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As part of Christmas promotion:

Area businesses giving away $15,000

630 Main St.        Moosomin, SK        306.435.2977            

More than just a jewelry store

Give your family member a valued 
keepsake with a family ring or 
pendant from Kassie’s Jewelry!

Don’t be late 
for Christmas!
Order in November for 

Christmas Delivery!

Shop
2015

LOCAL

andWIN!

Open Monday - Saturday  9:30 a.m. - 5:30 p.m.

Fashions for all Women

Main St. • Moosomin, SK • 306.435.2738
BEGINS FRIDAY, NOVEMBER 13 - SATURDAY, NOVEMBER 21

WINTER BRINGS. . .

Downfi lled Parkas
Fur Lined Boots

Knitted Headbands
Chunky Knit Scarves

& Cozy Finger Mittens

Shop for your Winter 
Outerwear this week and 

SAVE 25%off 
select items!

For the second time, local busi-
nesses are getting together to 
give away $15,000 to reward one 
lucky shopper for shopping lo-
cally this Christmas season. The 
draw will be made on Dec. 22 
and the winner will get the good 
news just before Christmas.

There are also 40 other prizes 
valued at more than $5,000 in 
total to be given away in the 
World-Spectator’s 2015 Christ-
mas Giveaway. That makes a 
total of $20,000 in prizes given 
away by local businesses in this 
promotion.

For several years, the World-
Spectator and participating local 
businesses gave away a new ve-
hicle each Christmas. Last year 
the decision was made to go a 
different route, with one winner 
receiving $15,000 to be spent at 
any of the participating busi-
nesses.

The winner could, for ex-
ample, spend $4,000 on a trip, 
spend $3,000 on furniture, spend 
$2,000 on new electronics, spend 

still have $4,000 to spend at local 
businesses.

In addition to the grand prize 
winner, 40 people will win sub-
sidiary prizes donated by partic-
ipating businesses, including ev-
erything from a rocker-recliner 

cooler to a smoker to an area rug.
World-Spectator publisher 

Kevin Weedmark said he is 
proud of the local business com-
munity for stepping up and sup-
porting the promotion.

“This promotion has always 
been about rewarding local 
shoppers for supporting the lo-
cal businesses, and the fact that 
so many local retailers and other 
businesses buy into this promo-

tion shows that they are working 
hard to serve their customers,” 
Weedmark says.

car draw, we had no idea if we 
could do it or not. We threw the 
idea out there to businesses in 
the area, and the response was 
overwhelming. In no time we 
had enough support to be able 

to offer a substantial prize.
“The car draw was always a 

success, but I think this promo-
tion is even better. The grand 
prize winner will receive a book 
of special cheques they can only 
use at the participating busi-
nesses. That will ensure that the 
money the winner receives will 
stay in the local area.”

Shoppers can enter at any par-

locations across the area in total 
where people can enter.

The winner can spend their 
$15,000 any way they want at 
participating businesses. They 
may choose to spend it at sever-
al different businesses, or spend 
the whole prize on a large ticket 

-
ing for the whole house, a boat, 
or a lavish trip.

“The possibilities are endless,” 
says Weedmark.

“We asked our participat-
ing businesses what the winner 
could do with $15,000 at their 
businesses, and there were some 
great ideas.” 

A full list of the prizes avail-
able, and some ideas of how 
you could spend $15,000 at lo-
cal buisnesses, can be found 
at www.world-spectator.com/
xmas-2015

Scott Weatherald was the win-
ner of the draw last year.

He and his wife Cheryl used 
the money to do some last-
minute Christmas shopping last 
year, to take a trip with their 
children last winter and to do 
some renovations on their house 
over the summer.

Scott’s winning ticket was 
drawn from Flaman Sales and 
Rentals in Moosomin.

“I was surprised to be told 
I won, because I only put my 
name on that one ticket,” he 
says. “I was there getting parts 
for a trailer.”

Scott says he shops locally as 
much as he can.

“It does pay to shop in town,” 
he says. ”I really believe that.”

“It was exciting and surpris-
ing,” says Cheryl. “We never 
win anything. I think it really en-
courages people to shop locally, 
which is a good thing, and it’s a 
nice reward for people who do 
shop here.”

Scott says it was nice to have 
$15,000 to spend without any 
worries. “It’s just found money. 
It was pretty nice to get that,” he 
says. “It’s nice to just pick what 
you want.”
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1102 PARK AVE. • MOOSOMIN, SK • PHONE 306-435-3367
AFTER HOURS SALES:

Murray Gray 306-435-9062  • Jeff McGonigal 306-434-7919

WWW.BRADLEYGM.CA

“We Want To Satisfy You”

est. 1946

1-800-209-4628

*Cash prices include all rebates including loyalty rebate plus applicable tax. Finance payments are 0% OAC for 84 months, include all applicable rebates including loyalty and are plus applicable tax. 24 month lease payments
are 0% for 24 months, include all applicable rebates including loyalty and are plus applicable tax. 36 month lease payments is  0.9% , include all applicable rebates including loyalty and include applicable Sask. tax.

LOWEST PRICES OF THE YEAR – PLUS NO CHARGE WINTER TIRES!

BLACK FRIDAY STARTS NOW  AT BRADLEY’S GM!

2015 Chevrolet Cruze 1LT
STOCK #15222

MSRP: $23,585

• 1.4L Turbo
• Auto
• Remote Start
• MyLink
• Rear Camera
• Wi-Fi

$59/WEEK
$19,745Includes 

Michelin Ice X 
Winter Tires!

2015 Buick Encore
STOCK #15084

MSRP: $31,530

• 1.4L DOHC
• Auto
• Premium Sound
• Power Package
• Rear Camera
• White Diamond

$83/WEEK
$29,699Includes 

Bridgestone 
Blizzak Tires!

2015 Chevrolet Cruze Eco
STOCK #15134

MSRP: $25,160

• 1.4L Turbo
• Auto
• Remote Start
• MyLink
• Rear Camera
• Wi-Fi
• OnStar

$67/WEEK
$21,295

Includes 
Michelin Ice X 
Winter Tires!

WORRY FREE 
ALSO INCLUDES

• 2-Year/40,000 km  Scheduled Lube-Oil-Filter
• 5-Year/160,000 km Roadside Assistance
• 5-Year Remote Link

• 6-Month OnStar Subscription
• 4G Wi-Fi (3GB - 3 Months)

SAVE 15%

2015 Chevrolet Traverse LT AWD
STOCK #15093

• 1.4L Turbo
• Auto
• Bi-Way Power Seat
• Remote Start
• Alloy Wheels
• My Link
• Rear Camera

MSRP: $30,670

SAVE 
$4,700 $25,970

SAVE 15%

2015 Chevrolet Equinox 2LT AWD
STOCK #15292

• 2.4L DI
• 6-Speed Automatic
• True North Edition
• Leather
• Power Lift Gate
• Power Driver & 
  Passenger Seat
• White Diamond
• MyLinkMSRP: $36,605

SAVE 
$5,495 $31,110

SAVE 20%

2015 Chevrolet Silverado LT Z71
STOCK #15182

• Crew Cab
• True North Edition
• 5.3L, 6-Speed Auto
• Remote Start
• MyLink
• Rear Camera
• Alloy Wheels
• Chrome Steps
• Tow PackageMSRP: $50,905

SAVE 
$10,200 $40,705

SAVE 25%

2015 GMC Sierra 1500 SLE 4x4
STOCK #15225

• Double Cab
• 4.3L DI V6, VVT
• 6-Speed Auto
• SLE Package
• Tow Package
• Chrome Steps
• Spray-In Liner

MSRP: $46,550

SAVE 
$11,640 $34,910

PRE-OWNED SUV’S FOR ALL BUDGETS

2010 GMC Terrain 
SLE AWD

STOCK# 15247B
2.4L, Auto, Cloth, Remote Start, 
Alloy Wheels, Black, 118,000 kms, 
SK PST Paid

$14,975

2011 Chevrolet 
Traverse LT AWD

STOCK# 15301A
7-Passenger, Remote Start, 3.6L, 
Auto, 151,000 kms, SK PST Paid, 
Silver

$16,975

2010 Chevrolet 
Traverse LS AWD

STOCK# 15249A
7-Passenger, 3.6L, Auto, Silver, 
85,000 kms, SK Safety Certifi ed

$17,975

2008 Ford Escape
XLT AWD

STOCK# 15132C
3.0L V6, Auto, Cloth, Alloy Wheels, 
Remote Start, Red, 110,000 kms, 
SK PST Paid

$9,975

2010 Chevrolet Equinox 
LTZ AWD

STOCK# 15193A
2.4L, Auto, Heated Leather, Remote 
Start, Sunroof, White, 85,000 kms, 
SK PST Paid

$16,975

2012 Chevrolet 
Orlando LTZ

STOCK# 15278A
7-Passenger Seating, Leather, Load-
ed, Heated Seats, Sask PST Paid, Al-
loy Wheels, White

$16,975

2007 Pontiac 
Torrent AWD

STOCK# 15209B
Sport Model, 3.4L, Auto, Power 
Seat, Remote Start, Sunroof, Alloys, 
SK PST Paid, Gold, 142,000 kms

$7,975
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2015
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andWIN!

2014 GMC Acadia 
SLE AWD

STOCK# 15201A
3.6L, 6-Speed, 7-Passenger, Power 
Lift Gate, Remote Start, Sunroof, 
XM, 18” Wheels, 22,000 kms, Silver

$35,975

2011 Buick Enclave 
CXL AWD

STOCK# 16057A
3.6L, Dual Sunroof, White Diamond,
Chrome Wheels, 92,000 kms, SK 
PST Paid

$24,975

2014 GMC Terrain 
SLE AWD

STOCK# 15201A
5-Passenger, 2.4L, Auto, Power 
Seat, Remote Start, Alloy Wheels, 
XM, 28,500 kms, Black

$27,975

2013 Cadillac 
SRX AWD

STOCK# 16053A
Leather, Loaded, Navigation, Dual 
Sunroof, Remote Start, Grey, New 
tires, 62,000 kms, SK PST Paid

$34,975

2015 Buick Encore CXL 
AWD

STOCK# 15306A
1.4L Turbo, 6-Speed Auto, Heated Leather, 
Sunroof, Remote Start, Intellilink, Bose, Rear 
Camera, Loaded, 18,600 kms, Carbon Black

$30,975

2011 GMC 
Acadia

STOCK# 15203A
3.6L, 6-Speed Auto, DVD Entertain-
ment, 19” Wheels, Rear Camera, 
88,000 kms, Dark Blue, PST Paid

$24,975

2012 GMC Acadia 
SLT AWD

STOCK# 15101A
3.6L, 6-Speed Auto, Heated Leather, 
Loaded, Remote Start, Alloys, Sask 
Safetied, Brown, 92,500 kms

$27,975

2015 Chevrolet 
Equinox AWD

STOCK# 15305A
5-Passenger, 2.4L, Auto, Sunroof, 
Remote Start, Alloy Wheels, Grey, 
13,000 kms

$29,975

2010 Chevrolet 
Traverse 2LT AWD

STOCK# 16041A
7-Passenger, 6-Speed Auto, 85,000 
kms, Heated Power Seats, Grey

$20,975
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Retired Sask teacher 
helping teachers in India

BY ROBYN TOCKER
Ray McMillan from Kennedy, Sask. has 

been travelling to India since 1962, and he 
has no plans to stop. He is currently in In-
dia for seven weeks.

“In 1962, I was teaching at a school in 
-

lan said. “A fellow came along, and he 
said, ‘I’m going to India as a missionary 
and I need a teacher to go with me.’ He 
said, ‘Would you be the teacher?’ I was 
single at the time and decided to come 
and I’ve been involved with schools in 

McMillan taught in primary schools, 
high schools and Bible colleges in India.

“I have been interested in the schools 

I were married over here 51 years ago, 
and we have lived in India for about 15 

“At the moment, we are helping four 
-

once a year to visit the schools. I came on 
Oct. 19 with six other Canadians. When I 
come, I usually bring other people with 
me to experience the Indian culture and 

What keeps McMillan coming back to 
India?

“We’re trying to make a difference, 
especially for the kids that are in these 

teachers and doing some teaching as well. 
-

lan said. “We have thousands of friends 
and former students here. We keep con-
necting with them.

but there are still a lot of very poor people 

getting by on very little. For example, 
the teachers at these schools are making 
about 2500 rupees a month. That’s about 

Over the years, McMillan has not faced 
many challenges in India. 

said. “We’re in a different culture. There 
is lots of bureaucracy. Sometimes you get 
frustrated when you’re living in a differ-
ent culture, but I get frustrated in Canada, 

McMillan has no shortage of good 
memories in India.

“I came here when I was single at 21 
years of age. My wife-to-be came over to 
India in 1964 and we had our wedding 

50th anniversary. She came back to India 
with me and we visited friends in seven 
different cities. The celebrations that they 
gave for us on our 50th wedding anniver-

On McMillan’s current trip, he said he 
was keeping busy. 

“On Oct. 30, we’re going to a school and 
for a couple hours, we will just sit in the 
different classrooms and help the teachers 

the school day is over, we’ll gather the 
teachers together and discuss things that 
we think might be helpful for them to do 
to a better job at what they’re doing.

for all the kids, so the teachers invited 
them to come back as part of a play day 
and teaching day. A couple of boys that 
were with us were good at playing games 

McMillan has not planned his next trip 
yet, but he expects to be back in India this 
time next year.

“Maybe in the spring, too. I’m not 

come is in October, because the monsoons 
are pretty heavy in June, July, August and 
September. It’s usually very hot. Now, it’s 

McMillan encourages everyone to 
make a trip to India.

“Everyone should have an opportunity 

“It’s a different world. It broadens your 
perspective of the world and it might re-

These are just some of the tin sheds that make up City-View Campus, one of the 
schools Ray McMillan is visiting during his seven-week stay in India.

The students at City-View Campus were on holidays to celebrate Puja, but students 
attended morning classes with their mothers during the week McMillan was present. McMillan has made many friends in India over the years. He spent time teaching a 

dozen men about the presence of God in their lives during his most recent trip. 

Wellness & Mobility Centre

624 Main Street • Moosomin, SK • 306-435-4330

WOMEN’S 
DECORA SONATA
• Waterproof
• Full grain & pig suede 
leather upper
•  -25°C Comfort Rating

WOMEN’S 
DEWBROOK PEAK
• Waterpoof
• Full grain leather upper
• -25°C Comfort Rating

MEN’S 
NORSEHUND 

ALPHA
• Waterproof
• Leather & synthetic
   upper
• -50°C 
  Comfort Rating

MEN’S 
POLARAND 8

• Waterproof
• Leather upper
• -40°C Comfort
  Rating

FREE DELIVERY for major items within a 100 km radius of Moosomin

WINTER 
BOOTS

11:1c

Crossing generations and cultures: Tyler Jenkins of Yellowknife (right)—who ac-
companied McMillan’s group on the trip—is exchanging information with Mr. Sharma.
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Glasser’s TV Service
M O O S O M I N ,  S K   •  ( 3 0 6 )  4 3 5 - 3 0 4 0

Cozy up to these savings!

Never 

be cold 

again!

Shop
2015

LOCALandWIN!

Fireplacextrordinair 4415 HO
Heating Capacity: up to 2,100 sq. ft.

BTU/hr max: 33,000

Fuel: Gas
Multiple Fireback and Interior Glass Floor 

options available.

Call for pricing

Call for 
pricing

Osburn 2200 series Wood Stove
Heating Capacity: 750-2,000 sq. ft.

BTU/hr seasoned cord wood: 70,000

Fuel: Wood

Mobile Home approved

Lopi AGP Pellet Stove
Heating Capacity: 800-2,000 sq. ft.

BTU/hr max: 41,000

Fuel: Pellet Fuel

Hopper Capacity: 80 lbs.

Call for pricing

Call for pricing

Start your wood stove 
with the push of a button!

Exclusively from Lopi!
Available for the following products:

STOVES
 Endeavor
 Cape Cod Hybrid
 Liberty
 Olympic
 Evergreen (Future)

INSERTS
 Flush Wood Plus Medium
 Cape Cod Flush Insert
 Large Flush Wood Hybrid
 Small Flush Wood Hybrid

DuraTech Canada
ULC S629 & ULC S604

Chimney System
DuraTech Canada is a double wall, 
all-fuel chimney system for use with 

appliances using wood, oil, gas and coal
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Canadian Federal Election 2015Your
Vote
Matters!

Donna Beutler was an assistant returning 

on to work as an additional assistant return

THE BODY SHOP @

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

 SGI and MPI Accredited 
 Repair Facility

 Body repairs and painting for 
 all makes and models

 New 6,000 Square foot state of 
 the art shop conveniently 
 located on the Trans Canada 
 Highway in Moosomin

 On-site parts department
 A FLEET OF BRAND NEW FORD 

 COURTESY VEHICLES  
 to provide you with transportation 
 while your vehicle is in for repairs

 5-person team with over 60 years 
 of combined experience to get 
 your vehicle repaired and back 
 to you quickly

 Free Estimates
 Free Insurance Claim assistance 

 If you have had an accident, call 
 us fi rst and we will assist you 
 through the entire insurance 
 claim process

 Computerized Paint Matching 
 system to get the color perfect 
 every time

 State-of-the-art full downdraft 
 paint booth for a perfect fi nish 
 every time

 Lifetime paint warranty
 No appointment necessary 

 stone chip repairs, just stop in 
 and we will get it fi xed before it 
 turns into a crack

 Windshield replacements for all 
 makes and models.

 Vehicle accessories for all makes 
 and models

 Spray in boxliners 

If you have had 
an unfortunate 

accident, call us fi rst!

1-800-880-4533
(306) 435-3313

www.celebrationford.com

Lifetime Guarantee • Fast & Effi cient • Free Estimates

PRAIRIE INSULATION
Contact Ferrel Horn – Wapella • Moosomin – 306-435-2420 • 306-435-7778

INSULATION

INSULATION

From the wicked windchills 
of winter to the humid hazy 

days of summer . . .

SURROUND 
YOURSELF
WITH THE INSULATION 

THAT OFFERS YOU MORE!

• Reduce your heating system   
 by 30-40%
• No condensation problems
• Mice and rodent resistant
• Higher R value per inch

• Excellent acoustics – 
 a quieter environment
• A draft-free environment
• WallBAR in-wall and attic 
 insulations

• Fire resistant
• Does not impose a health risk
• No “possible cause of 
 cancer” labels
• First building product to carry   
 the “Environmental Choice” logo

MORE 
SAVINGS

MORE 
COMFORT

MORE 
SAFETY

30+

NOT ALL 
INSULATION 
IS EQUAL!

Investing in a quality insulation product 
results in long-term benefi ts and savings.

You only have one 
chance to get it right!

11:1c

Beutler talks about election experience
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CONNECT WITH US ONLINE
For more information visit your local Husqvarna  
dealer or husqvarna.ca

START SAVING  
BEFORE IT STARTS  
SNOWING.

0%  
FINANCING 
AVAILABLE  
ASK FOR DETAILS

UP TO
$50 REBATE

Ask for Details 
Expires Dec. 31, 2015

FIND YOUR HUSQVARNA AT

Husqvarna snow blowers offer optimal  
performance in any environment and  
include more features, improved design and  
are powered by Husqvarna engines, backed  
by an industry leading warranty. We can’t  
stop winter from coming, but Husqvarna  
can help you tackle its toughest jobs.

© 2015 Husqvarna AB. All rights reserved.

Les’ Small Motors
514 Ellice St. • Moosomin, SK 

306-435-4200
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CREASY HOT TUBS
& BILLIARDS

2500 Park Avenue, Brandon, MB
Toll-Free 1-877-241-9580 

 Ph. 204-729-8827
Web: www.creasys.ca  

FB: www.facebook.com/creasys

 • Pool Tables and Billiard accessories • Air Hockey •  Bar and bar accessories / glassware  •  Poker Tables and accessories 
• Pub signs, neons, clocks and mirrors including Harley Davidson, Budweiser, Jack Daniels and Ford
• Ping Pong & Game Tables and accessories  •  Foosball Tables  •  Traeger Wood Pellet Grills  •  Darts

IN STOCK AND ON SALE NOW FOR CHRISTMAS
PRE-ORDER NOW BEFORE THEY ARE GONE!

You’re family home recreation store – inside and outside!Looking for the 
ultimate family gift?

11:2c

BY ANDREA JAENEN
If you’re not a fan of 30-below weather 

and blizzards, there’s good news.
This winter is projected to be especial-

ly mild in Southeast Saskatchewan and 
Southwest Manitoba—temperatures will 
be higher than normal, and there will be a 
much lower rate of snowfall. This is thanks 
to an El Niño, says Jack Boston, a senior 
meteorologist for AccuWeather.

“Our long-range forecast is for what 
could turn out to be one of the warmest 
winters on record for Canada as a whole,” 
he says. 

“That is because of a very strong El Niño, 
which is unusually warm water tempera-

“And what that does it that affects the 
circulation pattern across North America 
such that it brings a very strong jet stream 

pieces and the northern branch of the jet 
stream goes up through Canada and the 
southern branch of the jet stream goes 
through the southern United States.

“And that leads to very wet weather and 
cooler than normal weather in the southern 
United States because the storms are going 
through there.”

Environment Canada is also predicting a 
much milder winter.

“Well, we’re predicting that it’s going to be a warmer 
than normal winter. Our models currently say from No-
vember, December, January, and February certainly the 

normal,” says Senior Meteorologist David Phillips. 
“And that’s probably because of the super El Niño—the 

haven’t been this warm for 18 years and we know when 

look at past super El Niños.
“For an El Niño to occur the water temperature just has 

to be a half a degree warmer than normal. But this one is 
about two and a half to three degrees warmer than nor-

means that it’s likely to be a dominant weather maker 
this particular winter.”

AccuWeather is predicting that the overall tempera-
ture will be roughly four degrees above normal tempera-
tures for the months of December, January, and February. 
Snowfall will also be below average for this year.

“Here’s the important thing, though, there will be 
storm systems that will be moving across southern Sas-
katchewan bringing some snow, and maybe some ice. 

“For the month of December your normal snowfall is 

centimeters—so maybe you’ll get 14 or 15 centimetres. 
Then in January your normal snowfall is also 20 centi-

maybe 15 centimetres,” he says. “And then in the month 
of February, your normal snowfall is about 18 or 19 cen-
timetres. But over the whole winter—December, January, 
and February —we would anticipate the average to be 
below the normal.”

A strong El Niño is often what dictates most weather 
patterns for the coming winter, which is seen through El 
Niños of the past.

higher than normal because of the very strong El Niño, 

usually does is that dictates a  pretty standard weather 

pattern across North America during a standard El Niño 
weather pattern,” Boston says. 

Phillips says a winter as mild as this winter is projected 
to be is relatively rare.

“A strong El Niño, like the one we are in the midst of, 
usually occurs once every 10 to 15 years. That’s why we 

-
mal winter for the Canadian Prairie provinces,” he said.

While he can’t guarantee a warmer winter, Phillips 
says all indications are pointing in that direction.

“This super El Niño, it’s been there since April and 
May, it’s been affecting the world—areas that are seeing 

you’re getting them,” Phillips says. 

areas, so it’s behaving like its brothers in the past, and 

to play out on the Prairies like it has in other years. I 
wouldn’t bet my life savings on it, but I’d bet you a few 
loonies that this is where we think the forecast is going.

“But when you look at the past—it’s a good guide to 
the future—when we look at the Prairies we see that in 

those have been milder than normal, and one has been 

right away that there isn’t going to be any guarantee it’s 
going to be milder—you could have that cold winter. But 
the deck is stacked to give you a milder than normal win-
ter.” 

But does a milder winter mean an early spring? 
“That’s a good question,” says Boston. “Actually the 

way El Niño springs tend to be across the northern Unit-
ed States and southern Canada, they tend to be a little 
early peak—some mild weather comes in, even as early 
as March, but then you tend to get a setback in April 
where you get some cold weather and snow.

There will be an early start, but you have to be careful 
because then you get a setback after you have an early 
start to spring.”

Phillips says this coming spring may show positive 
signs for farmers.

“The other thing too is our spring. The El Niño seems 
to peak in December and January, it begins to wane 

but the weather effects still continue. The 
weather doesn’t just go away—it’s not like 

-
plains. “So what we see for the spring is a 
little worrisome for growers, the beginning 
of the growing season might be a little dry. 
Now I wouldn’t say that’s a perfect fore-
cast. One good thing is that farmers might 

a problem in recent years on some parts of 
the Prairies.

“So I think there’s both good and bad to 
say about it,” he says. “Sometimes El Ni-
ños are good for us because it allows us to 
graze our cattle on the prairie grasslands, 

-
sive hay. Again, it’s always winners and 
losers, gain and pain—it is the weather, and 
it’s not perfect and yet farmers are great 
adapters, they’re innovators. Farmers can 
learn to cushion the blow, or capitalize on 
the advantage.”

Phillips advises those who take part in 
winter activities to take advantage of the 
snowy weather when it arrives. 

“What I always say to people who love 
winter, when you get a super El Niño win-
ter, don’t procrastinate. Don’t think that just 

weekend is going to be even better,” Phillips says. “El 
Niño years tend to be more yo-yo like weather—they 
tend to be back and forth, up and down, and all over the 
place. So if you are a skier, a snowmobiler, and an ice 

for it. Because with an El Niño year you might just lose it, 
and not see it for another three weeks.”

Strong El Niño effect predicted:

Forecasters call for mild winter on the Prairies

Environment Canada’s seasonal forecast contains even more red than the electoral 
map on election night. Red areas in this map are forecast to be warmer than normal 
this winter, and that includes just about everywhere in Canada.

VICTORIA AVE. W. 34
TH

 S
TR

EE
T

LE
ON

’S SOBEYS
3635 Victoria Avenue,Brandon, MB

Tel: 204-727-4444
Toll Free: 1-800-267-4441

Locally Owned and Operated
Open Monday to Friday 9am to 9pm, Saturdays 9am to 6pm, Sundays 12 pm to 5 pm

FREE DELIVERY & REMOVAL WITH 100 MILES
(WITH PURCHASES OVER $498) 11:1cNext issue 

Dec. 11
Deadline for 

advertising Dec. 2



 Plain and Valley November 20158

SIMMONS BED CLEARANCE
Beautyrest Lyndhurst Luxury Firm

Queen Mattress + HP Box • 1 ONLY

Regular Price: $1,599 +taxes
SAVE $300 - NOW $1,299 +TAXES

Beautyrest Hayston Plush
Queen Mattress + HP Box • 3 ONLY

Regular Price: $949 +taxes
SAVE $200 - NOW $749 +TAXES

Healthy Anti-Allergy Sleep Zone
Queen size Protect-A-Bed Mattress Protectors
with deep pocket skirt, dustmite + waterproof protection

10 YEAR WARRANTY

$89.95 +TAXES

Selection of Bed Frame models
ranging from $59.00 +taxes and up

11:1c

Free Delivery within 200 kms • Free Setup • Free Disposal

Financing Available 346 King Street, Virden  •  (204) 748-3331
 WWW.KULLBERGS.CA

Financing Available

Filipino community basketball tournament 
under way for fourth year

BY ROBYN TOCKER
Moosomin’s Filipino community started 

their fourth annual Pinoy Moosomin Bas-
ketball Tournament on Oct. 25.

Jules Francisco, chair of the Pinoy Moo-
somin Community Inc., said the tourna-
ment began four years ago because of the 
community’s love of basketball.

“In the Philippines, it is the number one 
sport,” he said. “We’re short guys, so I 
don’t know why we are so crazy about bas-
ketball.”

Over 60 basketball players from the Pinoy 
communities in Moosomin, Rocanville and 

at McNaughton High School until Nov. 22.
“We mixed the adult and kid players so 

they are able to develop their skills,” Fran-
cisco said. “We’re trying to encourage them 
to be into sports.

“Last year, we only had 50 players,” he 
said. “More people are joining because 
more families have come to the area.” 

Francisco said there are about 300 people 
from the Philippines living in Moosomin, 

as 14 and as old as 45 are participating in 
the tournament this year. 

“I think it will be a good season,” he said. 
“We’re trying to be part of the town and 
actually show our skills by playing basket-
ball. We’re trying to gather every Filipino 
here to encourage them to do what we’re 
doing right now by being part of the com-
munity and joining whatever event the 
town has. That’s our purpose here.

“We’re also trying to be in other sports 
that Canadians do,” he said. “Right now, 
this is what we think is the sport we’re able 
to do. Someday, we want to be in hockey.”

Francisco joined the tournament to be 
part of the community.

“It’s the only way we can get every Fili-
pino together,” he said. “We’re all crazy 
about it.”

Francisco has been part of Moosomin’s 

his time in the town.
“The people are great here—very nice,” 

he said. “That’s why we’re thinking of stay-
ing here because we found that the town is 
really nice.”

The Pinoy Moosomin Community Inc. 

For Francisco, this means the Filipino Com-
munity can give back to Moosomin.

“We are a legal group now,” he said. 
“The last three years, there was no registra-
tion whatsoever for the tournament. Right 
now, we can legally participate in whatever 
event the town has. We really like Mooso-
min and we’re paying back the town that 
adopted us. Whatever the town needs from 
us that they think we can help with, we’re 
always here.”

Francis Santos is the internal vice chair-
person of the Pinoy Moosomin Commu-

years and been part of the basketball tour-
nament since it began.

“I always support the games,” he said. 
Santos also used to play in the tournament. 
“Now, my son plays. He really enjoys it.”

Santos said the Pinoy Moosomin Com-
munity Inc. has brought the Filipino com-
munity together and organized the basket-
ball tournament.

“We’re planning to organize the Filipino 
community so that we can help the Town 
of Moosomin,” he said. We live here so we 
need to give our contribution to the com-
munity. We’re going to promote camarade-
rie. We need to unite every one of us.

“We are here to organize and to do our 
best,” he said. “I know that there is a lot of 
talent in every young Filipino, so we need 
to train them so that they are able to share 
their talents with the community, especially 
in the school.

“We are willing to contribute and will-
ing to share our talents with the commu-
nity here in Moosomin because we’re liv-
ing here and we would like to participate,” 
Santos said.

Jylenn Valdez is the secretary for the Pi-
noy Moosomin Community Inc. She has 
lived in Moosomin for over a year  and her 
family participates in the basketball tourna-
ment. 

“I came here in February of last year, so 
I just joined the tournament last year,” she 
said. “Moosomin has been very good for 
the family and I. People are nice. Every-
body has been very friendly. It’s like being 
home.”

Valdez’s husband is a board member on 
the Pinoy Moosomin Community Inc. and 
he plays in the tournament. 

“He has been here since the tournament 
started,” she said. “My son is also a player 
and the emcee for the tournament is also 
my son. Everybody is involved.”

She joined the community to help unite 
the Filipinos in the area.

“Every Filipino deserves to be acknowl-
edged,” she said. “I feel like it is high time 
to really organize the Filipino community 
because we’re getting to be a big family 
here. Everyone’s family is coming. I think 
we could do more if we were united. Hope-
fully, we can send money back to the Phil-
ippines as a Filipino community here. Now 
that we’re having some calamities in the 
Philippines, we’re trying to give back what-
ever we can share to help them.

“Everybody deserves to be acknowl-
edged as an individual,” she said. “In re-
ality, Filipinos are said to be born to be 
workers in other countries. But, it is nicer 
to be acknowledged as a Filipino. Not as a 
worker, but as a server in the community. 
A worker is getting a wage, but a server 
doesn’t need anything it return. We just 
serve and get involved in the community. It 
is really nice to get involved with the com-
munity and it really feels like we are in our 
real home. It really feels like we’re home.

“This tournament is promoting cama-
raderie and sportsmanship,” Valdez said. 

tournament that is done after our com-

munity was organized and registered as a 

whatever activities we may have.”
 Valdez said she enjoys the tournament 

because it brings the community together.
“I like how we enjoy being with one an-

other,” she said. “We’re very busy with dif-
ferent jobs. A lot of the time, we just have 
a chance at seeing and chatting with one 
another if we have some parties, but this is 
a good time that we can be together in one 
spot where we can join with other families. 
It’s nice to belong, although I really feel I 
belong in Moosomin. It is just like being 
home when you are with one another.

“It’s important we have this tournament 
because basketball is really one of the most 
prominent sports in the Philippines,” Val-
dez said. “It is one thing that we really 
miss. It’s not even our national sport, but 
it’s the most prominent one.”

Sipa used to be the national sport in the 
Philippines. In sipa, players are required 
to kick a ball over a net. Now, the national 
sport is arnis—a form of martial arts.

“Filipinos are really fond of playing bas-
ketball instead of sipa,” she said. “Sipa is 
for kids.” 

Valdez said she believes the tournament 
will go smoothly this year.

“Most of the players have been playing 
since the tournament started four years 
ago, so I don’t think there will be a prob-
lem,” she said.

Mayor Larry Tomlinson of Moosomin 
came to the opening ceremony on Oct. 25 
and spoke to the Filipino community on be-
half of the Town of Moosomin.

“They are a big part of our community,” 
he said. “There are a lot of businesses that 
couldn’t operate without them. It’s impor-
tant they have this tournament because it’s 
nice to see them stay together as a com-
munity themselves, but yet be part of our 
community. They are very hardworking 
and dedicated. They are a great asset to our 
community.”

Above: Over 60 players from the Filipino community in Moosomin, Rocanville and Maryfield will participate in the Pinoy Moosomin Basketball 
Tournament from Oct. 25 to Nov. 22.

It’s a great day at Yorkton Dodge!
Looking for a new or used vehicle? 
Look no further than our website
www.yorktondodgedealer.com

270 Hamilton Road, Yorkton, SK
Toll Free 1-877-726-0823 • Local 306-783-9022

2001 Dodge Viper
• 91,000 kms
• 6 speed manual
• 10 cylinders
• 8.0L engine
• Red exterior
• Black leather interior



Low oil prices are affecting 
communities in southeast 
Saskatchewan and south-
west Manitoba to varying 
degrees, but nowhere is the 
impact more keenly felt than 
in the city of Estevan.

“The low oil prices have 
impacted businesses in Es-
tevan across the board,” said 
Jackie Wall, the executive di-
rector of Estevan’s Chamber 
of Commerce. “We’ve also 
had an impact in our Salva-
tion Army Food Bank.”

“From a Chamber perspec-
tive, we’re just trying to get 
feedback from our mem-
bers,” she said. 

Wall said Estevan has felt 
the impact for at least eight 
months. 

“We’re seeing what we can 
do to support one another,” 
she said. “There’s a limited 
scope in what we can do. We 
can’t control the prices of the 
oil or anything of that nature.

“The hotels have had an 
impact,” she said. “We’re try-
ing to get the hotels together 
to strengthen the hotel asso-
ciation to bring more events 
to the city. We have a couple 
big events coming to the city, 
so that should really help.” 

The Saskatchewan Sum-
mer Games and the World 
Canada Cup are coming in 
2016. 

“That would really impact 
our hotel industry,” Wall 
said. “These events also help 
the restaurants that have 
been hit.”

“We have Small Business 
Week coming up in October 
and we’re looking at mini-
sessions on debt consolida-
tion,” she said. “Succession 
planning has also been im-
pacted. In the future, where 
are the businesses going? 
Can they now continue to go 
to a family member? We’re 

trying to gear any topics that 
businesses come to us with 
that they need assistance in. 
We’re trying to get those ex-
perts together to provide in-
formation to the businesses.”

Wall said the chamber has 
heard rumours of businesses 
closing but is not aware of 
any closing yet. 

If the oil prices do not in-
crease, Wall said Estevan is 
not concerned.

“There’s not that kind of a 
panic yet,” she said. “We still 
have very strong industries 
that are here, including the 
mine and SaskPower. There 
still are those underlying in-
dustries. 

“A lot of the oil compa-
nies have been through this 

at it,” she said. “I think the 
oil companies are looking at 
lots of different and creative 
ways of keeping things run-
ning.”

“Estevan is pulling to-
gether,” said Wall. “This 
has happened before, not as 
prolonged, but a lot of busi-
nesses know what the im-
pact is and they have had to 
weather this storm before.”

Ronza Reynard, the Fam-
ily Services co-ordinator for 
Estevan’s Salvation Army, 
said they have seen a 60 per 
cent increase since the im-
pact of low oil prices.

“When there’s a slow 
down in the oil industry, that 
affects all the other things 
in the city,” she said. “We’re 
not necessarily seeing peo-
ple who maybe worked in 

-
ing the people who work at 
the local coffee shop, at the 
Wal-Mart, at the Tim Hor-
tons, people who work at 
the hotels—places that have 
slowed down because there 
are not as many people in 

town anymore. People have 
left town.”

Reynard anticipates a 
higher demand as Christmas 
season begins.

“I had someone in my of-

food hamper and right away 
she said, ‘I have no idea what 
we’re going to do for Christ-

we have things in place for 
Christmas time,’” said Rey-
nard. “It’s going to be a tight, 
very busy fall and Christmas 
season for us here at the Sal-
vation Army and for the Es-
tevan Christmas Hamper As-
sociation.”

Reynard said the Salvation 

Army is increasing their aid. 
“This is the time of year 

where people do start do-
nating to the food bank,” 
she said. “We’re saying to 
everybody, ‘Expect to have 
a higher increase this year in 
Christmas support that we’re 
going to need.’” 

Reynard has heard peo-

ple in the community say it 
could take three years for the 
situation to improve. 

“We’re hoping things will 
just level off now and people 
will get used to this so the 
demand won’t be as high,” 
she said. “Then we just have 
to work with the normal, 
whatever that normal is.”
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We offer many 
services including:
• Tires
• Mechanical
• Car & Semi Wash
• Tire Service Truck
• Flat Bed Tow Trucks
• Semi Tow Truck

WHITEWOOD, SK
24 HOUR SERVICE • 306-735-2224

WES
is available 

24/7!
Call for appointments or services 

and our staff will be happy to assist you with all your needs
306-735-2224

Low oil prices impacting Estevan area economy

The All Folk’d Up Music Festival would like to thank the 
following sponsors for their generosity toward the 2015 

Festival.  This event could not succeed without your support.

Montmartre Arts Council Dan Dusyk Barber Motors 
Montmartre Lions Club Plain & Valley/World-Spectator  Sluser’s Garage  
Minard’s Leisure World Gee Bee Construction Spectra Energy
Procyk Bros. Transport Inc. Chitt-Tronics Enbridge 
McMillan Motors Ltd. McIntosh Crushing & Aggregates Indian Head Chrysler
Prairie Corner Treasures Czerwonka Electric TD Canada Trust
Hilderman Home Building Centre Warnyca Land & Cattle Sun Valley Land Ltd.
Positive Plumbing & Heating B Sharp Music Perras Construction
Tubman Funeral Home Michelle Ecarnot SIGA
Brandt Tractor Ltd. Englot Auto Trim Dr. Brian Baker
Montmartre Co-op Assoc. Sisters’ Boutique & Bistro Sasktel
The Quad Town Forum R Town News – UNOS Sask Energy

11:1c

www.allfolkedup.net
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In the field, on the road, or at home
we are right there with you.

flaman.com

Yorkton 306.783.1689     
Moosomin 306.435.4143    

Swan River 204.734.9999

Tired of shoveling your driveway?

Rent a skid steer!

BY ROBYN TOCKER
The Ministry of Agricul-

ture conducted farmland 
ownership consultations 
and the results are in.

The consultation survey 
was posted online from 
May until August. The in-
formation was gathered to 
inform the government on 
how to best approach farm-
land ownership.

“It was a good consulta-
tion,” said Agriculture Min-
ister Lyle Stewart. “There 
were over 3,200 respon-
dents that all had the op-
portunity to wade through 
the questions in the privacy 
of their own homes with-
out any pressure.”

Sixty-two per cent of the 
respondents were farmers. 
Other participants include 
investors, retired farmers, 
Saskatchewan residents in-
terested in potential chang-
es to the rules and farmland 
owners.

The public was asked 
who should be eligible to 
purchase and own farm-
land; are new rules needed 
to govern farmland trans-

land purchases; and what 
is the appropriate level of 
government monitoring 
and enforcement to ensure 
land transactions comply 
with the rules?

respondents are opposed 
to allowing investors such 
as Canadian pension funds 
to purchase Saskatchewan 
farmland. Eighty-seven per 
cent do not support foreign 
ownership of farmland and 
69 per cent do not support 

-
ing the Farm Land Security 
Board (FLSB) a greater role 

in enforcing compliance of 
farmland ownership rules.

“The results don’t sur-
prise me,” said Stewart. 
“Saskatchewan farmland 
is different and there is a 
strong connection between 
family identity and land 
ownership. Saskatchewan 
people make a strong con-
nection between land 
ownership and good stew-
ardship of the land. The 
strength of communities is 
tied to local farm owner-
ship. It is felt by many of 
the respondents that farm-
land value should be de-
termined by the forces that 
affect farming in the prov-
ince, not outside interests.”

Foreign ownership and 
investment became more of 
an issue in Saskatchewan, 
causing the consultation to 
become necessary.

“People have been con-
cerned about large tracts 
of land being sold to for-
eigners in recent years,” 
said Stewart. “It was hard 
to prove under the exist-
ing legislation whether or 
not that was happening. In 
cases where the proponents 
came forward and admit-
ted they were not quali-

but there were lots of cases 
where the structures were 
complicated and it was 
hard to tell who was re-
ally funding some of these 
deals. Those are hard to po-
lice under the legislation. 

“Only in the last two 
years, institutional inves-
tors have been purchasing 
farmland in the province,” 
he said. “Our justice min-
istry told us that Canadian 
Pension Plan Investment 
Board (CPPIB) is techni-
cally eligible to purchase 

farmland in the province 
because they are a wholly 
Canadian-owned corpora-
tion. On the other hand, 
CPPIB isn’t necessarily 

Stewart said foreign 
ownership and investment 
of Saskatchewan’s most 
strategic resource is a prob-
lem.

“Most people don’t think 
it’s appropriate for control 
of that land to be in the 
hands of foreigners,” he 
said. “It’s an essential in-
gredient to farming in this 
province. From the sur-
vey, the vast majority of 
people think that that con-
trol should be in Canadian 
hands.”

Stewart said land owner-
ship is not a Saskatchewan-
only issue.

“It is happening in other 
places,” he said. “Other 
jurisdictions are talking 
about this issue. I don’t 
know if their govern-
ments are going to move 
to change the rules or not. 
Manitoba is very much like 
our Act. Alberta is pretty 
similar. Other provinces 
are different, but then they 
have different types of agri-
culture and different forces 
that affect the market. It’s 
certainly becoming more 
and more of an issue.”

As a farmer, Stewart 
agrees with the majority of 
respondents.

Now that the consulta-
tion has been completed, 
Stewart plans to bring for-
ward new legislation.

“We hope to introduce 
new legislature this fall that 

consultation,” he said. 
Moosomin MLA Don 

Toth said he has had peo-

ple bring their concerns 
about farmland ownership 
to him.

“Especially concerning 
people out of the province 
and out of the country,” he 
said. “A lot of MLAs were 
having this happen. As the 
minister indicated when 
the public consultation was 
brought forward, that’s ex-
actly why the public con-
sultation process was put 
in place. Not only was his 

-
cerns, but MLAs were hear-
ing it. 

“The general feeling 
was we want to see that 
farmland is actually being 
owned by people who are 
actually residing in this 
province, not owned off-
shore, and ensuring that we 
have families living in our 
province,” said Toth. “The 

was hearing.”
Toth said the consulta-

tion does not impact the 
Moosomin area.

“The reason I say that is 
most of the land transac-
tions tat have taken place 
around here that I’m aware 
of have been by people who 
have either moved here or 
local farm family opera-

tions that have expanded,” 
he said.

The summary of results 
included direct quotes from 
survey participants. The 
names were omitted in the 
summary.

“I believe the hard work, 

of our farmers and ranch-

ers for generations all had 
one thing in common: they 
wanted their kids to have 
something.”

“Owning my land allows 
me to make the decisions 
that are best for the health 
of my land and soil, rather 
than chasing the highest 

Farm consultation results show opposition to foreign investment

The farmland ownership consultation revealed the majority of survey participants are opposed to foreign ownership and investment in Sas-
katchewan farmland. They also are opposed to investors such as Canadian pension funds to purchase farmland in Saskatchewan. The Ministry of 
Agriculture hopes to introduce new legislature that will reflect the consultation results.

Molly’s 
Massage
Clean, Discreet Massage
Oils • Lotions • Candles

Relaxation • Stress Relief

Let me pamper you!
Regina: 306-502-0154

11:3p

 ROCANVILLE, SK 306-645-2112
LANGENBURG, SK 306-743-2332

Available at 
BUMPER TO BUMPER

Winterize your car 
with antifreeze, batteries, emergency kits, 

heater fans and wipers!
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25%
off
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Wawota, SK 

(306) 739-2722
www.frontporch-interiors.com

Service, unique products and 
help with putting it all together . . .

That’s the difference WE MAKE!

Open Wednesday - Friday:
10 a.m. - 12 Noon & 1p.m. - 5:30 p.m.

Saturday: 10 a.m. - 3 p.m.
OR BY APPOINTMENT 11:1c

We are looking to add a member to our team. 
If you love fashion and challenge, give us a call!

Great selection 

of in-store 

furniture & 

accessories

Come in and see us 
for your Christmas 
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Call David 204-937-0988
or George 204-937-7600
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11:1c

BY ROBYN TOCKER
Saskatchewan’s liquor laws 

are not favoured by all, and a 
recent consultation by the pro-
vincial government has some 
groups expecting change.

David Morris, the spokes-
person for Saskatchewan Li-
quor and Gaming Authority, 
said the  government is trying 
to determine what changes 
need to be made to Saskatch-
ewan’s liquor laws.

“On Nov. 4 of last year, the 
government launched a three-
month, public consultation 
process to gather feedback 
from the public and from 
other stakeholder groups that 
we have in the province,” 
he explained. “That process 
wrapped up on Jan. 30, 2015. 
Through that process, there 
were more than 7,000 people 
that visited the consultation 
website and there were anoth-
er 6,000 people that took time 
to complete an online survey. 
Another 3,000 people left per-
sonal comments on the matter. 
There were a lot of opinions 
about the future of liquor re-
tailing in the province. 

“Going from there, now the 
government is considering 
all those comments that were 
received through the process 

the future of liquor retailing 
will look like is being made by 
the government,” Morris said. 
“We expect that the decision 
should be made later this fall.”

Morris isn’t sure what the 
future for liquor laws looks 
like.

“In terms of what people 
said during the consultation, 
it varied,” he said. “There 
were people that like the cur-
rent system, others that want 

some others had said the cur-

but maybe we need some im-
provements. There really was 
a mix of feedback that we re-
ceived. Overall, we’re pleased 
that people did take the time 
to participate in the consulta-
tion and complete the survey. 
We’re very pleased with the 
results. People in Saskatch-
ewan have always had a lot 
to say about the way alcohol 
should be retailed in the prov-
ince.”

Morris said this consulta-
tion process was necessary.

“Saskatchewan has long 
had a mixed system of liquor 
retailing,” he said. “There has 
always been a mix of public 
stores, particularly in the cit-
ies. In smaller, rural commu-
nities, there are the private 
franchises that are operating 
in existing businesses, every-
thing from grocery stores to 
pharmacies—those sorts of 
private businesses are selling 
alcohol on behalf of SLGA 
(Saskatchewan Liquor and 
Gaming Authority). Recently, 
SLGA added some fully pri-
vate liquor stores to help meet 
customer demand in growing 
neighbourhoods in both Sas-
katoon and Regina.

“The public opinion about 
what the best model for liquor 
retailing is varies, so the gov-

ernment decided they wanted 
to hear directly from the public 
and stakeholders about what 
they would like to see going 
forward,” Morris said.

Todd MacKay, the Prairie 
Director for the Canadian Tax-
payers Federation, is pleased 
the consultation process was 
done.

“I think it’s great that the 
government is listening,” 
he said. “For too long, there 
have been government solu-
tions that have been imposed 
on people, and usually what 
they’ve been is a balance 
between different industry 
players, giving some disad-
vantages and others differ-
ent disadvantages, but the 
one who gets disadvantaged 
the most is the consumer, 
because they don’t have as 
many places. The more free 
market options there are, the 
better choices and the better 
outcomes that you get for con-
sumers. 

“It’s great to see them ask-
ing consumers what they 
think and they certainly have 
an opportunity here to make 
some real changes,” MacKay 
said.

Why is the Canadian Tax-
payers Federation involved in 
the debate about liquor regu-
lations?

“First of all, our mandate 
is all about lower taxes, less 
waste and accountable gov-
ernment,” MacKay explained. 
“On the taxes side, it’s pretty 
obvious. The government tax-
es alcohol heavily. It’s some-
thing we want to keep an eye 

on and to make sure taxpayers 
are taken care of. 

“This really is an account-
ability issue, too. For example, 
there are regulations on the 
books right now that prevent 
both government-sourced and 
a lot of private-sourced stores 
from selling cold beer. That 
doesn’t make sense. If you’re 
selling beer and you’re go-
ing to do a good job, you put 
it in the fridge. That’s how 
any smart person would do 
it. But they have got rules on 
the book that prevent people 
selling beer from doing a good 
job.  That’s not right, that’s not 
accountable. 

“The best way to get ac-
countability is through com-
petition, so we’re following it 
from that angle,” he said.

MacKay said the govern-
ment needs to get out of the 
“booze business.”

“There are important roles 
for the governments—paving 
the roads, keeping our streets 
safe, things like that. There’s 
no reason that the government 
needs to be involved in selling 
alcohol,” he said. “If they are 
going to remain involved, they 
need to at least make sure that 

MacKay said the govern-
ment makes it challenging for 
rural vendors to sell alcohol.

“That’s not right. They need 
to have the same access, the 
same fair prices and the same 
regulations to make sure they 
can serve customers as well,” 
said MacKay.

“It’s important these regula-
tions are changed for consum-

ers,” he said. “When someone 
wants to pick up a six-pack so 
they can go watch the Rider 
game at a friend’s house or a 
bottle of wine for a special eve-
ning, they should have choices 
on where they are going to 
pick that up, choices in terms 
of selection and choices in 
terms of prices. Right now, the 

all those choices. We need to 
get those regulations out of the 
way and let consumers make 
their own choices.”

MacKay hopes changes are 
made in the future.

“I think the government has 
created a great opportunity 
to change things and move 
things forward. They have 
asked consumers what they 
think. They have heard from 
hundreds of customers across 
the province and they have 
heard from industry stake-
holders who have made it 
very clear that no matter what 
else happens, there needs to be 
fairness in pricing and regula-
tions. What they do with this 
opportunity is up to them. 
People certainly want change 
and it needs to go in that direc-
tion.”

Marilyn Braun-Pollon, the 
VP Prairie and Agri-Business 
from the Canadian Federa-
tion of Independent Business 
(CFIB), said  CFIB conducted 
their own survey.

“We did a survey of our 
members with a number of 
questions related to the issue 
and we asked our members 
how important is it that the 
Government of Saskatchewan 
review the current liquor re-
tailing system in the province 
and 80 per cent of them said 
that it is very or somewhat 
important,” she explained. 
“When you look at that, it is 
very clear that this is an impor-
tant review. Eighty-four per 
cent feel that the government 
should be focusing on other is-
sues such as education, health 
care and infrastructure than 
investing in the operation of  
government liquor stores. This 
review is important because 
we need to change the focus.” 

The survey was conducted 
in January 2015 with 418 small 
business owners responding. 
The survey results were then 
sent to the Government of Sas-
katchewan’s liquor retail.

“What this submission 

the survey and really provide 
a selection of member com-
ments as well,” Braun-Pollon 
said. “We got comments from 
members from all sectors 
throughout the province.” 
This includes members in, re-
tail, construction and manu-
facturing.”

 “Seventy-two per cent of 
the members agree with the 
statement that they care more 
about the quality of their pur-
chase experience than they do 
on whether the store is public-
ly or privately operated,” said 
Braun-Pollon.

“The fact that there was a 
consultation documented with 

a number of options outlined, 
that brought focus to the dis-
cussion and so we were able 
to go back to our members 
and ask them their perspective 

liquor retail system options,” 
she said. 

“Seventy-one per cent of 
business owners in Saskatch-
ewan believe that any change 
to the liquor retailing system 
should not reduce govern-
ment revenue,” Braun-Pollon 
said. “The members don’t 
believe that the government 
retail system is the only means 
of delivering liquor sales in a 
socially responsible way. Busi-
ness owners trust private re-
tailers to sell alcohol—85 per 
cent of them agreed with that.”

How can liquor laws be 
modernized?

How can liquor laws be 
modernized?

“Our members are very 
clear that this is an impor-
tant discussion to have and 
they believe the government 

said. 
“While they would like 

to see changes made and 
more options and a move 
to expanded private retail 
systems, they also feel it’s 
important the government 
continues to regulate and 
enforce those liquor laws. 
A majority of our members 
would like the government 
to pursue the following op-
tions. Eighty-two per cent 
say expand the private re-
tail system. Sixty-six per 
cent say an Alberta-style, 
fully private retial system 
and managed transition to 
a fully private retail system. 
If the government is con-
sidering any of those, there 
is strong support from the 
small business community 
in Saskatchewan to move in 
that direction.”

CFIB provided comments 
from their survey in their 
submission. Names have 
been omitted in the report 
for privacy.

“I have never understood 
why the government feels 
the need to be in retail of any 
sort. The government’s only 
role should be to maintain a 
tax structure that oversees 
and provides decent roads, 
education, law and order 
and healthcare. No more, no 
less.”

“The sale of liquor should 
be regulated by the govern-
ment, but not owned by the 
government. It is important 
to require the liquor retailers 
to promote responsible rules 
in regards to drinking and 
driving and being a respon-
sible citizen with regards to 
alcohol.”

“The current system is pa-
tronizing and assumes that 
private businesses cannot 
responsibly market liquor. 
We have had liquor vendors 
in private  stores in small 
communities for decades 
without societal degenera-
tion in those communities.”

Liquor consultation shows support for privatization
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Fowl suppers provide opportunity for fundraising and fellowship
BY ROBYN TOCKER

Every fall, churches in Rocanville, Mary-
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Fowl suppers are a tradition in many Prairie communities
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BY DONNA BEUTLER
The Regina Qu’Appelle 

Health Region (RQHR) is 
facing a projected $15.2 

end, March 31, 2016. This 
compares to a $16.2 mil-

-
lion WCB rebate.

RQHR hosted a com-
-

ing in Broadview on No-
vember 2 to share some of 
the challenges the region 
is facing and to respond 
to questions from the au-

60 people attended the 
meeting as well as several 
RQHR board and staff 
members.

RQHR Chairman Dick 
Carter invited Ochapow-
ace First Nation Elder 
Isaac to open the meet-

spoke of RQHR’s vision: 

and Communities,” and 
their desire to see better 
care, better health, better 
teams and better value. 
He emphasized the budget 
will not compromise pa-

-
viewed the range of health 
services RQHR provides 
and spoke of the pressures 

Keith Dewar, RQHR 
-

sented a number of sta-
tistics with regards to the 
health of communities, 
comparing RQHR’s stats 
to Saskatchewan’s and 
Canada’s rates in areas 

children vulnerable in ar-

leisure time.  While some 
of the health region’s stats 

-
vincial and national rates 

-
-

the other two, vulnerable 

higher than provincial and 
national rates.

“This is a billion dol-
lar organization,” Dewar 
said of RQHR as he went 

discussed the cost of care 

is projecting. “Approxi-

expenses,” he explained, 
-

on budget.” 
“Without the WCB re-

have been higher,” Dewar 

RQHR can’t sustain the 

is, according to Dewar, to 
“do a better job with what 
we have. That’s how we are 
going to get to a balanced 
budget,” he explained, 

-
tegrated Health Services, 
spoke on how well rural 

-

from sharing services in 
rural areas and utilizing 
those same techniques 
in urban areas as well.  
RQHR, which is one of 13 
health authorities in Sas-
katchewan, has divided 
its region into four areas 

area that includes Moo-
somin, Whitewood, Ro-
canville and surrounding 

area that includes Broad-
view and Indian Head 
and surrounding areas). 
Further to the west are the 
Touchwood Qu’Appelle 
and Regina areas. 

“We look at ages and 
demographics,” Earnshaw 
explained, “and we know 
we have different needs 
per area. Some areas have 

-
eas, older people.” She 
went on to pose the ques-
tion, “How do we spread 
our resources across these 
areas to meet the needs? 
How do we share our wis-
dom? How do we support 
where there are gaps?”

Audience members had 
-

tions following RQHR’s 

-

East (with Moosomin) and 

no longer in the Twin Val-

Head) area of RQHR.
“Indian Head to White-

wood is a larger area than 
Whitewood to Moosomin 

responded, explaining that 
public health nurses, for 
instance, have a smaller 

Earnshaw also explained 
that Broadview, with its 

services to its residents 
and area residents as well 
as First Nations residents 
while the higher number 

-
min serves the Moosomin-
Whitewood area.

Ochapowace First Nation 
spoke about the need for 
education for her people so 

-
vent chronic diseases. She 
also spoke about the stress-
ors for patients who have 
to travel to Regina for dial-

numbers of patients with 
diabetes on Ochapowace. 
She spoke too of the prob-
lems with addictions and 
mental health issues and 
of the hard drugs that are 
coming into her commu-

“The cost is going to go 
-

ring to the areas of men-
tal health and addictions. 
“We need to focus more 
on prevention,” she said. 
She expressed her con-
cerns about the potential 
legalization of marijuana 
which, in her opinion, will 
mean more mental health 
issues. She stressed the 

to help prevent addictions 
and mental health prob-
lems. While Dewar noted 
that legalization of mari-
juana is a federal issue, he 

-

address the problems their 
communities face.

Earnshaw responded to 
Isaac’s comments regard-
ing renal disease, recogniz-
ing the importance of the 
prevention so people don’t 
have to go to Regina for 

education component of 
health care and how, for in-
stance, home care workers 
can in turn provide educa-
tion and assistance to peo-
ple in their communities, 
citing as examples, smok-
ing cessation and exercise.

-
eration of people,” Keith 
Dewar said as prevention 
and education was dis-
cussed, ”who will not live 
as long as their parents. 

-
tant.”

The next question from 
-

nancial challenges RQHR 
is facing as an audience 
member asked if RQHR is 

-
tion. Dewar’s answer, sim-

the question of whether or 
not services would be cut.

“Our commitment is 
not to cut services and not 
to cut staff,” Dewar re-
sponded. “Some changes 
are needed,” he explained, 

themselves, “How can we 

be more effective with the 
same amount of resourc-
es?” He used home care 
services as an example, 

have doubled in the past 

doing more with the same 
amount of resources. 

“It’s not going to get 
better,” said one audience 
member as he expressed 
his doubts about how peo-
ple are going to get better 
care with the same amount 
of dollars. 

To the question of where 
things are at in regard to 
electronic medical records, 
Dewar told the audience 

costs are high and the 
health region feels, accord-
ing to Dewar, that most 

infrastructure (electronic 
medical records) is not as 
important as, for instance, 

-
cians. Earnshaw said the 

Earnshaw also respond-
ed to a concern about the 

position, something that 
few people will “move 
out” to rural areas to take 
on. Earnshaw suggested 
that where there are gaps, 
such things as tele-health 
could be utilized, a service 
that is used in the north.

One audience member 
asked about surgical wait 
times and Dewar respond-

that though the number 
has risen from about 200 to 

-

-
katchewan still has the best 

-
somin Health Foundation 
board member, said Moo-

-
partment is swamped and 
wanted to know, when 
locums come out to Moo-

comparison to working in 

-
plained that there is a dif-
ference in compensation 
between certain facilities, 
according to government-
set rates. 

According to Earnshaw 

room visits are the most ex-
pensive and least effective 

-
its could be seen at the pri-

Dewar also explained, in 
answer to a question about 
whether funding follows 
the patient, that some does, 

to where the facilities are 
located. The government, 
Dewar said, is looking at 
this but explained that it 
is a hard transition. As an 

(south) to RQHR when pa-
tients from that region end 
up in hospital, for instance, 
in Moosomin.

discussed when an audi-
ence member asked about 
the pool that patients’ 

are referred to a specialist.

Dewar answered, “patient 

-

a general practitioner to a 

also responded to the con-
cern about the province 
not covering costs when a 
patient chooses to travel to 
another province for medi-
cal services that involve 

Saskatchewan. Dewar ex-
plained that prior approv-

province before a patient 
can claim out-of-province 
medical expenses. He also 
explained that it takes time 

as the need for specialists 

-
nances and services. De-
spite these challenges, 

plan to cut services or staff 
and will continue to look 

Community consultation held in Broadview

RQHR says it’s facing a financial crunch

Karen Earnshaw, VP of Integrated Health Services for the Regina Qu’Appelle Health Region, 
responding to questions at the recent community consultation in Broadview.
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BY KEVIN WEEDMARK
The Canadian Taxpayers’ Federation 

took the Saskatchewan Debt Clock on the 
road last week to bring home to Saskatch-
ewan residents how high the provincial 
debt is getting.

Todd McKay of the Canadian Taxpay-
ers’ Federation says Saskatchewan’s debt 
problem is not in the same league as other 
provinces, but the debt is rising.

“Government debt is an important 
thing to keep your eye on,” said McKay. 
“This government soon after it was elect-
ed did a great job of paying down debt. 
It paid off $7 billion worth of debt. And 
they deserve a lot of credit for that. 

“But right now, the debt is going back 
up again. It’s going up by about $2.7 mil-
lion a day. It’s important for people to 
know about that. Government money is 
our money! Government debt is our debt! 
There’s only one way to pay it off, and 
that’s through taxes. So we need to keep 
an eye on that. Ultimately, what we’re 
hoping to see is that government spend-
ing comes down a bit, and start paying 
that back down again.”

McKay says Saskatchewan is doing 
better than other provinces. “Our prob-
lems are way better than everybody else’s 
problem, but there’s a reason for that—
because we paid down debt in the past. 
We don’t need to follow them  where 
they’re going.

“In Manitoba, they had balanced bud-
gets up to 2009. In 2009 they said they’re 
going to start borrowing a little bit. Now 
they borrow a lot. Saskatchewan pays 
about $3 million in interest payments a 
year. Manitoba pays $842 million in inter-

Manitoba is in. And if we get on top of it 
right now, it doesn’t have to be that hard.”

McKay says he doesn’t believe a lot of 
people are aware of the extent of govern-
ment debt.

“I don’t know if a lot of people know 

debt, they know that it should calm down. 
But I think it’s really hard for people to 
grasp it in that you and I don’t deal with 
$2.7 million very often, if ever. So it’s hard 
to even imagine it. That’s why we bring 
the debt clock out, because it gives a very 
visual presentation. When they see those 

of what’s going on. 
McKay says that, while Saskatchewan’ 

debt is smaller than many other provinc-
es, the debt is still being added to.

“In their last quarterly update they stat-

$292 million. They’ve been very clear that 
they’re going to trim spending and get 
that back under control. That’s great—
very happy to hear that from them. From 
all indications, they’re doing all the work 
that needs to be done to do that, and it’s 
not easy work. 

“On the other hand, they’re borrowing 
$700 million for infrastructure. And their 
view is that borrowing for infrastructure 

that a family may have. I would note 
a few substantial differences between 
government debt and a mortgage. The 
most substantial which is all of us pay 
down our mortgage every month, that 
debt goes down—we don’t often see that 
happening with government debt. And 
that’s what we need to see is those pay-
ments happening and those debts coming 
down.”

McKay says public concern over public 
debt varies across the country.

“When I talk to people in Manitoba, 
they’re very concerned about it because 
the debt is much higher, and interest is 
around $842 million a year. Here in Sas-
katchewan I think people are much less 
concerned overall because our debt is 
much lower. 

“What I am sensing right now is a 

sense of disappointment. People wanted 
the debt to go down, and it was, but now 

This is a new Saskatchewan, this is bigger 
and better, and stronger, why aren’t we 
going in the right direction here? But I’m 
also hearing optimism. People are saying 
‘Hey, we can get this back under control.’ 
”

McKay says the creeping increase in 
Saskatchewan’s debt is a problem of over-
spending not lack of revenue.

“It’s not fundamentally a revenue prob-
lem,” he said. “Low oil prices are taking 
a chunk out of the government’s budget. 
That said, when you’re small business 
and you’re home, sometimes you have to 
deal with money getting tight. And then 
you have to prioritize. The fundamental 
problem is that spending has been going 
up too much. And it’s simply that they’re 
spending too much and they need to 
bring it back down again. If we do that, 
we can turn this around very quickly. If 
you look at their projections for spending 
in the next number of years, if they just 
reduce that by three per cent they could 
pay for that $700 million very easily.”

McKay said Saskatchewan’s debt and 
-

ment could begin reducing the debt by 
spending reductions at this point.

“If I told you that you have to cut three 
per cent out of your personal budget you 
might be a little bit annoyed, but you 
could probably do it if you need to. That’s 
what we’re asking our government to do. 
It’s not easy—and I want to be very clear 
about that, it’s hard, it takes a lot of work 
and there are no easy answers. But either 
we can make those decisions and trim 
that spending now or we can let inter-
est costs go up and force us to do it later. 
What we’re saying is let’s do it now be-
fore it gets harder.”

McKay said the provincial debt clock 
is getting some srong reactions from the 
public.

“I think we’re getting a strong reaction 
to this debt clock tour simply because 
there hasn’t been a focus on the debt in 
Saskatchewan for a long time, because 
the debt had been going down here for a 
long time. 

“While debt is higher in other places, 

when is there going to be a better time to 
take care of this issue in Saskatchewan? 
Should we wait until we have more debt, 
or should we try to get on this now? It’s 
easier to do it quickly.

“I look at Manitoba—what if they had 
turned things back around in 2010? Well, 
they wouldn’t be in a world of hurt as 
they are now. That’s what we’re saying—
this isn’t the time to panic in Saskatch-
ewan. We’re still in very good shape but 
let’s make the correction now before it’s 
harder.”

Saskatchewan’s debt is more than $5 
billion and is growing at $2.7 million a 

day.
“It’s funny when people drive by and 

they look at it and they realize what it 
is and they look again and they see the 
numbers and how fast they’re going and 
that’s something that’s hard to explain to 
somebody. When you think of $2.7 mil-
lion a day, well I mean that’s over a hun-
dred grand an hour. That’s a lot of money 
when you think about it. But just like 
when you have some credit card debt, it’s 
amazing how fast that can go back down 
when you start chipping away at it.

“The key thing is, don’t wait until to-
morrow, start today.”
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Debt rising
Todd McKay of the Canadian Taxpayers’ federation was in Moosomin last week with the Saskatchewan 

Debt Clock, showing the rising debt of the province.

CTF bringing attention to Saskatchewan’s rising debt
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123,000 kms

$16,995STOCK# 
NS420A

2011 Ford F-150 
XTR 4X4

147,000 kms

$20,995STOCK# 
OT542A

2012 GMC 1500 
Denali AWD

65,000 kms

$36,995STOCK# 
CONSIGN

2013 Ford F-150 
XLT 4X4

35,000 kms

$26,995STOCK# 
OT560A

2013 Ford F-150 
FX4 Ecoboost

115,000 kms

$31,995STOCK# 
OT557A

2013 Ford F-150 
FX4 Ecoboost

110,000 kms

$31,995STOCK# 
OT555A

2013 Ford F-150 
Limited 4X4

83,000 kms

$43,995STOCK# 
U5177A

2014 Ford F-150 
XTR 4X4 Ecoboost

61,000 kms

$34,995STOCK# 
U5161A

2015 Ford F-350 
Platinum Diesel 4X4

56,000 kms

$56,995STOCK# 
OT571A

2009 Chevrolet 
Suburban LT 4X4

138,000 kms

2011 Ford Explorer 
Limited 4X4

89,000 kms

2011 Jeep Grand 
Cherokee Ltd. 4X4

101,000 kms

2012 Kia Sorento 
EX V6 AWD
75,900 kms

2012 GMC Acadia 
Denali AWD

68,000 kms

$29,995STOCK# 
BT59A$24,995STOCK# 

X5154A $26,995STOCK# 
X583A $29,995STOCK# 

X5152A $22,995STOCK# 
G5119A

Tr
uc

ks

Ca
rs

SU
Vs

BIG
DEALS
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- F A L L  S A L E -

UP TO 15% OFF TRAILERS
-tilts-flatdecks-carhaulers-dumps-utility-enclosed-

& UP TO 20% OFF PARTS

tk trailer sales

authorized dealer
T R A I L E R  S A L E S  &  S E R V I C E

1 - 3 0 6 - 4 4 8 - 2 2 6 0
- manor, sask. -

Equinox Boggans available for the season!

10:1c

Moosomin and area prepares for Operation Christmas Child
BY ROBYN TOCKER

Every year, Samaritan’s 
Purse’s Operation Christ-
mas Child sends hundreds 
of thousands of shoeboxes 
full of gifts to children 
around the world, and 
Moosomin does its part to 
give children a Christmas 
they never forget.

Rolna Pranke is the or-
ganizer for Moosomin and 
the surrounding communi-
ties. 

“As far as the number of 
shoeboxes from the area, 
it’s stayed steady,” she 
said. “We usually gather 
between 800 to 900 shoe-
boxes. They are from a 
wide area—Rocanville, 
Wapella, Whitewood, 

They all bring their shoe-
boxes to the Moosomin col-
lection centre.”

Next year, Pranke will 
step down and Summer 
Heide will become the new 
organizer for the area.

“I think it’s time for 

someone fresh who has 
a fresh perspective,” she 
said. “It’s time to pass the 
torch.”

For anyone who hasn’t 
been involved with Opera-
tion Christmas Child be-
fore, it is simple.

“If they want to pick up a 
box in town, they are avail-
able at the Dollar Store. 
They have the boxes and 
the brochures there,” Pran-
ke said. “It gives you a few 
ideas of what you can put 
in your boxes. There are a 
few things you can’t put in 
boxes. Anything that could 
harm or scare a child, noth-
ing that’s liquid that could 
freeze—you can’t include 
toothpaste or liquid soap. 
One thing that is new is 
they don’t want any candy 
included, just with regula-
tions and border crossings 
and things like that. People 
include $7 in their box and 
that covers the shipping.”

Pranke got involved 
with Operation Christmas 

Child 15 years ago.
“It was promoted 

through our church and it 
was a simple way to help 
someone. It’s anonymous 
so you’re just helping 
someone in need. You don’t 
need a ‘thank you’ or any-
thing. It’s just something 
you’re able to do. We’re so 
fortunate here with where 
we live with access to ev-
erything.

“It becomes a tradition,” 
she said. “It’s something 
that you do every year. It’s 
just like the other gifts that 
we buy on our shopping 
list.”

Pranke said it’s impor-
tant communities keep 
supporting Operation 
Christmas Child because it 
impacts so many lives.

“It’s a great way to show 
God’s love to people that 
have nothing,” she said. 

gift they have ever re-
ceived.”

Boxes can be dropped 

off at Moosomin Baptist 
Church from Nov. 16 to 22. 
From there, the boxes will 
be shipped off to the pro-
cessing centre for Western 
Canada in Calgary.

Summer Heide has been 

years. She wanted to take 
on more of a leadership 
role and got her wish this 
year when Pranke asked 
her to take her place as or-
ganizer.

“I approached Operation 
Christmas Child before I 
knew Rolna did it,” Heide 
said. “It all just fell into 

it was time to let some-
one else take over. I just 
couldn’t say no to it. I have 
a soft spot for kids and I 
enjoy doing stuff like this.”

Heide keeps coming 
back to help with Opera-
tion Christmas Child be-
cause of the work the pro-
gram does.

“I love watching those 
videos of a classroom open-

ing up those boxes and just 
seeing more excitement 
than you could ever imag-
ine,” she said. “It just melts 
my heart.”

Heide said Moosomin 
is a generous community 
when it comes to the shoe-
boxes.

“Moosomin is such a 
great community and re-
ally pulls together when 
anybody local needs any-
thing,” she said. “I just 
think Operation Christmas 
Child shows how good our 
community is. So many 
people are willing to send 
a lot of stuff to people that 
they don’t know.”

Heide said her children 
enjoy packing their shoe-
boxes every year.

“My six-year-old loves 
to pack the boxes,” she 
said. “She was very ex-
cited about getting some 
packed.”

Shoeboxes from Canada 
will go to countries such 
as Haiti, El Salvador, Chile 

and Uruguay.
Lynnette Harris, the re-

gional manager for Sas-
katchewan, Manitoba and 
northern Ontario, said 
Canada is in charge of 17 
countries and sends to 
those same ones every year. 

“We build teams in all 
these countries and we 
have volunteer teams over 
there that are working 
yearly to look for places 
that will distribute the box-
es,” Harris explained. 

Last year, Canada sent 
23,121 boxes to Ukraine. 

“Ukraine is not usually 
part of our list, but because 
of everything that is hap-
pening, the president of 
Samaritan’s Purse mandat-
ed that we are to do extra 
boxes on top of our goals 
this year,” she said. “Our 
goal for Canada is 710,000 
shoeboxes. Last year, it was 
700,000 and we surpassed 
it. This year, it’s 710,000 
plus 20,000 for Ukraine.”

Continued on page 28 

Photo courtesy of Dana Smith

Above: In April 2015, a boy in Haiti plays a gift—a harmonica—after receiving one of 700,474 
boxes delivered around the world.

Above: A child receives a gift through Op-
eration Christmas Child

660 Highland Avenue 
Brandon, MB

(South side of #1 Highway)  

204-571-1971
Hours: Monday - Friday 

10 a.m. - 8 p.m.
 Saturday 10 - 6 p.m.   

Sunday 12 - 5

Why pay retail? Try wholesale! We are a wholesale family-run business!

KDL Furniture Wholesale

Solid Oak 96”
Table Set

2 Arm Chairs, 4 Side Chairs
Retail: $3,695
Server and B/H available)

$2,495

  PREChristmas
SALE

NOVEMBER 
21- 30

SAVE10-50%
OFFSTOREWIDE!

Power Reclining 
Leather Sofa Set

Retail: $3,395

$2,495

12 Drawer Espresso 
Queen Size Storage Bed

$599

England (La-Z-Boy) 

Fabric & Leather orders 

placed during the sale 
are guaranteed 

before Christmas!
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DRAW DATE: DECEMBER 22, 2015

Enter to win at these 
participating businesses

MOOSOMIN
• Kari’s Kloset
• Glasser’s TV Service 
• LH Bradley and Son
• Pharmasave Pharmacy
• Pharmasave Wellness Centre
• Kassie’s Jewelry
• McPhail Travel and Boutique
• Brazen Clothing
• Maple Farm Equipment
• Mullett’s RONA
• Your Dollar Store With More
• Sew Creative and Interiors
• Moosomin Asian Food Mart
• Rexall Drugs
• Westwind Greenhouse and Florist
• Flaman Sales
• Celebration Ford
• Lee’s Carpet
• Red Barn
• Dano’s Lounge
• Subway
• RPM Service Ltd.
• Borderland Co-op 
 Marketplace Foods
• Borderland Co-op Home Centre
• Borderland Co-op C-Store/
 Gas Bar
• The World-Spectator

ELKHORN
• Past & Present Gifts, 
 Flowers & Ladies Fashion
ROCANVILLE
• Super Thrifty Drugs
• Easton’s Clear Water
• Universe Satellite Sales
• Bumper to Bumper
• Borderland Co-op Food Store
• Borderland Co-op Service Centre
ST. LAZARE
• Fouillard Carpets
• Fouillard Discount Centre
• St. Lazare Tire
REDVERS
• Today’s Enterprises
• Advantage Co-op Food Store
• Advantage Co-op C-Store
• Advantage Co-op Hardware   
 and Lumber
• Advantage Co-op Agro Centre
WHITEWOOD
• Whitewood Chrysler Dodge
• Borderland Co-op Food Store 
• Borderland Co-op Home Centre
VIRDEN
• Kullberg’s Furniture
• Virden Rec and Watersports
WAWOTA
• Front Porch Interiors

OVER $5,000 
IN SECONDARY PRIZES AVAILABLE TO BE WON! 

Draws consisting of a gift from each of the participating 
businesses will also take place, which include:

What would you do with $15,000?

MAJOR SPONSORS

 

Moosomin Chambero
f C

o
m

m
erce

CORPORATE 
SPONSORS

Thank you to these 
corporate sponsors for 
supporting this project

CHRISTMAS GIVEAWAYShop
2015

LOCAL
andWIN!

GRAND PRIZE
$15,000

to spend locally 
at any or all of the 
participating 
businesses

8-Piece Bedding Set (King)
FROM: ADVANTAGE CO-OP

Convection Smoker
FROM: BORDERLAND CO-OP

a pair of Park & Buzz Earrings, 
Eliasz & Ella Bracelet & 
Watuko Headband; Men’s 

Saxx Underwear, 
Hat and T-Shirt
FROM: BRAZEN CLOTHING

$50 Gift Card, Jacknife/
Plier Combo Tool & 
Bumper to Bumper Hat
FROM: BUMPER TO BUMPER

Celebration Ford Jacket
FROM: CELEBRATION FORD

$50 Gift Card
FROM: DOLLAR STORE

Water Cooler
FROM: EASTON’S CLEAR WATER

Tow Strap & Angle Grinder
FROM: FLAMAN SALES

Area Rug
FROM: FOUILLARD CARPETS

$200 Rebate on any 
Kaycan Siding Product
FROM: FOUILLARD DISCOUNT

Dimplex Electric Fireplace
FROM: FRONT PORCH INTERIORS

$100 Gift Card
FROM: GLASSER’S TV

Guess Purse
FROM: KARI’S KLOSET

Caravelle Watch
FROM: KASSIE’S JEWELERY

Panasonic Two-Handset 
Phone System
FROM: KULLBERG’S FURNITURE

Winter Smart Package 
includes Dexos 1 Synthetic 
Blend Oil Change and Multi-
Point Vehicle Inspection
FROM: LH BRADLEY & SON

1 Can of Benjamin Moore 
Paint
FROM: LEE’S CARPET WAREHOUSE

Maple Farm Gift Package 
consisting of Winter Jacket, 
Go Mug, Water Bottle & Hat
FROM: MAPLE FARM EQUIPMENT

Two $50 Gift Cards
FROM: MCPHAIL TRAVEL & BOUTIQUE

Haussmann 2-Piece 
18-Volt Cordless Set. 
(Drill & Circular Saw)
FROM: MULLETT’S RONA

Signature Lug Bag
FROM: PAST & PRESENT GIFTS, 
FLOWERS & LADIES FASHION

$100 Gift Card
FROM: PHARMASAVE

One of Seven $50 Gift Cards 
for Red Barn, Dano’s or 
Subway
FROM: RED BARN/DANO’S/SUBWAY

Two $50 Gift Cards
FROM: REXALL DRUGS

$100 Gift Card
FROM: ROCANVILLE SUPER THRIFTY

Rigid Flashlight 800 Lumens
FROM: RPM SERVICE LTD.

$100 Gift Card
FROM: SEW CREATIVE & 
MOOSOMIN ASIAN FOOD MART

Rescue 900 Battery Booster 
Pack
FROM: ST. LAZARE TIRE

Rocker Recliner
FROM: TODAY’S ENTERPRISES

Drift Racing Jacket
FROM: UNIVERSE SATELLITE

$100 Fishing Package
FROM: VIRDEN RECREATION 
& WATERSPORTS

FROM: WESTWIND FLORIST

Mopar Bag, Hoodie, Hat, 
Thermos, Tool Kit & Water 
Bottle
FROM: WHITEWOOD CHRYSLER DODGE

5-Year Subscription
FROM: THE WORLD-SPECTATOR

PLUS MUCH 
MORE!

Check out 
www.world-spectator.com 
for full listing and details!

• Sharpe’s Soil    
 Services
• Gord Webster/  
 ScotiaMcLeod
• MNP
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DISCOUNT CENTRE
St. Lazare, Manitoba

204-683-2416
fdsales@mts.net

Come in and check out our 
NEW Armstrong and Mannington 
laminate and hardwood samples

– New Lines –
– Great Colors & Styles –

DON’T MISS 
OUT ON THIS 
GREAT DEAL:

Cash & 
Carry Blinds

50%
OFF

CARPETS LTD.
St. Lazare, MB • (204) 683-2293

HOURS OF OPERATION:
Monday - Friday
8:30 a.m. - 5 p.m.

Closed 12 p.m. to 1 p.m. 
for lunch

Saturday
9 a.m. - 4 p.m.

Closed 12 p.m. to 1 p.m. 
for lunch

Closed 
Saturdays on 

long weekends
5:1c

See us on
Facebook

Brrrrr....
WINTER IS 

COMING!
Make your home feel cozy 
with one of our area rugs!

 • Huge Selection In-Stock
 • Lots of Sizes
 • Great Prices

Moosomin’s Lorelei and Brooke Petreny travelled to Churchill on the train and spent October 29, 30, and 31st touring the area. They travelled 
with a group of 38 other students, teachers and parents from Wadena as part of a field trip organized by Lorelei’s brother, teacher and principal 
Darin Faubert, for the Outdoor Education class he teaches. Lorelei says they had a great time, and lost count of the number of bears they saw 
after the count reached 20. These are some of Lorelei’s photos from that trip.
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SALES LTD.

HIGHWAY 16 & 1ST AVE • LANGENBURG, SK • 306-743-5430

www.paragonsalesgm.com 
AFTER HOURS SALES CONTACTS:

TED FALLOON
204.773.6605

RANDY MCDONELL
306.743.5437

WARREN  SCHAPPERT
306.743.5024

Wow! Paragon Sales Ltd. 
in Langenburg has a huge selection of 

OVER 50 
New 2015 Chevrolets, Buicks, 

GMCs in-stock!

We must clear them now! 
Great vehicles with 
the deals to match! 

Let’s deal today!
Looking for a quality late-model vehicle? We’ve got you covered!

Here’s is an example of our large selection:

2013 GMC Sierra 1500 
4WD Ext. Cab

Premium one-owner with under 40,000 
kms. Finished in Fire Red, 5300 Vortec 
V8, Loaded, Extras and SK PST Exempt

$2
9

,5
0

0

2013 Ford Escape SE 4WD
Well equipped compact SUV fi nished in 
Striking Gingerale Metallic, grey cloth 
and only 48,000 kms. Balance of factory 
warranty.

$2
2

,5
0

0

2013 Buick Enclave
Leather, One-owner, Local Trade with 
37,000 kms! Loaded, includes Skyscape 
Sunroof, Heated Leather, etc. Cham-
pagne Silver, Like new inside and out!

$4
2

,9
0

0

2012 Chevrolet Traverse 
LT AWD

3600 V6, Nicely equipped, includes Quad 
Buckets, Heated Cloth, P. Seat, etc. White 
Diamond w/Ebony Interior, 137,000 kms, 
Very clean.

$2
1

,9
0

0

2012 Chev Silverado 
LTZ Crew

5300 Vortec, Loaded includes Sunroof 
& Heated Leather, etc. Dark Indigo Blue 
w/Titanium Interior. Tonneau Cover, 20’s 
etc. SK PST Exempt, 78,000 kms

$3
2

,9
0

0

2013 Toyota Camry SE 
Sedan

Look! One-owner trade in with only 
17,000 kms. Finished in Red metallic 
with dark grey trim. Loaded.

$2
3

,5
0

0

2011 Ford Taurus SEL 
Sedan

Only 35,000 kms on this Premium 
one-owner, Plus All Wheel Drive, Heated 
Seats, etc. Finished in White Metallic w/
Neutral cloth and SK PST Exempt

$1
8

,9
0

0 2011 Dodge Ram 1500 
Laramie Long Horn

5.7L Hemi Power, Dodge’s topline trim level with all 
options. Includes Sunroof, Navigation, DVD, etc. Tu-
tone Green & Gold with specifi c long horn leather 
interior. 137,000 kms, One-owner, SK PST exempt

$3
1

,5
0

0

This is just a sample of 
our available inventory!
We have cars, trucks and SUVs in every 

price range. We have access to most major 
lenders and will fi nance your purchase OAC.

Sales: 306-743-2241 • Highway 16 • Langenburg, SK

www.langenburgmotors.comLangenburg Motors
*All quoted bi-weekly payments are OAC and include all applicable taxes and fees-see us for complete details.

Immaculate one owner trade in featuring the 
XLT/XTR package, 5.4L V8, blue with grey cloth, 
low km’s! SASK PST EXEMPT

$192
BI-WEEKLEY

2010 Ford F-150 Supercrew 4WD

Very clean one owner trade in, white with tan 
leather interior.  New tires, auto park, safety 
certifi ed and ready for winter!

$169
BI-WEEKLEY

2013 Ford Escape SEL 4WD

Immaculate low km trade in, loaded, white w/
neutral cloth, balance of factory warranty and 
only 40,000 km!

$158
BI-WEEKLEY

2013 Ford Taurus SEL Sedan

Don’t miss out on this one! Only 36,000km, 
white platinum, loaded plus the safety and 
security of AWD. SASK PST EXEMPT 

$137
BI-WEEKLEY

2011 Ford Taurus SEL AWD Sedan

Loaded, only 40,000 km, local Sask PST paid 
trade, red metallic with black leather interior!

2012 Ford Fusion SEL AWD

A great work horse featuring the durable 7.3L 
Diesel engine with 8ft box!  SASK PST EXEMPT

1999 Ford F-250 Super Duty Supercab

Loaded, excellent inside and out.  White with 
neutral leather heated seats, ready to tackle the 
SK winter!$122

BI-WEEKLEY
$142
BI-WEEKLEY

2010 Dodge Journey R/T AWD

Loaded, local SK PST paid trade, navigation, 
panoramic moonroof, remote start, leather 
interior! $187

BI-WEEKLEY

2011 Ford Explorer Limited 4WD

$6,900
PLUS GST

Yours today for
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Hwy 1 West, Virden 204-748-3811 • Toll-Free 1-866-770-3811 • 803 Clare St., Birtle 204-842-3301

www.virdenmainline.com
SHOWROOM HOURS:

Mon - Wed: 8 - 6; Thurs: 8 - 9; Fri: 8 - 6; 
Sat: 8:30 - 4:30; Sunday: CLOSED

AUTHORIZED DEALER OF
ARMAGUARD COATINGS CANADA
Call today & book your appointment 
to get a spray-on bedliner

*SEE DEALER FOR DETAILS

2014 GMC Sierra 
Denali 1500 

Crew 4x4, 5.3L V8 A-C-T, 
PW-PL-PS, Htd/Cld Leather 
Buckets, Sunroof, 20” Alum, 
Remote Start, 6” Ovals, Nav, 
Htd Stw, Driver Assist Pkg, 
Z71, Black, 54,875 kms

STOCK# 15567A
WAS: $49,995

$48,693

2013 Dodge Ram 
1500 Laramie

Quad Cab, 5.7L Hemi, 
4x4, A-C-T, PW-PL-PS, 
Buckets, Keyless, Alum 
Wheels, Black, 74,604 kms

STOCK# 15496A
WAS: $32,995

$30,693

2014 GMC Sierra 
SLE 1500

Crew, 4x4, 5.3L, V8, A-C-T, 
PW-PL-PS, Remote Start, 
40/20/40 Bench, Intellilink,
6” Ovals, 18” Alum, 
Premium Pkg, Z71, Black, 
35,394 kms

STOCK# 15483A
WAS: $39,995

$37,693

2012 GMC Sierra 
1500 SLT

Crew, 4x4, 5.3L V8, A-C-T, 
PW-PL-PS, Htd Leather 
Buckets, 6” Ovals, 18” Alum, 
Bose, Bluetooth, Brown, 
52,828 kms

STOCK# 15575B
WAS: $34,995

$33,693

2013 Chevrolet 
Avalanche 1500

4WD, 5.3L V8, Crew Cab, 
Bench, A-C-T, PW-PL-PS, 
17” Steps, Black Interior/
Exterior, 74,851 kms

STOCK# 9664A
WAS: $33,995

$33,693

2012 GMC Sierra 
K1500 SLE

Ext, 4x4, 5.3L V8, A-C-T, 
PW-PL-PS, 40/20/40 Bench, 
Remote Start, 17” Alum, 
Special Edition Pkg, Chrome 
Pkg, Bluetooth, 6” Ovals, 
Z71, Silver, 67,140 kms

STOCK# 15168A
WAS: $28,995

$25,693

2013 GMC Sierra 
SLE 1500 Ext Cab

A-C-T, 5.3L V8, PW-PL, 
Bench, Kodiak Z71, Keyless, 
Silver, 154,544 kms

STOCK# 15606A
WAS: $23,995

$23,693

2011 Ford F-350 
Super Duty Lariat
Crew, 4x4, 6.7L Diesel, 
A-C-T, PW-PL-PS, Htd 
Leather Buckets, Alum 
Wheels, Trailer Equip, Black, 
156,634 kms

STOCK# 15547A
WAS: $43,995

$37,693

2014 GMC Sierra 
SLT 1500

All-Terrain Crew 4x4, 5.3L 
V8, A-C-T, PW-PL-PS,Htd 
Lthr Buckets, Sunroof, 6” 
Ovals, Remote Start, Nav, 
20” Alum, Htd Stw, Bose, 
Black, 61,037 kms

STOCK# 15468A
WAS: $47,995

$44,693

2013 GMC Sierra 
SLE 1500

Crew, 4x4, 5.3L V8, A-C-T, 
PW-PL-PS, 40/20/40 Bench, 
Remote Start, Kodiak 
Edition, EXT Package, 17” 
Alum, Z71, Silver, 53,552 
kms

STOCK# 15278A
WAS: $33,995

$32,693

2008 Ford F-350 
Super Duty XLT

Crew, 6.4L Diesel, A-C-T, 
PW-PL, Bench, Keyless, 
Alum Wheels, Trailer Equip, 
Gold, 128,643 kms

STOCK# 15333A
WAS: $26,995

$23,693

SHOWROOM HOURS:
Mon - Thurs: 8 - 6; Fri: 8 - 6;

Sat: 8:30 - 5:30; Sunday: CLOSED

Holiday 
Giveaway

Purchase an in-stock 2015 vehicle for your chance at 
guessing how many items for the Christmas Cheer are 

in the SUV. Person closest without going over wins 
$5,000 cash. Contest runs until December 12, 2015.

WIN 

$5,000!
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Feel Valued.

Hamptonality is the extra care we put into everything that’s going to

make your stay extra awesome. You’ll find it at our free hot breakfast.

And you’ll see it in the personalities of our team members who use

their individual styles of hospitality to make you feel extra special.

Hampton Inn & Suites by Hilton Minot Airport ND
1400 North Broadway, Minot, ND
701.838.1400 |

© 2014 Hilton Worldwide

hampton.com  |  1800 hampton  |

$89
STANDARD ROOM

Bring in this coupon for $89 
Standard Room for the months of 

November & December 2015
Subject to availability. Must present this coupon at check in. Not valid with groups, special 
events or other discounts. Offer expires 12/31/15.

11:2c

BY KEVIN WEEDMARK
On a warm but windy October after-

noon, the people of the Ryerson district 
gathered at Bond School, a one-room 
schoolhouse that has become a commu-
nity hall in the decades since it closed as 
a schoolhouse.

The gathering was to accept a $5,000 
donation from Tundra Oil and Gas to help 
pay for renovations to the schoolhouse.

Bond School sits next to Highway 8 
at Ryerson, between Fairlight and Red-
vers.

The schoolhouse still serves to bond the 
community together, as the site of sum-
mer picnics and the odd event through 
the year. 

The community is planning to replace 
the siding and repair or replace the win-
dows on the former school.

The building was used as a school from 
1928 to 1956. Some local residents remem-
ber going to school in the building. 

“My dad (Garry Chambers) and Jack 
Aulie are the only two people still living 
here that went to school here,” said Jeff  
Chambers

There are a lot of memories tied up in 
the building, says Myrtle Chambers. “All 
rural schools were used as community 
halls,” she says. 

“They had their Christmas concerts—
the stage was up at the front of the room 
for concerts.

“There were weddings, and funerals, 
and dances,” she says. “When we were 

married 49 years ago, every second week 
we’d come to the school on Friday night. 
There was badminton one week, there 
was ping-pong, cribbage, whist drives. 
There was something every other week.”

“At that time everybody came out,” 
says Jeff Chambers. 

“And there were a lot more people in 
the community at that time too, because 
there was somebody living on every half-
section.”

What does Garry Chambers remember 
about going to the school?

“Well I do remember I was top of my 
class,” he says.

And how many were in the class?

“For one year there were only three 
of us in the whole school,” he says.  
“I went to Bond School until grade 8, I 
went to Amethyst for 9 and 10, and Mary-

Garry Chambers said he believes it 
is important to preserve the school.  
“We want to redo the siding and the win-
dows, and this will go a long way toward 
that. This is the only one-room school-
house left in the area and as a community 
we’d like to preserve it. There have been 
a lot of successful businessmen, farmers, 
and even one doctor of agriculture who 
started their education here,” he said.

“At that time everybody came out,” 
says Jeff Chambers. “And there were a 
lot more people in the community at that 
time too, because there was somebody 

living on every half-section.”
What does Garry Chambers remember 

about going to the school?
“Well I do remember I was top of my 

class,” he says.
And how many were in the class?

“For one year there were only three 
of us in the whole school,” he says.  
“I went to Bond School until grade 8, I 
went to Amethyst for 9 and 10, and Mary-

Garry Chambers said he believes it 
is important to preserve the school.  
“We want to redo the siding and the win-
dows, and this will go a long way toward 
that. This is the only one-room school-
house left in the area and as a community 
we’d like to preserve it. There have been 
a lot of successful businessmen farmers, 
and even one doctor of agriculture who 
started their education here,” he said.

“We’re very grateful to Tundra for their 
assistance in us attaining our goal.”

$5,000 for Bond School renovations
Members of the community gathered to accept a $5,000 cheque from Tundra Oil and 

Gas that will help with upgrades to Bond School. From left are Jaxon Aulie, Heather 
Aulie, Jeff Chambers, Garry Chambers, Myrtle Chambers, Joan Fowler, Henry Fowler, 
Helen Aulie, Don Heal, Tarin Nahachewsky, surface land representeative for Tundra Oil 
and Gas for the Ryerson area, and Tundra Oil and Gas Senior Production Engineer Ana 
Gray, who lives in the Ryerson area. On the grass in front are Will Gray and Adriana Gray.

Donation will help with repairs to Bond School

July 11/15 homes
10x45 4c
101B rob tm

Plus taxes and delivery - limited time offer - call for details.

STARREADYTOMOVEHOMES.COM

New Evening Calm
1,354 sq.ft.
Front deck 
optional
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Calmm

$114,153
Hillcrest
1,660 sq.ft.
Front deck optional $144,681

Kalleigh
1,476 sq.ft.
Front deck 
optional

$113,274
Quintessa
9 ft. walls
Covered front entry
included

y $138,989

The Everton 
1,616 sq.ft.
Front deck 
optional

$130,797
Camara
9 ft. walls
Front deck 
optional

$138,626
The Hywinds 
1,428 sq.ft.
Front deck 
optional

$122,791
The Beachgrove 
1,554 sq.ft.
Front covered deck

e

$129,235

INDUSTRY LEADING SPECIFICATIONS
• QUALITY • DESIGN CENTRE IN HOUSE
• SERVICE  • CUSTOM DRAFTING
• VALUE • SELECTIONS

BUY NOW
AT 2015 PRICES
SAVE $$$

Behind 
every 

great project 
there is a 

star!

11:1c
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BY ROBYN TOCKER
Canadian beef and cattle 

organizations are happy 
-

nership agreed to by the 
Canadian government.

Dave Solverson, the 
president of the Canadian 
Cattlemen’s Association, 
said the agreement is good 
for the Canadian cattle in-
dustry.

that it will increase de-

Region,” he said. “We have 
markets in Japan, but prior 
to this deal, it goes in at 
38.5 per cent tariff. Our ne-
gotiators have negotiated it 
down to 27 per cent imme-
diately and down to nine 
per cent over a period of 
15 years. That’s very posi-
tive because the Japanese 
like our beef, but it costs a 
lot for them to import it be-
cause of those tariffs.”

“The agreement aligns 
with our priorities,” he 
said. “We’ve seen record 
high prices for the past 18 
months, but there’s been 

last six weeks. The more 
markets we have available  

to us, the less volatile our 
industry will be.”

Solverson said he feels 

members of the Cattle-
men’s Association feel the 
same as he does about the 

agreement.
“I don’t believe there are 

any mixed feelings on the 
side of the beef,” he said. 
“Ninety percent of agri-
culture relies on trade for a 
large part of their produc-
tion. We have CAFTA—the 
Canadian Agri-Food Trade 
Alliance —it’s ourselves, 
pork, wheat and canola. 
Everybody was working 
for the same goals to di-
minish those tariffs.”

This agreement involves 
countries representing 40 
per cent of global GDP.

“It is the largest trade 
deal ever and for Canada 
to get to be part of it and be 
one of the founding mem-
bers is critical to get us go-
ing on rule-based trade,” 
said Solverson. “It’s not 
only the reduction of tariffs 
but the rules so that a coun-
try can’t throw up a barrier 
just based on the emotion 
of the consumers or some-
thing like that. That’s im-
portant for us, too.”

“This is a case where 
there was great collabora-
tion between the govern-
ment and the industry,” 
said Solverson. “We were 
present in Atlanta as well 
as in Hawaii back in the 
summer. We had very 
good consultation with the 
negotiators and even with 
the minister. These deals 
were not done in secrecy. 
The industry was consult-
ed every step of the way.”

Solverson does not see 
the agreement changing, 
even with the waiting pe-
riod.

“I don’t think there’s 
much risk of amending 
it too much,” he said. “I 
think it will be an up or 
down vote. The new Ca-
nadian government that 
is elected will have to deal 
with it. That goes for all 
12 countries, too. The pro-
cess in the United States 
will not be a slam dunk 
either. I think most people, 
when they see the deal, es-
pecially in Canada, it will 
be very hard to walk away 
from it. For our business, 
if our government walked 
away from it and our com-
petitors—Australia, New 
Zealand and the United 
States producers have a 
tariff advantage over us. 
We would quickly lose 
market share.”

Ryder Lee, the CEO of 
Saskatchewan Cattlemen’s 
Association, said the agree-
ment is a step forward.

“We see it as important 
not only to look to the fu-
ture and growth, but it’s 
also letting us keep pace 
with our competitors,” 
said Lee. 

Tariffs on other com-

canola, forestry products 
and industrial goods will 

be eliminated or lowered 
as well.

“It’s important because 
of the opportunity for 
growth in all of these mem-
ber countries, especially 
when you look at some of 
the Asian countries,” said 
Lee. “Vietnam and Malay-
sia will eliminate their tar-
iff on beef imports. Japan 
will reduce theirs. Tariffs 
are a tax and if you can 
eliminate those, your sales 

positive sign for the mar-
ketplace to grow. That’s 
a goal for beef producers 

more markets, be more 

sense to grow, then to 
grow. I think there’s room 
to grow our herd. 

“It’s important glob-
ally to keep pace with our 
competitors,” he added. 
“There are too many beef 
exporting nations involved 
in this agreement for us to 
be on the outside.”

Brian Innes, the VP of 
government relations for 
the Canola Council of Can-
ada, said this agreement is 
positive for the canola in-
dustry.

“With canola, more than 
90 per cent of what we pro-
duce is exported, so with 
the TPP agreement bring-
ing more value for our 
canola, that means more 
value for everyone who 
is touched by canola,” he 
said. 

“Canola is one of the 
highest value crops for 
Saskatchewan growers 
and more value from ex-
ports means more value 
for growers.”

Innes said the agreement 
will help overcome trade 
barriers canola has faced.

“It’s a good thing for 
the future of canola,” he 
said. “It’s an outstand-
ing agreement that really 
positions canola for the 
future. That’s canola farm-
ers, canola exporters and 
canola processors.”

“When it comes to cano-
la oil, we haven’t been able 
to export that oil to Japan,” 
he said. “So getting rid of 
tariffs on canola oil will al-
low us to add more value 
in Saskatchewan and that 
means good news for ev-
erybody who is either 
working at those facilities 
or who grows canola.

“Saskatchewan is depen-
dent on exports. Canola is 
a good example of that,” 
he said. 

“Agreements like the 
TPP that bring more value 
back to where it’s pro-
duced is a really good 
thing, not just for growers, 
but everybody in a com-
munity where canola is 
grown.” 

Beef, canola groups happy with TPP
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from Highway 16 to the US Border

Next Issue:  December 12
Deadline:  September 30

Call 306-435-2445 



November 2015 Plain and Valley 25

HOW WOULD YOU LIKE A CLEAN, HEALTHY DUGOUT?
Introducing Penergetic Water Solutions

   For further information contact your local representative:
David Herperger, Atwater, SK

Ph: (306) 745-8032           email: dkherperger@gmail.com

BEFORE AFTER 

11:1p

Moose are on the move this time of year in Saskatch-
ewan and some are being tracked by wildlife researchers.

It’s part of the Saskatchewan Farmland Moose Project 
at the University of Saskatchewan.

Fifty adult female moose between Saskatoon and Re-

Researchers are studying moose habitat and movement 
in Saskatchewan. Once all the data is collected, they hope 
to learn where moose cross highways and how they inter-
act with the prairie landscape. The location of each col-
lared moose is sent to scientists every hour. 

“We’re really trying to understand the whole notion of 
moose showing up in farmland because of course this is a 
new phenomenon,” said Ryan Brook, lead supervisor for 
the Saskatchewan Farmland Moose Project.

“Everybody has always thought, and I always thought, 
that moose belong in the boreal forest or in the aspen for-
est,” he said. “The fact that they are occurring here is a 
new thing. When I moved here six years ago, we saw 
these moose crossings on the highway and I took a photo 
because I didn’t even know it was possible.”

from forested areas to farm land. The study area—be-
tween Saskatoon and Regina—has less than one per cent 
forest coverage.

“There will be [moose] generations that don’t know 
what forest really looks like,” said Brook.

Pothole wetlands, which are small marshes with trees, 
provide moose with a habitat on the prairies. They eat se-

“There’s everything they need. Why move? And the 
likelihood of predators is very low,” said Brook.

Moose movements do spike during the fall.  
Both females and males are very mobile during breed-

ing season and Brook said collision data shows that ve-
hicle accidents with moose increase during the mating 
season.

study.

staying safe so they do some silly things sometimes,” said 
Brook.

While moose populations have been declining in other 
parts of North America, they have been thriving in Sas-
katchewan.

Brook and his team have a few theories about that. The 
Saskatchewan prairies lack big predators like bears and 
wolves and pothole wetlands allow moose to keep cool in 
the warming climate.

“If we lose that water, we may lose that farmland 
moose,” said Brook.

The project is near the end of the data collection stage 

Saskatchewan Farmland Moose Project

Researchers studying moose movement on the Prairies
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Saskatchewan’s
Ag Real Estate Professionals 

Alex Morrow
Fort Qu’Appelle, SK

306-434-8857
Alex.Morrow@HammondRealty.ca

HammondRealty.ca
11:1c

DLMS INTERNET CATTLE SALES EVERY THURSDAY 
AT 11 A.M. AT WWW.DLMS.CA - CALL US TO LIST YOUR CATTLE

BOX 340  VIRDEN, MANITOBA
TEL: 204-748-2809 • FAX: 204-748-3478 

TOLL FREE: 1-888-784-9882
EMAIL ADDRESS: VIRDEN.LMC@HLS.CA

— 2015 FALL SALE SCHEDULE —

NOVEMBER
13 FRIDAY REGULAR CATTLE SALE 9 A.M. 
16 MONDAY BUTCHER SALE 9 A.M. 
18 WEDNESDAY PRESORT FEEDER SALE (ANGUS INFLUENCE) 10 A.M. 
20 FRIDAY BRED COW & HEIFER SALE 11 A.M. 
23 MONDAY BUTCHER SALE 9 A.M. 
25 WEDNESDAY PRESORT FEEDER SALE 10 A.M. 
27 FRIDAY BRED COW & HEIFER SALE 11 A.M. 
30 MONDAY BUTCHER SALE 9 A.M.

DECEMBER
2 WEDNESDAY FEEDER CATTLE 9 A.M. 
4 FRIDAY BRED COW & HEIFER SALE 11 A.M. 
7 MONDAY BUTCHER SALE 9 A.M. 
8 TUESDAY NO BORDERS CHAROLAIS FEMALE SALE  
9 WEDNESDAY FEEDER CATTLE 9 A.M. 
11 FRIDAY BRED COW & HEIFER SALE 11 A.M. 
14 MONDAY BUTCHER SALE 9 A.M. 
15 TUESDAY BONCHUK FARMS  
  SIMMENTAL PRODUCTION FEMALE SALE 
16 WEDNESDAY FEEDER CATTLE 9 A.M. 
18 FRIDAY BRED COW & HEIFER SALE 11 A.M. 
19 SATURDAY SUNSET RIDGE RED ANGUS DISPERSAL SALE 
21 MONDAY BUTCHER SALE 9 A.M. 
21 MONDAY BRED COW & HEIFER SALE 12 NOON
SK DEALERS LICENSE 171306  MB DEALERS LICENSE 1317. SALE DATES AND TIMES SUBJECT TO CHANGE 
ALL CATTLE MUST HAVE THE CCIA CATTLE IDENTIFICATION TAGS

For any marketing information or questions regarding 
our feeder finance program or online auction, please call:

Robin Hill, Manager 204-851-5465 • Rick Gabrielle 204-851-0613 
Ken Day 204-748-7713 • Drillon Beaton 204-851-7495 • Kolton McIntosh 204-280-0359

PLEASE PHONE IN ALL CONSIGNMENTS
Check www.hls.ca for current market information.

11:1c

flaman.com

Yorkton 306.783.1689     
Moosomin 306.435.4143    

Swan River 204.734.9999

In the field, on the road, or at home
we are right there with you.

Clear away all that snow!

Schulte Snowblowers 

OVERSTOCK SALE
Flaman has PTO-driven Farm King snowblowers that are 

available in widths ranging from 50” to 108”.

SDL AGRA LTD. 
MARGO, SASK.  • PH 306-324-4441 • CELL 306-272-8383 

SDL Hopper Cones      SKID 2X4X4 SKID 3X4X4

14’ Hopper, 8 leg, h/duty  $2,285 $785 $1,150
15-10 Hopper, 10 leg, h/duty $2,990 $850 $1,250
18’ Hopper, 12 leg, m/duty $4,095 1,150 $1,750
19’ Hopper, 12 leg, m/duty $4,535 $1,200 $1,800

Skid - Bases/Aeration extra charge
Manhole • Slide Gate On Nylon Rollers

Double Top Bands • 12’ 24’ sizes available
SDL Steel Bin Floors       8” WALL

12” sidewalls   $1,400
12” sidewalls   $2,100
12” sidewalls   $2,700
12” sidewalls   $3,500

12” sidewalls  $3,600
12’ 28’ sizes available on steel floors 

One or two piece construction
TRUCKING AVAILABLE

5% DISCOUNT On pre-paid orders.  
VISA/MasterCard accepted.

11:1c

Agriculture Minister 
Lyle Stewart recently an-
nounced a new incentive 
program to encourage the 
sale of eligible occupied 
agricultural Crown land.  
The program, which comes 
into effect immediately, of-
fers purchase incentives on 
the sale of the land to cur-
rent lease-holders.

“As a government, our 
priority is administering 
land that has a higher pub-
lic good from an ecological, 
environmental, heritage or 
economic perspective,” 
Stewart said. “The gov-
ernment still owns a lot of 
land that does not serve 
these purposes. We want 
to sell eligible agriculture 
crown land to lessees.”

All agricultural Crown 
land including cultivated, 

grazing and hay land that 
is deemed to have no pub-
lic and low environmental 

the program. The Ministry 
of Agriculture estimates 
that approximately 600,000 
acres of land will be sold 
under this program. From 
now until March 31, 2016, 
a 15 per cent discount will 
be applied to all sales. The 
incentive drops to 10 per 
cent on April 1, 2016 and 

2017.
This new incentive pro-

gram is similar to the Ag-
ricultural Crown Land 
Sale Program that was in 
place from November 2008 
through December of 2014, 
which sold more than 
500,000 acres of Crown 
land.

If a lessee does not pur-
chase the land, they may 
continue leasing. How-
ever, rental rates on cul-
tivated lands and previ-
ously cultivated lands will 
increase for the 2016 crop-
ping season by approxi-
mately 15 per cent over the 
formula rate and by 30 per 
cent over the formula rate 
for the 2017 cropping year.

“During our recent re-
view of farmland owner-
ship rules, a large majority 
of producers told us they 
opposed large institutions 
owning farmland,” Stew-
art said. “The provincial 
government is probably 
the largest institutional 
owner of farmland and 
owning farmland is not a 
business the government 
needs to be in.

sale is cultivated lands as 

and the least likely to have 
any ecological or environ-
mental value because they 
are already broken. This 
program allows Saskatch-
ewan farmers and ranch-
ers, individuals who have 
managed the land for the 
better part of a century, to 
purchase this land and re-

ship.”
Land that is designated 

as having high ecological 
value under The Wildlife 
Habitat Protection Act 
(WHPA) is not eligible for 
sale and discounts will not 
be applied to land classi-

ecological value. Lands 

gible for the incentive 
program.  Sales associated 
with public tenders and 
Treaty Land Entitlement 
are not eligible for the pro-
gram.  Any parcel of land 
that has previously been 
determined as ineligible 
for purchase will remain as 

such.
Lessees interested in 

purchasing their leased 
agricultural Crown land 
can contact the Agricul-
ture Knowledge Centre 
at 1-866-457-2377 or visit 
www.agr icu l ture .gov.
sk.ca/crown-land-sale.

Food industry demonstrates willingness to adapt to changing markets
The food industry is showing signs it can change, and 

the timing couldn’t be better.
Animal proteins have been a dietary mainstay in 

much of the western world for thousands of years. But 
demand for processed and red meats has been declining 
for a number of years now, for a variety of reasons. The 
arguments against animal protein consumption continue 
to pile up—among them: higher prices, health concerns, 
animal welfare and sustainability.

And recently the World Health Organization an-
nounced that bacon, sausages and other processed meats 
can cause cancer, making the case for eating animal pro-
tein in general weaker.

However, the food industry has started to demonstrate 
its willingness to adapt to changing market demands.

Take McDonald’s Restaurants of Canada’s recent deci-
sion—in the face of consumers’ growing wariness about 
the use of antibiotics on animal farms—to procure antibi-
otic-free chicken. The non-therapeutic use of antibiotics in 
farm animals encourages antibiotic-resistant germs that 
ultimately threaten humans.

Last March, McDonald’s U.S. arm grabbed headlines 
by announcing that over the next two years it will phase 
out serving chicken treated with some antibiotics. Mc-
Donald’s U.S. has the corporate muscle to do practically 
anything it feels is right for its business. And this move 
makes sense in an era marked by supply chain transpar-
ency.

In Canada, though, things are very different, and so 
McDonald’s Canada’s approach was more guarded. 
McDonald’s is one of Canadian chicken farmers’ larg-
est customers. (It is estimated that more than 400 million 

McNuggets are consumed annually in Canada alone.) 
McDonald’s said it wanted to evaluate purchasing chick-
ens raised without antibiotics before making a decision 
since Canada’s farming landscape is strictly regulated by 
the Canadian Food Inspection Agency.

Then, after some months of investigation, McDonald’s 
Canada decided to go antibiotic-free.

In a supply management system like Canada’s, recog-
nized farming practices help marketing boards set farm 
gate prices so that farmers are assured of a decent living. 
By limiting imports with high tariffs and controlling pro-
duction through quotas, the system creates an equilib-
rium between supply and demand that would be much 

However, altering codes of practice is always challeng-
ing in Canada since farmers are concerned about how 
markets will react to potentially higher prices caused by 
any change. We shouldn’t forget that chicken competes 
in the supermarket and on restaurant menus with other 
animal proteins like pork or beef. Price points are there-
fore carefully managed across the food chain. And for the 
most part, the existing system has served chicken farmers 
very well for decades.

Antibiotics have been used in chicken farming since the 
end of the Second World War, when protein production 
became a priority in North America. Their use was en-
couraged to prevent and treat diseases, keeping animals 
healthy and managing losses on farms. Antibiotics en-
hanced production and kept prices stable for consumers.

So for years, the economic rationale for using antibiot-

more about the impact of farm antibiotic use on consum-
ers and that adjustments are necessary. So it’s “Back to the 
Future” in chicken farming.

While changing the code of practice in Canada for sup-

slow, the industry can and should align itself with con-
sumer expectations.

The same thing can be said about egg farmers. They de-
cided to partner with McDonald’s Canada a few weeks 
ago to supply cage-free chicken eggs over the next de-
cade. Addressing consumers’ concerns about animal wel-
fare and their own health was simply the right thing to 
do.

Because of McDonald’s clout and market power, it will 
be easier for other restaurant chains to follow suit and 
work on new partnerships with farmers. Some have been 
asking in vain for such a change for years.

McDonald’s Canada and Canadian chicken farmers 
and egg producers should be lauded for building partner-
ships that work for all, especially for consumers.

Dr. Sylvain Charlebois is a Professor at the Food Institute at 
the University of Guelph. He is currently on leave at the Uni-
versity of Innsbruck in Austria.

Sylvain Charlebois

Crown land purchase incentive introduced
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Housing Ltd.
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STOKER COAL FOR SALE
I am presently moving coal 
 into SE Saskatchewan and  

all areas of Manitoba.

For more information contact:
Larry Gould
Reston, MB

204.877.3882
e-mail: llgould@mymts.net 10:4c

Farm injury and fatality rates decreasing across Canada
BY ROBYN TOCKER

Farm injury and fatal-
ity rates are declining, but 
farming is still one of the 
riskiest occupations in Can-
ada.

In Canada, there have 
been 2,324 fatalities be-
tween 1990 and 2012. Be-
tween 1990 and 2001, the 
average number of fatalities 
was 116 per year. The num-
ber dropped to 85 fatalities 
annually between 2002 and 
2012. 

The largest number of ag-
ricultural fatalities occurred 
in September at 13 per cent 
of fatalities throughout the 
year. The most common 
locations for these fatali-

roads and barns.
Glen Blahey, the Agricul-

tural Health and Safety spe-
cialist from the Canadian 
Agricultural Safety Asso-
ciation (CASA), said there 

rates are decreasing.
“Generally speaking, 

there is greater acceptance 
of safe work practices and 
trying to make the farm a 
safer workplace. That is 
helping rates decrease,” he 
said.

Injuries and fatalities oc-
cur on farms for a number 
of reasons.

“The predominant cause 
remains in the area of ma-
chinery—tractor rollovers, 
tractor runovers and en-
tanglements in machinery,” 
Blahey said. “Livestock-
related incidents and slips 
and falls also contribute to 
the overall fatality number.”

Rollovers account for 20 
per cent of deaths. Run-
overs account for 18 per 
cent. 

To drop the rates, Blahey 
said the hazards need to be 
acknowledged.

“We need to recognize 
that the hazards exist,” he 
said. “Incidents are pre-
ventable. Ninety-nine per 
cent of situations where 
fatalities or serious injuries 

occur, when you take a look 
back, there are multiple in-
tervention points. Spur-of-
the-moment decisions are 
what cause many of the fa-
talities.

“Farmers need to stop 
and ask, ‘Am I willing to 

seconds? Am I willing to 

time to take a look and see 

said.
In Saskatchewan, there 

are programs in place to 
educate the public. The Ca-
nadian Centre for Health 
and Safety in Agriculture  
(CCHSA) does a variety of 
farm safety activities. 

“They generate a lot of 
very useful resources,” said 
Blahey. “They should be 
utilized more often by more 
people.”

In Manitoba, Safework 
Manitoba has information 
for farmers to keep them 
safe.

“They have a farm safety 
advisor who is available for 
consultations with produc-
ers as well as delivering 
safety and health aware-
ness training programs,” he 
said. “Safework Manitoba 
also has a former inspector 
available to go out to farms. 
She will go out to any pro-

around and say, ‘Here are 
some of the hazards that 

There is no costs associated 
with the visits to the farm.”

Louise Hagel, a research 
associate from CCHSA, said 
the number of fatal farm in-
juries and farm population 
in Saskatchewan has been 
decreasing since 1990.

“When those fatality rates 
are adjusted to the popula-
tion, we see that the rate 
of fatal farm injures has re-
mained the same from 1990 
to 2013,” she said. “In spite 
of our best efforts in work-
ing with farmers and their 
communities to help re-

duce the frequency of these 

successful yet.
“The numbers per year 

are small for Saskatch-
ewan,” said Hagel. “In the 
period from 1990 to 2004, 
the average number of farm 
fatalities per year was 22. 
Compared to just the recent 
past—from 2004 to 2013—
we are, on average, seeing 
13 farm fatalities per year. 
It may be the beginning of a 
declining trend.”

People of all ages die from 
farm-related incidents. The 
average annual rate of farm 
injuries increases with age. 
The rate is lowest among 
the youngest and highest 
among the oldest. 

“Often, older folks have 
other health issues and they 
are less likely to survive 
the effect of severe trauma 
than their younger coun-
terparts,” Hagel explained. 
“There are many, many 
more men killed in farm 
injury events than females. 
The overall ratio of males to 
females is 12 males to one 
female. That ratio is lowest 
among the youngest age 
group—the 14 and younger 
group. There are more girls 
in the youngest age group 
involved in these fatalities.”

The majority of these 
events are work-related. 

“The most common 
causes of these farm injuries 
differ between age groups,” 
Hagel said. “When you look 
at the population overall, 
machine rollovers are the 
most common event, fol-
lowed by the running over 
of bystanders.

“One pattern of injury 
that seems to be increasing 

people who are transport-
ing grain equipment on the 
rural roads that are in colli-
sion with a nonfarming ve-
hicle,” she said. 

Rollovers are the most 
common cause of fatalities 
for children 14 years and 
younger. For the 15 to 39 
age group, it is also machin-
ery rollovers. Entanglement 
in machinery causes the 
highest fatality rate for peo-

ple 40 to 59 years old. For 
people over 60, dismount-
ing from the machine while 
it is still running and being 
run over is the most com-
mon cause of fatality. 

Norm Hall, the president 
of the Agricultural Produc-
ers Association of Saskatch-
ewan (APAS), said reduc-
ing farm fatalities requires 
more than keeping children 
away from farm equipment.

more and more farms hire 
outside help—bringing un-

considered a dangerous oc-
cupation—in a lot of cases, 

the day and a half or three 
days to train somebody on 
everything. They are say-

need to do is provide more 
training for the employees.

“For our teenagers, 

Mom watching and see-
ing how things are done, 
so you skimp on the train-

this done and they know 

“There needs to be that time 
spent training our family, 
kids and employees, mak-
ing sure that Grandpa stays 
safe, too. He may resist be-

all his life, but maybe he 
needs training on that new 
combine.”

What else can be done to 
lower the rates of fatality 
and injury?

“We all do things in the 
heat of the moment because 
we are farmer operators,” 
Hall said. “We are our own 

one else to answer to. Some-
times, we take shortcuts 
and sometimes those short-
cuts come back and bite us. 
We need to make sure that 
safety is always front and 
centre of our day-to-day op-
erations.”

There are organizations in 
Canada and the provinces 
to provide information on 
farm safety, but they have 

no formal responsibility, ex-
cept to collect data and dis-
seminate that information, 
Hall said.

said.

children in the Moosomin 
area about farm safety for 
12 years. She began teach-
ing when she was working 
for Mainline Terminal. 

“I kept telling my boss 
no. He would bring me 
an article about some guy 
in the United States who 
rented a tractor and how 
his kids wanted to ride on 
the tractor. He said no and 

He took them out just for a 
few minutes and the fender 
broke and he ended up run-

said. “There was an incident 
that happened at our farm 
with my husband and our 
son. I decided, ‘Okay, this 
is hitting a little too close to 

start teaching.”

etrich taught students in 
Rocanville, Moosomin, Wa-
wota, Elkhorn, Redvers, 
Arcola, Carlyle, and Manor 
about farm safety. She also 
spoke to 4-H groups.

“I did a lot about farm 
safety and animal safety,” 
she said. “I had a display 
with a little farm. They had 
to pick out the hazards on 
the farm. They had lots of 
questions. I did day camps 
where we had mock acci-
dents and the RCMP came 
in with their sirens and the 

ment.
“I had a picture of my 

son with a black eye and 
cracked cheekbone when 
he had an incident with a 
horse,”she said. 

“Some of it was situations 
that I learned from kids 
when I would go into the 
schoolroom and talk to the 
kids. They would tell me, 
‘Such and such happened 

taught years ago is still rel-
evant today, she said.

 She stopped doing the 
presentations and hopes 
someone, or a group of peo-
ple in the community, will 
step up to educate children 
on farm safety.

“I see a real importance 
for it,” she said. “Maybe 

sion. I know there are a lot 
of dangers on a farm.”

She suggests children on 
a farm stop and ask them-
selves, “Is this really safe?”

While Stock Lasts!!!

1-800-510-3303

F S
S L
OUILLARD TEEL

UPPLIES TD.
F S

S L
OUILLARD TEEL

UPPLIES TD.
ST. LAZARE, MB 4

2
-
1

tc

WINTER
CLEARANCE

Multi Coloured
Mill Ends

(10'6" )
50¢/sq. ft.

lengths avail

B-Grade Galvanized
(16' )

64¢/sq. ft.
lengths avail

B-Grade Harvest Gold
(20' )

65¢/sq. ft.
lengths avail

#1 Grade Galvalume
(8'6"- 18'6"

70¢/sq. ft.
lengths avail)

#1 Grade 26 Gauge
Galvalume

(8'6"- 18'6" )
75¢/sq. ft.

lengths avail

11:1c

640 Frontage Rd, Virden, MB

204-748-3619
1002 North Front St., Moosomin, SK

306-435-2001

TWO LOCATIONS TO SERVE YOU BETTER!

Automotive Repair or Replacement • Residential & Commercial
PVC Windows & Door Replacement • Store Fronts • Mirrors

Safety Glass • Custom Cut Glass for Equipment 
3 Season Sunrooms

11:1c
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Mainline Motors • Birtle
St. Claire St. • Birtle, MB • R0M 2C0

Tel: (866) 435-2455
Fax: (204) 842-3398

Toll-Free: 855-347-8509
E-Mail: info@virdenmainline.com

Mainline Motors in Birtle
is looking for a 

SALES CONSULTANT 
Experience is not required. 
Excellent pay structure and 

helpful team.

If you are interested in working 
for a progressive car dealership, 
contact Rob at 204-842-3301 or 

rob@virdenmainline.com 
for more information!

11:1c

In the field, on the road, or at home
we are right there with you.

flaman.com

Yorkton 306.783.1689     
Moosomin 306.435.4143    

Swan River 204.734.9999

From trailer tires, rims & hitches to 
accessories to customize your enclosed

trailer FLAMAN has it all.

TRAILER PARTS & ACCESSORIES

Continued from page 17
“The Ukraine ones are 

just a little bit different be-
cause it’s a cold climate,” 
Harris said. “We have spe-

know people might have 

scarf or mitts or a hat. Ev-

Harris said the boxes are 
appreciated in Ukraine.

-
boxes.

“It was amazing,” she 
said. “A lot of the kids 
there live in squatter vil-
lages. A lot of the places we 
went, it’s like going to the 
local dump. The streets lit-

-
where. You would pull up 

-
eas. These kids see people 

there’s a program for them 
-

doors. 
“We keep telling that to 

people,” Harris explained. 
“Shoeboxes put a smile 
on the child’s face, but the 
shoebox is a tool that al-
lows us to get into commu-
nities that we can’t get into 

and to help people. 
“When our team goes to 

‘We have a gift we want to 

these are the things that 
could be inside,’ then the 
doors are opening,” she 
said. “That allows not just 
the groups but our organi-
zation to go in and some-
times build water wells and 

does open the door more 
than people even realize.”

Harris said it’s important 
people keep donating be-
cause there is never a lack 
of need.

“It puts a smile on a 
child’s face and lets them 

and that people on the 
other side of the world 
care about them,” she said. 
“We’re also providing a 

that’s going to love on them 
and help them, teach them, 
help them to learn trades—
all that kind of stuff—and 
it all happens because the 
shoebox let us in the door.”

Harris said the Mooso-
min area has been doing 
well when it comes to do-
nating boxes.

out some great numbers,” 
she said. “Our region is 

-
ed 33,101 and Manitoba hit 
37,694. 

“Our goals are going to 
be a little bit higher this 

-
passing our goals. There is 
still a lot of potential and 
untapped places. Overall, 
the prairie region is doing 

-
land packed 35,042 and 

Harris encourages fami-
lies to pack a box this holi-

“You might not neces-

kid’s face, but just to have 

opened opportunities to 
that child who will never 
understand,” Harris.

Dana Smith is the senior 
communications advisor 
for Samaritans Purse. He 
traveled to Haiti to deliver 
boxes in April. 

-
credible,” he said. “You see 
the pictures of the kids re-
ceiving the boxes, but just 

-
down and all together open 
the boxes—it’s just amaz-

just lights up. For a lot of 
-

can imagine the excitement 

seeing school supplies. It’s 
the little things we take for 
granted. For girls, it’s the  
hair clips. It was incredible.

“I expected some of the 
things that would make the 

-
cer is huge there so when 

just are over the moon. 
We encourage people to 
include a picture of them-
selves and a note of encour-
agement or something to 
go along with that in the 

me is how the kids would 
often look in the box, take 

-
quire who was in the pic-
ture and that kind of thing, 

neat.
“One of the pastors I met 

there was telling me about 

said Smith. “He got a little 
toolkit. This kid was so 
over the moon with this. 
The village we were in was 
poor to begin with, but the 
pastor said in that context, 

-
-

ents were ill and for him to 
get this little toolkit meant 
that he had some options. 

things around the commu-

Smith said that if people 
miss the deadline to deliver 

pack shoeboxes online at 

round.
“I encourage people to 

-
ple thing for us to do. Most 

put into it.”

Operation Christmas Child under way for 2015

On Samaritan’s Purse’s website, there is a section with 
a list of ideas for items to pack in Operation Christmas 
Child shoeboxes. 

• 
pads and picture books

• 
soap. Soap should be put in a sealable bag.

• -

socks
It is also encouraged that shoeboxes include a personal 

note in the box along with a picture. 
There is also a list items that should not be included in 

the boxes.
• 

• 
• Used items
• Toothpaste
• 

break such as shampoo, creams, lip balm, bath gels, 
mirrors or glass.

• Items that can scare or harm a child such as war-

For more information on Operation Christmas Child, 
visit www.samaritanspurse.ca 

Operation
Christmas Child:

What to pack

CHALLENGE AND OPPORTUNITY

ELEVATOR OPERATOR
Louis Dreyfus, an international agricultural commodities trading 
firm, has an opening for a Full-time Elevator Operator to join  
our Inland Grain Terminal in Glenavon, Saskatchewan. The  
successful candidate will possess strong mechanical abilities.  
The primary role of this position is assisting unloading and loading 
trucks and rail cars and assisting with other terminal operations.

The ability to grade grain using CGC standards is an asset but 
not required.  The successful candidate will be operating within a 
grain dust environment.  Candidate must be able to multi-task in a 
fast paced environment.  If you would like to work for a company 
that will rise to meet new opportunities, Louis Dreyfus GLENAVON  
is the place for you.  We offer competitive wages, health and  
retirement benefits. 

PLEASE SUBMIT YOUR RESUME TO:
Louis Dreyfus Commodities Canada Ltd
Attn: Kelsey Campbell
Box 120
Glenavon, Saskatchewan S0G 1Y0
Fax (306) 429-2187
Or email to kelsey.campbell@ldcom.com

Louis Dreyfus Commodities Canada is an Equal Opportunity Employer 
and strongly supports workforce diversity. We actively recruit  
members of designated employment equity groups (visible minorities, 
persons with disabilities, Aboriginal persons and women).

10:2c
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Small business not so small after all
October was Small Business Month. Did you notice? 

If you checked the business media, you probably found 
some upbeat stories with pictures of bright young people 
who had started a little business and were now offering 
food services, tech support or e-tail to their community 
or, more broadly, electronically. Everything was upbeat. 
Growth and success seemed likely.

Maybe you saw an interview of a small business owner 
that was less positive. Those operating a small business 

and red tape are often more troublesome than taxes. 
Workers with the right skills and, more importantly, the 

lure them away.
Getting capital to expand is perhaps the biggest chal-

lenge of all. From a small business person’s point of view, 
Canadian bankers seem to take seriously the old joke 
about how to run a successful bank: never lend money 
to anyone unless they don’t need it. The numbers seem 
to bear them out. Small business received a mere 15.3 per 
cent of business loans in 2013, down from 17.4 per cent in 
2007 and the lowest it has been in this century.

The good news is that this risk averting behavior on 
the part of our bankers has provided Canada with what 
is likely the most safe and secure banking system in the 
world. This was apparent in the 2007 recession. The bad 
news is that the cost has been borne by the very people 
who are at the growing edge of our economy. And we all 
pay for it in terms of our productivity, that is output per 
worker, and by foregoing growth in our income.

Most productivity comes from doing new things in 

new ways. Nowadays, it is largely the application of new 
technologies and it is small business and start-ups that 
do most of it, but not much in Canada. Productivity in 
Canada has been creeping along at 1.4 per cent a year 
for decades. Compare this to the United States, still our 
biggest trading partner although we are losing ground to 
Mexico and China. Over the same time period, American 
productivity has been increasing at 2.2 per cent, leaving 
Canada falling ever further behind. It has been estimated 
that our lack of productivity has reduced our potential 
income by $7,000 per person per annum.

Slow productivity growth means a weaker economy. 
British Columbia is expecting growth in the two per cent 
range for this year and next. Canada will probably do a 
little worse. Meanwhile in the United States, there are de-
bates about whether growth will come in at 3.7 per cent 
or 3.9 per cent. In B.C., growth is coming from a weaker 
dollar, more spending by our indebted consumers and 
the rising housing prices in Vancouver. In the States it is 
coming from increased business investment.

Small business is important not only because of its po-
tential contribution to growth and productivity, but also 
because it is not a small component of B.C.’s economy. It 

is where the jobs come from. Almost every day we hear 
of big companies and even governments cutting back 
and laying off hundreds of workers. Guess where those 
people go. In B.C., eight out of 10 private sector hires 

big businesses as those having 500 or more employees, 

million jobs in B.C. out of a total of 2.3 million. This leads 
to another important question. Why do so few of these 
companies become big?

Apart from the lack of capital and other challenges, 
there are two main reasons. First, many operators are 
quite content to stay small. They are not ambitious. They 
have found a niche. They are making a living. They don’t 
need the extra stress, risk and work hours that getting 
bigger would entail. This preference is much less com-
mon south of the border.

Second, big companies tend to leave the country. Some 
companies are more ambitious and do want to grow. The 

instrumental in providing those Canadian businesses 
with needed capital to get to the next level. Far too of-

more and are on the cusp of becoming globally competi-
tive, they are sold or move outside of Canada.

Canada needs to encourage and support our small 
businesses better. We also need to do more to encourage 
big businesses. Our standard of living depends upon it.

Troy Media B.C.’s Business columnist Roslyn Kunin is a 
consulting economist and speaker.

Disc golf course coming to Moosomin Lake
BY ROBYN TOCKER

By spring of 2016, Moosomin Lake will 
have a disc golf course open to the public.

“Disc golf is a lot like ball golf. The 
concept is the same,” Calvin Daniels, an 
avid disc golfer from Yorkton, explained. 
“You have a tee box. From that tee box, 
you have to throw a golf disc, which will 
remind people a lot of a frisbee, but it’s 
not. They are specially designed discs. 
You will throw a driver. It will land some-
where on the fairway and from that point, 
you will probably decide to throw a mid-
range disc, which is a slightly differently 
designed disc. You will throw it and hope-
fully you are close enough to the basket 
after that second throw that you will pick 
up your putter and throw it onto the tar-
get and complete the hole.”  

When Wayne Beckett, the park manager 

the opportunity to have a disc golf course, 

park.
“It’s part of our overall plan to help in-

crease attendance at the park and for those 
people that are here, it gives them some-
thing else to do,” he said. “It’s similar to a 
real golf game, but it’s very low cost. It’s 
very easy for anybody to partake in it. It’s 
quick. You can be around the course in 
less than an hour. It’s part of our overall 
strategy to increase the options of things 
for people to do while they’re here.”

Beckett began work on the course in 
September and it is nearing completion.

“Calvin came out from Yorkton to help 
me set it up,” said Beckett. 

“We have nine temporary holes set up 
here,” said Beckett. “It’s just a matter of 

putting the proper posts in the ground to 
complete it.”

Beckett said he hopes to have the posts 
in the ground before the snow falls.

The course will be on the north and the 
south of the park’s store. The course will 
cost $500 to set up and the maintenance is 
not a challenge.

“The grass is already cut because it’s 
in our green space north and south of the 
beach,” he said.

Beckett expects disc golf to be a popular 
activity in the park.

“Based on the number of courses you 

nitely becoming more popular,” he said. 
“There is a meeting in Yorkton in mid-
November to set up a league. We hope 
to have a date for next summer to host a 
tournament.”

Beckett plans to also tend to the hiking 
trails as part of his strategy to give park 
visitors more activities.

“We’re revamping our hiking trails. We 
have got some of the nicest trails in the 
area as far as scenery and the condition 
of the trails,” he said. “We think they are 
under-utilized, so we’re going to put a big 

effort into new signs, markings, a new en-
trance to the hiking trails and more infor-
mation along the hiking trails. We’re also 
going to hopefully have mountain bikes 
for rent next year to ride the trails.”

Discs will be available to rent next sum-
mer, along with canoes, kayaks and pad-
dleboards. 

“We have lots of people that use the 
park and we just want to have some more 
options for them,” said Beckett.

Daniels has spearheaded many disc golf 
courses similar to Moosomin’s since the 
beginning of 2015. 

“Disc golf is a very low cost sport for a 
community to install,” he said. “It’s very 
reasonable to maintain and it’s very low 
cost for people to play. It was just some-
thing I fell in love with and I thought, 
‘Hey, this is going to work in a lot of com-
munities and regional parks.’ We went 
out and promoted the heck out of it, and 
thanks to a lot of those E-mails and phone 
conversations and meeting with some 
councils, it has caught on.

“Moosomin was one of those places we 

there hadn’t been a lot of response,” said 
Daniels. “We did a follow-up a couple of 
months ago and in that interim, Wayne 
came on as the new manager and he goes, 
‘This just makes sense. It’s something that 
we can provide without spending tens of 
thousands of dollars.’ He bought into it 
real quick. We went out and we laid out 
the course for him. We showed him what 
would work. He went to his board of di-
rectors. Following that, they bought into it 
and it was all a go after that.

Continued on page 34 

Chris Istace demonstrat-
ing how disc golf works.

Roslyn Kunin
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 Permit # 9687  At Woodworth Dodge, we make it  worth  your drive!

 “Your Westman 
 Chrysler Dealer”

 ww

 Kenton, MB     206 Woodworth Ave.  Shoal Lake, MB     419 The Drive

BRANDIN 
WILKINSON

SALES
204-838-2240

CELL:  
204-851-0382

DON  
CARTER

SALES
204-838-2240

CELL:  
204-851-7168

RON  
ANDERSON

SALES
204-759-2385

CELL:  
204-724-2847

BRIAN  
KAY
SALES

204-759-2385
CELL:  

204-365-6279

NO HIDDEN FEES!  We have SK Tax Paid Pre-Owned Vehicles in Stock!

3.6L, V6, DOHC, 
Automatic, 

108,296 kms
STOCK# 15106A

$$$$$222222222222111111111111,,,,,,,,,999999999999999999999999555555555555

2010 Chevrolet Traverse LTZ SUV

3.6L V6, Flexible 
Fuel, Automatic,  

95,162 kms
STOCK# 15118A

$$$$$222222222222222222222222,,,,,,,,,999999999999999999999999555555555555

2012 Dodge Grand Caravan Crew Van

5.7L V8,  
Automatic,  
40,477 kms
STOCK# 15224A

$$$$$333333333333444444444444,,,,,,,,,999999999999999999999999555555555555

2014 Dodge Ram 1500 sLT Extended Cab

5.7L V8,  
Automatic,  
83,217 kms
STOCK# 15177A

$$$$$222222222222444444444444,,,,,,,,,999999999999999999999999555555555555

2012 Dodge Ram 1500 SLT Extended Cab

3.9L V6, Flexible 
Fuel, Automatic, 

130,300 kms
STOCK# 15228A

$$$$$111111111111444444444444,,,,,,,,,999999999999999999999999555555555555

2010 Buick Lucerne CXL Sedan

2.4L I4 DOHC, 
Automatic,  
88,466 kms
STOCK# 15119A

$$$$$111111111111555555555555,,,,,,,,999999999999999999999999555555555555

2013 Hyundai Sonata GLS Sedan

2.4L I4 DOHC,  
Automatic, 

186,402 kms
STOCK# 1524A

$$$$$888888888888,,,,,,,,,999999999999999999999999555555555555

2009 Jeep Compass Sport SUV

5.7L V8,  
Automatic,  
53,557 kms
STOCK# 15178A

$$$$$333333333333999999999999,,,,,,,,,999999999999999999999999555555555555

2013 Dodge Ram 1500 Laramie Longhorn Crew Cab

5.7L V8,  
Automatic,  
89,227 kms

STOCK# U576638A

$$$$$222222222222333333333333,,,,,,,,,999999999999999999999999555555555555

2012 Dodge Ram 1500 SLT Crew Cab

5.7L V8,  
Automatic, 
87,403 kms
STOCK# 15216A

$$$$$333333333333222222222222,,,,,,,,,999999999999999999999999555555555555

2013 Dodge Ram 1500 Sport Crew Cab

1.4L DOHC Turbo, 
Automatic,  
85,678 kms
STOCK# 15208A

$$$$$111111111111222222222222,,,,,,,,,999999999999999999999999555555555555

2012 Chevrolet Cruze Eco Sedan

3.8L, V6,  
Automatic, 

135,000 kms
STOCK# 15134A

$$$$$666666666666,,,,,,,,999999999999999999999999555555555555

2006 Buick Allure CXL Sedan

3.6L V6, DOHC, 
Automatic, 
92,000 kms
STOCK# 15194A

$$$$$222222222222000000000000,,,,,,,,,999999999999999999999999555555555555

2013 Chrysler Town & Country Touring

3.0L V6, Turbo 
Diesel, Automatic, 

23,000 kms
STOCK# 15236A

$$$$$444444444444999999999999,,,,,,,,,999999999999999999999999555555555555

2014 Dodge Ram 1500 Longhorn Crew Cab

4.7L V8, Flexible 
Fuel, Automatic, 

96,947 kms
STOCK# 1590A

$$$$$111111111111999999999999,,,,,,,,,999999999999999999999999555555555555

2012 Dodge Ram 1500 SLT Pickup

4.7L V8, Flexible 
Fuel, Automatic, 

64,024 kms
STOCK# 15197A

$$$$$111111111111777777777777,,,,,,,,,999999999999999999999999555555555555

2012 Dodge Ram 1500 ST Pickup

VISIT US  
ONLINE!

www.woodworthdodge.ca 
For our full used inventory,  

dealership information, specials, and more!
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MINOT, ND, USA – 
CALL THE INN DIRECT AT

1.701.837.3100

CALL TOLL FREE

1.800.SLEEPINN

• Over 120 retail stores within one km
• 24 restaurants within one km
• 9 Movie theatres attached
• Free Wi-Fi and Direct TV
• Pet friendly and non-smoking
• Fridges and microwave
• 176 rooms including suites
• Home of Splashdown Dakota Water Park
• Best location in Minot

Stay at the centre of it all at Sleep Inn!
Canadians’ #1 hotel choice in Minot 10 years in a row!

Make us your 

winter

and holiday 

shopping 

headquarters!

TPP welcomed by provincial government, chamber
BY ROBYN TOCKER
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11:1c

Serving Southeast Saskatchewan & Southwest Manitoba
• Contract Oilwell 
 Operating
• Pressure Washing and  
 Steaming
• Payloader
• Tandem Gravel 
 Trucks/ Trailer
• Skidsteer
• 550 Picker Truck

• Long Or Short Haul 
 Flatbed Work
• Pipe Insulating
• Dry Steam Unit
• Hydro Testing

 Crew
• Arrow Engine Repair
• Sewer Jetting
• Snow Removal

Call 306-435-8053

WE ARE CRUDE OPERATORS
OPERATING LTD.

11:1c
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Be part of the Oil &
Gas Business Directory

REACH 23,800 HOUSEHOLDS!
CALL 306.435.2445

REGIONAL 
OIL & GAS DIRECTORY

 Oilfield Construction Services
Pipeline

 Farm Land Improvement

 Commercial Water and Sewer Services

 Private Residential Water and Sewer 

Services

 Septic Tank Installation

 Demolition

 Clay Clap and Road Construction

Construction
Services Ltd.

Korey Congdon

24 Hour Dispatch SK (306) 483-2848
24 Hour Dispatch MB (204) 854-2231

Serving Southeast Saskatchewan, 
Southwest Manitoba & North Dakota Since 1956

• 16 Million & 21 Million 
BTU Super Heaters

• Propane Fired

• 80m3 axle mounted 
horizontal Frac Tank

24 HR DISPATCH:   Virden - 204-748-5088  Waskada - 204-264-0753

• Tank Trucks
• Vacuum Trucks
• Hydrovac Trucks
• Pressure Trucks 
• Wash/Streamer Trucks

• Winch & Semi Trucks
• Gravel Trucks
• Water Trucks
• Loader/Track Hoe Services

TransCanada has 
changed its plans for the 
Energy East Pipeline, drop-
ping the proposed marine 
terminal in Quebec. 

The pipeline will still in-
clude connections to two 

The change was made 
Thursday, Nov. 5.

“Today’s announcement 
demonstrates our dedica-
tion to listening and deliv-
ering a vital infrastructure 
project that will provide 

-

the pipeline’s route,” said 
Russ Girling, TransCan-
ada’s president and chief 

do this while maintaining 
our commitment to envi-
ronmental stewardship 
and the safe, responsible 
development of this pipe-

-
ed for more than 60 years 
that TransCanada has the 
expertise and commitment 
to build safe and reliable 
pipelines to better serve 
Canadians. 

“Pipelines remain the 
safest and least GHG-in-

tensive way of transporting 
crude oil to market,” add-
ed Girling. “By approving 
and building the Energy 
East Pipeline we will create 
the capacity to displace the 
equivalent of 1,570 rail cars 
of crude oil per day to East-
ern Canada.”

A recent study supports 
this point by concluding 
that Energy East would 
change the mode of trans-
port of crude oil already 
produced from rail to pipe-
line (Navius Research, Re-
port to the Ontario Energy 
Board, August 2015.)

Girling points out that 
once the crude oil makes 
its way to market, Energy 
East will directly connect 

and New Brunswick, al-
lowing them access to a 
secure and less expensive 

oil supply.
Thousands of men and 

women will be employed 
in the design and con-
struction of this important 
infrastructure project. Ac-
cording to a Conference 
Board of Canada study 

published late last year, 
the Energy East project 
is expected to support an 
average of 14,000 direct 
and indirect full-time jobs 
annually across Canada 
during development and 
construction and generate 
more than $7 billion in ad-

ditional tax revenues for 
governments over the next 
20 years, along with ap-
proximately $36 billion in 
GDP for Canada.

• Over 4,000 jobs annu-

Ontario during develop-
ment and construction, in 

addition to $2.6 billion in 
tax revenues for Ontario 

• Close to 3,000 jobs on 
the Prairies and more than 
2,300 jobs in New Bruns-
wick that will be created 
each year during develop-
ment and construction of 
the pipeline in addition 
to hundreds of millions 
of dollars in tax revenues 
for local communities for 
years to come

of the Conference Board 
data include 250 jobs 
that were previously an-
nounced for GE Canada in 
Peterborough to build elec-
tric motors for the project

• $30 million invested In 
Ontario to-date to support 
Energy East development

• $100 million in signed 

more than 250 suppliers in 
the past three years

TransCanada will be 
sending the NEB amend-
ments to the Energy East 
application, including the 
addition of today’s chang-
es, in the fourth quarter of 
2015. The change in project 

-
ment of the project sched-
ule is expected to result in 
an in-service date of 2020, 
subject to receiving the 
necessary regulatory ap-
provals and permits.

The 1.1 million barrel per 
day Energy East project is 
an important element of 
TransCanada’s $47 billion 
of commercially secured 
growth initiatives. Over 
the remainder of the de-
cade, subject to required 
approvals, this industry-
leading portfolio of con-
tracted energy infrastruc-
ture projects is expected to 

dividends.
TransCanada operates 

a network of natural gas 
pipelines that extends 
more than 68,000 kilome-
tres (42,100 miles), tapping 
into virtually all major gas 
supply basins in North 
America. TransCanada is 
one of the continent’s larg-
est providers of gas storage 
and related services with 
368 billion cubic feet of 
storage capacity.

TransCanada drops Quebec terminal from Energy East

TransCanada’s Energy East project would in-
clude a tank terminal at the Moosomin com-
pressor station, including three 350,000 barrel 
tanks for a total capacity of 1,050,000 barrels 
of oil.

VIRDEN, MB

accounts@hgdrilling.com    info@hgdrilling.com    P.O. Box 1821
 R0M 2C0

Brian Kentner - Drill Supervisor
204.305.9080  •  briank@hgdrilling.com
HEAD OFFICE: 204.748.1753

• Graders
• Track  
 Skidsteer
• General  
 Cat Work
• Scrapers
• Gravel Truck

• Vegetation  
 Control
• Mini Track Hoe
• Soil  
 Reclamation

 
 Construction

Kelvin Kilford 
204.748.7193

Dean Kilford 
204.851.5576

or 204.748.2090
kkilford@rfnow.com • Box 1567, Virden, MB  R0M 2C0
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Come Celebrate New Years with
Prairie Adventure Tours at the 

Casinos of Winnipeg
Dec. 31st & Jan 1st

• Visiting McPhillips Station Casino  
 & Club Regent Casino

• Pickups starting in Moosomin

$150 PER PERSON
DOUBLE OCCUPANCY

Call Karen & Marty - 1-877-420-6764

11:1c

It’s time....

TRAVEL
BY EMMA GILCHRIST

As I bike up to Oak Bay Beach Hotel, a deer is wander-
ing out of the courtyard.

The luxury boutique hotel is just a 20-minute bike ride 
from downtown Victoria, but its leafy oceanfront location 
makes it feel more like a secluded retreat.

About a year ago I saw a picture of the hotel’s seaside 
hot mineral pools and have been itching to visit ever 
since. As a spa-lover and resident of Victoria, I’ve been 

southern Vancouver Island (tough life, I know!).
With its three outdoor mineral pools and sweeping 

views of Haro Strait and Mount Baker, the Oak Bay Beach 
Hotel’s Boathouse Spa & Baths sets the bar high.

manor house, the hotel houses a pub, café and formal din-
ing room and hosts dinner theatres and movie nights in a 

custom-built theatre.
But back to the point: the spa. Hot pools on the Haro 

Strait? Yes, please! Nowhere else in the Victoria area offers 
such an indulgent oceanfront experience.

We arrived an hour early and headed down the trail be-
hind the hotel to the extra-secluded spa facilities, where, 
we slipped into soft robes and headed straight to the hot 
pools. We had one of the pools all to ourselves and luxuri-
ated in the views. Just as we began to think life couldn’t 
get any better, a waiter arrived and took our wine order.

Lounging on the pool deck, wine in hand, ocean lap-
ping just beneath us, we soaked up some early summer 
sunshine. Only the promise of someone kneading our 
bodies for an hour could lure us away from this scene.

My friend headed off for her one-hour sport massage 

other secluded building for an organic seaweed facial 

ment mask, which combines a gel enzyme mask with a 

seaweed concentrate designed to offer a “detox boost to 
your skin.”

My skin specialist was excellent and gave me a divine 
scalp and foot massage on top of all the magic she worked 

friend in a similar state from a massage she described as 
divine.

All of this lying around being pampered made us hun-
gry so, on our way for a second round in the hot pools, 
we ordered sushi and a prawn salad. This is the one area 
in which the Oak Bay Beach Hotel let us down – the food 
selection poolside came pre-packaged from a fridge. That 
would be OK if it was made clear on the menu, but it 
wasn’t, so our expectations exceeded the delivery.

Still, it would have taken more than pre-packed sushi 
to dampen our spirits at this point. After our snack we 
made a stop in the eucalyptus steam room before decid-
ing we’re thoroughly pampered out – for this trip at least. 
We’re already plotting to come back.

A piece of heaven on Haro Strait

131 years and counting. . .

WE CAN MEET ALL YOUR ADVERTISING & PRINT NEEDS

306.435.2445
world_spectator@sasktel.net

www.world-spectator.com

{ ADVERTISING }

LOCALLY

REGIONALLY

PROVINCIALLY

NATIONALLY

{ LOGO DESIGN }

{ BOOKLETS & PROGRAMS }

{ WEBSITE DESIGN }

{ CUSTOM PRINTING }

We can create a 
website suited to 
your business’s 
unique needs!
www.world-spectator.com
www.plainandvalley.com
www.canadablanketads.com
www.moosomin.com
www.moosominparksandrec.com
www.eastgatebusinesspark.com
www.pipestonevillas.com
www.theredbarn.ca
www.rm121.com

We can design and print 
small books and programs 
for any event in a quick and 
effi cient manner.

Large quantities or small – 
we can have your printed 
programs ready in 
a matter of days!

DODGE CITY CONTRACTING LTD. D

Box 702

Whitewood, SK.   S0G 5C0

Ph: (306) 735-2325

Cell: (306) 435-9506

Sold to:_____________________________________

           _____________________________________

           _____________________________________

 

  Date:______________

Phone:__________________________

Fax:____________________________               Ticket #

Sold to:____

           ____

           ___

 

Phone:___

Fax:_____

                      
             Description                      

                Total
             

Authorized by:

Phone:

Fax:

Author
Phone
Fax:

$          

$           

$           

$           

Make Cheque payable to:

Dodge City Contracting Ltd.

GST# 860719897 RT0001

Make
Dodg
GST#

Terms: Net 30 days, 2% interest 

added on overdue accounts.

SUB TOTAL 

GST

TOTAL

Christmas Open HouseSaturday, November 8  •  12:30 to 8 p.m.Sunday, November 9  •  12 noon to 6 p.m.Free munchies, great sales!  •  (306) 646-4432
Fairlight Community Craft Saleat Fairlight Community HallSaturday, November 8  •  11 a.m. to 4 p.m.Tables for rent $15/each  •  Call (306) 646-2222Admission $2 per person
Soup & Sandwich Luncheonat Fairlight Drop Inn CentreSaturday, November 8  •  11:30 a.m. to 2 p.m.Admission chargedCome and spend the day with us!

Tea Room  &  Gift ShopLocated in the  of Downtown Fairlight, SK

ASHLEY HENGEN
ManagerBox 39 

Phone (306) 435-2113
Moosomin, SK   S0G 3N0 Fax (306) 435-3147E-mail: mhamanager@sasktel.net

We can design and print 
in-house posters, forms, 
business cards, letterheads, 
envelopes and so much more!

Call today for 
a custom quote

Your Locally Owned Hometown Pharmacy

FARMS
Moosomin SK

2014-2015



 Plain and Valley November 201534

REGIONAL 
BUSINESS DIRECTORY

Jewelry and Goldsmithing
Welding

Building Movers

Auction Services

Plumbing and Heating

630 Main St.        Moosomin, SK        306.435.2977

Discover. . .

More than just a jewelry store

Your jewelry store with a 
full line of custom services!

CUSTOM DESIGN • PROFESSIONAL GOLDSMITHING 

WATCH REPAIR • ENGRAVING SERVICES

CUSTOM LAZERING • SUBLIMATION • TROPHIES & AWARDS
Cell: 306-740-6333

Offering 24/7 service
No job too big or too small! 

Giardino’s Mobile Welding Service

Trailer Repair • Heavy Equipment Repair
Farm Machinery • Pressure Pipe • Structural Steel

ConstructionCustom Cabinets

Get your 
projects 

done right &
 on schedule!

Get in touch, get a quote, get it built!

Call 306-740-7795 or 306-740-7796
Esterhazy, SK

www.prairieconstructionproducts.com

• Custom built homes / RTMs
• Interior and exterior finishing

• Continuous eavestrough

• Decks, concrete work and 
home renovations

204-845-2170
204-851-2923

elkhornwws@gmail.com
Elkhorn, MB

www.elkhornwoodworks.com

Elkhorn, MB

Promotional Materials
Spray Foam Insulation/Protective Coatings

Innovative Protective Technology

• Spay Foam Insulation
• Specialty Coating
 (Deck & Concrete Floor Coating, Tank Liners, etc.)

306-740-9995
Tyler Tranberg 

vci.tylertranberg@gmail.com

Vision
Coat Industries Inc.

CAREY’S PLUMBING 
& HEATING LTD.
Residential and Commercial

306-745-2486
Ask for Mike Carey or Deb Kulovany

Box 1901 • Esterhazy SK • S0A 0X0
Fax: 306-745-2252

RESIDENTIAL & COMMERCIAL

TRIPLE B 
Plumbing & Heating Ltd.

“For All Your Plumbing Needs”
ESTERHAZY, SK

OFFICE: 306.745.2974   CELL: 306.745.8769
lhelmeczi@sasktel.net

• Free Estimates
• Boiler Installs
• In-Floor Heat

• Furnaces
• Air Conditioners
• HRV Installation

5 miles north of Kenosee Lake at Jct. Highways 9 & 48.
Tues., Wed., Fri.: 10 a.m. - 3 p.m. • Thurs.: 10 a.m. - 6 p.m. • Closed Mondays

www.moosemountainauctionservices.com 306.739.2195
Call or e-mail moosemountainauctionservices@hotmail.com for an appointment

Large selection of standard 
sized mattresses and box springs 
factory direct at reasonable prices

Large quantity of 12mm laminate 
fl ooring as well as carpet

40 years experience. 

Specializing in CAT 
Heavy Duty Equipment.

Peter
 Lylyk
Call Peter at 306-530-2295 or Dwight at 306-745-7608

Langenburg, SK

D.J. Miller & Sons Construction Ltd.
NOW
OFFERING

Mobile Heavy Duty 
Mechanic Services

7:4c

Cal’s Lock Service

CERTIFIED LOCKSMITH
Keys Made         Locks Repaired         Emergency Openings

Phone: (306) 745-2172
Cell: (306) 745-7497

Fax: (306) 745-6679
Email: wark@sasktel.net

Cal Wark
Professional Security Consultant

1136 Corning Ave. Esterhazy, SK  S0A 0X0

L& W

FUN 
–AND–

FABRICS

Specializing in 
embroidery, imprinting 

and apparel
LAURA & WAYNE DUNWALD

Moosomin, SK
306-435-4222
306-435-7161
306-435-7719

funandfabrics@sasktel.net

Locksmithing

Continued from page 29
“A lot of times, it just takes that one 

person to go, ‘This is a good idea’ and it 
moves forward,” said Daniels. 

Daniels said Moosomin’s course will be 
divided.

“There are six holes going on the one 
side and then you will walk across the 
beach and play the other three holes,” he 
said. “It’s going to be a nice little course. 

Wayne said, ‘We can go across here and 
we can put in a couple more.’ We found 
three really nice, challenging holes on the 
other side.

“It’s going to be a par 28,” Daniels add-
ed. “Eight holes will be par threes, which 
is standard in the industry, and then there 
will be one par 4.”

After Daniels and Lyons helped design 
the course, Beckett took over the setup.

Daniels is working on other courses 
and a bigger project. 

“On Nov. 14, we’re having a meeting 
with representatives from just about all 
the courses in the region, including Moo-
somin,” said Daniels. “We’re going to 
create a regional association of disc golf. 
One of the goals of that association will be 
to host a tournament series in 2016 with 
each course hosting at least one tourna-
ment that would go toward the series. If 
you play enough of the tournaments over 

the course of the summer, you would 
be eligible for some season-end awards. 
Moosomin will be part of that series.”

Daniels said communities gain another 
outdoor activity when they have a disc 
golf course in their area.

“It’s available to anybody,” he said. 
“We have people on our Yorkton course 
coming out with families. Little kids are 
throwing a disc around and having fun 
with their moms and dads.” They also see 
senior couples playing on the course. 

“You can be very good at the game. 
There is a professional tour where guys 
are throwing discs 500 feet, but it’s really 
open to everybody,” said Daniels. “It’s 
very low cost for the group involved to 
maintain it. It’s basically grass cutting. 
It’s something that is available as a recre-
ational attribute  without costing the park 
or the community thousands of dollars a 
year in maintenance.

“Anything that can get people outside 
and doing something physical is a good 
thing,” said Daniels. “A little bit less tele-
vision and a bit more walking around the 
park is a good thing.

“For people that aren’t familiar with 
disc golf, I would anticipate that as soon 
as the course is in and the park is open 
that there will be a workshop or two at 
the park for people,” said Daniels. “Trev-
or and I have told Wayne that we would 
come down and do that. I really encour-

age people to take a chance and go out 

it’s a lot more fun than you might realize. 

fun.”
Chris Istace of Moosomin loves disc 

golf and is glad there will be another 
course close to his community.

“I have been playing off and on for the 
last 10 years, but I just started playing it 
more often in the last two years,” he said. 
“My son came to an age where we’re try-
ing different things and I gave him a shot 
with the disc and he really enjoyed it. 
That’s what I like about it most. It’s some-
thing that we both can do. We can both 
compete against each other. There are not 
very many sports where your 11-year-old 
son can beat you at something. 

“The other aspect for me is getting out 
into the fresh air. I’m a hiker and I love 
the outdoors,” he said. 

Istace said disc golf is a family-friendly 
sport. “You’re basically just against your-
self trying to improve yourself. There’s 
not as much alcohol involved that can 
turn people away from other sports like 
ball golf,” he said. “It’s a social thing 
more than anything else. Plus, it gets peo-
ple out and active. There’s no golf carts 
involved.”

Istace helped with Rocanville’s disc 
golf course and helped lay out the one at 
Moosomin Lake.

“It’s a very natural setting along the ski 
trail in Rocanville,” he said. “In Mooso-
min, the park there is a great, wide open 
area that I felt is a great location for one 
of these disc golf courses. It’s another op-
portunity for us to play in this area.”

Istace hopes to start a local league.
“The league I would like to start up in 

this area is a group of local people who 
would get together once a week and play 
on the course,” he said. “That would be 
just a fun thing where we get together 
and play a couple of rounds and then 
have little games. If we start a league in 
Moosomin and a league in Rocanville, it 
would be perfect, or if we interchange be-
tween the two it would be great, too.”

Istace’s son is excited there will be an-
other course nearby.

Istace encourages people to give disc 
golf a try.

“A lot of people I talk to have never 
heard of it, which is surprising because 
it’s  been around almost 40 years now. 

in terms of a social thing. It’s much less 
competitive and more about getting to-
gether with people and having fun. Once 
you get the discs, you can go out to just 
about any park and just play for free, be-
cause most of them are in public green 
spaces. You just walk on and play. That’s  
a huge advantage over other sports as 
well.”

Disc golf course coming to Moosomin Lake



November 2015 Plain and Valley 35

New

3250 VICTORIA AVE., BRANDON, MB

@BdnChrysler Brandon Chrysler Dodge Dealership

GET
READY

FOR
SALE
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2016 Ram 1500 Laramie
3.0L V6, Turbo Diesel engine, heated and 
ventilated front leather seats, backup camera.

$59,205

S
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ck
 #

 7
31

9
2016 Ram 1500 Sport

5.7L V8, 8.4-inch touchscreen display, backup 
camera, leather seats

$48,200
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2016 Ram 2500
6.7L Cummins Turbo Diesel, 5.0-inch 
touchscreen display, USB and auxiliary input jack, 
backup camera, spray in bedliner

$63,500
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3

2015 Dodge Durango
3.6L V6, heated leather suede seats, 5 inch touch 
screen display, bluetooth connectivity

$46,900
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 7
34

6

2016 Dodge Journey
3.6L V6, 6.5-inch touch display, backup camera, 
heated front seats

$31,955
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 7
26

7

2016 Jeep Cherokee Limited
3.2L V6, AWD, 8.4-inch touchscreen display, 
heated leather seats, 9 amplifi ed speakers and 
subwoofer

$39,205
S
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ck

 #
 7

13
6

2015 Jeep Grand 
Cherokee Laredo

3.6L V6, 7-inch touch screen display, backup 
camera, leather and suede seats

$50,625
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2

2015 Ram ProMaster 
City Cargo Van

2.4L, front-wheel-drive,  5-inch touchscreen 
display, bluetooth, heated seats

$28,740
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2013 Dodge Grand Caravan SE
102,184 km, 3.6L V6, Stow ‘n Go seating, power 
windows and air conditioning with dual zone 
temperature control. 

$14,500
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2014 Ram 1500
78,271 km, 5.7L V8, 8.4-inch touchscreen 
display, tuned dual exhaust, LED running/turn 
signal lights

$35,589
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2014 Jeep Cherokee Trailhawk
38,560 km, 2.4L, 8.4-inch touchscreen display, 
backup camera, bluetooth, leather heated seats 
and steering wheel

$29,500
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2011 Jeep Wrangler 
Unlimited Sahara

52,384 km, 3.8L V6, standard, air-cond, leather 
steering wheel, keyless ent, power locks/windows, 
Infi nity sound system. $29,598
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2015 Ram 2500 SLT Crew Cab
14,405 km, 6.7L turbo diesel, remote keyless 
entry, 8.4-inch touchscreen display, backup 
camera

$55,598
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2011 Hyundai Tucson
 95,832 km, 2.4L, AWD, leather heated seats, 
dual-zone climate control, seats 5 passengers  

$20,089
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2014 Ford Edge SEL
54,363 km, 3.5L V6, 5.0-inch front display, 
5-inch monitors in headrests, backup camera

Used

$24,594
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2014 Chevrolet Cruze
45,733 km, 2.0L  Turbo Diesel engine, leather 
seats, navigation, backup camera, sunroof, 
bluetooth.

$18,350

DYLAN ASHAM
Sales/Leasing Associate

RANDY GAMMACK
Sales/Leasing Associate

NICOLE SMITH
Sales/Leasing Associate

LOGAN RUTLEDGE
Sales/Leasing Associate

DUSTIN DESCHUTTER
Sales/Leasing Associate

NATHAN FORTIN
Sales/Leasing Associate

FOSTER WHYTE 
Business Manager

RHILEY KAMALI
Customer Relations Manager

ASHLEIGH POOLE
Business Manager

CHRIS IRVINE
General Manager

BLAKE MANSER
Sales Manager

JORDEN EVANYSHYN
Sales/Leasing Associate

BLAINE ROQUE
Sales/Leasing Associate

Come 
see us 

today at 
Brandon 
Chrysler 
Dodge!
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1-800-880-4533
www.celebrationford.com

306-435-3313 • MOOSOMIN, SK

MONDAY - FRIDAY: 8 A.M. - 5:30 P.M.
SATURDAY: 9 A.M. - 2 P.M.

RYAN THORN: (306) 435-9508 LORNE LANGFORD: (306) 435-6046 TYLER THORN: (306) 435-7808

GUY WALL: 
(306) 435-0215

BRENT WILSON: 
(306) 434-7125

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

Find us on
Facebook

APPLY 
ONLINE!

Winter

START UP
SALE!

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

2015 Ford F-150 STOCK# 
5T211

$49,779STARTING 
AT

$289
BI-WEEKLY

EIGHT
To Choose 

From!

2013 Ford F-150 FX4 STOCK# 
5T158A

$38,900WAS: 
$40,900

$306
BI-WEEKLY

• Only 
 31,000 kms
• 3.5L Eco

2015 Ford Edge STOCK# 
5T220

$49,539 $309
BI-WEEKLY

Last One 
In Stock!

2014 Ford Explorer STOCK# 
5T189A

$34,900WAS: 
$37,900

$274
BI-WEEKLY

• Leather
• Nav
• 4WD
• PST Paid

2015 Ford Mustang STOCK# 
5C108

$44,000WAS: 
$51,849

$329
BI-WEEKLY

• GT
• Nav
• Push 
 Button Start

2015 Ford Focus SE STOCK# 
5C178

$23,918 $139
BI-WEEKLY

• No Charge  
 Winter Tires
• 0% Financing

2012 Ford F-150 XLT STOCK# 
4T185A

$14,900WAS: 
$18,900

$119
BI-WEEKLY

• 2 Sets 
 of Tires
• 5.0L
• Local Truck

2010 Ford Focus SE STOCK# 
5T151B

$8,900WAS: 
$10,900

$88
BI-WEEKLY

• Auto
• Great 
 on Gas

2015 Ford Fiesta SE STOCK# 
5C181

$19,864 $115
BI-WEEKLY

• No Charge  
 Winter Tires
• 0% Financing

2015 Ford F-150 XLT STOCK# 
5T202

$41,099STARTING 
AT

$239
BI-WEEKLY

Only 

TWO
Supercabs 

Left!

2014 Ford F-150 FX4 STOCK# 
5T011A

$37,900WAS: 
$41,900

$299
BI-WEEKLY

• Leather
• 5.0 L
• NAV
• PST Paid

2013 Ford F-150 XTR STOCK# 
5T198A

$29,900WAS: 
$32,900

$236
BI-WEEKLY

• Local
• Ecoboost
• 58,000 kms

2011 Chevrolet Equinox
• AWD
• Only 33,000 kms
• PST Paid
 STOCK # 5T160A

$16,900 $138
BI-WEEKLY

2015 Ford Explorer
• Sport
• Ecoboost
• 29,000 kms
 STOCK # 6T030A

$44,900 $349
BI-WEEKLY

2011 Dodge Grand Caravan
• Only 59,000 kms
• New Tires
• Nav
 STOCK # 5T212B

$15,900 $128
BI-WEEKLY

2015 Ford Fusion Titanium
• AWD
• Ruby Red
• Low Kms
 STOCK # 5P233

$28,900 $228
BI-WEEKLY

2013 Ford Edge Limited
• AWD
• New Tires
• Nav
 STOCK # 5T128A

$27,900 $219
BI-WEEKLY

2015 Ford Edge SEL
• AWD
• Only 12,000 kms
• Navigation
 STOCK # 5P236

$40,900 $319
BI-WEEKLY

2002 Chrysler Intrepid
• PST Paid Trade

 STOCK # 5C165A

$2,900 AS TRADED

2010 Ford F-150 XTR
• No Charge Warranty
• 5.4L
• 6.5 Ft. Box
 STOCK # 5P234

$21,900 $175
BI-WEEKLY

2015 Ford Expedition Limited
• 4WD
• Ecoboost
• Low Kms
 STOCK # 5P227

$58,900 $459
BI-WEEKLY

2009 Ford F-150 XTR
• 1 Owner
• 133,000 kms
• 5.4L
 STOCK # 5T177B

$19,900 $185
BI-WEEKLY

2009 GMC Canyon
• Only 102,000 kms
• Box Cover
• Fun to Drive
 STOCK # 5T203C

$9,900 $115
BI-WEEKLY

2013 Ford F-150
• Local Lariat
• 3.5L
• Box Cover
 STOCK # 5T221A

$36,900 $288
BI-WEEKLY

2013 Ford Edge SEL
• Only 65,000 kms
• AWD
• Ready for Winter
 STOCK # 5T206A

$27,900 $219
BI-WEEKLY

2014 Ford F-150 XTR
• Max Trailer Tow
• New Tires
• Ecoboost
 STOCK # 5T194A

$34,900 $275
BI-WEEKLY

2011 Ford F-150 XTR
• No Charge Warranty
• 5.0L
• SK Tax Paid
 STOCK # 5T213A

$26,900 $214
BI-WEEKLY

2011 Ford FX4
• Local Truck
• Leather
• Only 84,000 kms
 STOCK # 5T235A

$30,900 $245
BI-WEEKLY

2012 Ford Escape Limited
• Local
• Low Kms
• 4WD
 STOCK # 5P222A

$19,900 $159
BI-WEEKLY

2014 Ford F-150 FX4
• Local
• Leather
• 3.5L Eco
 STOCK # 5T137A

$39,900 $312
BI-WEEKLY

2011 Ford F-150 Limited
• 6.2L
• Local Trade
• No Charge Warranty
 STOCK # 6T019B

$38,900 $306
BI-WEEKLY

2012 Dodge Ram 1500
• Hemi
• Crew Cab
• 17,000 kms
 STOCK # 5T219A

$31,900 $251
BI-WEEKLY

2013 Chevrolet Equinox LT
• Local Trade
• AWD
• 59,000 kms
 STOCK # 5T138A

$20,900 $167
BI-WEEKLY

2007 Ford Fusion SEL
• Only 111,000 kms
• 2 Sets of Tires
• One Owner
 STOCK # 5T204A

$10,900 $126
BI-WEEKLY

2010 Ford F-150 FX4
• Leather
• 4x4
• Moonroof
 STOCK # 6T019C

$11,900 AS TRADED

2013 Ford Focus ST
• Local Pocket Rocket
• PST Paid
• 24,000 kms
 STOCK # 6T030B

$24,900 $199
BI-WEEKLY

2014 Ford Edge Limited
• AWD
• PST Paid
• No Charge Warranty
 STOCK # 5P218A

$32,900 $258
BI-WEEKLY

2005 GMC Denali
• 6.0L
• Crew
• 4WD
 STOCK # 5C209A

$7,900 AS TRADED

2015 Ford F-150 Platinum
• Fully Loaded
• Ecoboost
• Box Cover
 STOCK # 5P232

$61,900 $479
BI-WEEKLY

Shop
2015

LOCAL

andWIN!


