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BY MONIQUE MCKAY
John Howard of Waschuk 

Pipieline of Red Deer, Al-
berta, is easy to talk to and 
easy to like.

It’s not hard to see how he 
got the job of helping up to 
400 pipeliners find accom-
modations in the Moosomin 
area when they pulled into 
town around May. “The 
town really opened up in a 
big way,” he told me appre-
ciatively as we drank coffee 
in the Country Squire’s din-
ing room last Wednesday. 
“A lot of guys went into 
people’s houses.”

Waschuk Pipeline is one 
of a handfull of contrac-
tors building pipelines for 
Enbridge Canada, and this 
particular company’s part 
of the new pipeline will be 
completed, weather permit-
ting, by the end of October.  

Moosomin is considered 
by people in the business 
to be a ‘pipeline town’, as 
the community has hosted 
crews over the years before. 
However, this summer per-
haps the impact of having 
the crews in town was felt 
more than ever before.

Lena Pavone, co-owner 
of the Fieldstone Camp-
ground, said happily, 
“We’ve been full pretty well 
all season. Take it while 
the going’s good; it’s been 
a good time to have them, 
with the economy.”  

Sherrie Hofos, employed 
by the Moosomin Golf 
Course, where a lot of the 
guys spent their one day a 
week off, agreed. “It was 
very good, for the area, for 
the economy,” she said.

One local small business 
owner, who provides an 
invaluable service to the 
pipeliners, confided that 
she and her husband could 
have gone bankrupt with-
out them.  I asked her if 
they had experienced any 
problems with vandalism, 

or any other trouble, and 
she said definitively, “None 
whatsoever.  They were 
perfect, great customers.  
We had no trouble at all.”

Pipeliners do not always 
receive such a welcome 
as they did here in the 
Moosomin area.  John How-
ard told me of an experience 
in a B.C. coastal town where 
there was a rare 18-month 
contract.  “The town went 
up in arms,” he remem-
bered. “There were letters, 
phone calls. A lot of ‘Nation-
al Enquirer’ style press.”  It 
turned out to be a Chicken 
Little story; “The pipeliners 
are coming!  The pipeliners 
are coming!”  At the end of 
the contract, Howard re-
calls, the town was crying.  
Not only because of the lost 
economic boon, but because 
of the friendships that were 
formed.

It seems the story may be 
the same here in Moosomin. 
Hofos lamented the slow ex-
odus of the pipeliners. “It’s 
going to be like your family 
leaving,” she said. “We’ve 
grown accustomed to hav-
ing them! They come out 
and golf every Sunday.”

“They’ve been nice to 
have, easy to get along with, 
good company; not too 
rowdy!” said Cas Roy at the 
Legion. The crew have been 
strong supporters of the 
Legion’s Wing Night, and 
have also enjoyed Tuesday 
night home-cooked dinners 
served up by Legion volun-
teers for their convenience. 

Howard spoke with re-
spect of the home that has 
been hosting him for the 
duration of the contract, “I 
know I’ll be in contact with 
these people for years and 
years,” he said.

So what are these guys 
really like? What is their 
lifestyle, their home life, 
their work week? I may be 
perhaps overly qualified to 

answer these questions; my 
father was an iron worker, 
and I spent my childhood 
growing up all over North 
America and into South 
America as my family fol-
lowed the work.  Unlike 
many ‘industry widows’, 
who stay at home to raise 
the kids, my mother didn’t 
mind packing.  We lived in 
hotels, motels, camperized 
vans, RVs, and rented hous-
es from the East Coast to the 
West Coast, moving every 
six to eighteen months. Be-
cause of the vaguearies of 
the construction industry, 
tied too closely to those of 
the stock market, we were 
never really sure where 
our next dollar was coming 
from.  “Feast or famine!” is 
how my mother sums up 
the economic aspect of the 

years she was married to 
my father.  As I share these 
stories with John Howard 
from Waschuk, we find our-
selves speaking the same 
language. 

“The culture is not nor-
mal,” he says, “It’s easier 
for people who are brought 
up in it.  It’s a family, but 
not like the steady, stay at 
home, be with the kids on 
the weekend type of fam-
ily.”  

These crews have been 
working hard.  Their day 
starts at 7 a.m., and they put 
in eleven or twelve hours a 
day, six days a week.  

“Some of us are older 
guys,” says Howard, who 
might be in his early fifties. 
“We’re family guys.” They 
feel the pressure of being 
away from home, especial-

ly for so long and with an 
uncertain return date. “It 
depends on the weather,” 
John tells his wife on the 
phone, when she calls from 
their home in New Bruns-
wick. “I’ve been there may-
be an hour in three years,” 
he jokes, but there’s a bit of 
sadness in the telling, and I 
wonder how tired such wit-
ticisms become among the 
crew. John tells me about 
the young guys who come 
back from a few days at 
home, broken up over a 
six-year-old kid clinging to 
their legs, begging daddy 
not to go.

Not everyone stays be-
hind all of the time, howev-
er.  John Howard estimates 
that perhaps 50 per cent 
of the crew members are 
camping, and lots of wives 
and children joined them 
for the summer.  

“It was a good vacation 
for them,” Pavone said of 
the children she and her 
husband hosted. Of the 
crew she added, “They’ve 
been great to have. They 
work so hard. They leave 
early in the morning and 
come back late enough at 
night. They’ve been won-
derful. You want to try to 
help them out; it’s hard for 
them, away from home, 
away from their families.”

Admittedly, however, 
this is a lifestyle that most 
of these guys choose, de-
spite the drawbacks.

Why? “Big adventure, big 
money,” says Howard, “You 
go home for two weeks and 
get the itch to get back on 
the job. It’s what we’re used 
to.” He and I swapped sto-
ries about different places 
in Canada we’ve lived, 
agreeing in the end that ev-
erywhere is beautiful, and 
everywhere has wonderful 
people.  That really, people 
across the country, even in 
other countries, are not as 

different from one another 
as they insist on believ-
ing.  This is a perspective 
that only a nomadic life can 
nurture.  And the nomadic 
life has its addictions too; 
the desire to pick up, move 
on, to cross that line on the 
horizon.  If you do it for 
too long, you forget how 
to do anything else. I tell 
John about my father, who 
is semi-retired on a farm 
and horse ranch in Brazil. 
Despite a shop full of mo-
torcycles and airplanes, and 
a lifestyle he’s supposedly 
dreamed of since he was a 
poor, kicked-around kid in 
Montreal in the fifties, he 
often calls me up from the 
road somewhere.  “Where 
are you?” I ask him. “Go 
home and take care of your 
farm!” “I know, I know,” he 
says. “I just had to get out of 
there, even though I don’t 
really have anywhere to 
go.”  John Howard under-
stands, and wonders what 
the future holds in store for 
others like him and my fa-
ther, as they approach and 
enter retirement.  After so 
much travel and hard work, 
will these ‘lifers’ learn how 
to stay home and relax?

Well, they’re not home 
yet, and in the meantime 
the consensus is that the 
pipeliners have really en-
joyed the hospitality and 
welcome they’ve experi-
enced in Moosomin and the 
surrounding area. 

A small crew of perhaps 
50 or 60 guys will be back 
next year, and there’s no 
doubt they’ll be made wel-
come too.  

“It reminds me of the 
Maritimes, where I’m 
from,” Howard says of our 
area. “Friendly, laid-back 
people.”  Well, if these guys 
can’t be home, I guess the 
greatest compliment to our 
community is that at least 
they feel at home.

Pipeliner Adam 
Beck does his laun-
dry at Moosomin 
last week.
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Unable to sleep, Mabel Pennyworth sits in her room tossing pebbles into a teacup. 

But what causes her insomnia, and where will a few drops of distraction take her? 

Find out in Tremblay’s fascinating and magical journey, loosely inspired by Lewis 

Carroll’s Alice in Wonderland. 

WRITTEN AND DIRECTED BY JOEY TREMBLAY 

09|10 MAIN STAGE

OCTOBER 14 TO OCTOBER 31, 2009

THE ALICE NOCTURNE

TO GET TICKETS I Box Office 525.6400
Globetheatrelive.com | Toll Free 1.866.954.5623
TICKETS I Adults $37 I Seniors (65+) $30
Students (25 & Under) $25 I (GST not included)

SPONSORED BY

GLOTH-0088A Alice Nocturne LP ad.indd   1 9/8/09   10:36:56 AM

CUSTOMER 
APPRECIATION DAY

OCTOBER 17
9 A.M. - 4 P.M.

RIDE A HONDA ATV
EXPERIENCE POWER 

STEERING, AUTOMATIC, 
FUEL INJECTION ON A 

RUGGED OBSTACLE COURSE

ALL TEST RIDERS GET A CHANCE TO WIN A 
BRAND NEW 2008 HONDA CRF100

THERE WILL BE BEEF 
ON A BUN FROM 
11:30 - 1:30 P.M.

ATV PARTS AND ACCESSORIES ON DISPLAYTEST RIDERS MUST BE 16 YEARS 
OF AGE OR OLDER TO RIDE

421 King St.
Virden MB

1-204-748-2060

CUSTOMER CUSTOMER 

Virden MBVirden MB
1-204-748-20601-204-748-20601-204-748-2060

Stonemasons from Gracom Masonry 
Ltd. have been rebuilding the stone wall 
of the Bell Barn near Indian Head since 
the last week of July.  The wall is up to the 
10 foot mark now, with some parts even 
higher.  If all goes well, the 14 foot wall 
will be complete by early October.

Gracom masons have never before 
worked on a project like the Bell Barn re-
construction.  As  Burleigh Hill, a manager 
with Gracom, explains, “This is the fi rst 
time that we’ve been involved in the con-
struction of a wall of the type that Major 
William Bell had built for his corporate 
farm back in 1882.  The technique used, 
known as random rubble fi eldstone ma-
sonry, involves laying rough stones in 
mortar.”  With this type of masonry no 
stone cutting is required, and the stones 
are placed randomly rather than in a spe-
cifi c order. 

Back in 1882, Bell’s crew had to search 
the nearby area for stones and haul them, 
probably by horse-drawn stoneboat, to the 
building site.  On the current construction 
job, Gracom masons are supplied with the 
stones at the site, some from the original 
barn that was torn down last year and 
some from a stone pile south of Indian 
Head.  Moving stones around the site is 
easier today too, as a bobcat with a front 
bucket is used to move them and to lift 
them and tubs of mortar onto the scaffold-
ing to build the higher parts of the wall. 

But, today the hand tools used by ma-

sons to build structures are same as those 
used back in 1882 and even earlier than 
that.  A masonry trowel is used to place 
and spread the mortar, a pointing trowel 
is used to put mortar into small gaps and 
remove excess mortar, a brush is used to 
clean the surface of the stones, and a level 
is used to ensure that the wall surface is 
vertical.

The majority of the stone being used 
in the Bell Barn reconstruction is granite. 
A small proportion is limestone.  “Before 
the reconstruction began we examined 
the stones salvaged from the original 
barn,” explains Hill. “We found them to 
be 85 to 90 percent uncut stones and 10 to 
15 percent naturally occurring split face 
stones.  The supplementary stone material 
brought in for us to use has approximately 
the same proportions of rough and natu-
rally occurring split face stones.” 

Once the rocks are sized and laid out 
in groups, they need to be washed before 
they can be used.  The Indian Head Fire De-
partment has been out to the building site 
on several occasions and used their high 
pressure hose to wash all the dirt off the 
rocks.  This measure has provided training 
sessions for the fi refi ghters as well as eas-
ing the cleaning work for the masons.

“Stonemasons go through their whole 
career and never get a chance to work on 
a heritage project like this one,” says Hill.  
“Our boys are pretty excited about work-
ing on this project.”

Building a stone 
wall—then and now

Gracom stonemasons use the tools of their trade to build up the in-
side surface of the Bell Barn wall.  On the left, a mason is working with 
a pointing trowel.  On the right, a mason is using a masonry trowel and 
behind him is his level.  Photo by Dan Loran.
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#1 HIGHWAY • MOOSOMIN, SK • TOLL FREE 1-800-209-4628 • PHONE 306-435-3367 • FAX 306-435-3626

1-800-209-4628
CONTACT ONE OF OUR HELPFUL SALES PERSONEL
MURRAY GRAY 435-2947
JEFF MCGONIGAL 435-4919
DON BRADLEY 435-2426
ROB BRADLEY 435-3561

Sales Dept. Hours:
Monday - Friday

8 am - 5:30 pm
Saturday

9 am - 4pm

$27,990

2007 GMC SIERRA SLE 
CREW Z71

61,000 kms

$26,990

2007 GMC SIERRA SLE EXT. Z71
5.3L, 63,000 KMS, 
SASK. PST PAID

$22,990

2006 SILVERADO LT CREW Z71
5.3L, 93,000 kms
 SASK. PST PAID

$20,990

2005 GMC SIERRA SLE Z71 CREW
60,000 kms

SASK. PST PAID

$19,990

2005 DODGE RAM 1500 QUAD CAB
Only 81,000 kms,
SASK. PST PAID

2004 GMC SIERRA SLT 2500 
EXT. Z71

6.6L Duramax diesel, 
137,000 kms, leather $14,990

2002 CHEV SILVERADO LS EXT. 
4x4, 118,000 kms, 
SASK. PST PAID

$14,990

2005 GMC SIERRA SLE 4x4 REG. CAB
5.3L, auto, cloth, loaded,  

105,000 kms, SASK. PST PAID

PHOTO 
N/A

$9,990

1998 GMC SIERRA SLE EXT. 
4x4, 151,000 kms
SASK. PST PAID

$32,990

2009 CHEV TRAILBLAZER LT1
4x4, 

only 19,000 kms

$15,990

2004 SILVERADO Z71 CREW 4X4
5.3L, cloth, loaded,  

127,000 kms, SASK. PST PAID

2000 FORD F150 XLT EXT. CAB 4x4
V8, auto, cloth, loaded, new 

tires, SASK. PST PAID

$12,990

2008 PONTIAC G5 COUPE
2.0L, 5 spd., A/C, only 57,000 km 

SASK. PST PAID $13,990

2006 PONTIAC G6 SEDAN
Only 30,000 kms

$9,990

2005 CHEV COBALT LT COUPE
2.0L, 5 spd., sunroof, alloy wheels, 

cloth, loaded, 77,000 kms

www.bradleygm.com

$31,990

2008 GMC SIERRA SLE CREW Z71
5.3L, bucket seats

13,500 kms

$42,990

2008 CHEV SILVERADO 2500 
CREW 4X4

6.6L diesel, 31,000 kms

$18,990

2008 CHEV SILVERADO 1500 
REG. CAB

35,500 kms

$28,990

2007 CHEV SILVERADO 
LTZ EXT. Z71

Leather, 68,000 kms

$26,990

2007 GMC SIERRA SLE 
2500 HD CREW

Long box, 6.0L, 48,000 kms

$9,900

2005 FORD F150 XL EXT. 2WD
4.6L, auto, A/C, cruise,  

197,000 kms

$16,990

2005 BUICK LESABRE LTD
4 dr, leather, loaded, 82,000 kms 

SASK. PST PAID

$15,990

2005 BUICK LESABRE LTD
4 dr, 72,000 kms
SASK. PST PAID,

$14,990

2005 PONTIAC VIBE GT
4 door, leather, 

55,000 kms

$7,990

2003 CHEV CAVALIER VLX
Sedan, 74,000 kms
SASK. PST PAID

$5,990

2002 CADILLAC DEVILLE
Luxury transportation, SASK. 

PST PAID, MUST SEE!

$5,990

2002 OLDSMOBILE INTRIGUE GX
Sedan, SASK. PST PAID, 

195,000 kms

$9,990

2003 CHEV IMPALA 4 dr. SEDAN
3.4L, auto, cloth, loaded, Only 
65,000 kms, SASK. PST PAID

$17,990

2008 CHEV MALIBU LS
4 door sedan
33,000 kms $13,990

2008 PONTIAC G5 SE
4 door sedan, 25,000 kms

$13,990

2006 BUICK LUCERNE CX
Sedan, 110,000 kms, 

SASK. PST PAID

$6,990

2002 PONTIAC SUNFIRE SLX 2 
DR. COUPE

4 cyl. auto, only 113,000 kms

$7,990

2005 BUICK CENTURY CUSTOM
4 door, SASK. PST PAID

$9,990

$39,990

2009 GMC ACADIA SLT AWD
Leather, quad captains, 

only 21,000 kms

$13,990

2005 TRAILBLAZER LT 4 DR. 4x4
4.2L, auto, cloth trim,  

135,000 kms, SASK. PST PAID

$12,990

2005 CHEV UPLANDER LS
EXT. VAN 7 PASS.

quad captains, DVD player, 
power door, only 79,000 kms

$17,990

2004 CHEV AVALANCHE Z71 4x4
5.3L, cloth, loaded, 123,000 kms 

SASK. PST PAID

$9,990

2002 BUICK RENDEVOUS CX 
AWD, 5 pass. cloth, loaded, 

only 63,000 km SASK PST PAID

$4,990

1997 GMC SAFARI SLE 8 PASS. 
AWD, 4.3L, auto, 191,000 kms

SASK. PST PAID

Check out these quality pre-owned trucks

$17,990

2006 JEEP LIBERTY SPORT
4x4, 44,000 kms

$13,990

2006 PONTIAC TORRENT SPORT
FWD, 97,000 kms, 
SASK. PST PAID

$8,990

2003 PONTIAC MONTANA SE EXT
DVD, 163,000 kms,
SASK. PST PAID

Check out these quality pre-owned cars

Vans and SUVs

o

Dealer Lic.
No. 347

“We Want To Satisfy You”



Come join our team!
The World-Spectator in Moosomin has an immediate,

full-time, permanent opening for an

Advertising Sales Representative

If you are outgoing, organized, and love dealing with people, this is the job for you!
As advertising sales representative, your job will include maintaining a strong, professional relationship

with existing advertisers, while also generating new customers and new sales ideas for the paper.

Duties include regularly contacting existing and new customers, sitting down with customers
to discuss their advertising needs, and taking regular sales trips to surrounding communities

and cities to visit existing customers and to generate new customers.

The successful applicant must have strong communication skills, and must be enthusiastic, energetic, and ambitious.
The successful applicant will have a positive outlook, and enjoy regularly dealing with people.

We offer a competitive salary, comprehensive benefit plan, and a flexible and supportive work environment.

Apply to Kevin Weedmark, publisher
world_spectator@sasktel.net

phone 306-435-2445
Fax 306-435-3969
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2009 Christmas Giveaway
We’re giving away a Car this Christmas, 

and you can be part of it!
Shoppers at participating businesses will 

get a chance to win a 2009 Chevy Cobalt! 
Only participating businesses will have tick-
ets to give away. Each full participant will re-
ceive 500 tickets to give away in any man-
ner they wish.

The names of all participating businesses 
will be listed in advertisements in the No-
vember and December editions of the Plain 
and Valley promoting the draw.

To participate:
Fill out the form at right 
and fax to 306-435-3969

Or email world_spectator@sasktel.net and 
put “Christmas Giveaway” in the subject line

If you have any questions, 
call Kevin or Kara at 306-435-2445

Name of Business ______________________________________
I am interested in being a:

❑ Major promotion sponsor - $2,000 (Additional publicity)
❑ Full Participant - $600 ($200/month for 3 months)

 Corporate Participant - $300 ($100/month for 3 months)
(Sponsorship—includes publicity but no tickets)

Signature  _____________________________________________

Date __________________________________________________

Printed Name  _________________________________________

Fax this form to 306-435-3969

Call 306-435-2445 with any questions
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Now you can reach 23,500
households in Saskatchewan

and Manitoba with the
Plain and Valley!

Call 306-435-2445 for more information. PAY IN 6 MONTHS • NO PAYMENT  
• NO INTEREST OAC 

Free Delivery • Free Set-up 
• Free Disposal 

346 King Street, Virden, MB                          Phone (204) 748-3331

Store Hours
Monday - Saturday • 9:30 am - 5:30 pm

Main St. • Moosomin, SK • 306.435.2738

• FASHIONS FOR ALL WOMEN •

NOW Fully stocked for 
Your Fall Accessories!

Come on in Ladies and fill up 
“Your Kloset” with your 

favorite accessories!!

Camp O’Neill Chairperson Bev Ottenbreit receives a $1,000 cheque from Grand Knight, Curt 
Oth, from the Gerald Council No. 6182  Knights of Columbus. Camp O’Neill is a Catholic orient-
ed youth and special needs camp, located on Round Lake in the Qu’Appelle Valley. The funds will 
be used toward upgrading of the camp’s swimming pool. The Knights of Columbus is a Catholic 
family fraternal service organization founded in 1882 at St. Mary’s Church in New Haven, Conn., 
by Father Michael J. McGivney. Today there are more that 1.7 million members throughout the 
world.

Indian Head Prairie Theatre
Presents

A Comedy Murder Mystery
Where YOU guess  

who “dun it” for a prize

Indian Head Memorial Hall
Dinner Theatre 

Friday, Oct. 16
Cocktails at 6, supper at 7, show at 8 - $25

Matinee Only
Saturday, Oct. 17

Doors at 1, show at 1:30 - $10

Dinner Theatre
Saturday, Oct. 17

Cocktails at 6, supper at 7, show at 8 - $25

Tickets at Indian Head: Craft Tea Elevator, 
Dragan’s Drugs, Royal Bank.

For Fort Qu’Appelle, Moosomin, Vibank and 
other locations call  
Heather 695-3637  

or  
Kerrie 699-7233
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1-800-264-2626
www.visitminot.org
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discover 
minot and
DISCOVER 

THE MAGIC!

discover the fun

Fine Kitchens & CabinetryFine Kitchens & Cabinetry

Give us a call today!

306-435-2991
1110 North Front Street • Moosomin, SK.

www.rakanashafi nekitchens.com

The kitchen is the central room for gathering with 
family and friends, making it one of the most 
viewed rooms in your home.  Allow us to help you 
fi nd the right design. Remodeling your home with  
a high end kitchen increases the return on 
investment faster than any other update on your 
home.
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Glasser’s TV  
Service1st  

annual

RocktoberEvent 46” LCD TV (1 ONLY) 

$1,799.99

50” Plasma (2 ONLY) 

$1,599.99

LN46A650

PN50A650

Many
Plasma TV’s at special
    prices!

&          
  Home  
  Theatre from

$289.99

Samsung HD Digital Camera 

$199.99

ECNV24

LOTS OF INSTORE 
SPECIALS

Moosomin, SK
(306) 435-3040

BY ED JAMES
The farm field of Helen 

Koop of Kola looked like a 5 
p.m. Regina traffic jam with 
all the long grain trucks, com-
bines and grain hoppers run-
ning around it on Thursday, 
Sept. 24. The cause was the 
annual Food Bank Harvest 
on 275 acres of land that had 
been donated by Koop.

This event has been going 
on for over 10 years with the 
crop being sown for free, as is 
the harvest with the produce 
being donated to the Cana-
dian FoodGrains Bank.

It’s part of the Cross Bor-
ders Community Project to 
help feed others less fortu-
nate around the world. It 
did not take too long to take 
the canola crop off with up 
to eight combines plowing 
up and down the rows, fol-
lowed by tractors and grain 
hoppers which would deliv-
er the crop to a long line of 
waiting grain trucks. From 
there is was hauled to the 
Louis Dreyfus grain elevator 
in Hargrave. 

I took a run with Cromer 
farmer Ken Theissen in the 
grain truck to the elevator 
where it weighed in at 1,375 
bushels.

Theissen had just finished 
taking off the last of his crop 
last night but was planning 
to help out regardless since 
he’s been helping with the 
foodgrains harvest for seven 
years.

I asked why he and his 
family became involved and 
his answer was short and 
quick, “To feed the hungry.” 
He went on to add that as 
Canadians we are so blessed 
with good fortune compared 
to other places in the world.

At lunch time there was a 
pork barbecue put on by do-
nations of time, equipment, 
staff, and food from Maple 
Leaf Foods, Sunrise Credit 
Union, and BDO Dun Woody 
Chartered Accountants.

The lunch meal brought 
out a large crowd from the 
area families and harvest-
ing crew. But first, one of the 
organizers of the event, Don 
Neufeld, welcomed every-
one and thanked them for 
helping out in such a worthy 

cause and for the people who 
came from as far away as 
Swan River to help, and the 
donations of combines from 
area implement dealers. Kola 
Church minister Will Rose 
gave grace and everyone dug 
in.

During lunch I had a 
chance to talk to Helen Koop, 

who donated the land for the 
crop. She said that we have 
been so blessed with food 
while so many people in the 
world are hungry.

“We have to do our part 
against hunger and we are 
fortunate enough to be able 
to do it,” she said. “We can 
never outdo the Lord, but we 

can take part in helping out.”
By about 3:30 in the after-

noon the job was done and 
most of the farmers hurried 
off to get back to their own 
harvest with the beautiful fall 
weather we are having.

Before I left I spoke to 
Don Neufeld, after I got out 
of a combine driven by  his 
son Myles Neufeld of Mary-
field. I had ridden along with 
Myles as the last of the field 
was harvested.

“It’s been a beautiful day 
in so many ways,“ said 
Neufeld. “The volunteers in 
the field, the lunch and do-
nated equipment made the 
job go fast. We have been do-

ing this every year because 
we have so much, while oth-
ers have nothing. We are very, 
very pleased.”

Later in the afternoon it 
was unofficially reported that 
over 9,700 bushels of canola 
seed had been delivered to 
the elevator.

The Canadian federal gov-
ernment has a food grain 
donation matching program 
with a formula of four to 
one, so that 9,700 bushels will 
yield 38,800 bushels of value 
to the food bank’s efforts. 

In a developing country 
that can represent a lot of 
hope and help to those less 
fortunate.

Successful harvest for Foodgrains Bank

Above: Ken Theissen—a 
farmer from Cromer, Man. 
who has helped with the 
Food Grains harvest in 
Kola for several years—
watches as the canola is 
dumped into the bin of the 
truck.

Right: The line for lunch.

A combine gathering some of the harvest.
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We still need your help!
HOW CAN I HELP?

WAYS TO GIVE: 
• Cash or cheques are always welcome 
and be will directed to high priority needs 
within the Integrated Facility. You can 
also designate your donation to a spe-
cifi c area: equipment, long term care 
and palliative care.

• Gifts of securities - You can gift 
publicly traded securities to the 
foundation. Your tax advisor can let 
you know of the specifi c benefi ts 
this option may provide you.

• Life Insurance policies and 
Registered products  - you can 
name the Foundation as a ben-
efi ciary.

• Your Will -  bequests can be 
made to the Foundation in your 
Will – Please consult your lawyer 
or tax advisor to determine which 
option is best for your individual 
situation.

DONATION RECOGNITION:  
Our donor recognition program is 
cumulative – as your donation lev-
el grows we recognize your contri-
butions.  Our donor gallery located 
in the main lobby of the building has 
names engraved to commemorate 
various levels of giving.  It is our way 
of thanking you for active participa-
tion in providing quality health care 
for our region.  

Our sincere thanks to those donors 
whose ongoing contributions have 
reached a new milestone in giving 
that will be recognized in our donor 
gallery.

reached a new milestone in giving 
that will be recognized in our donor 

Our facility is built, but there are still on going needs for equipment to allow our 
medical professionals to do their jobs & provide quality health care for the entire region!
Almost one year has passed since the grand opening of our new health care facility–South East Integrated Care Centre. This rep-
resented the successful conclusion to years of planning by our local committee volunteers, municipal leaders, regional health au-
thority staff and the provincial government. Area municipalities all worked together toward a common goal of a new health care 
facility and demonstrated just what we can accomplish together. Volunteers in all our communities came up with innovative ideas 
to raise money and donated to the common cause. The whole region celebrated the occasion with an opening ceremony, tours 
of the facility and a great deal of excitement. The moves took place and the staff, patients, and long term residents have settled 
into their new surroundings. We did it!

Now what?
With the help of our generous donors the Health Care Foun-
dation has been able to continue to invest in the ongoing 
needs of our health care facility. We have provided the fol-
lowing pieces of equipment worth approximately $115,000 
over the past year:

What do we still need?
Regina Qu’Appelle Health Region receives and approves 
equipment requests from the administrative offi ce of the 
facility before purchases are made. Our current list 
includes:

• IV monitors
• Vital Statistics monitors and IV pumps

• Broda chairs
• Medication carts

• Wheelchairs

Thanks Again!
We probably can’t thank you – our donors – enough.  We appreciate the trust you place in the foundation board 
members to use your gifts wisely.  Our board members are trusted members of all our communities as they are the 
elected mayors and reeves.  Our current board consists of:
 Mark Bateman, Chair R.M. of Martin No. 122
 Larry Miskiman, Finance Chair Town of Moosomin
 Bill MacPherson, Vice Chair R.M. of Silverwood No. 123
 Daryl Fingas, 1st Vice Chair Town of Rocanville
 Phillip Hamm Town of Fleming
 Joe Santer Village of Welwyn
 Ken Mannle R.M. of Moosomin No. 121
 Murray Reid R.M. of Rocanville No. 151
 Gilbert Lloyd Town of Wapella
 Bruce Lemon R.M. of Maryfi eld No. 91
 Hugh Smythe R.M. of Walpole No. 92
 Marie Everett Liaison, Regina Qu’Appelle Health Authority

PLEASE MAKE ALL CHEQUES PAYABLE TO THE MOOSOMIN & DISTRICT HEALTH CARE FOUNDATION
Moosomin & District Health Care Foundation
Bag Service #1
Moosomin, SK, S0G 3N0

Name ____________________________________________________________________________________________
Address _________________________________________ City ____________________________________________
Province ____________________________ Postal Code ________________ Total Amount __________________
Please send notifi cation of my gift to _______________________________________________________________
Address __________________________________________________________________________________________
Please put my donation towards: 
Integrated Facility ❏  Equipment Fund ❏ Long Term care ❏ Palliative Care ❏ 

Celebrate a milestone
Tribute gifts to mark a special event such as a birth, birthday, wedding, anniversary or retirement 
are gratefully accepted as well.  A card acknowledging your thoughtfulness will be sent to the 

friend or family member and you will receive a tax receipt for your donation.

Moosomin & District Health Care Foundation
Bag Service #1
Moosomin, SK, S0G 3N0

Name
Address
Province
Please send notifi cation of my gift to
Address
Please put my donation towards: 
Integrated Facility 

Garden 
Donations

Our gardens are part of the landscaping plan 
for the facility.  The gardens provide you with an 
opportunity to dedicate a living growing 
memento as a legacy to a friend or family 
member. These donations will be recognized 
as a memorial donation and a tax receipt will 
be provided.

Moosomin & District Health Care Foundation

• Lab refrigerator
• Lab acid cabinet

• Bath stretcher
• IV pumps

• Overhead lift motors
 • Glide Scope

• Hematology Analyzer

be provided.



BY CHRISTALEE FROESE
When Louise Lermin-

iaux was diagnosed with 
an incurable kidney dis-
ease in 1987, she vowed 
to live life to the fullest. 
At the age of 20, the for-
mer Montmartre resident 
began packing a lifetime 
of adventure into as few 
years as possible.

“Since I didn’t know 
If I would be fortunate 
enough to receive a kidney 
transplant, I lived my life 
as full as I could by trav-
eling, mountain climbing, 
running marathons and 
sailing.”

In the last 23 years, the 
daughter of Alain Ler-
miniaux and the late 
Marie-Anne Lerminiaux 
of Montmartre has trav-
eled to various destina-
tions around the world. 
Her treks have included 
a hike on Machhu Picchu 
(an 8,000-ft-high moun-
tain in Peru) and a climb 
to the top of Mt. Kiliman-
jaro (the highest peak in 
Africa). The Montmar-
tre high school graduate 
has also competed in five 
marathons and 10 half 
marathons, in addition to 
competitively sailing for 
the past three years.

While the 42-year-old’s 
healthy lifestyle and diet 
prolonged her life, in 2007 
Louise’s kidney function 
deteriorated to such a de-
gree that she qualified to be 
on the U.S. kidney cadaver 
transplant list through the 
University of California, 
San Diego.

Louise, who works in 
San Diego as an informa-
tion technology director, 
wasn’t sure that a kidney 
donor could be found.

“In the spring of 2008, 
I was quite anemic, cold 
all the time, had little en-
ergy and had stopped all 
of my sporting activities 
as my kidney function had 
dropped to 10 per cent,” 
said Louise, who by now 
had earned an MBA in 
Digital Technologies. “I 

was told that if I had any-
one interested in being a 
kidney donor for me, now 
was the time.”

Louise put the word out 
to family, and to friends 
she had met from vari-
ous countries around the 
globe.

“I was humbled to have 
six friends of mine offer 
to be tested,” said Lou-
ise, explaining that one of 
her closest friends offered 
immediately to make her 
kidney available to Louise, 
should the testing result in 
a match.

As luck would have it, 
Conna Jones, a Wadena 
Saskatchewan native, 
was a perfect match. The 
test results showed that 
the pair’s blood and tis-
sue work was as close as 
if Louise and Conna had 
been siblings. 

Louise had shared an of-
fice with Conna in Calgary 
18 years ago. They stayed 
in touch over the years, 
with fate bringing them 
together in Vancouver and 
then again when a series of 
events brought them with-
in 150 kilometres of each 
other in Southern Califor-
nia.

“She told me this was 
the reason why she had 
been following me around 
all these years, and if there 
was something she could 
do so I wouldn’t have to 
go on dialysis, she would 
do it,” said Louise. “Some 
days it is very overwhelm-
ing to acknowledge her 
selfless act and yet when 

she sees how much better 
I feel and how I have been 
able to get a normal life 
back, I know it is just as 
rewarding to her. And for 
me, there will never be the 
proper words to say thank 
you.”

The transplant process 
was completed on Nov. 5, 
2008 and was a long one, 
with the first step being 
the removal of Conna’s 
kidney. This was done 
laparoscopically, with the 
healthy kidney being re-
moved through a small 
incision in the lower abdo-
men. The surgery resulted 
in two days of hospitaliza-
tion, followed by a month 
of restricted lifting, but 

Conna is now completely 
healthy.

As for Louise, the kid-
ney was placed in the 
lower right front of her 
abdomen, with her native 
kidneys remaining intact. 
She was placed on three 
immunosuppressants and 
several other medications, 
taking up to 33 pills a day. 

“By my fifth month, I 
was down to the mini-
mum dosages on my 
three anti-rejection meds 
only, for a total of 12 pills 
a day,” said Louise. “This 
is virtually unheard of, as 
most transplant recipients 
need to continue to take 
insulin, high blood pres-
sure mediation and other 

medications.”
Today Louise is feel-

ing great and is eternally 
grateful for the gift her 
best friend has given her.

“The medical teams have 
repeatedly told Conna and 
I that we are an exception-
al case because they are 
not used to dealing with 
‘healthy’ patients and do-
nors. They attribute both 
of our quick recoveries to 
our healthy lifestyles.”

Louise and Conna are 
now on a joint mission to 
spread the word about the 
benefits of organ dona-
tion.

“We hope to inspire oth-
ers to sign their organ do-
nor card, give blood, start 
a fitness regime - basi-
cally not take their health 
or the health of others for 
granted. And if there is a 
way one can help another 
fellow human being, just 
do it.”

Louise and Conna are 
currently involved with a 
UK-based mastectomy lin-
gerie company which was 
started by another close 
girlfriend of both women.

“For me, getting in-
volved with this project 
is about helping breast 
cancer survivors feel con-
fident, beautiful, sexy and 
normal again,” said Lou-
ise. “There is an added 
symbolism for me since 
my Aunt Mathilda un-
derwent a mastectomy 
several years ago before 
she donated her kidney to 
my mother. I feel this al-
lows me to pay tribute to 
the gift my aunt gave my 
mother, and pay it forward 
to help other breast cancer 
survivors.”

For more information 
on Louise’s latest project, 
visit www.dimurini.com 
and for more information 
on organ donation, visit 
www.organdonations.ca.
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Act of kindness saves life of former Montmartre resident

Four Seasons invites you to take this opportunity to be part of one of
the most successful sales teams in the industry.

We offer:

interpersonal skills.

Resumes accepted by fax, mail, email:
Box 968, Virden, Manitoba R0M 2C0
Fax: 204-748-1650
careers@fourseasonssales.com

SALES PROFESSIONAL

Ready Mix Drivers Rocanville

BURNCO Rock Products Ltd is a fourth generation, 
family owned business.  We are currently recruiting 
for Ready Mix drivers at our portable plant in  
Rocanville, Saskatchewan.  These are full time  
positions with competitive wages, excellent benefits 
and a Group RRSP with matching company  
contributions.  Own Transportation to site is required.

The ideal candidate will have a Class 1 Driver’s 
License with air brake endorsement and a clean  
driving abstract. Preference will be given to  
candidates with previous concrete experience. You 
are energetic, highly motivated and possess strong 
communication, interpersonal and leadership skills. 
Knowledge of concrete and the construction industry 
is a definite asset.  Experience driving Mixer Truck 
is required. Please submit your resume and driver’s 
abstract on or before October 2, 2009 to:

BURNCO Rock Products Ltd
P.O. Box 1480, Station “T”
Calgary, Alberta T2H 2P9

ATTENTION: Human Resources 
Fax: (403) 440-3454

E-mail: careers@burnco.com

We would like to thank all applicants for their interest. 
Only those candidates selected for an interview will 
be contacted.

5:1c

Louise Lerminiaux and friend Conna Jones, who donated a kidney to save her friend’s life.



BY CHRISTALEE 
FROESE

Marie Anne 
Fournier and Jean-
nine Bujaczek came 
up with the idea for 
a funky boutique 
and bistro in Mont-
martre, Sask. the 
minute they heard 
that a downtown 
building in their 
hometown was for 
sale.

“We’ve both 
lived in many dif-
ferent places over 
the years, but our 
hearts were always 
in Montmartre,” 
says Marie Anne, 
one of nine girls in 
the Fournier fam-
ily. “Coming back 
to our hometown 
and being able to 
provide people 
with designer 
clothing, funky ac-
cessories and fabu-
lously fresh food is 
a dream come true 
for us.”

Marie Anne has always 
had a flare for fashion and 
an interest in food, while 
Jeannine has worked in the 
retail fashion industry for 21 
years.

Both agree that it’s won-
derful to be back home, 
working at what they’re ab-
solutely passionate about—
fashion and food.

“The great thing about 
Sisters’ is that we actually 
meet the people who de-
sign our clothing, we get to 
know their stories, we sup-

port their creativity and we 
share in their success,” said 
Jeannine, explaining that 
Sisters’ business philosophy 
is to bring a worldly style to 
rural Saskatchewan. “We’re 
proving that you don’t have 
to live in Paris, Toronto or 
Vancouver to have access to 
the latest in designer fash-
ions and the best in well-
made clothing.”

Sisters’ Boutique has at-
tracted many chic Cana-
dian designers, making the 
unique shop the only one in 
Western Canada to carry the 

work of some of these cre-
ative tailors.

“I believe there is a real au-
dience through the Prairies 
and also in smaller towns 
throughout Canada that 
want to support Canadian 
artists and Canadian-made 
products,” says Toronto 
fashion designer Lisa Green-
baum. “They just need the 
retailers to support them, 
which is exactly what Sisters’ 
is doing.”

Sisters’ Boutique is also 
the only Western Canadian 
retailer to carry the Lousje & 

Bean brand. This European-
inspired line is created by a 
mother-daughter team from 
St. Catherine’s, Ontario and 
the unique designs are prov-
ing to be extremely popular.

“It’s great to reach across 
the country and we are very 
proud to have our clothing 
available in Saskatchewan,” 
says Tessa Ort, owner of 
Lousje & Bean. 

“We’re just so excited every 
day when a new shipment of 
unique designs, boots, purs-
es or hats arrive,” says Marie 
Anne. “You won’t find most 

of what we carry anywhere 
else in Saskatchewan, so it 
just thrills us to know that we 
are giving people something 
that sets them apart from the 
crowd.”

Sisters’ Boutique, located 

on Main Street in Montmar-
tre, Sask., is open Tuesday 
to Saturday, 9 a.m. to 5 p.m. 
For more information, or to 
see some of the boutique’s 
unique fashions, visit www.
sistersboutique-bistro.com.
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Sisters’ Boutique & Bistro
Breakfast & Lunch

Sumptuous Soups
• Hearty Ham & Bean (pictured)

• Dill Pickle Soup (Tuesdays)
• Autumn Squash Soup Fresh Bread Baked Daily  

• Cottage Cheese Dill Bread (pictured)

• Old Canadian Grain
• Pumpernickel Pinwheel

Lasagna Wednesday  
• Classic Italian Tomato Beef (pictured)

• Spinach & Feta
• Creamy Ham & Mushroom
Served with a fresh salad and corn bread

Deserts to Die for  
• Old-fashioned Bread Pudding (pictured)

• Ooey-Gooey Cinnamon Buns
• Fruit-filled Crepes
• Trifle Explosion

Drinks to Warm the Soul...
• Caramel Toffee Steamers
• Chai Lattes  
• London Fog Tea

Boutique Hours:
Tuesday - Saturday: 9am - 5pm
Bistro Hours:
Monday: 7 am - 2:30 pm
Tuesday: - Friday: 7 am - 4:30 pm
Saturday: 8 am - 4:30 pm

Supper of the month
Nov. 7, Une Soiree en Paris

(an Evening in Paris)

www.sistersboutique-bistro.com
(306) 424-2835

Fresh!
Falvourful! 
Fabulous!

Montmartre, SK.

Boutique Hours:
Tuesday - Saturday: 9am - 5pm
Bistro Hours:
Monday: 7 am - 2:30 pm
Tuesday: - Friday: 7 am - 4:30 pm
Saturday: 8 am - 4:30 pm

Sisters’ boutique features cutting edge fashion

Left: Marie Anne Fournier and Jeannine Bujaczek model some Sisters’ Boutique designs. 
Centre: Designs like this one by Lisa Greenbaum are now available in Saskatchewan thanks 
to Sisters’ Boutique. Right: This Lousje & Bean design is a feature at Sisters’ Boutique in 
Montmartre, Sask.
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BULK  

OIL AVAILABLE

TOY ORDERS 
HAVE ARRJVED

MOOSOMIN, SK. • (306) 435-3866

Full Page
Ad Format

(7 x 10 Inches)

© 2007 CNH America LLC. All rights reserved. Case IH is a registered trademark of
CNH America LLC. CNH Capital is a trademark of CNH America LLC. www.caseih.com

MILLER FARM EQUIPMENT
Moosomin, SK Phone: (306) 435-3866 Fax: (306) 435-2415

SOIL
SERVICES

LTD."Our Business is Growing"

Trans-Canada Highway, MOOSOMIN, Sask., Phone 435-3319

COMPLETE LINE OF  
FERTILIZERS, SEED & CROP PROTECTION PRODUCTS

WE PROVIDE  
CUSTOM APPLICATION!

Angusville 204-773-2466

 Langenburg 306-743-2677

Moosomin 306-435-3319

Rocanville 306-645-4555

Stockholm 306-793-4333

 Wapella 306-532-4372

“Our Business is Growing”

Book your canola seed 
while supplies last!  

Top yielding varieties available 
from:

• Bayer
• Canterra Seeds
• Dekalb
• Nexera

• Brett Young
• Cargill - Victory
• DuPont-Pioneer

Experts in Advertising. 
Specialists in HR. 

TARGETmedia Inc.

CLIENT: Maple Leaf Agri-Farms INSERTION DATE(S): Oct9/09

DOCKET: 09-09-36 INSERTION COSTS: $ 

AD SIZE: 2 Col x 5.2”(73) GST:  $

PUBLICATION:    
Plain & Valley

TOTAL:  $

p.  204.255.2921    •    f.  204.255.7240    •    e.  targetmedia@mts.net

Join one of Canada’s industry-leading Agribusinesses providing long-term 
value, quality, research-based products, services and information in an 
environmentally responsible manner. 

Swine Technician
Gateway Farms

5 minutes from Fairlight, SK · 20 minutes from Moosomin, SK
Maple Leaf Agri-Farms is seeking individuals interested in pursuing 
a swine production career with an Agriculture Industry leader. The 
successful applicant will be responsible for assisting with all areas 
of swine production including the feeding and general care of pigs, 
maintaining herd health and environment for pigs, washing and 
preparing rooms after weaning, general maintenance and cleaning.
Maple Leaf Agri-Farms o�ers opportunities for growth and  
advancement in an engaged environment while providing an 
enhanced bene�ts package and a competitive compensation  
structure. As a member of Maple Leafs Foods, we o�er excellent 
opportunities for career minded individuals.
Maple Leaf Foods is an equal opportunity employer that embraces 
diversity in the workplace and encourages applications from quali�ed 
women, men, visible minorities, aboriginal peoples and persons with 
disabilities. We welcome applications from all interested individuals, 
however only those candidates selected for an interview will be 
contacted.

Please submit your cover letter and résumé to:
Maple Leaf Agri-Farms Inc. 

Liz Grausdin, Human Resources Advisor 
P.O. Box 290, Landmark, MB  R0A 0X0 

E-mail:  grausdej@mapleleaf.ca;  Fax: (204) 355-4295

Maple Leaf Agri-Farms Inc.

5064-fouillard implement.j18/prod2/kristin
2x56lines/mp18/9/09/PROOF BILL

740 imp. gal. Fibreglass Septic Pump-Out
Tank, ball style shallow or deep burial

(w/2 ft. manway)  . . . . . . . . . . . . . . . . . . . . SPECIAL $1,795
dditional manway  . . . . . . . . . . . . . . . . . . . .

$4850 per foot

500 Gallon 
w/2 ft.
manway  .

$995
2000 Gallon 
6” max cover . . . . . . 

$2695
2000 Gallon 
w/2 ft. manway . . . 

$2895

Indoor Cash
70 
Gallon  . . . .

$149
100 
Gallon . . . . . . . . . . . . . . . . 

$199
200 Gallon . . . . . . . . . . . 

$475
300 Gallon . . . . . . . . . . . 

$599

FOUILLARD
IMPLEMENT LTD.

ST. LAZARE - MB
Ph. (204) 683-2221 

HARVEST SPECIALS
BURIAL TANKS

(Flat Rectangular)
SEPTIC & 

CISTERN TANKS

Coincidences—I’m not much of a believer in this phe-
nomenon which Webster’s describes as: ‘a remarkable 
concurrence of events or circumstances without apparent 
causal connection.’ Easy for them to say!

The Webster’s description sounds good, but I still don’t 
believe in coincidences. 

I believe in fate. I believe in destiny. I believe that things 
happen for a reason.

And after hearing the story of Louise Lerminiaux and 
Conna Jones, I think you will believe in fate as well.

This tale starts out in my own small hometown where 
a baby girl was born 42 years ago. Louise was bright, full 
of life and healthy. However, when she was 20 years old, 
she was diagnosed with a rare kidney disease that was 
expected to leave her dependent on a dialysis machine 
and shorten her life.

“Since I didn’t know If I would be fortunate enough 
to receive a kidney transplant, I lived my life as full as 
I could by traveling, mountain climbing, running mara-
thons and sailing,” says this information technology di-
rector who now lives in California.

Since her diagnosis, Louise has lived as if there was no 
tomorrow, and experienced life as if every day was her 
last. The Saskatchewan native has traveled the world, 
hiking Machhu Picchu (an 8,000-ft-high mountain in 
Peru) and climbing Mt. Kilimanjaro (the highest peak in 
Africa at 19,340 ft). She has completed five marathons and 
10 half marathons, in addition to competitively sailing.

While the 42-year-old’s healthy lifestyle and diet pro-
longed her life, in 2007 Louise’s kidney function deterio-
rated to such a degree that she qualified to be on the US 
kidney cadaver transplant list through the University of 
California, San Diego.

Louise wasn’t sure that a kidney donor could be 
found.

“In the spring of 2008, I was quite anemic, cold all the 
time, had little energy and had stopped all of my sport-
ing activities as my kidney function had dropped to 10 
per cent,” says Louise. “I was told that if I had anyone 
interested in being a kidney donor for me, now was the 
time.”

Louise put the word out to family, and to friends she 
had met from various countries around the globe.

Now here’s where the fate part comes in.
As ‘coincidence’ would have it, Louise had developed 

a very close friendship with a Wadena, Saskatchewan 
girl by the name of Conna Jones (Pilkey). Conna’s path 
always seemed to coincidentally cross Louise’s path. First 
they shared an office in Calgary together. And then when 

Louise got transferred to B.C., Conna ended up moving 
out to B.C. as well. And when Louise moved to California, 
it wasn’t long before Conna relocated to be with her hus-
band in the sunny state.

Turns out that Louise and Conna were living less than 
100 miles apart in California when Louise put out her call 
for a kidney donor. And who should turn out to be a per-
fect match (as close as a sibling)? 

You guessed it—Conna Jones. 
Within months, Conna had donated her healthy kid-

ney to Louise, and Louise was back on track to a normal, 
healthy life full of travel and adventure.

Louise and Conna are now on a joint mission to spread 
the word about the benefits of organ donation.

“We hope to inspire others to sign their organ donor 
card, give blood, start a fitness regime—basically not take 
their health or the health of others for granted. And if 
there is a way one can help another fellow human being, 
just do it.”

I don’t believe in coincidences. I believe in fate. I believe 
in destiny. I believe that things happen for a reason.

Do you believe?
For more information on organ donation, visit www.

organdonations.ca.

Christalee Froese

Things happen for a reason
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Wolverine Supplies www.wolverinesupplies.com
River Valley Road North, Virden, R0M 2C0
Phone: 748-2454 • Fax: 748-1805

Saturday hours extended in October and November - Open 9:00 a.m. - 4:00 p.m.

Rebates available on Remington and Marlin Firearms and Federal hunting ammunition! Hunting licences available!
Muzzle loader supplies in-stock! Slings, cases, locks and more all in-stock! 

Come visit us at the Wolverine Supplies Gun Show during the Wheat City Stampede!!

Savage 111FCNS w/ Accutrigger
Sythetic Stock / Detachable mag

$630

Vast selection of in-stock

Hunting Ammo!

Including most hard to find 

calibres and gauges.

Remington Genesis .50 M/L
Starter kit includes scope, 

case and accessories.
$440

Savage 111FCXP 3 Combo
$469

Bolt action, synthetic stock, detachable mag.
All calibres in-stock

Bushnell
Elite 3200

3-9x40
$296.95

Bushnell
Trophy
3-9x40
$135

Burris
FullField II

3-9x40
$299

Remington 700 SP DM
Laminate Stock/Detachable Mag

Regular $899     
 Sale $770

Stoeger P350 12g
Max-4 Camo/Pump Action/5 Chokes

$399

Great selection of left-hand rifles!

Great selection of used rifles 
and shotguns too!!

Rifle cases
from $10

Trail Cameras
in-stock!

$126

Binoculars from
$99

Poly Tech M14 .308 Sythetic Stock/Semi Auto - $525

Remington 887 Nitro 12g
Armour Coated / Pump Action

$460

Traditions Pursuit .50 M/L
Break Open w/4x32 scope

Black Stock - $299
Camo Stock - $362.50

Laser Range 
Finders from 

$250

MAZERGROUP - Moosomin
a major retailer of New Holland Agriculture and Construction products,

has an immediate opening for an experienced
HEAVY DUTY AGRICULTURAL TECHNICIAN

� e successful candidate must be self-motivated and capable of performing 
various trouble shooting and repairs with minimal supervision. Preference 

will be given to a licensed heavy duty mechanic. 

WAGES:
To be negotiated based on certifi cation and performance.

BENEFITS:
Mazergroup off ers a very comprehensive benefi ts package, including health, 

dental, and vision coverage, as well as an excellent 
Group RRSP contribution plan.

To join our Service Team, please forward your resume to:
MAZERGROUP - Moosomin

Attn: Technician Ad
P.O. Box 1680

Moosomin, Saskatchewan S0G 3N0
Phone: 306-435-3610

Fax: 306-435-3850
Email: brian.mills@mazergroup.ca

Mazergroup Moosomin thanks all who apply, however only successful 
candidates will be contacted for an interview.

Mazergroup is the largest privately owned and operated New Holland dealer 
complex in North America with 13 locations in Manitoba and SE Saskatchewan.

39:1cFor complete listings and photographs visit rbauction.com

UNRESERVED CONSIGNMENT AUCTION
REGINA AUCTION SITE

Rouleau, SK (Regina Area)

Tuesday, November 3, 2009

FOR MORE INFORMATION - Regina Auction Site: 306.776.2397
Ritchie Bros. Territory Manager - Darren Clarke: 306.529.5399

TOLL FREE: 1.800.491.4494

UNUSED (2 OF 4) 2008 NEW HOLLAND T90402007 CASE IH 530

DIRECTIONS: From ROULEAU, SK go 0.4 km (0.25 mile) West on Hwy 39

Featuring: 
 

 

and much more!

Retiring? Book your farm auction
now to get maximum exposure

in our Spring Catalogue. 

THERE IS STILL TIME TO CONSIGN EQUIPMENT FOR THIS SALE...
CALL 306.776.2397 OR 1.800.491.4494

FarmsofCanada.com
Alex Morrow Realtor

Phone: (306) 434-8780
Fax: (306) 435-2292

e-mail: amorrow@farmsofcanada.com

we sell farms
8:12c

Pork producers want 
more assistance

Pork producers in Mani-
toba are requesting more 
financial assistance, this 
time from the province.

The Manitoba Pork 
Council says other provinc-
es have come up with sup-
port programs for strug-
gling hog farmers, but the 
Manitoba government has 
yet to follow their lead.

Ottawa already has of-
fered a 75 (m) million-dol-
lar bailout package to pro-
ducers who wish to leave 
the industry for at least 
three years.

The hog sector has been 
hurt over the last year by 
oversupply, the H-1-N-1 
outbreak and the strong 
Canadian dollar.

Business management 
conference coming up

Manitoba Agriculture is 
holding the first-ever farm 
business management con-
ference.

Speakers from Farm 
Credit Canada, the Chi-
cago Mercantile Exchange 
and several investment 
firms are to discuss how 
futures options work and 
what some of the choices 
are for risk management in 
the agribusiness.

Sessions outlining pro-
grams available for farmers 
to manage their finances 
are also planned.

Organizers say farming 
business is becoming more 
white collar.

The conference goes Oc-
tober 22 and 23

IGC raises wheat 
production estimates

The International Grains 
Council has raised wheat 
production estimates for 

2009-10.
The group forecasts 

overall production to reach 
666 (m) million tonnes, up 
from an original estimate 
of 662 (m) million.

Crops from the Euro-
pean Union, Russia, Uru-

guay and Algeria are all 
expected to produce good 
yields and contribute to the 
production increase.

However, the global crop 
size still remains lower 
than the 687 (m) million 
tonnes produced in 2008.

Just Briefly
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W.S. White's Ag Sales & Service

COMBINES

COMBINE HEADERS

HAY TOOLS

SWATHERS

TRACTORS

COMPACT TRACTORS/LAWN & GARDEN

SEEDING & TILLAGE

MISCELLANEOUS

YEAR MAKE MODEL DESCRIPTION PRICE
1999 CaseIH 2388 Axceller, specialty rotor, chopper, spreaders, rock trap, pu hdr w/ swathmaster pu $109,500
1998  MF 8780  Chopper, PU, 1647hrs  $72,500
1998 MF 8680 Chopper, swathmaster pu. $69,500
1997 NH TX66 Chopper, pu $64,500
1989 CaseIH 1680 Chopper, spreaders, swatchmaster $34,500
1986 Gleaner R50 PU, header $22,500

1987 Gleaner 330 30’, batt & air reel $7,500
1994 Gleaner 400 25’, PUR $9,500
1996 MacDon 960 25’, PUR $13,500
1996  NH  973 30’, flex, PUR  $12,500

2002 Hesston 856A 5x6, full auto Mesh $22,900
2001 Hesston 856A 5x6, Full Auto $19,900
1999 Hesston 565A 5x6 $13,900
1999 Hesston 565A 5x6, auto tie $14,900
2002 Hesston 1275 16’ s/s, reverser $20,900
1999 MacDon 5000 16’, s/s rollers $12,500
2005 Bale King 3100 rh discharge, fine cut $10,900
2005 Highline 7000 lh discharge $8,500

2000 MF 220 ll 30’, p/u reel, gauge wheels, sch drive, 1358 hrs $48,500
1999  MF  220 II 26’ DS, PU reel, sch drive, 2053 hrs  $46,500

1983 MF 4880 300hp, duals, pto $23,900
2009 VERS 435 435hp, HD axle, 800/68R38 Michellin drum duals, deluxe DEMO

   cab, 46 hrs 
2009 VERS 2375 375hp, HD axle, 520/85R42 Firestone drum duals, full Great
   weight pkg, 30 hrs Pricing
2008 MF 6480 145hp, power shuttle, loaded CALL
2008 MF 5475 135hp, power shuttle, loaded CALL

2001 MF 1225 24hp, diesel, fwa, hydro, ldr, mower, snowblower $18,900
2008 MF RT470 3pt, 48” rototiller $1,900

2009  SEED HAWK 600  56’ w/12” spacing, 600 bu cart, VR, 10” loading auger, loaded Demo -   
    Big Discounts
2009 EZEE ON 1225 15’, offset disk, 26” blades CALL
2009 EZEE ON 6650 32’, tandem disk, 26” blades CALL

  ALO   loader mounts for MF 6200 series   $2,500
2005 Spray Air 4371 13”x71’ swing auger, hopper mover $16,500
 Universal Harvester  24’ pur  $5,000
2007  Rite Way   draper header transport  $2,900
2009 Farm King 6640 grain vac, hose pkg. Harvest
 (Conveyair)  Special

0% FOR 2 years - call for details

0% FOR 2 years - call for details

2010 Early Bird Program on now!

2010 Seed Hawk pre-sell program on now - call for details

FURNITURE & 
APPLIANCES

ST. LAZARE, MB • 1-866-214-2107 • 204-683-2335 
fouillardfurniture.com

Remember  “You ’ve  go t  a  f r iend  in  the  bus iness”

Crop Inputs
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www.plainandvalley.com

www.fraserauction.com

Not responsible for errors in description.   
PL #918093

40:1c

FEATURING: Dealer Inventory Reductions, Farm & Estate Dispersals, Local  
Consignments, Bank Repos & more.

 

 

For info, or to consign call FRASER AUCTION SERVICE 1-800-483-5856

ANNUAL FALL EQUIPMENT AUCTION
MONDAY, OCTOBER 26th - 9AM

at FRASER AUCTION BARN - BRANDON, MANITOBA

Agriculture Minister Bob Bjornerud 
has proclaimed October as Agriculture 
Month in Saskatchewan.

Agriculture Month celebrates the agri-
culture industry, which generates more 
than $9 billion in crop and livestock pro-
duction and another $2.7 billion in value-
added processing annually in the prov-
ince.

“Agriculture’s contribution to the pro-
vincial economy is a direct result of the 
hard work of Saskatchewan farmers and 
ranchers,” Bjornerud said. “I encourage 
all Saskatchewan residents to recognize 
the role, not only of agriculture in this 
province, but of our producers.”

Saskatchewan farmers and ranchers 
produce nearly half of Canada’s canola; 
three-quarters of its flax, mustard and 
peas; and more than 80 per cent of its 
durum and lentils; and have the second 
largest beef cow, bison and elk herds in 
the country.

Saskatchewan is also one of the world's 
largest exporters of flax, lentils, peas and 
wheat.

“The agriculture industry represents al-
most one-third of the province’s exports,” 
Bjornerud said. “Saskatchewan has made 
a name for itself as a reliable supplier of 
quality agriculture products and we can 
thank our producers for that.”

Agriculture month 
proclaimed in Sask
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Attractive Fall 

pricing now 

available



BY KARA KINNA
People in the village of St. Lazare gath-

ered beside the Fouillard Furniture store 
on Saturday, Sept. 26 to watch Eugene 
Simard have his 34-year-old moustache 
shaved off as a fundraiser for Cancer 
Care Manitoba.

“None of my kids have ever seen me 
without a moustache,” said Simard, 
laughing just before his daughter, Alli-
son Lemoine, clipped his moustache off 
as he sat in a chair outside the furniture 
store. Meanwhile, free hot dogs were be-
ing served up to the crowd that gathered 
to watch, and donations were being col-
lected in a box on a table.

Simard has worked for Fouillard Furni-
ture for nine years, and decided to shave 
his moustache after one of the owners, 
Joyce Fouillard, was diagnosed with 
breast cancer and began going for rounds 
of chemotherapy.

Joyce attended the event, posing for a 
photo with Simard before and after he 
shaved his moustache.

“I feel great,” she said. “I appreciate 
that he did that for me and to raise money 
for breast cancer, and I appreciate all the 
support we’ve received since my diagno-
sis.”

“I think it’s for a good cause, especially 
for Joyce because they (she and her hus-
band) have been through quite a bit,” 
said Simard.

“I don’t think you can ever do enough 
for people with cancer because every time 

you turn around, someone else has it.”
More than $700 had already been raised 

for Cancer Care Manitoba. Another $500 
was raised at the fundraiser that day, 
bringing the total to $1,200.

Simard said he didn’t expect to raise 
so much money by simply shaving his 
moustache.

“It’s nice to see people come out and 
support this,” he said.

Simard says he had no qualms about 
parting with his moustache of 34 years.

“Joyce said ‘you wouldn’t do that,’ and 
I said ‘sure I’d do that for you,’ I said I’d 
shave the top of my head but I’ve got 
none left,” he says with a laugh.

“They kind of thought I’d back away 
from it, but not me!”

The CancerCare Manitoba Foundation is a 
foundation that ensures that funds raised in 
Manitoba stay in Manitoba to support ongo-
ing research and better care for Manitobans 
living with cancer. Turn to Page 18 to read 
about one of the many people that the organi-
zation has helped.

 People help themselves 
to free hot dogs at the event in 
St. Lazare where Eugene Simard 
raised money for Cancer Care 
Manitoba by shaving off his 34-
year-old moustache that day.

 Joyce Fouil-
lard poses with Eugene 
Simard right before 
he has his moustache 
shaved off. Fouillard, 
one of the owners of 
Fouillard Furniture, 
has been undergoing 
rounds of chemo for 
breast cancer. Simard 
has worked at Fouil-
lard Furniture for nine 
years, and has worn 
his moustache proudly 
for 34 years.

 Eugene Si-
mard’s daughter, Al-
lison Lemoine, does 
the deed of shaving 
his moustache. Un-
til then, Lemoine had 
never seen her father 
without a moustache.

 Simard 
shows everyone what 
he looks like with a 
clean shaven face.

Kevin Weedmark photos
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ARE YOUR  
ENERGY BILLS

TOO HIGH?
Building a home, barn,  
shed or renovations?

Using the wrong insulation?
If you or your contractor  

are not using the right  
insulation . . . Ask Why Not!!

USE THE
WallBAR Insulation System

 . . . MORE SAVINGS

 . . . MORE COMFORT

 . . . MORE SAFETY

BELIEVE IT!

Prairie 
Insulation
Fast & Efficient  –  Free Estimates

* Lifetime Guarantee *
* Don’t Settle For Second Best *

THE WallBAR INSULATION  
SYSTEM IS WHAT YOU NEED

Providing Service For SaskEnergy Home Check Program

Home: (306) 532-4294  •  Cell: (306) 435-7778
Wapella, Sask.

2006 Ford F-350
Beige, V8, 4x4,  
Diesel, Leather,  
170,808 kms

1995 Dodge Ram 1500
Black, V8, RWD, Cloth,    
    181,970 kms

2001 Dodge Ram 1500
Two Tone Blue &           
     Silver, V8, 4x4,   
     Cloth, 289,808 kms

2008 Dodge Ram 1500
     Dark Blue, V8, 4x4,   
     Cloth, 27,822 kms

The CancerCare Manitoba Foundation is a foundation 
that ensures that funds raised in Manitoba stay in Mani-
toba to support ongoing research and better care for Mani-
tobans living with cancer. Following is one of the stories 
of hope that CancerCare Manitoba has published on their 
website at www.cancercare.mb.ca.

We have the opportunity of hearing great stories of 
everyday heroism; Andrew Dennis’ story about his 
father is a prime example. Spring is a great time to 
tell Ted Dennis’ story as we enter another season of 
planting and the NHL playoffs.

In 1973, Andrew’s dad, Ted Dennis was a 36 year-
old second generation Brookdale Manitoba farmer. He 
and his wife, Joyce, had two boys and two girls under 
the age of 14. With harvest approaching, Ted noticed a 
persistent lump in his neck. The initial medical advice 
was to “suck on a lemon” to sooth the sore throat. 
Wisely, they sought another opinion. Following exci-
sion, the diagnosis of lymphatic cancer indicated only 
months to live.

“It was really pretty scary when Mom and Dad sat 
us down and told us,” Andrew recalls. “We knew 
about cancer; we’d lost neighbors and both of Dad’s 
parents. I wondered how I’d be able to step into his 
shoes and keep the farm in the family if things went 
badly.”

But Ted was an optimist, a “natural-born farmer.” 
His was a purpose—to raise kids and grow food—
that propelled him into each day on the farm. After 
each radiation treatment, Ted would hurry home 
from Winnipeg and jump back on the combine. Joyce 
was kept busy bringing him clean, dry shirts so that 
the dye-marked radiation coordinates on his skin 
wouldn’t sweat off. A quiet man (but tough as nails), 
his perpetual farmer’s hope and his conviction that 
“life is fleeting” earned him 18 more harvests before 
the lymphoma returned. During that time, Ted and 
Joyce nurtured children, fields and livestock.

Much love was invested in the children. Andrew’s 
conversation is peppered with his dad’s nuggets: 
When asked “Why you,” Ted would reply, “Why 
not me?” When in hospital, he saw others’ needs as 
greater than his. When people were anxious about his 
health, Ted would calm them. Ted’s love of hockey is 

echoed through Andrew’s Maple Leafs hat, the skates 
around the house, and the “Hockey Night in Canada 
“ ring tone on his cell phone. “He coached me and 
my brother every year right through the minors, and 
he played in the over 40 team for years,” Andrew re-
calls.

The lymphoma recurred in 1991. Ted received the 
news that he might have only two more years. Again, 
“because farming is what kept Dad going,” Ted would 
head straight home after chemo to feed the cattle. “He 

was fighting to preserve his roots and a way of life.” 
That indomitable spirit scored another eight years 
with the family.

Ted especially admired Mario Lemieux’s win over 
cancer. Andrew still recalls his dad’s delight at Le-
mieux’s electrifying first comeback goal. Ted was in-
spired by seeing people still doing what they loved in 
spite of cancer. That’s how Sandra Schmirler turned 
him into a curling fan.

Late in 1999 the lymphoma struck again. Following 
the treatments over winter, Ted was back in the fields 
again. “That last growing season he was like a kid in a 
candy store,” Andrew recounts. “Every fall morning 
he would just bounce out to the combine. It’s like he 
was bathing himself in all the sensations of the life he 
loved. I think he was aware that this would be his fi-
nal harvest. Up until his death, he spent only 12 days 
in hospital.”

There’s another important thread to this story. 
Upon Ted’s first diagnosis in 1973, Andrew had made 
a stone amulet in shops and gave it to his dad. That 
fall the Dennis family bought a new pickup and the 
amulet became the truck’s key chain until the 1991 
diagnosis. Andrew’s son, Riordan, retrieved it and 
gave it to Grandpa Ted on his birthday (December 1) 
to wear around his neck. It was with Ted until his last 
day, January 28, 2001 , when it moved to Andrew’s 
neck.

Things went quickly at the end. Ted had always 
wanted to fly and, on his birthday in 2000, Andrew 
passed his flight test. Holidays, the weather and Ted’s 
deterioration kept them grounded. Finally, on January 
31, conditions were right; Andrew, his father’s ashes, 
and the amulet made a pass over the farmstead. “Ted 
had left his earthly home,” Andrew says, “but the care 
and research provided by CancerCare Manitoba gave 
him 28 years he was told he wouldn’t have. He got to 
see his children grown and happy; he had a chance 
to play with seven of his nine grandchildren. Cancer-
Care Manitoba gave our family a wonderful life and, 
for that, our gratitude is undying.”

We’re thankful for Andrew’s story. Your ongoing 
generosity will help us to share Ted’s farmer’s sense 
of hope and possibility with cancer patients from ev-
ery walk of life.

A CancerCare Manitoba story of hope

The legacy of a father, farmer and hockey fan

Ted Dennis, left, on his farm, where he was 
happiest.



BY KEVIN WEEDMARK
Just how big is Potash-

Corp’s expansion project 
at Rocanville?

At $2.8 billion, the value 
of the project is more than 
the gross domestic product 
of 37 independent coun-
tries around the world.

PotashCorp Rocanville 
general manager Steve 
Fortney is in charge of the 
expansion as well as ongo-
ing operations at the mine. 
Needless to say, he says he 
is very busy these days.

The massive project—
involving a new service 
shaft at a location several 
miles west of the current 
mine, the conversion of 
the existing service shaft 
to a second  production 
shaft, and a massive ex-
pansion to the mill—is on 
target so far.

“We’re doing quite 
well,” Fortney said in an 
interview last week.

“They’ve poured a little 
bit of the head frame at the 
new shaft, and are working 
on slip forms for the main 
part of the headframe,” he 
said.

“They’ve been working 
on the base of the head-
frame. Everything you 
see there so far will be be-
low ground when we’re 
done.”

The biggest spectacle of 
the project will be the ris-
ing of the new headframe 
at the Scissors Creek site. 

A concrete plant has been 
set up three miles from the 
site, and a 10-day continu-
ous pour is scheduled to 
begin Nov. 10. At the end 
of the pour, the headframe 
will tower 58.5 metres or 
192 feet above the prairie. 
FWS Constrution is the 
contractor working on the 
headframe.

Crews will be freezing 
the ground for the new 
shaft at the same time as 
the head frame goes up. 
The ground has to be fro-
zen so the shaft can be 
sunk through water-bear-
ing formations.

Sinking the shaft will 
take about three years. 
“Actually sinking the 
shaft will be the biggest 
challenge,” Fortney said. 
No one has sunk a potash 
shaft in the province since 
the late ’70s, and technolo-
gy has changed a lot since 
then.” 

While the headframe 
is starting to take shape, 
Fortney said there is also a 
lot of work taking place at 
the mill site. “We’re work-
ing on the first five build-
ings, and we’re about 45 
per cent done putting in 
the piles,” he said.  “We’ve 
started ground work for 
the new storage building. 
Within a month we will be 
working on new security 
and dry facilities.”

And work continues 
on a third front—the un-
derground connection be-
tween the two sites.

“Underground, we’re 
continuing to cut across 
to the new shaft location,” 
Fortney said. “We’ve still 
got three years of cutting 
to get over there.”

PotashCorp will soon be  
making application to the 
provincial government for 
the final unitization area. 
“We have to talk to ev-
ery landowner or mineral 
rights owner about miner-
al rights, and that process 
has been a lot more effort 
than we thought,” Fortney 
said. Mineral rights in the 

mining area are unitized 
so that all mineral rights 
holders are compensated 
equally, whether the min-
ing tunnels pass directly 
under their land or not.

Fortney says there have 
been no big surprises since 
work started on the project.  
“There have been some 
minor issues that have led 
to some changes, but noth-

ing major,” he said. “We’re 
always tweaking this and 
tweaking that, and mak-
ing adjustments as we 
move along. If anything, 
the world economy has 
stabilized so we can count 
on demand and prices, and 
supply of labor has gotten 
better so that’s to our ad-
vantage. 

“We have about 200 en-

gineers working on the 
project now, so hopefully 
we can overcome a lot of 
problems with that much 
horsepower.”

The project should lead 
to an influx of workers to 
the area for the next few 
years.

“Counting engineers 
on site and construction 
workers we’re at 400 right 

now,” Fortney said. “We’re 
still expecting to peak at 
1,200. We will hit the peak 
probably in about a year 

and that will continue for 
a couple of years.”

As many of those work-
ers as possible will be 
accommodated in com-
munities throughout the 
region. “We plan on uti-
lizing the community as 
much as possible,” Fort-
ney said. “The plan was 
to build a camp just large 
enough to handle what 
the community couldn’t 
handle. If the commu-
nity could handle every-
body we wouldn’t build a 
camp, but we had to build 
because of the numbers 
involved.”

A work camp for about 
100 workers is up and run-
ning at the Scissors Creek 
site and a second work 
camp at the main site will 
open Oct. 15. By next sum-
mer the main camp will be 
expanded to accommodate 
900 workers. 

With the potash demand 
situation, Fortney said a 
lot of people have been 
asking if the project is still 
a go. “We have people ask-
ing all the time, but it’s not 
an issue for us whether 
we’re going ahead or not,” 
he said. “We’re definitely 
going ahead. We were just 
worried about manpower 
and it hasn’t turned out to 
be an issue.”

$2.8 billion potash expansion on track
October 2009 Plain and Valley 19

HAZCO Environmental Services, a CCS Company, is a leading 
provider of environmental & decommissioning solutions.   

We offer a great work environment with a 
belief in doing things right.  We are currently looking 

to fill the following permanent full-time position 
for the Mid Canada Division:

Mid Canada Upstream Manager
The successful candidate will have Grade 12 or GED equivalent; 
be competent in computer use; be experienced in construction, 
behavior based safety, environmental remediation; and be self 

motivated. Estimating experience is an asset. 

Duties would include landfill management of the Virden 
Municipal and Industrial Waste Facility. Liaison with 

customers, sales and marketing of the Virden facility, budget 
management, scheduling, waste tracking, and managing small 
projects in the SE Saskatchewan and SW Manitoba regions.   

The position is based out of Virden, Manitoba and may require  
overtime.  

Above average wage & benefits package is offered.  Please email 
your resume to ccampbell@hazco.com.  

Phone calls, personal solicitations or agency referrals will not be 
accepted for this position. 

HAZCO is an equal opportunity employer.  For more info about 
HAZCO please visit www.hazco.com

6:1c

BLOWOUT

Very recently renovated 1.5 story house and lot for sale in Southwestern 
Manitoba. This house has 3 bedrooms, and 1.5 baths. This is a very well built 
house and has a lot of potential for expansion if needed. Large entrance and 2 
large bedrooms, with 1 smaller bedroom. It features garden doors off the dining 
room, going onto a new deck facing east. Kitchen is a good size, and it also has 
a large living room. Concrete basement and partial crawl space under addition 

that was put on in the 80’s. It is situated on a corner lot in a quiet, but busy town 
with a population of 200+, in the center of fast-growing oil industry. Only minutes 

away from the U.S. border and Sask. border. There is also a single detached 
car garage and a large well landscaped yard.  

This house is priced to sell as owner wishes to relocate to Moosomin.  
Ph: (204) 634-2382 or (204) 522-0991

House
for

Sale

The base of the new headframe, which will rise 192 feet over 10 days in November.



Call 306-435-2445 to book
an ad in our Oil Directory
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Oil Directory

OILFIELD
LEGAL

SERVICES

Purchase and Sale of Oil and Gas Interests 
Creating Mineral, Royalty and Family Trusts 
Incorporation of Oil Field Companies 
Re-organizations 
Tax Deferred Transactions 
Business Arrangements involving Oilfield 
Servicing Companies

319 Souris Avenue N.E., Weyburn, SK 

(306) 842-4654 
www.nswb.com

Over 40 years of legal experience

 

OPERATING LTD.

• Tank Cleaning • Oil Spill Cleanup  
• Steaming Internal/External  

• Treater Turn Around • Confined Space Entry 
• Rig Cleaning • Septic Tank Service  

• Potable Water Hauling • Land Spreading

Sheldon Firomski

Steam Truck
435-7032

Vac Truck
435-9191

5:tfc

Two Calgary oil compa-
nies, Diaz Resources Ltd. 
(TSX:DZR) and Sharon 
Energy Ltd. (TSXV:SHY), 
both announced Tuesday 
that they have agreed to 
sell their interests in their 
Parkman, Sask., proper-
ties for a combined $3.1 
million.

Neither company 

named the buyer.
Diaz Resources Ltd. 

said it will receive $2.5 
million for its interests 
in Parkman and will use 
the proceeds to finance its 
heavy oil development in 
the Lloydminster, Alta., 
area and to further reduce 
bank debt.

The sale will be effective 

Sept. 1 and is scheduled 
to close on Oct. 16, the 
company said in a news 
release.

Diaz’s net production 
capability from the prop-
erty is 50 barrels of oil 
equivalent per day.

Sharon Energy Ltd. said 
it will receive $600,000 for 
its interests in Parkman, 
with the same effective 
dates of sale and closing. 
Sharon’s net production 
capability from the prop-
erty is 11 barrels of oil 

equivalent per day.
Proceeds will be used 

to increase Sharon’s oil 
focused exploratory de-
velopment activities in 
Alberta and Saskatche-
wan, the company said in 
a news release.

Diaz shares were un-
changed at 10 cents Tues-
day on the Toronto Stock 
Exchange, while Sharon 
Energy’s shares were list-
ed at 5.5 cents on the TSX 
Venture Exchange last Fri-
day.

Parkman oil properties sold

TriStar Oil and Gas Ltd. 
said Wednesday that its 
shareholders have approved 
a deal that will see the com-
pany merge with the Cana-
dian operations of Petrobank 
Energy and Resources Ltd. to 
form a new company.

The move was approved 
by 99.97 per cent of the 
TriStar shares voted at a 
meeting.

The deal requires the 
approval by the Court of 
Queen’s Bench of Alberta.

Under the agreement, 
Petrobank will contribute its 
Canadian business unit as-
sets and $400 million of cash 
to the new company that 
will focus on southeastern 
Saskatchewan.

In return, Petrobank will 
receive 109.8 million shares 
of PetroBakken which will 
represent a 64 per cent 
stake.

PetroBakken will then 
acquire all the outstanding 
shares of TriStar.

TriStar shareholders will 
receive $14.75 cash or 0.5350 
of a PetroBakken share, or 
a combination of $3.75 per 
share in cash and 0.3989 of a 
PetroBakken share, for each 
share held.

TriStar shareholders will 
receive about $580 million in 
cash and 61,762,500 shares 
of PetroBakken or about a 
36 per cent stake in the com-
pany.

Tristar, Petrobank 
agree to merge
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www.virdenmainline.com info@virdenmainline.comDEALER PERMIT #2867

VIRDEN, MB
(204) 748-3811

BIRTLE, MB
(204) 842-33011-866-770-3811

• Manufacturer’s warranty
• 30-day/2500 km 

no-hassle exchange 
privilege

• 150 + point 
inspections

• 24-hour roadside 
assistance

6.2L V8 auto, loaded, htd 
leather, DVD/Navigation, 22” 

chrome wheels, sunroof, remote 
start, rear view camera, 25,000 kms.

$59,995

3.9L V6 auto, 7 passenger, A/C/T, 
PW/PL, keyless entry, DVD player, 

rear air & heat, 79,500 kms.

$15,995

3.5L V6 auto, front buckets, 
A/C/T, PW/PL/PS, Monsoon 

stereo, 17” alum wheels, 
remote start, 93,500 kms.

$13,995

3.5L V6 auto, quad buckets, 7 
pass, heated leather, remote start, 
DVD player, pwr sliding door, 17” 
chrome, PW/PL/PS, 75,300 kms.

$16,995

6.3L V8 auto, heated leather 
buckets, sunroof, 22” chrome, 

DVD, remote start, power pedals, 
rain sensing wipers, 59,200 kms.

$54,995

4X4 6.0L V8 auto, loaded, DVD/
Navigation, sunroof, heated leather, 

20”alum, remote start, rear park 
assist, power pedals, 71,500 kms.

$33,995

4X4 6.0L V8 auto, 40/20/40 bench, 
A/C/T, PW/PL/PS, keyless entry, 

16” alum whls, 23,000 kms.

$25,995

3.6L V6 auto, loaded, heated 
leather, 18” alum, keyless entry, 

STW controls, dual zone air, A/C/T, 
PW/PL/PS, 28,000 kms.

$38,995

4X4 5.3L V8 auto, 40/20/40 
bench, A/C/T, PW/PL/PS, remote 

start, convenience pkg, alum 
whls, 42,000 kms.

$26,995

6.2L V8 auto, loaded, sunroof, 
remote start, 20” chrome wheels, 
htd front & 2nd row buckets, DVD, 

power pedals, 29,000 kms.

$52,995

4X4 5.3L V8 auto, 40/20/40 split 
bench, A/C/T, PW/PL/PS, keyless 

entry, 17” alum whls, STW controls, 
skid plates, 79,000 kms.

$24,995

4X4 3.5L 5cyl auto, 60/40 front 
bench, A/C/T, PW/PL, keyless entry, 

15” alum whls, 60,000 kms.

$21,995

4X4 5.3L V8 auto, A/C/T, PW/PL/
PS, 40/20/40 bench, keyless entry, 
17”alum whls, step tubes, box rails, 

Z71, 89,600 kms.

$21,995

4X4 Vortec Max pkg 6.0L V8 auto, 
loaded, 20” alum whls, leather 

buckets, keyless entry, A/C/T, PW/
PL/PS, 6-disc changer, 55,000 kms.

$26,995

1.8L 4cyl, auto, front buckets, tilt 
steering, CD player, 9,000 kms.

$17,995

5.3L V8 auto, loaded, htd leather/suede 
seats, sunroof, 18” alum whls, remote 

start, A/C/T, PW/PL/PS, 48,800 kms.

$24,995

3.5L V6 auto, front buckets, A/C/T, 
PW/PL, 16” alum whls, STW 

controls, remote start.

$13,995

4X4 4.2L 6cyl auto, front buckets, 
A/C/T, PW/PL/PS, sunroof, keyless, 

17” alum, 121,000 kms.

$11,995

4X4 5.3L V8 auto, loaded, leather 
buckets, A/C/T, PW/PL/PS, remote 

start, 20” alum, rear park assist, 
power pedals, 73,000 kms.

$31,995

4cyl auto, front buckets, 
A/C/T, PW/PL, keyless entry, 

CD 74,400 kms.

$11,995
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Don’t just advertise.
Advertise big!

Reaching 23,500 households
through Canada Post

Published by the World-Spectator, this
free-distribution publication reaches your customers

across Southeast Saskatchewan and Southwest Manitoba.

The Plain and Valley goes directly into mailboxes and
into your customers’ hands. It includes engaging content from around 

the region that will capture readers’ attention.

To book your ad or flyer in this total market coverage publication,
please contact one of our advertising professionals.

306-435-2445

Check us out Online!
See the latest issue of the Plain and Valley at

www.plainandvalley.com



CTV closed its station 
in Brandon, Man., after 
its supper-hour newscast 
on Friday after a deal that 
would have seen the sta-
tion bought by Bluepoint 
Investment Corp. fell 
apart.

“Bottom line, they didn’t 
think there was a sustain-
able business without 
satellite coverage, which 
they cannot get,” CTV-
globemedia president and 
chief executive Ivan Fecan 
said in a note to employ-
ees Thursday.

“Brandon, like many 
of our smaller stations, 
is not carried by satel-
lite companies, who say 
they don’t have room for 
all of Canada’s local TV 
stations, while finding 
plenty of room for foreign 
channels.”

Bluepoint agreed in 
July to buy the station 
for $1, a deal that at least 
one other potential buyer 
nixed after reviewing the 
assets.

However Bluepoint 
chief executive Colin Ber-
rie said at the time he saw 
an opportunity to scoop 
up the unwanted TV sta-
tions that national broad-
casters are selling, and 
form a mini-media empire 
for pocket change.

The deal for the Brandon 
station, which employs 39 
people, was expected to 
be completed by Dec. 31.

But CTV spokesman 
Paul Sparkes said Thurs-
day the station would go 
dark at the end of its 6 
p.m. newscast on Friday.

“I guess at the end of the 
day they just didn’t see a 
business there,” Sparkes 
said. “It just speaks vol-
umes for the future of lo-
cal TV in this country.”

CTV has struggled as 
advertising revenues 
plunge, making it difficult 
for the private broadcaster 
company to run stations 
in some local markets.

Shaw Communications 
Inc. had agreed to buy the 
CTV stations in Brandon, 
Windsor, Ont., and Wing-
ham, Ont., but pulled 
out in late June when 
it deemed the stations 
weren’t worth a dollar, in 

their opinion.
The decision left CTV 

scrambling to find alter-
native solutions for the 
three stations.

Earlier this month, the 
broadcaster announced 
that it would keep its A 
Channel station in Wind-
sor, Ont. open until at 
least Aug. 31, 2010.

Meanwhile, it had also 
applied to the CRTC to 
turn its Wingham, Ont. 

station into a full re-broad-
cast of the A Channel sta-
tion in London, Ont.

Separate from its local 
stations, CTV’s parent 
company CTVglobemedia 
signed a deal with Corus 
Entertainment Inc. this 

week to sell its specialty 
television services Drive-
In Classics and SexTV for 
$40 million.

Canwest Global Com-
munications Corp. sold its 
CHEK-TV station in Vic-
toria to a group of private 

investors last month.
Canwest had planned 

to close the station that it 
said had been a money-
loser since it purchased it 
in 2000, but sold the sta-
tion for a “nominal pur-
chase price.”
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I’ve written more than once about science related to 
music, but every time it’s been about human music. It’s 
never occurred to me to write a column about monkey 
music.

Until now, that is. Now, University of Wisconsin-Madi-
son psychology professor Charles Snowdon and National 
Symphony Orchestra cellist David Teie have decided to 
delve into this hitherto little-investigated field of study, 
recently publishing their results in the Royal Society Biol-
ogy Letters.

Although psychologists at the University of Leicester, 
U.K., have previously found that dairy cows produce more 
milk when they listen to relaxing music (Beethoven’s Pas-
toral Symphony and Simon and Garfunkel’s Bridge Over 
Troubled Water, specifically), most studies have found 
that animals in general, including our closest relatives, 
the non-human primates, prefer silence to that infernal 
racket we humans like to fill our ears with. (“You two-
legged weirdoes! Turn down that noise! And get off my 
lawn!”)

But that’s not really surprising, considering, as Teie, a 
lecturer in the School of Music at the University of Mary-
land, put it in an interview with Discovery News, “Music 
is a human construct designed for humans . . . everything 
about human music is based on human development and 
perception.”

Or,  more colorfully, “Did we really think that bats 
would get little tears flowing up their little faces when 
listening to the Ave Maria?”

Curious about animal responses to music, Teie contact-
ed Snowdon, asking him if he had ever investigated the 
effects of music on monkeys. Snowdon (who is also a mu-

sician, having sung in choirs all his life) was intrigued by 
the idea, and so together he and Teie set out to see if they 
could create a kind of music that would elicit emotional 
responses in monkeys, just as human music does in us.

That rather daunting compositional task fell to Teie. He 
began by listening to recordings Snowdon had made of 
the calls of cotton-top tamarins, and was able to discern as 
he did so which calls were from animals that were upset, 
and which were from animals that were more relaxed.

He then composed music using specific features he had 
noticed in the monkeys’ calls. For example, upset mon-
keys mix sharp, staccato sounds with longer noises that 
trend upward in pitch. Relaxed monkeys, on the other 
hand, make longer-lasting calls that fall in pitch.

Teie created one piece of monkey music that used stac-
cato percussive noises and short, high-pitched screeches, 
and another that contained long, pure, tones using famil-
iar musical scales.

When they played the music back to seven pairs of 
adult cotton-top tamarins at the University of Wiscon-
sin, the monkeys became more anxious and jittery while 
listening to the fearful monkey music, but then calmed 
down upon hearing the friendlier music.

Snowdon says this has echoes in human behavior, 
pointing out that it’s reflected in “baby talk”:  we use 
long, legato tones to calm babies, and staccato tones to 
order them to stop. When we approve of something they 
do, we use a rising tone, and when we’re soothing them 
we use a decreasing tone. “The voice, the intonation pat-
tern, the musicality can matter more than the words.”

This is one of the first studies to show that a non-human 
animal can truly appreciate music, albeit not human mu-
sic. Snowdon believes it also points to the origin of music 
in human beings. “We think that the emotional commu-
nication part of music has an early history that predates 
humans,” he told Discovery News. “If music based on 
tamarin calls can alter their behavior, then our ancestors 
would have been able to use similar components of mu-
sic to influence one another, and perhaps simple words to 
name things or to express actions.”

Teie was intrigued by the results to the point that he’s 
hoping to follow up with a species-specific music project 
at the National Zoo that would “create music for enrich-
ment of captive animals.”

He’s already moved beyond monkeys to compose mu-
sic for domestic cats, based on what’s known about their 
communication and hearing.

Oh, and the study at the University of Wisconsin also 
involved playing human music for the monkeys. Their 
only response to several samples? Metallica calmed them 
down.

Proof enough that though tamarins may be our distant 
cousins, we’re not that closely related.

Edward Willett is a freelance writer in Regina, Sask.

Edward Willett

Play the monkey music

TRUCKS 
2007 GMC 2500 X Cab, 4x4, LB, White. . . . . . . . . . . . . . . . . . . . . .$18,995 
2006 Ford F150 X Cab, 4x4, LB, XL, Grey . . . . . . . . . . . . . . . $14,995
2006 Ford Ranger X Cab, 5 Spd., . . . . . . . . . . . . . . . . . . . . . . $7,995
2005 Dodge 2500 Quad Cab, 4x4, Diesel, White . . . . . . . . . . . $22,995
2005 Dodge 1500 Hemi, Quad Cab, 4x4, Blue . . . . . . . . . . $16,995
2005 Dodge 1500 Quad Cab, 4x4, 4.7L, Grey . . . . . . . . . . $16,995
2005 Ford XLT XCab 4x4, Red. . . . . . . . . . . . . . . . . . . . . . $14,995
2005 Chev X Cab 4x4, White . . . . . . . . . . . . . . . . . . . . . . . $16,995
2005 Avalanche LS 4x4, Pewter . . . . . . . . . . . . . . . . . . . . . $18,995 
2004 Avalanche 4x4, Leather, Black. . . . . . . . . . . . . . . . . . $17,995
2004 Chev 2500 X Cab 4x4, 6L, White . . . . . . . . . . . . . . . . $11,995
2004 Chev 2500 X Cab, 4x4, 6L, White . . . . . . . . . . . . . . . $12,995
2004 Chev X Cab 4x4, Silver. . . . . . . . . . . . . . . . . . . . . . . $14,995
2004 Dodge 4.7L Quadcab, Black . . . . . . . . . . . . . . . . . . . . . . . . . . $13,995
2003 Chev 3500 X Cab, 4x4, Dually, Diesel, Grey. . . . . . . . . . . . . $15,995
2003 Chev 2500 X Cab, 4x4, Diesel, Black . . . . . . . . . . . . . . . . . . $14,995
2002 Dodge 2500 X Cab, 4x4, Diesel, White . . . . . . . . . . . . . $12,995
1997 Chev Reg. Cab 2WD V6, Green. . . . . . . . . . . . . . . . . $4,995
1996 Ford Ranger XLT, X Cab, 4x4, 5 Spd., Black. . . . . . . . . . . . .$6,995
1995 Ford F-250 XLT X Cab 4x4, Diesel, White . . . . . . . . . . . . $6,995

VANS & SUV’S
2007 Ford Edge AWD, moonroof, leather, Black . . . . . . . . . . . . $24,995
2006 Chev Uplander LT TV/DVD, On Star, sat. radio, 90,000 kms, . . . . . $12,995
2005 Grand Caravan, Beige. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $7,995
2005 Jeep Liberty 4x4, V6, Auto, . . . . . . . . . . . . . . . . . . . . $11,995
2003 Explorer Sport XLT, 2 Door, Leather, 4x4, Black  . . . . . . . . . . $9,995
2002 Grand Caravan, Wine. . . . . . . . . . . . . . . . . . . . . . . . . . $4,995
2002 Ford Windstar, Black . . . . . . . . . . . . . . . . . . . . . . . . . . $5,995
2001 Chev Savanna 15 Passenger . . . . . . . . . . . . . . . . . . . . $8,995

VANS & SUV’S CONT.
2000 Olds Silhouette 7 pass., Leather, Beige . . . . . . . . . . . . . . . $5,995
2000 Explorer XLS 4x4, Red. . . . . . . . . . . . . . . . . . . . . . . . . $6,995
1997 Grand Cherokee 4x4, Green. . . . . . . . . . . . . . . . . . . . . $3,995

CARS
2005 Monte Carlo SS, Leather, S.C. Blue. . . . . . . . . . . . . . . . . $16,995
2005 G6 4 dr, V6, 115,000 kms, Grey. . . . . . . . . . . . . . . . . $9,995
2002 Sunfire 2 dr., 5 spd., . . . . . . . . . . . . . . . . . . . . . . . . . . $4,995
2002 Sunfire 4 dr., Red . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5,995
2003 Impala 4 dr., Beige . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $6,995
2002 Grand Am 4 dr., 5 spd., 54,000 kms, Gold . . . . . . . . . $6,995
2001 Sunfire 4 dr., auto, Silver. . . . . . . . . . . . . . . . . . . . . . . $5,995
2001 Grand Am 4 dr., auto, Brown . . . . . . . . . . . . . . . . . . . . $5,995
1998 Sunfire GT 2 dr., auto, black . . . . . . . . . . . . . . . . . . . . $3,500
1998 Escort 2 dr, 5 spd., . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,995 
1997 Cavalier Z24 Auto, White . . . . . . . . . . . . . . . . . . . . . . . $3,995
1997 Cadillac Limo . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,995

MISC
18’ Car Hauler New . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,900
26’ Black Enclosed Car Hauler New. . . . . . . . . . . . . . . . . . . . $9,895
24’ Black Enclosed Car Hauler New . . . . . . . . . . . . . . . . . . . . $9,495
24’ White Enclosed Car Hauler New . . . . . . . . . . . . . . . . . . . . $9,495
12’ - 6’ Ramp Door . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4.995
2002 EZ Go Golf Cart Electric, White. . . . . . . . . . . . . . . . . . . $2,295
EZ Go Golf Cart Electric, Green . . . . . . . . . . . . . . . . . . . . . . $2,295
2007 Arctic Cat 700 EFI Quad 4x4 . . . . . . . . . . . . . . . . . . . . . $6,995
2005 Honda Rincon 650 4x4, Plow . . . . . . . . . . . . . . . . . . . . $6,995
2005 Bayliner 4.3L, Inboard . . . . . . . . . . . . . . . . . . . . . . . . $17,995
1996 Bayliner Open Bow, 120 HP . . . . . . . . . . . . . . . . . . . . $9,995

BICK’S AUTO SALES

ALL VEHICLES SASK SAFETIED AND 
WARRANTIES AVAILABLE.  

OPEN 7 DAYS A WEEK.

FOR SALE 
CREEKSIDE 

CONDOMINIUMS
Maintenance Free Living.  Two bedrooms, Two baths,  

1,200 sq. ft. deluxe units.
Condo fees only $125 per month.

Units starting at $182,000
Located at 105 and 115 Oxford St. Virden, MB.

For viewing or information, phone (204) 748-6214

CTV closes Brandon, Manitoba station

Call
306-435-2445 

to find out 
more about 

the Plain
and Valley
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CALL TOLL FREE: 1.800.880.4533
PHONE: (306) 435-3313
Moosomin, SK.

DOUG CREIGHTON: (306) 435-9651
RYAN THORN: (306) 435-9508

LORNE LANGFORD: (306) 435-6046
TYLER THORN: (306) 435-7808Is your credit down and out, let us help

Our inventory is always changing.  
Check out  celebrationford.com

2004 Chevy Impala

V6, Great on Gas, 
206,000 kms

$8,900

2006 Ford F-150

Local Trade, 84,000 kms
$19,900

2008 Ford F-150 XTR

LIKE NEW! 
43,000 kms 

$29,900

2004 Ford Freedstar SEL

122,000 kms, DVD
$10,900

2008 Chevy Silverado LTZ

41,000 kms, 6.6L DuraMax, 
Local Trade

$43,900

2006 Ford F-150 XLT 4x4

Warranty
$23,900

2006 Ford F-150 King Ranch

No PST
$29,900

2003 Ford Taurus SEL

V6 24V, Moonroof 
$9,900

2005 Ford Sport Trac

Leather, Moonroof, 
Command Start

$22,900

1998 Ford Taurus

269,000 kms, As Traded
REDUCED

$2,900

2005 Ford Focus

Awesome on Fuel, Auto, Air
$9,900

2005 Ford F-150 XLT

78,000 kms, Local Trade
$19,900

2002 Pontisc Grand Am

138,000 kms, CD, V6
$8,900

2001 Ford Expedition 
Eddie Bauer

Leather, 4x4
$9,900

Ford F-150 Fx4

Warranty to 100,000 kms
$24,900

2005 Ford F-150 Fx4

No PST, Console Shift
$16,900

2003 Ford Mustang

V6, Local Trade, 94,000 kms
$11,900

2006 Ford F-150 Fx4

Moonrooof, 52,000 kms
$27,900

2006 F-150 XTR 4x4

6.5 ft box, 31,000 kms
$27,900

2006 Ford F-150 Fx4 4x4

30,000 kms, 
Sweet Truck

$28,900

2007 Cadillac Escalade EXT

139,000 kms, Excellent 
Condition, REDUCED!

$39,900

2006 Chevy Cobalt SS

Auto, Local Car, 
REDUCED

$12,900

2008 Ford F-150 Lariat

Lots of Chrome
REDUCED

$30,900

Ford Explorer Limited 

Winter is around the corner! 
$19,900

2000 Pontiac Grand Prix GT

2 Door, Leather
$9,900

2009 Ford Edge Limited

Loaded, AWD, 25,000 kms
$36,900

2007 Chevy Avalanche LT

53,000 kms, Local Truck
REDUCED

$29,900

2006 Ford E-350 XLT

15 Pass, 115,000 kms
$16,900

2007 Ford Edge SEL

All Wheel Drive, Heated Seats
$28,900

1998 Dodge Ram 1500

Local truck, No PST, As 
Traded, REDUCED!

$4,900

WARRANTY AND FINANCING 
ON MOST VEHICLES, 

EXTENDED TERMS AVAILABLE, 
LOW RATES AVAILABLE, 

CALL FOR DETAILS


