 
the company you work with isn’t directly 
exporting product to another area of the 
world, then your company is servicing 
someone that is. For example our auto deal-
ers are selling to farmers, they are selling to 
energy workers, they are selling to people 
that work at the potash mines. They are ser-
vicing an export based industry.

Our rural newspapers for example—

much of the work that you do is focused on 
agriculture. Here in Moosomin you would 
also be focused on mining and would also 
be focused on the energy industry. You in 
an indirect way are servicing those export 
based industries. 

street, would service all of the industries 
in the area, and they would be quick to tell 

-
tant those export based industries are. 

That’s where the source of our wealth 
comes from in this province. 

If we focus on increasing the value of our 
exports, the industries that service those ex-
port related industries, those export based 
industries will do well. 

The polls show the Saskatchewan Party 
leading in every region of the province 
right now and that it has added a bit to its 
lead over the summer. How does that im-
pact how you run your campaign?

We run our campaign like we are 10 
points behind. 

We have been out in essentially what is 
full campaign mode now for months and 
we will continue right up to and including 
Election Day on October the 26th. 

You don’t get the opportunity to serve the 
people of this province as their government 
by any poll. 

You receive that opportunity on Elec-
tion Day, and so the polls are out there to 
discuss trends and to inform the public on 
where those particular polls think the gen-
eral trend is. 

The fact of the matter is elections aren’t 
about polls. Elections are about interactions 
between MLAs, like Steven Bonk, and his 
constituents, the people that he serves. 

We run every election like we are coming 
from behind. This one is absolutely no dif-
ferent. We have been working at  essentially 
100% capacity for the last couple of months. 

Even before that we were up to a level 
of election readiness and we will continue 
knocking on every door, talking to every 
constituent across this province, includ-
ing in the constituency of Moosomin, and 
asking for their support on October 26th so 
we can put into action our plan which we 
feel is the best plan on how we are going to 
recover and grow the economy here in the 
province. 

What is your vision of this province? 
What do you want Saskatchewan to be?

A bigger, better, more wealthy and a more 
caring place. The driving force behind the 
Saskatchewan Party hasn’t changed.                                         

It’s about growth. Growing the economy, 
growing the opportunity so that people can 
move here, and they have, but so also our 
children and that next generation can stay 
here. 

That grows the population. 
With that growing population you can 

take the proceeds of that and reinvest them 
back into your communities, and that’s 
why we are in Moosomin here today, to 

-
ment through the Municipal Economic En-
hancement Program, or the MEEP program, 
which never occurred 10 years ago. 

That is a program that we had brought 
in to ensure that our municipalities can 
continue with their infrastructure plans 
throughout this Covid pandemic. 

We will use Moosomin as the example, 
there is $600,000 that was provided to Moo-
somin up front this year in revenue sharing 
and almost $400,000 supplied through the 
Municipal Economic Enhancement Pro-
gram. 

That’s a million dollars in the community 
of Moosomin that was not available in 2007. 
It’s through the government that the people 
in Moosomin and across the province have 
chosen that those dollars have been made 
available, not only to Moosomin, but every 
municipality, rural and urban, across the 
province.

That’s a true partnership and that’s true 

and how they serve the very same constitu-
ents that we all represent collectively. 

And so I think of the commitment that 
this government has had not only to its mu-
nicipalities but to the education sector, to 
the advanced education sector, to our high-
ways and infrastructure, is indicative of a 
government that wants to continue on our 
growth agenda so that we can continue ulti-
mately to reinvest into our province. 

So grow our economy, grow our popula-
tion and take the proceeds and reinvest it 
back into health care, highways, municipal-
ities and education.

An interview with Sask Premier Scott Moe

Premier visits Moosomin
Saskatchewan Premier Scott Moe points out the reactions of people 

in a World-Spectator photo from the moment it became clear he won 
the Saskatchewan Party leadership in 2018 as he sits down for an inter-
view with World-Spectator and Plain and Valley editor Kevin Weedmark.
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STOKER COAL FOR SALE
I am presently moving coal 
 into SE Saskatchewan and  

all areas of Manitoba.

For more information contact:
Larry Gould  •  Reston, MB
204.877.3882

204-522-6067 (CELL)

e-mail: llgould@mymts.net
8:5c

Family is about more than blood for Barry Aiken
BY ROB PAUL 

LOCAL JOURNALISM INITIATIVE REPORTER

Certain people have the ability to light up a room, 
make you feel like you belong within seconds of talking 
to them, and invite laughter and smiles to every conversa-
tion. That’s Barry Aiken in a nutshell. 

Not only is Aiken known for his friendliness and giving 
nature, but he’s known for his resiliency and toughness. 
That attitude has never shone through more clearly than 
the way he’s attacking life despite a recent stage four can-
cer diagnosis. 

The combination of his cancer diagnosis and the Co-

him and his partner Terri Lalonde in a tough situation. 
They plan on moving to Edmonton to be closer to fam-
ily and to help them out Riley and Laurel St. Onge put 
together a donation campaign for Barry and Terri while 
Rhoselyn and Norman Tolentino organized a Filipino 
food fundraiser.

Aiken is just the type of person whose kindness leads 
to others paying it forward with kindness of their own, 

families stepping up to help out where they can for a man 
they believe deserves it.

Laurel St. Onge and son Riley feel so strongly about 
Barry and Terri that they set up donation campaign to 
help Barry and Terri in such an uncertain and tough time.

“Barry and Terri both worked at Rocanville home cen-
tre with my son (Riley) and they became good friends and 
then friends with us, too,” said Laurel St. Onge. 

“When we saw that he needed help, in the back of my 
mind I knew we needed to do something for him, but we 
just didn’t have the time. Then when I saw he was mov-
ing to be closer to family I thought ‘time’s running out 
here and we’ve got to do something whether we’ve got 
time or not.’ 

“They’re just really good people. Even when we talked 
to the credit union in Rocanville—where we set up the 
funding—they said to us, ‘we’re so glad somebody is do-
ing something for him because they’re such nice people 
and he’s such a hard worker.’ This is somebody who re-
ally needs it and deserves it. With everything going on 
right now we just knew we needed to do something. 

“We thought just a fundraiser online where people can 
either donate at a Conexus—they can do that at any Con-
exus in the area—or they can just go online and donate 

“This is a direct donation to them so what you donate all 
goes to them. Everybody thinks the world of them and he 
just needs some help. We are family, we’re not blood fam-
ily, but we are family. That’s just the way we view them. 

“They’re very humble people. The girls at the credit 
union were so happy someone is doing something be-
cause they’re so nice. At Christmas time Barry and Terri 
brought them treats and every time he has chemo or was 

just very giving and thoughtful people. They give to ev-
erybody so this is a chance for somebody to give back to 
them.”

Despite the hard times he’s going through, Aiken 
couldn’t feel more humbled and appreciative of his 

friends, who he refers to as family, while sitting outside 
on a warm summer day enjoying the Filipino food fund-
raiser in his honour. 

“When they said they were going to do this for us, it 
just touched my heart,” he said. “I’m 69 years old and I 

step up and do this for me? Wow, it’s just amazing. You 
can’t ask for a better family—it’s overwhelming. You deal 
with all this and then you’ve got folks like this who step 
up and don’t quit, they just go ahead and do it. You can’t 
ask for anything more. I’d do the same for them in a heart-
beat and they know that. They’re amazing people. 

“It’s hard enough to accept that you’ve got cancer and 
to deal with that and everything else. Financially, we can’t 
survive here anymore so we’re going to be moving to Ed-
monton and be close to family because who know’s how 
long I’ve got. They tell me I have a year and a half, but I 
said, ‘you don’t know me.’ We’re moving at the end of the 
month and then all these people stepped up to help us 

“We got to work with this young lady (Rhoselyn To-
lentino) at the Co-op and we got to know her and basi-
cally adopted her as our granddaughter,” he said. “Then 
the rest of her family is basically all of our family. We fell 
in love with everybody and they accepted us and we ac-
cepted them as family. Them doing this for us means so 
much. Yesterday was so busy, they sold out by 3 p.m., its 
been unbelievable. You can smell how good it is through 
the town. It’s been awesome.” 

Aiken and his wife Terri have lived their lives helping 
other people out because it’s the right thing to do and the 
support they’ve received in their time of need is how oth-
ers are paying them back for all they’ve done in the com-
munity. 

“My wife and I, we’re the same,” he said. “If somebody 
needs some help then we help them. We had a restaurant 
at one time and we had a food truck at one time and we 
helped people out. We’ve fed people for nothing because 
we knew they didn’t have any money and we wanted to 
make people feel good. Just because you have a restau-
rant doesn’t mean that you can’t help people, it was the 

same with the food truck. We’d give people hamburgers 
and hotdogs because we knew they didn’t have the mon-
ey and we wanted to help them. 

“It all comes down to respect. A lot of people don’t 
know the meaning of that word anymore. Show respect to 
everyone. People sometimes forget what it’s like to have 
nothing and we haven’t forgotten that, it’s all about pick-
ing up your socks and keeping on going and it’s impor-
tant to keep coming back stronger than before. We try to 
help everyone as much as we can. 

Given the circumstances, many people would struggle 
to keep pushing on to live their life—but that’s not Barry 

I found I’ve got stage four cancer, our life went down real 
quick, but we’re not giving up,” he said. 

too easily. Yes, cancer is not fun, this is not curable what I 
have. They can regulate it and prolong my life, but can’t 
cure it and I’ve accepted that. A lot of people give up men-
tally, but it’s over as soon as you do, so I won’t. You’ve 
got to live your life, I’m not giving up. I’ve got too much 
to live for, I’ve got my beautiful wife with me and I’m not 
going anywhere.”

“My dad used to say this and I say it to Barry, ‘hell 
doesn’t want him, heaven is afraid he’s taking over, so he 
ain’t going nowhere,’” said Terri Lalonde.

Filipino food fundraiser
On August 15 and 16 in Rocanville, Rhoselyn and Norman Tolentino hosted a Filipino food fundraiser for Barry Aiken. Aiken was recently diag-

nosed with stage four cancer and his kindness throughout the community has led others to step up and help him in a time of need. Along with the 
Tolentino’s, Rhose, Frank, Zheryl, and Janlyn Perante were helping with the food fundraiser. They also thanked, Russel Filipino Store, Arlene and 
Joel Deramas, Jun and Rose Lomerio, and Mike and Maureen Catacutan for their contributions to the fundraiser.

Left: Rhoselyn Tolentino, Laurel St. Onge, Zheryl Perante, Rhose Perante, Janlyn Perante, Frank Perante, Terri Lalonde, and Norman Tolentino.
Right: Barry Aiken and Terri Lalonde.
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28,000 Households with one ad! 

E.R.P. Hardware
#7 BROADWAY • REDVERS, SK

Business Hours: Monday-Friday 8am- 5pm, Saturday 8am - Noon

CONTACT US FOR MORE INFORMATION! 
Phone: 306-452-3393  •  Text: 306-840-8234

Email: erpharware@hotmail.com

Visit our Facebook Page @ 

ERP Pro 
Hardware

for more promotions!

Vinyl Plank & 
Click Flooring

$399
PER SQUARE FOOT

Hydrotech 
Water Softener

$1250
WITH INSTALL

Reverse Osmosis Systems
$699 INSTALLED

Canarm 
Watering Bowls
NOW IN-STOCK!

50 HEAD AND 100 HEAD

CALL FOR PRICING

Franklin 
Jet Pumps & 

Pumpco 
Piston Pumps

IN-STOCK

CALL FOR 
PRICING

Black Piping for 
Waterlines
IN-STOCK
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NOTICE OF CALL 
FOR NOMINATIONS

Public notice is hereby given that nominations of 
candidates for the offi ce of:

BOARD MEMBER
South East Cornerstone School Division No. 209

Subdivision Nos. 1, 2, 3, 4, 5, & 6

will be received by the undersigned on the 7th day of 
October, 2020 from 8:00 a.m. to 4:00 p.m. at the Board 
Offi ce, 80A-18th Street N.E., Weyburn and during reg-
ular business hours from September 11, 2020 to Octo-
ber 6, 2020, at the Board Offi ce, 80A-18th Street N.E., 
Weyburn, SK.

Nomination forms may be obtained 
at the following locations:

The Board Website: www.secpsd.ca
The Board Offi ce at 

80A-18th Street N.E. Weyburn, SK.

Dated this 10th day of September, 2020

Shelley Toth, Returning Offi cer
50:1c

Concrete 
Restoration

Floors • Driveways
Steps • Patios 

Bin Foundations

www.concreterestore.ca

marty@concreterestore.ca
306-645-2777 (OFFICE)

306-435-0900 (CELL)

REPAIR | RESTORATION | SEALING

• CONCRETE •

REGIONAL 
BUSINESS 
DIRECTORY

Sharon (Sherry) Talman
CPA, CGA

Professional Corp.
Taxes • Financial Statements

Farm, Business and Personal
sharontalmanprofessional@sasktel.net

306-743-1234
215 Kaiser Willhelm Ave., Langenburg, Sask

• FINANCIAL •

Parkland College is ready to welcome students
BY VICTOR VAN DER MERWE

LOCAL JOURNALISM INITIATIVE REPORTER

On August 31, Parkland College opened 
the doors of its campuses to students with 
strict new protocols and new ways of ap-
proaching post-secondary education in 
place. 

“We spent most of the summer prepar-

many students we can have at a time, we 
set all our classrooms up so we can have 
the social distancing and we implemented 
our protocols to make sure that when stu-

the protocols are followed so that they 
will be safe and kept healthy on our cam-
puses,” said Mark Hoddenbagh, President 
and CEO of Parkland College.

“We have face masks that are now re-
quired in all public and common areas. 

they are in the classrooms or in their of-
-

cal distancing. So if a student goes in and 

if a teacher comes over to help them with 
something, they have to put their mask 
back on again.”

It isn’t just the protocols and class sizes 
that are new, Parkland has made sure the 
information and materials to keep safe are 
available too. 

“We have signs we have cleaning ma-
terials, we have an increased cleaning 
schedule. So we have that in place for our 
students,” said Hoddenbagh. 

Another weapon against spreading the 
virus is reducing the amount of students 
that will be on campus at one time. 

“Not all students will be on campus all year, some will 
only come in once or twice a week for shorter periods of 
time, obviously for our shops and our labs or anything 
that requires ‘hands on’ will be done face to face, but 
again we have got the proper protocols in place there to 
ensure our students are kept safe,” said Hoddenbagh. 

The preparedness for the new semester is in part due to 

“It is something that is new; no has one gone through 

way to do this. We kept in touch with government of-

guidelines for international students, we made sure we 
are very much aware of what the guidelines are and then 
we implemented them on our campuses, so it was a lot 

then we had to set everything up. It was quite a bit of 
-

tors to our campus safe, it is well worth it. It was a very 

holidays as they normally would liked to have had,” said 
Hoddenbagh.

Blended learning
for the future

One of the new terms that have become common in 
these strange times is “blended learning.”

“Blended learning is face to face, online, hands on. Its 
-

sire was how can we help our students be successful? 
Many of our students are students who have been out of 
school for a while, so they really do need that face to face 
on a regular basis, and so we thought about how can we 
do that and support our students and at the same time 
keep them safe. Those are the two things we kind of had 
to juxtapose together to provide a good learning experi-
ence and be able to get our students the support that they 
need while also keeping them safe,” said Hoddenbagh.

 Along with getting the campus COVID-19 ready, the 
other big challenge was making sure instructors would be 
comfortable teaching in new ways. 

“The other (challenge) was how do we get our instruc-
tors up to speed to be able to teach in an online environ-
ment. Even thought they are not doing everything online, 

said Hoddenbagh.
The school was in the works of making 

online teaching more accessible in the fu-
ture, but COVID-19 changed all that.

“Six months ago, we were thinking of 
providing online programming as part 

sudden we had to get all of our instruc-
tors up to speed in a hurry. That was a real 
challenge, but the instructors stepped up 
and we got through the training so I think 
it is going to be a much better experience 
for our students this semester than it was 

scrambling to get all those things done 
during the shut down,” said Hoddenbagh

There is no really way to predict how 
the future is going to look, but there were 
some good lessons learned during these 
strange times that can be carried forward 
beyond a time of COVID-19. 

“We will certainly have a higher aware-
ness and attention to health and safety, not 
that we didn’t have that in the past, but we 

said Hoddenbagh.

we are not going back from that. There is 
a very good reason for that. Most of our 
students when they graduate they will 
end up being in an environment where 
they will have some kind of digital com-
ponent and if they don’t know to work 
that digital component when they leave 
college, we have not done our jobs,” said 
Hoddenbagh.

It all goes back to making sure students 
leave Parkland prepared for the real world. 

“Even in the trades now, there is work done on a de-
vice, so we have to really help our students understand 
that digital world and how digital technologies work so 
they will be adaptable to whatever they encounter,” said 
Hoddenbagh. 

One of the many signs that welcomed students on Parkland College 
Campuses the first week of classes

306-435-7472 

COMMERCIAL & RESIDENTIAL 
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BOARD OF REVISION
TOWN OF MELITA

Under Section 41 of the Municipal Assessment Act, Public Notice is here-
by given, that the 2021 Added and Reduced Assessments, as well as the 
2021 Preliminary Assessment Roll, for the Town of Melita have been deliv-

APPLICATION FOR REVISION
42(1) A person in whose name the property has been assessed, a mort-
gagee in possession of property under subsection 114(1) of the Real Prop-
erty Act, an occupier of the premises who is required under the terms of 
the lease to pay the taxes on the property, or the assessor may make an 

• Liability to taxation; 
• Amount of an assessed value; 

 
• A refusal by an assessor to amend the assessment roll  

43(1) An application for revision must: 
• Be made in writing; 
• Set out roll number and legal description of the assessable property  
 for which revision is sought; 
• State the grounds on which the application is based; 

 

 public notice given under subsection 41(2); or 

The deadline for receipt of applications by the secretary of the Board is 
5:00 p.m., on Monday, October 12, 2020.

Sandra Anderson, Secretary 
Board of Revision, Town of Melita 

 
Melita, MB R0M 1L0 8:1c

Zach Gehl breaks world record in sparring
BY VICTOR VAN DER MERWE

LOCAL JOURNALISM

INITIATIVE REPORTER

When a global pandem-
ic closes down the entire 
world and postpones or 
cancels events, what is 
a young up-and-coming 

In the case of 19-year-
old Zach Gehl from Es-
terhazey, you train up to 
break the world record 
for most rounds sparred 
in one go on August 29. If 
you are the kind of person 
that Gehl is, you also do it 
as a charity event to help 
out Yorkton Martial Arts 
Training Center, the gym 
that supported you, and 
for kids who might want to 

“I’ve been training since 
I was 13 and competing at 
a high level since I was 15,” 
said Gehl.

His high level compet-
ing has taken him all over 
north America  including 
Las Vegas, Reno, Chicago 
and as far south as New 
Orleans. Gehl was particu-

Vegas.
“There is always big 

was interesting competing 
in the same place where 
so many large events have 
taken place,” said Gehl.

At age 13, Gehl fell vic-
tim to something too many 
kids have to deal with – 
bullying. However, he de-
cided to take action. 

“I started because I was 
getting bullied so I wanted  

and, if it ever came to hav-
ing to defend myself, I’d 
rather know how than not 
know how to,” said Gehl. 

He felt at home in the 

did not make the training 
any easier.

“I was quite bad at it 

didn’t win anything in the 

was getting through, not 
being co-ordinated and not 
being good that was the 
hardest thing,” said Gehl. 

World Record
The idea to go for the 

world record was a com-
bination of a few factors, 
all brought on by the CO-
VID-19 pandemic. 

“Before COVID-19, I 
would compete once every 
two months at minimum, 
but mostly once a month. 
When COVID-19 started, 
there was no competing 
of any kind obviously and 
even training was shut 
down. I had to have some 
kind of goal to keep that 
competitive spirit going,” 
said Gehl.

The idea was to keep 
training interesting and 
attempt something that 
would push him.

“So, I started to research 
world records because I 
thought that would be 
cool, then I saw the spar-
ring one.” 

The previous record for 
sparring was held by writ-
er and actor Daniel P. Lewis 
from Liverpool, England. 
He broke the previous re-
cord of 141 consecutive 
rounds in August 2019.

Like Lewis, Gehl would 
take on this Herculean task 
for charity. 

“It worked out that I 
could support my gym that 
I have been going to since I 
was 13 and the money I do-
nate to the gym will be go-
ing to classes for kids that 
would otherwise not be 
able to take martial arts. So 
it was kind of a win, win, 
win,” said Gehl. 

To break the record Gehl 
would have to spar for 
144, three minute rounds 
and only take one min-
ute breaks between each 
round. However Gehl felt 
he wanted to go for 150 
rounds.

Two of the people Gehl 
sparred against were his 
own father and mother.

His father came in at 
round 143 when Gehl tied 
the record and he sparred 
his mother in the round 

broke the world record. 
“It was good. Most of the 

time we don’t spar each 
other but it was kind of in-
teresting. They supported 
me so much through all 
of my competing so it was 
nice that they got those 
rounds,” said Gehl.

Round 100
and beyond

Any endurance athlete 
will tell you that there 
comes a point where the 
body shuts down and all 
that remains is mental en-
durance. 

“At about round 100, I 
had nothing left physically 
so it was all mental from 
that point on,” said Gehl. 

In a standard kick boxing 

competes, there are three 
rounds of three minutes 
each, so training for the 150 

from what Gehl was used 
to. 

“I completely changed 
my training for this, obvi-
ously, because you can’t 
prepare for three rounds 

the way you prepare for 
150. I went all in on the car-
dio aspect. It is completely 

body was used to,” said 
Gehl.

It is the mental game 
that can lead to breaking 
records. 

“I just focused on every 
round. You just kind of 
have to get through it. You 
get into a zen state. You 
just have to say to yourself, 
‘You got to round 100 why 

just have to heart your way 
through it,” said Gehl. 

Turning 150 
rounds into 
155 classes 

Gehl only needed to get 
to 144 rounds, but powered 
through to 150.

“I just thought that 150 
was a nice round number,” 
said Gehl.

It also meant that he for 
every round he sparred, he 
secured another kid a free 
martial arts lesson.

“What I was really happy 
with is that I raised $2,950 
and that translates into 155 
classes for kids. That was 

-
cord. It wasn’t just for me 
to say I got a world record. 
The gym I go to shut down 
because of COVID-19, so 
I thought this would be a 
great way to support them, 
and support kids, because 

-

Gehl.
When the last bell rang 

and the 150 rounds ended, 
so did the zen of it all. 

“I was in a zen state, but 
after that, you kind of real-
ize how sore you are. You 
pop back into normal and 
you realize that everything 
is in immense pain,” said 
Gehl.

The Future
With a world record and 

countless medals to his 
name, Gehl wants to get in 
the octagon for an MMA 

my next goal because it 
is what all this has been 
leading up to. COVID-19 

shut all that down, so I am 
just keeping on training 

supposed to have a kick-

with a ranked guy. It is on 
hold, but that is still in the 

works,” said Gehl.
Gehl has two tips for 

anyone who thinks about 
getting into martial arts 
training. 

give is actually entering the 
door of the gym, because 
that can be intimidating. I 
know it was for me, but it is 
like a big hurdle you have 
to get over. When you see 
the people you realize it is 
not scary it is not some ac-
tion movie where everyone 
is screaming at each other, 
or anything. It is a really 
nice atmosphere.

Tip two is sticking with 

it. If you stop you lose your 
progress,” said Gehl.

   
Gratitude

A feat like this can’t be 
done alone. Gehl is very 
grateful to everyone that 
was in his corner.

“I would like to thank 
Yorkton Martial Arts Train-
ing Center for hosting the 
event, the 17 sparring part-
ners that sparred me mak-
ing this record possible and 
everyone who donated to 
give in need kids free kick 
boxing and jiu jujitsu class-
es,” said Gehl.

Zach Gehl in the boxing ring at Yorkton Mar-
tial Arts Training Center just before the 19 year 
old took on 150 sparring rounds to break the 
world record.

Some of the people who attended and helped out the day Zach Gehl 
beat the world record for boxing sparring.

Left to right: Kiana  Campbell, Edmond North, Andrew Holfman, Dillon 
Zolkavich, Lee Seaton, Isaac Forster, Jordan Stewart, Matt Ball, Mike 
Forster, Zachary Gehl, Bryan Roces, Ryan Gehl and Delphine Gehl.
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VICTORIA AVE. W. 34
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’S SOBEYS

Open Monday to Saturday 9 a.m. - 6 p.m., closed Sunday
9:1c

3635 VICTORIA AVENUE  •  BRANDON, MB 
204-727-4444

TOLL FREE: 
1-800-267-4441

LOCALLY OWNED & OPERATED

50/50 SALE
ON NOW FOR A LIMITED TIME

FREE LOCAL
DELIVERY**
**On any purchase over 
$498 before taxes. 

50% OFF SPECIALS & TAKE 50 MONTHS TO PAY
*O.A.C. Taxes, processing fee and other 

applicable fees are due at the time of purchase.

Pasadena 6-Piece Reclining 
Sectional with Chaise

80A92245

$2499
SAVE $500 $4998

/MONTH*

Custom Colours 
Available

TOLL FREE

1-866-728-6977

Parts and Service for 
Over 40 Years 

Imports Are Our Business!
Dealer #1599 Sales

2016 VW Golf

$16,995

- 5 door
- 1.8 Gas
- Automatic
- Air

- Cruise
- Heated   
 Seats
- 55,000 kms

2018 VW Tiguan SUV
- AWD
- 2.0 Gas
- Air
- Cruise

- Heated   
 Seats
- 102,000 kms

2015 VW Jetta
- Comfort Line
- 1.8 Gas
- Air
- Cruise

- Sunroof
- Heated   
 Seats
- 57,000 kms

2013 VW Passat TDI
- Diesel
- Loaded
- Sport 
 Package

- 60 miles 
 per gallon
- Clean Car

2014 VW Jetta TDI
- Diesel
- Automatic
- Air
- Cruise

- Heated   
 Seats
- Clean Car

2013 VW Touareg TDI
- Diesel
- High Line

- Loaded
- 108,000 kms

$36,900
- Soft & Hard Top Roof’s
- 3.4L, 6 cyl. 6 speed

A true collectable! Driven only 50,000 
kms, New Value was $128,000!

A TOY 
FOR BOYS 

& GIRLS

Porsche 911 Carrera Cabriolet Convertible
Yours for only

$18,995 $15,995 $13,595

$12,495 $26,995

(Imports) Ltd.European Auto
938 Queen Avenue 

Brandon, MB

2014 VW Touareg TDI
Diesel, Execuline, Only 50,000 
kms, Very Best of VW’s SUV’s

New was $70,000

NOW $35,995

2014 VW Passat TDI
- SEL
- High Line

- Loaded
- 94,000 kms

$15,995

2015 VW Jetta TDI
- Diesel
- Comfort Line
- Automatic
- Air

- Cruise
- Sunroof
- Heated Seats
- Great Eco.

$15,495

BY KEVIN WEEDMARK
The province has released $437.4 million in new high-

ways projects in its 2020 Fall Tender, the largest in Sas-
katchewan history. 

The province says the new projects will stimulate the 
economy and improve the safety and reliability of a num-
ber of highways across the province.

“Our government is excited to announce a number of 
great highways projects in this year’s record Fall Tender 
schedule,” Highways and Infrastructure Minister Greg 
Ottenbreit said. 

“We have listened to industry and put the tender 
schedule out earlier than ever before, which mitigates the 
risk of rising prices and ensures the best value for the tax-
payer.”

Putting projects on the market earlier also gives con-
tractors time to plan for the upcoming construction sea-
son.

“For the last several years, our industry has been ask-
ing the provincial government to release the Fall Tender 
Schedule earlier,” Saskatchewan Heavy Construction As-
sociation President Shantel Lipp said. 

“This is the earliest the Fall Tender Schedule has been 
released and it will help our industry plan much more ef-
fectively and ensure gravel is where it needs to be for the 
start of the construction season next May.”

The Ministry of Highways and Infrastructure publishes 
tender plans in the spring and fall so industry may pre-
pare to bid on upcoming projects.

Passing lanes highlight the package which includes the 
completion of a multi-year, multi-passing lane project on 
Highway 7 from Saskatoon to the Saskatchewan/Alberta 
border.

Additional highlights include:
Highway 8 resurfacing near Rocanville;
Highway 16 passing lanes from Springside to Saltcoats;
Highway 16 passing lanes from Saltcoats to the Mani-

toba border.
Various culverts and bridge rehabilitations and re-

placements.

Highways 8 and 308
The work on Highway 8 and Highway 308 will be ad-

vertised for tender in October.
The work includes 27.71 km of paving
“The project includes about 11.5 km on Highway 308 

from the intersection of Highway 8,” said Steve Shaheen 
of Saskatchewan Highways.

“It also includes paving from Rocanville to about 16 km 
north. Highway 8 between Highway 308 and Rocanville 
is not currently planned.”

No other paving on Highway 8 is in the plans right 
now.

“There is not anything else to announce right now,” 
said Shaheen. “The ministry will continue to monitor and 
prioritize the remainder of the corridor for future work.

Passing lanes on Highway 16
The passing lanes along Highway 16 will be tendered 

in February 2021.
“The Highway 16 passing lanes project is still in the 

design phase,” said Shaheen. “The section of highway 
from Yorkton to the Saskatchewan/Manitoba hasn’t been 

passing lanes). In total, the Ministry of Highways and In-

-
ning begins) to the Saskatchewan/Manitoba border.  

“The distance between passing lanes is typically 10-14 

need to be taken into consideration such as community 
accesses and geography. Typically, they position passing 
lanes where there aren’t good passing opportunities.”

tenders are underway, start dates for construction will 
depend on when the tender is awarded, contractor avail-
ability and weather. All tenders are available at www.
sasktenders.ca.

The Government of Saskatchewan will improve more 

its 10-year Growth Plan goal to build and upgrade 10,000 
km of highways.

The province has invested more than $9.8 billion in 
highways infrastructure since 2008, improving more than 
15,800 km of Saskatchewan highways.

Highway 8 near Rocanville, Highway 308 to Welwyn, passing lanes on Highway 16 included:

Highways announces record $437 million fall tender

Saskatchewan Highways has released its fall tender schedule, with $437.4 million worth of 
work, including repaving of Highways 8 and 308 in the Rocanville-Welwyn area and the addition 
of passing lanes on Highway 16 from Yorkton to the Manitoba border.
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Thank you
It begins with commitments to safety, the 
environment and communities.

It proceeds with experienced engineering 
and construction personnel, technical 
expertise, quality materials and workmanship, 
and a strong local workforce.

And it ends with our promise—to 
continuously monitor and operate to the  
highest safety standards and to return the 
land as it was, or better than it was, prior  
to construction.

In December 2019, the new Line 3 
replacement pipeline came into service in 
Canada. In August 2020, we completed 
reclamation of the 1,070-km right-of-way 
from Hardisty, Alberta to Gretna, Manitoba.

Now, Enbridge would like to take this 
opportunity to recognize communities  
across the Prairies for your support and 
patience during the construction of this 
essential pipeline maintenance project.

Many thanks to all of you, for helping us to 
make a safe pipeline even safer and ensuring 
a reliable, cost-effective supply of energy 
well into the future—to support our everyday 
lives, heat our homes, drive our cars and 
power industry.
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HWY #48   |   KIPLING SK   |   306-736-2518

www.mcmillanmotorproducts.net

Tim Dew
timdew.mmp@gmail.com

Cell: 306.736.8624
choffmann7646@gmail.com

Cell: 306.736.7646
vargoaustin40@gmail.com

Cell: 306.605.9240

Licensed Plumbers & Gas Fitters
Heating & Air Conditioning

171-7th Ave. N. – Virden, MB

204-748-1788
info@pphmb.com

Miller Moar 
Grodecki Kreklewich 

& Chorney

www.millerandco.ca

MELVILLE
155-3rd Ave. East
306-728-4245

ESTERHAZY
420 Main Street
306-745-6611

GRENFELL
716 Desmond Street

306-697-3558
PART-TIME OFFICES (ONE DAY PER WEEK)

Balcarres, Fort Qu’Appelle, Indian Head, Ituna, Whitewood

• ACCOUNTING •

Kyle Ryan Denture Clinic
W E S T M A N ’ S  P R E M I E R  D E N T U R E  C L I N I C

Celebrating 15 years in Brandon

Unit D – 541 8th Street, Brandon, MB  | www.brandondentures.com

204-728-4435
Kyle Ryan

LD, DD Denturist

Spreading Smiles 
throughout  
Manitoba

FULL SERVICE DENTURE CL INIC

• DENTURIST •

AUTOMOTIVE ACCESSORIES & INSTALLATION  
SANDBLASTING & REFINISHING  •  GLASS INSTALLATION
Sandblasting & refinishing of trailers and  construction equipment.

All autobody repairs & restoration. No job too BIG or SMALL!
CALL FOR A FREE ESTIMATE!

Autobody

• AUTOBODY •

• COUNSELLING •

Mental Health, 
Personal Trauma, Addictions

Tel: 204-573-2768
john@divergentcounselling.ca

John Jackson,
Registered Psychiatric Nurse, 

Bachelor of Science, 
Master of Psychiatric Nursing 

(Manitoba, #3605)
DOWNTOWN BRANDON, MB

3:3c

• REAL ESTATE •

REGIONAL BUSINESS DIRECTORY

Please Shop Local
With the COVID-19 Outbreak  

your local businesses  

NEED YOU  
more than ever

Plain & Valley

K.D.E. DRILLING LTD.
KELVIN & BRYCE EDWARDS

Medora, MB • 204-665-2373 • kdedrilling@hotmail.com

• Test Hole Drilling
• Residential
• Commercial
• Irrigation

• Geothermal
• Pump & Well 
 Repair
Licenced in MB & SK

BY KEVIN WEEDMARK

Between 500 and 600 contractors will be working on a 
project at Nutrien Rocanville in October.

“The 500-600 workers are contractors. This involves 
24-7 coverage, so typically 100-150 contractors on-site at 
one time during the peak periods. Nutrien employees are 
also completing maintenance work as well,” a Nutrien 
spokesperson told the World-Spectator Friday.

“Rocanville will be completing the planned turnaround 
over a four week period in October,” Nutrien said. 

“The number of workers involved will vary over the 
four weeks, with 500-600 during the peak. 

“This is typical for turnarounds at Rocanville and in 
line with previous years’ work. The timeframe for the 

“Further out, the focus will be sustaining essential 
capital, and replacing and modernizing equipment in the 
original mill to match the functionality of the new mill.” 

Rocanville is a low-cost producer within Nutrien’s sys-
tem, and the mine is important to the future of the com-
pany’s potash production.

“Long term, the outlook for Rocanville remains positive 
and productive,” said Nutrien. “Rocanville will continue 
to carry the production load for our potash network, and 
we will continue to invest in safety, technology and op-

-
tion within the network.”

Crown lease purchase an
investment for the long term

Nutrien acquired more than 253 square kilometres of 
mineral rights earlier this year in what the company de-
scribes as an investment for the very long term. “That 
acquisition is looking decades into the future,” a Nutrien 
spokesperson said. 

-
ment with North Atlantic Potash that provides Nutrien 
with another 263.5 square kilometers of subsurface min-
eral rights north-west of our Rocanville potash mine,” a 
Nutrien spokesperson said.

-
sium chloride and holds the potential to add 30 years 
of mining to Rocanville. This was a strategic long-term 
investment to support future expansions of Rocanville 
and ensure that our potash network remains strong and 
competitive. 

“Adding decades of potash production at Rocanville is 
also good news for our employees, customers and com-
munities who rely on our operations to grow and thrive.

“That acquisition is looking decades into the future. 

It’s not medium term or long term, it’s the very long term. 
That’s not on the horizon at the moment, it was a strategic 
acquisition. It has the potential to add to the life of the 
mine, which is always good when you have any big re-

source asset. It’s always good to look decades ahead and 
ensure you’ve got ongoing potential for development. 
It’s a really key investment for Nutrien in that part of the 
world.”

500-600 workers for Nutrien project in October

In May, Nutrien acquired a new lease of more than 243 square kilometers for the very long term 
expansion of Nutrien Rocanville.
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B&A 
Holdings Ltd.
Call Bill - 306.577.1643

Find us on  
Facebook @ 

B&A  
Holdings LTD.

Rubberstone  
(Cover your ugly 
concrete)
Spring Clean-Up/
Yard Work/ 
Roto-tilling
Tree Removal,  
Cutting& Stump 
Grinding
Industrial &  
Residential Hedge 
Trimming

Farm yard windrow 
restoration
Landscaping
Demolition  
(cabins, garages)
Cement take out and 
hauling
Dump Runs
Light Carpentry
Deck Building

Brick Driveways; 
Fireplaces
Lot sweeping
Skidsteer work
Auger holes 
(4” to 24”-13” 
deep)
Screw piles
Asphalt sealing & 
crack filling 
(Commercial &  
Residential)

9:1c

 TOLL FREE 1-866-449-4738 or 
204-634-2203

Text Only 204-264-0184

 prairielandtaxidermy@gmail.com

 WWW.PRAIRIELANDTAXIDERMY.COM

REPLICA 
FISH

 31 RAILWAY AVE. PIERSON, MB

CALL TOLL FREE BEFORE DELIVERY

BIG 
GAME

Kevin Weedmark photo

Harvest is well under way across southeast Saskatchewan and southwest Manitoba and the fields are looking beautiful from the air. Above, com-
bines lined up for the harvest on the Crossley farm near Moosomin Lake. Below left, the Pipestone Valley and ravines cut into the pattern of fields. 
Below right, fields on the edge of the Qu’Appelle Valley. Kevin Weedmark took this aerial photo with the help of local pilot Rob Austin recently.

Plain and Valley is published by McKay Publications 
Ltd., Box 250, 714 Main Street, Moosomin SK S0G 
3N0.

Plain and Valley is delivered to post office boxes 
across Southeast Saskatchewan and southwest Mani-
toba.

Canada Post Customer Number 2116693.
Canada Post Contract Number 40011909.
Canada Post employees: As a community news-

paper, Plain and Valley can be delivered into all post 
office boxes, not just those that have opted to receive 
flyers in the Consumers’ Choice program.

Contact us
At Plain and Valley, we want to hear from you! Email 

world_spectator@sasktel.net, call (306) 435-2445, fax 
(306) 435-3969, or write to us at Box 250, Moosomin, 
Sask, S0G 3N0.

Advertising options
Plain and Valley reaches households across southeast 

Saskatchewan and southwest Manitoba. We also offer 
classified and display advertising in the weekly World-
Spectator, career and classified advertising across Sas-
katchewan, and blanket classified advertising across 
Canada.

Printing services
Plain and Valley and World-Spectator offer full printing 

services. From business cards and brochures to hockey 
programs and event programs, to vinyl banners, coro-
plast signs and ACM signs, we can print it all!

Deadlines
Deadline for the Plain and Valley is 5 p.m. Wednesday 

for the following week’s issue.
Online access

All issues of Plain and Valley are available online at 
www.plainandvalley.com If you would like an additional 
copy of an issue, please call 306-435-2445.

Kevin Weedmark Editor and Publisher • Kara Kinna Associate Editor 
Richelle Adriaansen Editorial Assistant

Rob Paul • Victor van der Merwe • Shayna Zubko • Ed James • Donna Beutler • Travis Longman Reporters
Jennifer McMillan • Jacqui Harrison • Samantha McGonigal Design and Layout

Kim Poole • Josh Deramas Photographers • Cassidy Griemann Student employee



September  2020 Plain and Valley 15

Visit Plain & Valley online at www.plainandvalley.com

Selling or Buying 
a Farm or Farmland?

Ray Nordin
Farms & Acreage Realtor®

306-730-8151
r.nordin22@gmail.com

AG GROUP

June E. Daku
Farms & Acreage Realtor®

306-736-7640
junedaku@hotmail.com

9:1c

3020 A Arlington Ave., Saskatoon, SK

shop from home @

zaylie.ca
All proper precautions will be taken for delivery.
Payment available over the phone or e-transfer

815 BROADWAY AVE.
MOOSOMIN, SK

306-435-2154FURNITURE • BEDDING • appliancesFURNITURE   •   BEDDING   •   APPLIANCES

Get your orders in for 
Christmas as soon as possible!
Due to the Covid-19 Pandemic wait times for 

furniture and accessories are longer than normal
Thank you for your understanding on the current wait times on products during this 
unfortunately crazy time. This is a global issue in many industries.

Patron in court Sept. 23, 24
BY KEVIN WEEDMRARK

Travis Patron of Redvers, facing charges 
of Assault Causing Bodily Harm and Ag-
gravated Assault, is back in court Septem-
ber 23 in Carlyle to face charges of failure 
to appear in court, and is back in court in 
Regina September 24 to face the assault 
charges. His last court date was Septem-
ber 10 in Regina.

He was charged with assault causing 
bodily harm, aggravated assault and breach 
of probation after two women were alleg-
edly assaulted after declining a ride home 
from him in Regina on Nov. 2 of last year.

Police were dispatched at around 2:30 
a.m. to the 1900 block of Victoria Avenue 
after receiving a report of an assault. Police 
say two women, aged 33 and 43, had just 
been assaulted by Patron. They both had 
visible injuries from the incident and were 
taken to hospital for treatment.

The women and Patron had allegedly 
been in conversation earlier in the evening. 

when they declined, the alleged assault 
occurred, police say. Shortly after 3 am on 
the night of the incident, the Regina Police 
Service was able to spot the suspect walk-
ing on Victoria Avenue, but he refused to 
be interviewed.

Upon further investigation, police were 
able to determine his identity and arranged 
for him to be interviewed. As a result of that 
interview Patron was charged with assault 
causing bodily harm, aggravated assault 
and breach of probation.

The breach of probation charge stems 
from a probation order made by a judge of 
the Province of Quebec on March 7 of last 
year. One of the conditions of the probation 
order was for Patron to “keep the peace and 
be of good behavior.”

He was arrested and charged November 
-

pearance November 12 of last year.

Failure to appear
Patron is also scheduled to appear in 

provincial court in Carlyle on a separate 
charge under Section 145-4(a) of the Crim-
inal Code. That section reads as follows:

Failure to appear or to comply with 
summons (4) Every person who is served 

with a summons and who fails, without 
lawful excuse, to appear at the time and 
place stated in it for the purposes of the 

court in accordance with it, is guilty of

imprisonment for a term not exceeding 
two years.

Court orders
Patron is currently under several court-

ordered conditions.
He is under a curfew and must be in his 

home between 11 am each night and 7 am 
the next morning.

He is prohibited from possessing or 
consuming alcohol, cannabis or any drugs 
that have not been prescribed to him by a 
doctor.

He is prohibited from entering any lo-
cation that sells cannabis or alcohol as 
its main purpose, including bars, liquor 
stores, and cannabis stores.

He is prohibited from having any con-
tact with the victims of the assault, refer-
ring to the victims of the assault on social 
media, or be at the home or workplace of 
the victims.

He is prohibited from possessing any 
-

ed weapon, restricted weapon, prohibited 
device, prohibited ammunition or explo-
sive substance.

He is prohibited from possessing a knife 
“except when using a knife to eat.”

Travis Patron
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FURNITURE & ELECTRONICS
27 Railway Ave. Redvers, SK

306.452.6309
Visit us on Facebook!

Annual

NOVEMBER 15 - 22
Ladies Night Out November 12th!

OPEN UNTIL 9 P.M.

TRUCKLOAD 
SALE

SPECIALS ALL 
WEEK LONG!
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Save $10/mo. for 6 months!

Unlimited 
Data

$85 mo.*

5 GB  
Data

$40 mo.*

Enterprises     Ltd.

Furniture & Electronics
27 RAILWAY AVE. REDVERS, SK

306.452.6309
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ONE
ONLY!

STORE HOURS: 
Monday - Saturday: 9 a.m. - 5 p.m.

CLOSED SUNDAYS

IN-STORE APPOINTMENTS ARE AVAILABLE 
Thursdays or Fridays between 5 p.m. - 6 p.m.

Call 204-748-3331

FREE DELIVERY 
WITHIN 200 KMS

Financing Options Available
Layaway Options

Ask Your Sales Associate

346 King Street  •  Virden, MB

204-748-3331
Browse our website for more selection!

www.kullbergs.ca
Find us on Facebook

BEGINS
7 PIECE DINNING SET 

WITH STORING 
BUTTERFLY LEAF

WAS $204999

$159999

5 PIECE DINNING SET
SOLID WOOD TABLE

WAS $259999

$149999

SAVE $1100

28 CUB. FT. FRENCH 
DOOR BOTTOM 
MOUNT FREEZER 

WITH ICE & WATER 
DISPENCER.

Smudge Proof
Stainless Steal!

WAS $339999

$214999

$998 WAS $119999

ONE
ONLY!

ELECTROLUX 
GAS DRYER

WAS $149999

$102999
SAVE $470

ONE
ONLY!

ELECTROLUX 
WARMING 
DRAWER

30 INCH INDUCTION 
COOK TOP
$1798

WAS 
$229999

3 PACK COFFEE & ENDS 
STARTING AT $29999

SAVE 15% ON ALL IN STOCK 
ACCESSORIES, FLORAL & FRAMED ART!

NOW TO SEPTEMBER 30TH

CALL TO BOOK 
YOUR NEXT BORE

Office:
306-482-5240

SUSAN@CHDD.CA

Kevin Weedmark photoNew headframe taking shape
The continuous pour on the south headframe at K3, part of the $3 billion expansion of Mo-

saic Esterhazy’s K3, was completed Friday, September 4—three days ahead of schedule. At 
380 feet, the north headframe at right in these photos is the tallest structure in Saskatchewan. 
Crushrite Concrete provided the concrete for the pour. Kevin Weedmark took this aerial 
photo with the help of local pilot Rob Austin recently.

A Saskatchewan Internet child Exploitation investiga-
tion has led to identifying an Australian man who was 
grooming and luring young females online and his guilty 
plea to 56 charges of the 117 counts he was charged with.

On October 3, 2019, the ICE Unit began investigating a 
complaint from Regina, from the parents of a 14-year-old 
female, that their daughter was being lured online and 
counselled for sexual touching through two social media 
applications.

Australian male youth care worker who was responsi-
ble, and who the Australian authorities were unaware 
of. 

The ICE Unit worked with the Australian Federal Po-
lice Joint Anti Child Exploitation Team who were then 
able to use the evidence gathered in Saskatchewan to 
obtain a search warrant in their country. 

child victims.
The Australian man—26-year-old Joshua Nicho-

las Baird—was arrested by Australian authorities and 
-

tralian court to 56 of those charges. Sentencing has been 
set for December.

The Saskatchewan ICE investigation was the catalyst 

and the rescue of numerous young females from contin-
ued victimization.

The Saskatchewan ICE Unit is comprised of investi-
gators from the RCMP, Regina Police Service, Saskatoon 
Police Service, and Prince Albert Police Service. 

Their mandate is to investigate crimes involving the 
abuse and/or exploitation of children on the Internet.

Sask ICE
investigation

leads to arrest in 
Australia

GET MORE REACH WITH  
PLAIN & VALLEY

28,000 Households with one ad! 
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Virden, MB      •      info@higgelec.com

Give us a call for all your 
Residential, Commericial and 

Industrial Electrical and 
Line Locating needs.

Serving Southwest Manitoba and 
Southeast Saskatchewan for 40 Years!

Sink your toes into one of our cozy area rugs!

LARGE SELECTION TO CHOOSE FROM!
See a carpet or pattern in our warehouse that you like?

We have an in-store binding machine and can custom size any
carpet on our fl oor to the size of area rug you want!

Ours will let you walk all over them!

HOURS OF OPERATION: Monday - Friday: 8:30 a.m. - 5 p.m. 

(CLOSED NOON - 1 FOR LUNCH) Saturday: 9 a.m. - 1 p.m.

St. Lazare, MB 
(204) 683-2293 
fouillardcarpets.com

FIND US ON FACEBOOK!

ONE OF THE LARGEST FLOORING WAREHOUSES ON THE PRAIRIES!
PROFESSIONAL INSTALLATION AVAILABLE

BY VICTOR VAN DER MERWE

LOCAL JOURNALISM

INITIATIVE REPORTER

On August 21, The Cross-
borders Growing Project 
harvested 275 acres of land 
just east  of Kola, Manitoba. 

The 275 acres yielded 
19,796 bushels of wheat. 
It took the volunteers just 
over two hours to complete 
the task. 

Due to the new normal, 
there were not as many 
people as usual.

“We weren’t as  many 
people as other times. I 
think COVID-19 had a 
part to do with that,” said 
Gord Janzen, Regional 
Foodgrains Bank co-ordi-
nator for Manitoba.

Although the turnout 

was smaller than in the 
past, those who attended 
did seem to be in good spir-
its.

“It was really good for 
many reasons. The yield of 
the crop, the way that the 
community came together 

-
ect and just the fact that 
the community is looking 
beyond themselves, which 
is always encouraging to 
me,” said Janzen. 

The Crossborders Grow-
ing Project has been a tradi-
tion in the Kola community 
for over a decade.

“I think it has now been 
over ten years and I think 

communities. They are giv-
ing their land, which they 

could have kept for their 
own harvest, but no, they 
are looking beyond them-
selves,” said Janzen.

Crossborders Growing 
Project is one of 39 growing 
projects in Manitoba that 
support the Foodgrains 
Bank. Any money that 
is made from the crop is 
matched 4:1 by the federal 
government. 

“The Canadian govern-
ment matches donations on 
a four to one basis for our 
food assistance programs,” 
said Janzen. 

-
ence.”

Don Neufeld, project co-
ordinator of the Crossbor-

with this year’s crop as 

Janzen.
“It went very well. We 

had 10 combines, nine 
highway tractors and four 
grain carts,” said Neufeld.

“We will haul it (the 
wheat) to the elevator and 
they pay us and then we 
give that money to the Ca-
nadian Foodgrains Bank 
and then the federal gov-
ernment matches it four to 
one,” said Neufeld. 

This matching system 
is capped at seven million 
dollars.

Neufeld has been ac-
tive in the Crossborders 
growing project for over 30 
years. 

“My dad was the proj-
ect co-ordinator before he 
passed away. He was the 

PR guy. I was just the grunt 
labourer for many years, 
but then when he passed, 
I inherited everything. So, 
now I do the grunt labour 
and the organizational 
part,” said Neufeld. 

“I love it. I am actually 
privileged and blessed to 
be able to do it. I get far 
more out of it than I actu-
ally put into it.”

The main gathering on 
harvest day is usually the 
lunch that is served to the 
volunteers. Due to COV-
ID-19 restrictions, this tra-
dition had to change a bit.

“We did have a lunch. 
It was prepackaged. The 
sponsors (Farm Credit Cor-
poration) could not serve 
it like they usually do, but 

that did not stop the com-
munity getting together,” 
said Neufeld.

In the 30 years that 
Neufeld has been work-
ing with the Crossborders 
project, it has seen some 
changes.

“When my dad and uncle 

the Foodgrains Bank, we 
actually had a piece of land 
just on the Manitoba and 
Saskatchewan border. We 
had an 88 acre piece there 
and then we had an actual 
piece in Saskatchewan, that 
is why it is called the Cross-
borders, because we actual-
ly farmed those two pieces 
together. Over the years it 
actually expanded,” said 
Neufeld.  

Kola Crossborders Growing Project
harvests 275 acres for Foodgrains Bank

Above: Scenes from the Crossborders Growing Project in Kola’s harvest day that happened on August 21. 19,796 bushels of wheat was 
taken off 275 acres in just over two hours

Continued on page 24 



Average farmland values in Canada are once again 
-

though the full impact of the COVID-19 pandemic has 

Canada.
 The national average for farmland values increased 

year.

-
-

average farmland values for most provinces over the 

exception being in Alberta (8.5 per cent compared to 3.3 

the pace of farmland val-
ue increases over the past 
six months was slightly 
higher in western prov-
inces and slightly lower in 
central and eastern parts 

-
ception being New Bruns-

Average farmland val-
ues have increased every 

increases were more pro-

-

has seen more moderate 
single-digit increases in 
average farmland values.

limited supply of farm-

-

“Despite supply chain disruptions that have impacted 

-
-

porting the slightly higher rate of increase in western 

period last year.
 Gervais recommends farm operators should contin-

that of farm income in recent years. He also recommends 

their business from unpredictable circumstances.
-

those in the business of agriculture achieve their goals. 

Economics blog post at fcc.ca/AgEconomics.
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Box 144 • Medora, MB • R0M 1K0

Ph: 204-665-2384 
Cell: 204-522-5410 • Cal Vandaele
www.vandaeleseeds.com

GRAIN BUYING AND CONTRACTING
• Rye (all grades and varieties)
• Flaxseed: Brown & Golden
• Peas: Yellow, Green & Maple

FARM PICKUP AVAILABLE!
• CGC Bonded
• Call us for top dollar before you 
 market your grain

For pricing and information contact:
Cal Vandaele “The Rye Guy”

7:3c1-866-249-4697  •  www.drrobertkitchen.ca

Because farming is 
ESSENTIAL

DR. Robert Kitchen MP
Souris-Moose Mountain

Kevin Weedmark photo

Work under way on transmission line to Nutrien Rocanville
Work is under way on a natural gas transmission line from TransGas 

facilities near Moosomin to Nutrien Rocanville. Kevin Weedmark took 
this aerial photo with the help of local pilot Rob Austin recently.

BIG LOU’S
LUMBER

BIG LOU’S LUMBER
Monday - Saturday: 8 a.m. to 5 p.m.

405 SUMNER ST.  •  ESTERHAZY, SK
306-745-2600  306-745-2332

Get your Window 
& Door Sizes 

in to have them 
quoted before-hand
 as orders must go 
in on these 2 days!

2-Day Flash Sale!
OCTOBER 1 & 2, 2020

This sale includes 
all custom ordered 

windows and doors.

Winter Window 
Sale Prices 
in the Fall!

FCC review suggests modest increase in farmland values for 2020
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RENN Mill Center Inc. has a corporate policy of continuous improvement and 

development; therefore models and specifications are subject to change 

without any advance notice.

RENN Mill Center Inc., RR#4 Lacombe, AB T4L 2N4
RENN Mill Center manufactures RENN Mill and Jiffy Products and is the exclusive Western 

Canadian distributor of H&S agricultural equipment and Ideal Post Pounders.

Call the factory to find your local dealer.

TEL: 403-784-3518 | www.rennmill.com

RENN Bag Unloader

Durable, high-capacity grain bag unloaders 

with onboard bag roller.

� Hydraulic ratcheting bag collection drive

� Large Collapsible Hydraulic Plastic 

Collection System – Recycle ready

� Unload 9’, 10’ or 12’ grains bags

RENN Grain Bagger

Add grain storage when and where  

you need it.

� Unload trucks and grain carts at the 

same time

� Integrated folding infeed auger for 

transport (RGB 1016T)

� Integrated folding transport (RGB 1220)

Jiffy Bale Processor

� Unique rocking cradle design handles 

all types and shapes of bales

� Process 1 large square bale or 2 round 

bales at once (model 978)

� Available in Left or Right hand 

discharge models (927, 928)ggg

Ideal Post Pounders

The Ideal Post Pounder is available in Skid-

steer, 3 pt. Hitch and Trailer (with 14 hp 

engine) models. Pound posts from a tractor, 

skid-steer, or tow vehicle.

� Drives posts up to 12” dia. and 12’ tall

� 750 lb. hammer with adjustable height
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Pole Sheds Supplied & Built On-Site
ANY SIZE

Overhead doors, bi-fold doors, insulation, lining, concrete, 
fl oor heat, boilers, and fl oor drains. 

MEZZANINES, PARTITIONS, OFFICES 

Call, Text or E-mail 
Rod Kliever

204.747.4042
klieverbuildingventures@gmail.com

Drop by and see us or 
give us a call for a great 

personal experience!

100% family owned 
and operated!

306-435-5800
Five trucks to serve your 

local and long distance hauling 
of grain and fertilizer

Serving Manitoba, Saskatchewan and Alberta

Call Ian at 204-773-6777
Russell, MB

Reach 28,000 households in 
Southeast Saskatchewan and 

Southwest Manitoba
Next issue: October 16 • Deadline: October 7

306.434.9998
apethick38@gmail.com

204.722.2361

A. Pethick Farm 
& Custom Ag

Now offering: 
CUSTOM COMBINING

ALSO AVAILABLE:
• Custom Seeding
• Custom Spraying
• Custom Swathing
• Custom Haying
• Dribble Band Fertilizing

Plus more! Please inquire!
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Box 340  •  Virden, Manitoba  •  Tel: 204-748-2809 
Fax: 204-748-3478  •  E-mail hls.virden@hls.ca

TOLL FREE: 1-888-784-9882

FALL 2020 
SALE SCHEDULE

– SEPTEMBER 2020 –
 23 Wednesday Regular Sale 9 a.m.

 24 Thursday Sheep, Goat & Horse Sale 12 Noon

28  Monday Butcher Sale  9 a.m.

30  Wednesday Presort Feeder Sale 10 a.m.

– OCTOBER 2020 –
 5 Monday Butcher Sale 9 a.m.

 7 Wednesday Presort Feeder Sale 10 a.m.

12  Monday No Butcher Sale
   Receive Feeders 10 a.m. - 5 p.m. 
   Presort

 14 Wednesday Presort Angus Feeder Sale 10 a.m.

 15 Thursday Sheep/Goat Sale 12 Noon

19  Monday Butcher Sale  9 a.m.

21  Wednesday Presort Charolais Feeder Sale 10 a.m.

26  Monday Butcher Sale  9 a.m.

28  Wednesday Presort Angus Feeder Sale 10 a.m.

30  Friday Special Yearling & Feeder Sale 9 a.m.

Sale dates and times subject to change.

DLMS Sales 
Every Thursday at 11 a.m. at www.dlms.ca

Call us to list your cattle!

Presort Sales
Delivey accepted until 5 p.m. the day before the sale

Bred Cow Sales
Delivery accepted until 2 p.m. the day before the sale

Regular sale delivery accepted Tuesdays 8 a.m. - 10 p.m.

Sunday Delivery between noon and 8 p.m. 

for Monday Butcher Sales

Presort Infl uence Sales
All breeds and classes of feeder cattle accepted for these sales

All cattle must have the CCIA RFID Cattle Identifi cation Tags

SK DEALERS LICENSE: 171306   |   MB DEALERS LICENSE: 1317

For any marketing information 

or questions regarding our feeder fi nance 

program or online auction contact: 

Robin Hill, Manager  204-851-5465

Ken Day  204-748-7713

Drillon Beaton  204-851-7495

Kolton McIntosh  204-280-0359

Lake time has long since come to an end as it so in-
evitably does each summer and our trusty RV has left its 
beach-side summer home and settled back into its spot 
next to the farm shop with that down-on-the-farm view 
of both the chicken coop and the dog house, all ready to 
become the cook shack/harvest sleeping quarters.

Those special summer-time moments were being re-
counted by my grandchildren and I as we were sitting on 
the back deck the other day – those kayaking and pad-

about Grandpa’s ‘farm’ half-ton (the replacement for the 
one stolen in February) that was now in the shop for re-

One of the twins (nine) said to me, “Grandpa’s farm 
truck breaks down all the time.” Without missing a beat, 
the other chimed in, “Because it’s a Ford.”

“Whoa, whoa, whoa,” I said. “Let’s talk about your 
two-year-old Dodge that left your Mom and Dad sitting 
on the side of the road the day they were coming to pick 
you up from the lake. I don’t think we ought to be coming 
down so hard on Grandpa’s Ford.”

Pause. And then I heard: “Well, Grandpa’s breaks down 
lots but when ours breaks down, it breaks down good.” 
Ahhh yes, that’s more like it! And the Ford/Dodge debate 
promises to continue I am quite sure!

One weekend, while our son and his family were away, 
our daughter was on chicken/egg picking duty at their 
farm and, as sometimes happens, a chicken had died and 
she needed to dispose of it. Her text to me (as I was on 
the boat in the middle of the lake) was, ‘What do I do 
with this dead chicken?’ My response came with some 
intensity of thought: ‘Mmmmmmm.’ I know that when 
you have farm dogs, you best not let them get a taste of 
chicken so I was pretty sure a farmyard burial was not 
going to cut it. And I had never raised chickens myself so 
I couldn’t bank on experience.

As it was, the solution seemed to be to chuck it in the la-
goon and so there was our daughter, dead chicken in hand 
with her eight-year-old daughter not far away, ready to 
chuck this thing into the lagoon when she hears: “Mom, 
don’t fall in! I don’t know how I’ll get back to town ‘cause 
Dad is working.” And so it seemed she was more worried 
about how she would get home if her mom drowned in 
the lagoon than if her mom actually drowned. 

In August, I had the pleasure of two young grand-vis-
itors coming for a couple of weeks. They were excited to 

at the farm, spend some time with their cousins, and just 
have some good old play time. When my six-year-old 
grandson called me from the bathroom one day as I was 

usual), he said he’d missed the toilet ‘just a little bit.’ I told 
him no worries, that happens sometimes and I would get 
it cleaned up. “Oh don’t worry, Grandma I put a cloth on 
it.” A cloth? Yup, there was a lovely teal-coloured face-

walked in, carrying the Lysol spray and the paper tow-
el, he was washing his hands. I didn’t say anything as I 
walked past him and that’s when he said in the cheeri-

est of voices: “You’re welcome for that, Grandma!” And 
away he went!

One day just before harvest began, the kids and I were 
driving across the farmyard on our way to the farm next 
door when I said to the twins, “Now why wouldn’t the 
guys line the augers up neatly in a row? One is over there 
facing east, another over there facing south ….” They 
looked at me with a strange look (I am not OCD about 
much, but I like a very neat and tidy ‘machinery row.’ 
With a laugh, they said, “Cause we are always using the 
augers to move grain. What does it matter how they are 
parked.” Well, there’s that, I thought to myself. Still, ev-
erytime I go past a hodge podge mix of augers parked 
this way and that, a little shudder ripples through me.

These young farmhands have been in their glory for 
much of August as nothing is quite so much fun for them 
as riding around in the combine hour after hour after 
hour. They take their lunch with them and they hop out 

go combining. 
One September day as they rode along with me on 

the combine, they had some pointers for me: “Grandma, 
maybe lift the pickup a bit.” “Grandma, don’t pay atten-
tion to the ground speed, look at the fan speed.” “Grand-
ma, back up and grab the canola the wind blew out of 
the swath.” I told them Grandpa would just have to pick 
up the odds and ends but I was duly informed that that’s 
“not how we do it!” As for climbing the hill full, they 
thought maybe I ought to dump ahead of time especially 
with the hopper topper pretty full. Good thinking, boys, 
good thinking! Did I mention they are nine?

On a day when the combines weren’t rolling, I took 

the heck!” one exclaimed. And then the other: “Why is 
Grandpa swathing straight-cut variety?” And while I 
didn’t likely have the best answer (“Because, ahhh, be-
cause …), I thought to myself, ‘How would they even re-

and furthermore, why would they even care.’
My meals on wheels continue to be the tailgate variety, 

no matter the weather. I keep wishing for my pie-in-the-

just never come true, or so my husband tells me as he 

rolls his eyes at my literal meals on wheels dream vehicle. 
Hey, it’s all about the dust, don’t you think? We eat a lot 
of it.

Sometimes a dozen of us (50% children) gather around 

anyhow) by myself or our daughter-in-law. Sometimes 
the food’s a bit cold and a bit sparse by the time the last 
one eats but since it doesn’t look like any of us are starv-
ing, I suspect we are doing okay, food-wise.

This harvest season has been an absolute treat com-
pared to last year when I think most of harvest was done 
in October. This year, we harvested a fair bit of the 2020 
crop in August and that felt oh so good. Life on the farm 
may have its challenges from year to year but what’s most 
interesting is watching the delight of the younger genera-
tion as they become more and more ingrained in all things 

these farmers-in-the-making.
And so, to all our farmer readers, we wish you a happy 

harvesting season! May you delight each day in the ever-
transitioning skies and the sun as it sets on the horizon; 
the combines as they roll across the acres taking you ever 

reminded that even during a busy, stressful day, the most 
important things in life are not things at all, but rather the 
people in your life who share your love of the land and 
your passion for a way of life like no other.

Have a wonderful harvest

BY MICHÈLE LETOURNEAU

LOCAL JOURNALISM

INITIATIVE REPORTER

The Manitoba branch of the Na-
ture Conservancy of Canada has 
launched a fundraising campaign 
to restore native prairie grasslands 
on a newly acquired addition to its 
Fort Ellice property.

The property, called Fort Ellice 3, 
is roughly an hour and a half north-
west of Brandon, near St. Lazare.

Kevin Teneycke, the conservan-
cy’s regional vice-president in the 
province, likens the new 644 acres to 
the hole in a doughnut. The private, 

owned the land around it, except 
Crown land to the south, which is 
managed by the Association of 
Manitoba Community Pastures.

“All the land together creates a 
large block of unfragmented native 
habitats,” Teneycke said.

The Nature Conservancy of Can-
ada partners with individuals, cor-
porations, foundations, Indigenous 

organizations and governments 
at all levels to protect natural ar-
eas. It secures properties through 
donation, purchase, conservation 
agreement and the relinquishment 
of other legal interests in land and 
manage them for the long term, ac-
cording to its website.

Teneycke said the conservancy 
has already purchased the land and 
the fundraising goal of $350,000 is 
to pay that debt down, as well as 

management of the property.
The habitat restoration work will 

include reseeding land, recently 
used for farming, with grassland 
species.

“It’s recognized that once native 
prairie is broke, you’ll never get the 
same native prairie back,” Teneycke 
said.

Nevertheless, the conservancy 
will reseed 50 to 60 or more species.

“It’s not an easy thing to do it. 
It does carry some expense, but it 
is trying to put it back,” Teneycke 
said.

Because the land was converted 
to farmland not so long ago, there’s 
hope there may be grassland seeds 
in the soil that, given the opportuni-
ty, will start to come back. All told, 

years, after which the area will be 
managed with prescribed grazing 
by cattle.

The conservancy said in a news 
release that more than 90 per cent of 
Manitoba’s prairie grasslands have 
already been lost, and that grass-
lands are one of the most endan-
gered ecosystems in the world.

“It is estimated that we continue 
to lose an additional 147,000 acres 
every year,” it stated.

“The conservation of Fort Ellice 3 
will complete 5,411 acres of a spe-
cies-rich land block, comprised of 
mixed-grass prairie, aspen forests, 

sandhill prairie and sand dunes, 
wetlands, streams, freshwater 
springs and willow shrublands.

“Large mammal species like, elk, 
moose and Canadian lynx, roam the 
property. Threatened birds, such as 
Sprague’s pipit and Chestnut-col-

lared longspur depend upon the 
unique grassland habitat for sur-
vival.”

Teneycke said it takes thousands 
of years for such an ecosystem to 
evolve.

The conservancy has partner-
ships with Waywayseecappo First 
Nation, Park West School Division 
and Birtle Collegiate. The partners 
have used the Fort Ellice property 
for some of their educational pro-
gramming. Waywayseecappo has 
used it for after-school education 
programming.

“With Park West, we’ve done ev-
erything from wildlife track iden-

have a number of trail cameras that 
are out there and the students col-
lect the video cards and take the 
information back to the classrooms. 
They and identify what species 
have been found on it. It was part 
of a wildlife technician course that 
the Park West School Division had 

The organization is not only help-
ing to relieve threats and stresses on 

opportunity to experience nature.
“There certainly is documenta-

tion saying there are lots of health 

opportunities for people to go out 
and experience nature,´ Teneycke 
said.

There are hiking trails available 
to the public, but those who might 
want to avail themselves of the nat-
ural setting are asked to contact the 

as cattle do roam.

Fundraiser to help restore grasslands
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www.fouillardsteel.com

#1 Grade Coloured 
85¢/sq. ft.

#1 Grade Galvalume 
79¢/sq. ft.

B Grade Coloured 
75¢/sq. ft.

BELOW  
FACTORY DIRECT  

PRICING!

COLOR SALE!
ORANGE

69¢
/SQ. FT.

NOW AVAILABLE
SNAP LOCK

HIDDEN FASTENER
METAL ROOFING

B Grade 4x8
7/16 Ranch Board 

$22.95/Sheet
NOW SELLING
SCREWPILES

9:1c

#1 Grade Coloured 
85¢/sq. ft.

B Grade Coloured 
77¢/sq. ft.

B Grade Galvanized 
75¢/sq. ft.

Multi Coloured Mill Ends 
45¢/sq. ft.

Structural Steel Dealer 
Now selling Septic/Holding Tanks

ONLINE TIMED AUCTIONS 
THIS FALL

MELITA YARD CONSIGNMENT SALE
Bidding starts September 29th, ends October 13

FARM ESTATE AUCTION 
FOR DOUG SNYDER

Bidding starts October 4th, ends October 18th

Give us a call if interested in having an 
auction sale or for any information.

Follow us on our Taylor Auctions Facebook page 
or visit our website www.rosstaylorauctions.com

WWW.ROSSTAYLORAUCTIONS.COM

204-522-3996
MELITA, MB

VIEW OUR WEBSITE

We are also booking other fall sales!
Dates to be announced soon

Several dates for spring auctions being spoken for now.

Continued from page 19
Hellen Koop, who 

owned the  275 acres, ap-
proached Neufeld.

“She came to me and 
asked if we would want to 
take her half section and 
break it up and farm it. 
We rented it from her  for 
10 or 12 years, and then 
when she passed along, her 
family came to me and we 
bought it,” said Neufeld. 

The growing project now 
owns the land and there 

land to use every year.
“That is the longest we 

have been in one spot. In 
the beginning we moved 
from place to place where-
ever we could pick up 
land. For the last 15 years 
it has been at this location,” 
said Neufeld.  

Neufeld is very proud to 
be a part of the Foodgrains 
Bank and he is not at all 
surprised that they secured 
additional funding for proj-
ects related to COVID-19.

“Of all the organizations 
that I have been involved 
in, they are the most ef-

to actual dollars on the 

of the money raised by the 
Canadian Foodgrains Bank 
goes towards administra-
tion,” said Neufeld.

  

Additional 
government 
funding

The Canadian 
Foodgrains Bank has re-
ceived additional funding 
to respond to global hun-
ger caused by COVID-19.

The $2.3 million from the 

Canadian government will 

be used to support small-
scale farmers in Africa 

100,000 people. The fund is 
being made available on a 
3:1 matching basis, which 
sees the Foodgrains Bank 
contributing over $700,000 
for a total response of $3 

million.

 World Food Programme 
warns we may face the 
worst humanitarian food 
crisis since the Second 
World War due to the CO-
VID-19 pandemic, so insti-
tutions like the Foodgrains 
Bank and the support they 
give is crucial. 

 “The small-scale farm-

ers we work with in devel-
oping countries have been 

by COVID-19 prevention 
methods,” said Jim Corne-

-
ecutive director. 

the spread of the corona-

virus have disrupted live-

lihoods, farm production 
and food supply chains. 
For small-scale farmers 
who rely on the crops they 
grow for food and income, 
these disruptions can mean 

having food on their plates 
or not,” he adds.

 The new grant will be 
used for projects in Zim-
babwe, Ethiopia, Uganda, 
Democratic Republic of 
the Congo and Kenya. Pro-
gram activities will begin 
in 2020 and continue into 
2021 as part of a long-term 
response. 

Based on consultations 
with the Foodgrains Bank’s 
local African partners, 
the new grant will focus 
on providing agricultural 
support services to help 
farmers increase their har-
vest and supporting com-
munity savings and loans 
groups, so farmers can buy 
seeds and other inputs. The 
grant will also assist farm-
ers in getting their crops to 
market.

“When the COVID-19 
health crisis hit, the 
Foodgrains Bank contin-
ued its work as an essential 
service, instead of closing 
programs, we and our part-
ners did everything pos-
sible to make emergency 
food distribution safe for 

assistance,” said Cornelius. 
The additional funds will 

enable Foodgrains Bank 
members to reduce the 
increasing risk of hunger 
for small-scale farmers by 
protecting their livelihoods 
and guarding against 
threats to their farm. 

“With this additional 
support from Global Af-
fairs Canada, we have an 
opportunity to make sure 
small-scale farmers, and 
communities in Africa who 
depend on them, have ac-
cess to food throughout 
this pandemic and be-
yond,” said Cornelius. 

Masked volunteers serving a prepackaged pulled pork lunch provided by the Farm Credit Cor-
poration at the Crossborders Growing Project harvest day just east of Kola

Kola Crossborders Growing Project harvests 275 acres

We need you to

help us grow!

We’re looking for a
self-motivated individual to 
join our advertising sales 

team for The World-Spectator 
and Plain & Valley!

For more details call Kara at
306-435-2445 or email resumes

to kara@world-spectator.com
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Prairie Livestock Inc. is now buying cattle direct 

off farm in Moosomin, SK and Melita, MB

 One of the biggest licensed bonded order  

 buyers in Canada.

 Respected and trusted for 40 years

 Customers across Canada and the U.S.  

 giving us the ability to pay top dollar for all  

 qualities and classes of cattle

 Never charge selling fees, which means more  

 profit per head (up to $25/head over selling  

 at Auction)

 Same day payment

To find out what your cattle are worth and to book  

them in for our next Monday weight-up day contact:

 Jason: 306-435-7767          Vern: 306-435-7411 

 Bryn: 306-435-7381          Brock: 204-522-6396

Office: 306-435-3327

Prairie Livestock Inc.
1 Mile West of Moosomin  

on Hwy #1

Melita Weigh Station 
1 Mile North of Melita  

on Hwy #83

Licensed and bonded livestock dealers (SK #116723)(MB #1257)

BY KEVIN WEEDMARK

Mazergroup is adding to its family of 
dealerships. 

The Brandon-based company, which has 
a location in Moosomin, has acquired three 
new locations in Saskatchewan, includ-
ing Yorkton New Holland, Raymore New 
Holland and Watrous New Holland. This 
will bring the total of Mazergroup dealer-
ships to 19, with 14 in Manitoba and 5 in 
Saskatchewan.

1st, 2020.
“We are truly excited to add these three 

dealerships to our organization,” says Bob 
Mazer, President and CEO of Mazergroup. 

“We look to build upon the relationships 

as possible.”
-

land Dealership in Raymore, Sask. in 1998. 
In 2002, he had the opportunity to purchase 
the Yorkton location, and in 2008 expanded 
to a third location in Watrous, Sask.

“The Marshall family would like to 
thank all of our customers for their sup-

Mazergroup family.”

370 employees.

-
tural, construction, and commercial turf 

Mazergroup was established in 1959 as 
a single agriculture dealership in Brandon, 
Manitoba, now expanding to 19 locations 
in Manitoba and Saskatchewan.

spoke with Bob Mazer of Mazergroup last 
week. Following is  a transcript of that con-

How did Mazergroup get started?
My dad came from Saskatchewan in 1959 

to Brandon to become a Massey Ferguson 
dealer. I started farming in 1968 and then 
got into business around 1970. I worked in 

in 1970 and got the Versatile agency and it 
went from there. We started our expansion 
process from a single store in 1994, with 

there. 

as shareholders. Starting in Steinbach and 
Regina and now with the new locations, 
when we make acquisitions or mergers, 
the former owners stay on as shareholders 
in Mazergroup. 

Marshall (the owner of the three newly ac-
quired locations) for probably around 10 
years. He was planning his exit from the 
business, he was wanting to retire, and we 

for both of us. It was as much a merger as 
it was a purchase of Yorkton, Raymore and 
Watrous.

Yeah they were reasonable sized facili-
ties. The business they were doing for the 
three stores combined was similar to Regi-
na. Each of those stores were doing some-
what less than Moosomin is doing now. 

-

Very well. Since we built the new store 
it basically sent a signal to the producers 
in the area that we were absolutely serious 

good piece of business for us because it 
-

We are extremely happy with the perfor-

mance of Moosomin now. It was a build-

whole bunch of things, but sometimes it is 

of facility that has the capabilities to ser-

-

maintenance is done. It was a good deci-
sion to build.

I think there is always a little room for 
growth. I think our family owned, pri-

all the time. We grow our market share 

dramatically, but a nice steady growth, and 
yes, there is room to grow in Moosomin.

-
-

We had 16 locations as of Monday and 
-

on the building and apply our processes 
and philosophies of business and interac-
tion with customers in the locations, but 

as usual.

-

think.

great relationship with our primary sup-
plier and they support us in all of the steps 
that go along with it.

I was at those dealerships Monday and 
Tuesday and got home to Brandon Tues-
day night and there is some of our man-
agement staying up there, continuing to 

-
pen in a consistent basis in the next month. 
There will be someone from our manage-
ment team that will be in those stores and 

frankly this is the trend of the industry.
We are the largest dealer complex in 

North America for New Holland. With that 
-

ly good relationship with New Holland. 

-

The same is true in whole goods, if 
-

-

in particularly the sales force in those three 
-

-
cant change for those folks.

Of course if you sell whole goods then 
you are probably going to follow up with 

I would suggest that we are probably 

If there is any expansion in the future it 

will probably be south and into the U.S. 

-

want to lose that. 
If there is anything that would curtail ex-

pansion, it would be that. If we feel like we 

-

If we stop doing that, or fail at that, then 

-

will be around for a long time.

Mazergroup adds three Sask dealerships
Mazergroup expands

in Saskatchewan
Mazergroup, which has a 

location in Moosomin, below, 
has expanded with the acqui-
sition of three new dealer-
ships in Saskatchewan.
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1995 Case Corporation
Case IH is a registered trademark
of Case Corporation.

A.E. CHICOINE Farm Equipment Ltd.
Storthoaks, SK.

306-449-2255 5

BEST BUYS IN USED EQUIPMENT
MFD TRACTORS

FOUR WHEEL DRIVE

COMBINES

COMBINE HEADERS

SEEDING

CULTIVATORS

HAY CONDITIONER

MOWERS

8:1c

Doug’s 
Mobile Service Ltd.
SAFETY INSPECTION & REPAIR SHOP

Full line of Truck/Trailer Parts
Hwy. #3 East • Melita, MB
(204) 522-8451

FREIGHTLINER ASSOCIATE PARTS DEALER

306-435-3954
Moosomin, SK

tomselectric@sasktel.net

- Complete Electrical Services
- Aeration Fans

- Small Motor Repair
- Farm Services

The Saskatchewan Party has widened its already large 
lead over the opposition New Democrats to 32 points, 
and now have the support of over twice as many decided 
voters as the NDP, as they lead the NDP 60-28 according 
to a new EKOS poll released recently. The remaining 12% 
support another party. 

These numbers are good news for the governing Sas-
katchewan Party just two months ahead of a planned 
election in October. Still, nearly a quarter of voters (24%) 
remain undecided.

Sask Party numbers up, 
NDP numbers down since June 

Compared to the last EKOS poll conducted in June and 
early July, the Saskatchewan Party has seen its support 
increase three points from 57% to 60%, while the NDP is 
down four points from 32% to 28%. 

Support for other parties has remained the same at 12%, 
while the number of undecided voters went up one point 
from 23%. 

These numbers are closer to the result of the 2016 elec-
tion, which saw the Saskatchewan Party win 62% of the 
vote and NDP 30%.

Sask Party leads in every region
The Saskatchewan Party continues to lead in every re-

gion of the province, including in Saskatoon and Regina. 
Since the last EKOS poll, the Saskatchewan Party has 

increased its lead in Saskatoon by 44%, going from a nine-
point lead (46-37) in July to a 13 point lead (52-29) now. 

The Saskatchewan Party increased its lead slightly in 
Regina in the latest poll, with the Saskatchewan Party 
now leading by 12 points in Regina (50-38), and the NDP 
dropping one point from July (50-39). 

The Saskatchewan Party has increased its margins in 
the rural part of the province, with its biggest lead in 
Western Saskatchewan, where it still has the support of 
three quarters of decided voters (74%; down from 75 in 
July), compared to the NDP which is now down to 16% 
(down from 20). 

The Saskatchewan Party saw an increase in its numbers 
in both the North and the East, going from 63% to 69% in 
Eastern Saskatchewan and from 53% to 60% in the North.

Among men, SP has almost
triple the support of the NDP

One of the biggest shifts in voter intentions over the 
summer has come from men. The last EKOS poll showed 

were planning on voting. Over the last month and a half, 
the Sask Party-NDP gap among men has widened consid-
erably, while the gap among women has remained steady. 
The Saskatchewan Party now leads the NDP by 42 points 
(65-23—close to triple the support) among men, which is 
a nine point increase for the Sask Party and a 10 point 
drop for the NDP. Among women, the gap has actually 
tightened, as the NDP has gone up two points to 32%, 
while 57% still support the Saskatchewan Party.

Little change in party support 
among different age groups

There has not been as much of a shift among the dif-
ferent age groups. Voters over 55 remain only somewhat 
more likely to support the Saskatchewan Party compared 
to younger voters. 

The age gap is widest among the 50-64 cohort where the 
Sask Party has a 37 point lead (63-26), and is the closest 
among the 35-49 cohort, where it has a 21 point lead (56-
35). Education remains a driving factor in how the parties 
are polling. 

Since the last EKOS poll, the biggest shift has come 
among college-educated voters, where the Saskatchewan 
Party now leads the NDP by 44 points (67-23), compared 
to last month, when the gap was just 28 points (57-29). 

This gap is now wider than high school-educated votes, 

where the Sask Party leads 65-23. The gap remains the 
tightest among university-educated voters, where the 
Saskatchewan Party leads 48-39.

“With the next election just two months away, it looks 
like the Saskatchewan Party is well positioned to win 
another landslide, barring any unforeseeable events,” ac-
cording to EKOS. 

“Still though, a quarter of voters are still undecided, 
and this number hasn’t changed over the summer. If this 
group decides they want change, things could get closer.”

-
teractive Voice Response technology, which allows re-
spondents to enter their preferences by punching the 
keypad on their phone, rather than telling them to an op-

only RDD, EKOS created a dual landline/cell phone RDD 
sampling frame for this research. 

As a result, the company was able to reach those with a 
landline and cell phone, as well as cell phone only house-

holds and landline only households.

2020. In total, a random sample of 1,638 Saskatchewan 
residents aged 18 and over responded to the survey. The 
margin of error associated with the total sample is +/- 2.4 
percentage points, 19 times out of 20.

The margin of error increases when the results are sub-
divided (i.e., error margins for sub-groups such as region, 
sex, age, education). 

All the data were statistically weighted by age, gender, 
education, and region to ensure the sample’s composition 

Census data and past election turnouts.

With election expected October 26:

Poll shows increasing support for Sask Party
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BY VICTOR VAN DER MERWE

LOCAL JOURNALISM INITIATIVE REPORTER

Driving south from Moosomin on High-
way 8 one can see the canola and wheat 
being harvested. The landscape is going 
from the green and yellow of July to a 
golden brown. 

Over at JGL Shepherd Farms, mean-
while, there are vines of lush green hops 
swaying in the wind. 

Four years ago Justin Shepherd and his 
family started getting the farm ready to be 

-
ince. Now you can see acres of vines when 
you turn onto the property.

on their farm between Moosomin and 
Fleming and over the years have expand-
ed. They have grown from 400 plants in 

“We always knew it had to get bigger 
to be a commercially viable business, but 
there was not a set four-year plan to get to 

that scale. This would be one of the bigger 
ones in the three prairie provinces right 

The last four years has been a continual 
process of expanding and upgrading.

“You have to keep upgrading. You al-
ways run into what is the next equipment 
that needs to be upgraded. Our harvester 

-

The need to grow at such a rate is not so 
much a matter of demand at this point, but 
a necessity.

brewer has enough options.  You can’t be 

Shepherd.
Last week brewers were taking tours of 

the Shepherds’ operation. The hops have 
been used in products created by micro-
breweries such as Pile of Bones Brewing in 
Regina, and by larger operations such as 
Great Western.

“I would say we are still in market de-

where we have brewers out to try and con-
vince them that we are legitimate, we are a 
business, we are not doing this out of our 
back yard.

“There have been some of the brewers 
that have been more interested than oth-
ers. Some have no interest in using our 
product, so it’s up to us to convince them 
that we grow a good product, that it’s high 
quality, and that they should try it.

“We’re still learning what our aromas 

is that than the west coast. It’s slightly dif-

to say that’s terroir where there’s a real re-
gionality, I don’t know.

“But hopefully year in year out we’ll 

develops over time. As the plants mature, 
it does change. So it’s a work in progress 
still.
           Continued on page 2

‘We can grow hops in Saskatchewan’

Some of the older hop vines that have been a staple at JGL Shepherd Farms for the last four years as the family strives to be the first major 
hops grower in the province.

LOCATED JUST 10KM NE OF VIRDEN, MB
VISIT OUR WEBSITE OR CONTACT US FOR MORE INFORMATION!

RENTALS

WE’RE HERE TO 
SERVE YOU

TO YOUR FIELD, HOME AND YARD

NEW 
TO WESTMAN!

P 204-748-4469
E sales@virdenag.ca

VIRDENAG.CA

GEAR UP FOR 
HUNTING SEASON

RIFLES IN STOCK FROM $37000

SHOTGUNS IN STOCK FROM $32900

BOWS IN STOCK FROM $42999

OPEN SATURDAYS 9:00 AM-4:00 PM (Until December 19)

VIRDEN, MB   WOLVERINESUPPLIES.COM

Manure Spreader

Ground Hog Post Hole 
Auger

Skid Steer on Tracks JD Adapter HLA Bale Grab

Log Splitter Chain Saws

14’ Heavy Disc Land Roller w/Leveler Land Roller w/Leveler 
and Valmar

Tiller Gas Powered 
Post Hole Auger

Balfor Saw Bench

Mini Excavator

GIVE US 
A CALL TO 
MAKE YOUR 
BOOKING!
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* Includes labour for engine oil & filter change,
parts extra

* Includes labour for engine oil & filter change,
parts extra

* With header

BUNDLE UP & SAVE!  Tractor + Baler/haybine/discbine $600

BUNDLE UP & SAVE!  Drill + Tank $700

Contact

for all your precision
technology needs!

20 /202  Inspection Pricing

Heritage Rate Special - $100/hour on all makes and models

$30000

$30000

$35000

$50000

$75000

$75000

$50000

$45000

BUY 2

INSPECTIONS,

GET 3RD

INSPECTION FREE!
Prices effective until

April 30, 202 .

Moosomin, SK   |   306-435-3610
19 locations to serve you  –  www.mazergroup.ca

New Holland Grease
9861804ds

$6.49

Sprayer Antifreeze
$24.99

Batteries (exchanged)

$99.99

2017 NEW HOLLAND
CR8.90

05781C

$492,900

2018 NEW HOLLAND
CX8.80

06277B

$433,900

2019 NEW HOLLAND
CR9.90

07703B

$565,900

2015 NEW HOLLAND
CR9.90Z

07402C

$375,900

2013 CASE IH
7230
05373b

$191,900

2017 NEW HOLLAND
CX8.80

07695C

$425,900

Heritage Rate Special - $105/hour on all makes and models
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Continued from page 27
“They know we’re here, 

but some of the ones that 
have showed up today (last 
Monday, when brewers 
were visiting for an open 
house at the hop farm), 

-
iting us. Some have used 
us and some have not. So 
this is a great opportunity 
to show what we are do-

what makes us unique, 
why they might want to 
try our hops, and we’re 

to harvest this year just so 
when they walk through 

-

and have the aromas they 
-

tually harvest . . . What you 
smell today is what you are 
going to get in a lot of the 
varieties.”

Shepherd says growing 
hops is more like growing 
grapes than the traditional 

prairies.
“It’s more like grapes 

in how you sell them. For 
wheat, as long as you are 

there’s always a market 
for it. Someone is willing 
to use it, whether it’s food 
or feed or animals. With 

and if they aren’t the right 
aroma, they aren’t the right 
variety, nobody is going 
to use them. So it’s a real 

-
lenging from the market-
ing side. But it also means 
there are fewer people will-
ing to take on the risk.”

New industry
in Sask

The goal is to one day be 
a big part of the brewing 

an industry that is grow-
ing, with more and more 

more growth.
“Whether it’s a small mi-

-

we’d have to look outside. 
-

to grow. This year there’s 

breweries opening up. The 

said Shepherd.
What sets JGL Shepherd 

Farms apart from other 

-

hops grower.
“There are a few people 

out there that has half an 

this would be one of the 
bigger ones in the three 

Shepherd.
“There are lots of people 

trying. There are lots of 
people taking a stab at hop 
farms. It is as very high 
failure rate just based on 

-
ally getting people to buy 
them. It is hard to grow 
them. There is no text book 
on how to grow them in 
western Canada so we are 
writing it as we go,” said 
Shepherd.

Family project
The Shepherd family 

have joined in with Justin’s 

-

The hop yard has reig-
nited interest in the farm 
among some family mem-
bers.

“I didn’t know anything 
about hops when we start-

all I knew at the start. We 

start a brewery, I home 
brew, but that is not really 
my passion. We are farm-
ers, we are good at farm-
ing. My family didn’t laugh 
me out of the room when I 
said, ‘let’s try something 

then they went along with 
it,” said Shepherd.

The new and interesting 

a new energy into the fam-
ily. 

Shepherd’s siblings, par-

help with the hop farm.

“My little sister does Ins-
tagram for us. We send her 

-
ters on and does that mar-
keting spin. My big sister 
does art work for us. She is 
in Regina and helps when 

surprise to me that it has 

together in farming, where 
as growing up, maybe 
the rest of them didn’t re-

hay, but now it is fun. We 
will see the whole family 
out planting together. Lots 

-
gether for the harvest and 
for spring. It has been re-
ally rewarding to see fam-
ily members interested in 
the farm again,” said Shep-
herd.

Local and
quality

-
est part to learn has been 
that brewers will not  just 

-

sale. We always knew that 

about quality and I think 
we have done a good job of 
that, but brewers have not 
been lining up at the door 

to buy either. They have 
their established suppliers 
and they have established 
groups they work with, 
so we just need to keep 
proving ourselves time 
and time again and get 
them out here, show them 
around and make them 
feel that this is a really neat 

least as good as anywhere 
else, if not better.”

hard, but there is progress 
being made.

stage where we are sell-
ing hops and we are see-
ing them when a brewer 
shows up with beers and it 
has our hops in them. The 

was not enough to be used 

out of it. Now we are at the 
point where we are seeing 

-
tently and that is a lot of 
fun,” said Shepherd.

‘We can grow hops in Saskatchewan’

20093MB0

Justin Shepherd standing next to
a row of newer hop vines.
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RENN Mill Center Inc. has a corporate policy of continuous improvement and development; therefore 

models and specifications are subject to change without any advance notice.

RENN Mill Center Inc., RR#4 Lacombe, AB T4L 2N4
RENN Mill Center manufactures RENN Mill and Jiffy Products and is the exclusive Western 

Canadian distributor of H&S agricultural equipment and Ideal Post Pounders.

Call the factory to find your local dealer.

TEL: 403-784-3518 | www.rennmill.com

� Standard Duty

� Heavy Duty

� Ground Drive

� Hydraulic Push

� Top Shot Side Discharge

Manure Spreaders



BY JUSTINE CORNELSEN
Verticillium stripe, a 

stem disease, is showing 
up in more canola fields in 
Manitoba, Saskatchewan 
and Alberta, and harvest is 
a good time to look for it. 

The fungal pathogen 
Verticillium longisporum 
causes stem cross-section 
discolouration that can 
look somewhat like black-
leg and bleaching of the 
stem that can look some-
what like sclerotinia stem 
rot. But these diseases are 
all quite different in terms 
of yield risk and manage-
ment, so it’s important to 
be able to tell them apart.

The good news, if you 
can say that about a plant 
disease, is that verticillium 
may not be a significant 
threat to Canadian canola 
production and the dis-
ease is not a regulated pest 
with any of our trade part-
ners. But while we wait 
for new research projects 
to tell us more about pos-
sible yield implications, 
effective control measures 
and favourable environ-
mental conditions, farm-
ers and agronomists will 
want to learn to identify 
verticillium so it can be 
distinguished from black-
leg and sclerotinia stem 
rot.

V. longisporum is a soil-
borne fungus that infects 
roots and travels up the 
water-transporting xy-
lem, plugging it late in the 
growing season. It can kill 
parts of or whole plants. 
Plants become extremely 
brittle and start shredding. 

Symptoms are easier to 
identify right at or after 
harvest. Look for bleach-
ing of mature stems, not-
ing that bleaching could be 
on one side or all around 
the stem. After harvest, 
infected stems will have 
a peeling epidermis (the 
outer skin of the stem) with 
signs of microsclerotia just 
under that outer layer. 
This is a distinct symp-
tom of verticillium stripe. 
Sclerotinia-infected stems 
will be brittle and tissue-
papery, and when shred-
ded open will have larger 
mouse-dropping sized 
sclerotia inside the stem. 
Verticillium microsclero-
tia are small grey spots, 
almost like the specks in-
side a blackleg lesion, but 
verticillium specks are ti-
nier, more numerous and 
under the epidermis while 
blackleg specks are always 
on the surface.

Harvest scouting for 
blackleg relies on cross-
section clipping of canola 
stems just below ground 
level. (Pull them up and 
clip through the root tis-
sue about a centimetre 
below the top of the root.) 
Verticillium can cause 
some general greying of 
the stem cross section, but 
it won’t have the distinct 
black wedges characteris-
tic of blackleg. Eventually, 
grey specks of microscle-
rotia will be visible in the 
verticillium-infected root 
tissue. 

Because verticillium has, 
so far, been more common 
in Manitoba, Manitoba 
Canola Growers Associa-
tion is offering free ver-
ticillium stripe testing of 
canola samples submitted 
to the PSI Lab in Winni-
peg. For more information 
on the tests and sampling 
requirements, visit www.
mbpestlab.ca. Samples 

are submitted under the 
blackleg race ID test. 

Distinguishing verticil-
lium stripe from sclero-
tinia stem rot and black-
leg is important for farm 
management planning. If 
the disease is confirmed 
as verticillium, the micro-
sclerotia are soil-borne, so 
anything that keeps soil 
in place – like equipment 
sanitation and reduced 
tillage – will reduce the 
spread of verticillium. 
Control measures include 
increasing rotation length 
between canola crops, 
management of brassica 
host weeds (like mustards) 
and increasing soil fertility 
to improve canola hardi-
ness. Foliar or seed treat-
ment fungicides to protect 
against verticillium are not 
currently registered for 
control in canola. 

If the disease is sclero-
tinia stem rot, the best 
management is to apply 
fungicide to flowering 
canola crops when moist 
humid conditions favour 
disease development.

If the disease is blackleg, 
the three effective man-
agement steps are crop 
rotation, growing resis-
tant cultivars and rotation 
of resistant cultivars. A 
two- or three-year break 
between canola crops on 
a field allows for the de-
composition of infected 
canola residue, reducing 
the spores available to in-
fect the next canola crop. 
Growing the same hybrid 
repeatedly on the same 
field will select for races 
of blackleg that can over-
come genetic resistance in 
that hybrid. Rotating va-
rieties or resistance gene 
groups creates the oppor-
tunity to bring a mix of 
major resistance genes to 
the field over time, which 
can reduce selection pres-
sure and improve durabil-
ity.

For more tips on how to 
identify canola diseases, 
please read “Disease ID 

tips for pre-harvest scout-
ing” at canolawatch.org. 
You can also find lots more 
in the Diseases section of 
canolaencyclopedia.ca.

Justine Cornelsen is an 
agronomy specialist with the 
Canola Council of Canada. 
Email cornelsenj@canola-
council.org and follow @
CornselsenCCC on Twitter.
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www.yacauctions.com

Yorkton Auction Centre
Planning on selling 
some Equipment or 

having a Farm Auction?
Need an appraisal on assets?
Give our Sales Manager a call today!

Trenth Guenther: 306-621-4739

10:tfc

Not quite blackleg or sclerotinia? Could be verticillium

After harvest, stems infected with verticil-
lium stripe (right) will have a peeling epidermis 
(the outer skin of the stem) with signs of small 
grey microsclerotia spots just under that outer 
layer. This is a distinct symptom of verticillium 
stripe. Sclerotinia-infected stems (left) will be 
brittle and tissue-papery, and when shredded 
open will have larger mouse-dropping sized 
sclerotia inside the stem.

Eventually, grey specks of microsclerotia will 
be visible in the root tissue of canola with ver-
ticillium stripe.

Harvest scouting for blackleg relies on cross-
section clipping of canola stems just below 
ground level. Verticillium can cause some gen-
eral greying of the stem cross section, but it 
won’t have the distinct black wedges charac-
teristic of blackleg.

MACH One
Septic Services Inc.

306-457-7324
Grayson, SK • machone@xplornet.ca

Did you know that early fall 
is a great time to get your 
septic tank cleaned out?

Call Matt to book in a date!
Servicing a huge radius from Lemberg to Esterhazy, 
Willowbrook to Kipling and everywhere in between!

Offering Professional, Reliable Service 24/7
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Reaching 28,000 Households
in Southeast Saskatchewan and Southwest Manitoba

714 Main Street
Moosomin, SK

306.435.2445
world_spectator@sasktel.net

www.plainandvalley.com
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WE WANT

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

2016 Ford Edge 
STOCK# 0T003A

V6
New tires
One Owner

$89 PER WEEK

$$$$222222111111,,,,888888777777666666

2015 Ford Escape 
STOCK# 0T063A

New tires
4WD
97,000 kms

$79 PER WEEK

$$$$111111666666,,,,444444111111999999

2017 Ford F-350 
STOCK# 9P278A

READY FOR WORK!
63,000 kms
4x4

$181 PER WEEK

$$$$444444666666,,,,999999000000000000

2014 Ford Edge
STOCK# 0T052A

SEL
AWD
Moonroof

$69 PER WEEK

$$$$111111555555,,,,555555666666777777

2017 GMC Yukon 
STOCK# 0T018A

PERFECT FOR THE 
BUSY SEASON
81,000 kms
Local Trade

$199 PER WEEK

$$$$555555111111,,,,999999000000000000

2006 Mark Lt 
STOCK# 6P213A

5.4L
182,000 kms
4x4

$$$$111111111111,,,,999999000000000000

2017 Ford Explorer 
STOCK# 9T102B

Leather
4WD
3.5L

$99 PER WEEK

$$$$222222555555,,,,777777222222555555

2016 Cruize 
STOCK# 0T086B

Great on fuel
112,000 kms
Awesome color

$65 PER WEEK

$$$$111111111111,,,,999999000000000000

2018 Ford Escape 
STOCK# 0P183

AWD
47,000 kms
Remote start

$93 PER WEEK

$$$$222222222222,,,,999999000000000000

2017 Ford Escape 
STOCK# 0T004A

4WD
Local Trade
88,000 kms

$79 PER WEEK

$$$$111111999999,,,,444444555555999999

2013 F-150 XLT 
STOCK# 0T117A

5.0L
129,000 kms
4x4

$105 PER WEEK

$$$$111111999999,,,,999999000000000000

2016 Expedition 
STOCK# 0P174A

Platinum
Local SUV
Max

$145 PER WEEK

$$$$333333222222,,,,999999000000000000

2017 Envision
STOCK# 0T035A

Heated Seats
AWD
69,000 kms

$99 PER WEEK

$$$$222222555555,,,,999999666666999999

2015 Ford F-150 
STOCK# 0T107A

Power boards
Max trailer tow
One owner

$139 PER WEEK

$$$$333333111111,,,,999999000000000000

2014 Ford Explorer
STOCK# 0T091B

3.5L
Room for 6
New tires

$99 PER WEEK

$$$$222222111111,,,,999999000000000000




