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SAVE UP TO $3000

6 Person Jacuzzi
$4999, $30 Bi-weekly

OAC (3 only)
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HUGE SALE!

CREASY HOT TUBS & BILLIARDS
2500 PARK AVENUE, BRANDON, MB  
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BY KEVIN WEEDMARK
The original purpose 

of a fundraiser held in 
Moosomin Jan. 28 for the 
Beckett family was to raise 
$5,500  for a lift system to 
help Jennifer Beckett get 
around the house. 

Jennifer lives with Cere-
pral Palsy and Charge syn-
drom, and her family needs 
the lift to move her safely 
around the home.

Jennifer’s parents, Brian 
and Susan, felt they could 
also use a vehicle lift, but 
didn’t think it would ever 
be financially possible.

As the Legion Hall filled 
with more than 200 people, 
it started to look like there 
might be enough raised to 
pay for the lift for the Beck-
etts’ home.

But there was a surprise 
for the Beckett family that 
evening. 

Tracy Bass of Esterhazy 
attended the fundraiser 
with a gift for the family—
she presented them with 
the home lift system they 
needed.

There were few dry eyes 
in the Legion Hall when 
the Becketts opened a gift-
wrapped box from Bass—
who they had never met 
before—and inside was the 
lift system they needed.

Bass didn’t know the 
Becketts, but found out 
about their need when she 
read an article in the World-
Spectator.

“We get the World-Spec-
tator here at the store (Big-
way Foods in Esterhazy) 
and I always read it,” said 
Bass.

“I was reading the article 
where it said they were 
holding the fundraiser for 
the ceiling track lift, and it 
sounded familiar, since I 
was in a similar situation.

“My husband and I need-
ed help but didn’t want to 
ask, and our community 
came through for us. I im-
mediately thought I want to 
help this family, and I could, 
because I have a track lift.”

The track lift was to 
help  her husband—who 

has passed away—move 
around their home.

“My husband and I built 
a new house four years ago 
and it had a track lift sys-
tem,” Bass says. 

“A year ago Brian passed 
away, so the lift wasn’t be-
ing used anymore.

“I thought about donat-
ing it to thelocal hospital or 
care home, but I just never 
did—I don’t know why.

“They needed help, I had 
something that would help 
them, so there was no ques-
tion what I would do.”

She contacted fundraiser 
organizer Kim Johnson-
Hilts to let her know she 

wanted to present the lift 
system as a gift at the fund-
raiser.

“I talked to Debbie at the 
Legion, she phoned Kim, 
and she called me back 
within five minutes.

“She was already crying 
when she called me. She 
said ‘this is so great!’

“I didn’t want them to tell 
Brian and Susan, I thought 
we would just surprise them 
that night.”

She said she was pleased 
to see the Becketts’ reac-
tion at the fundraiser—they 
were overwhelmed with the 
gift.

People were pouring 

compliments on her, but she 
doesn’t know what all the 
fuss is about.

“People I didn’t even 
know came up to me and 
shook my hand and said 
what a wonderful thing 
I did. The community of 
Moosomin is just amazing. 
People are so friendly, so 
happy. Complete strangers 
came up and said ‘you’re 
an angel.’ They think I’ve 
done something wonderful, 
but I’m not a hero. I’m just 
somebody helping someone 
out.

“I had to help out because 
I know what it’s like. My 
husband and I were in that 

position ourselves.” 
She said she knows how 

it feels to be on the reciev-
ing end of a community’s 
generosity. 

“In our case, when they 
had the fundraiser for us in 
Esterhazy, it wasn’t tough to 
accept. It was a surpise how 
many people cared. You 
know people care, but you 
don’t know how many. For 
18 years Brian and I were on 
the receiving end of help. It 
feels wonderful to be on the 
giving end.

“On the other side you 
always wish you could do 
more. It can be hard to ask 
for help.”

Bass’s late husband was 
injured in a trampoline ac-
cident in 1993. His spinal 
cord was stretched in the ac-
cident, leaving him a partial 
quadriplegic. 

“We were best friends at 
the time of the accident,” 
Bass recalls. “We used to 
hang out together. I went 
to visit him at Wascana in 
Regina, and I visited him 
more and more, and our re-
lationship developed, and 
we ended up getting mar-
ried. I wanted to take care 
of him.”

There was a fundraiser in 
Esterhazy February 1994, 
when her husband Brian 
came home from Wascana. 
The Esterhazy Lions put it 
on and it raised over $12,000 
which went toward the pur-
chase of a van and modifica-
tions to the home. 

“We lived in a little trailer 
at the time, and had to wid-
en the doors for the wheel-
chair,” says Bass.

“Later he had to go from 
a regular wheelchair into a 
power wheelchair, and we 
ended up building a house 
and putting in the lift sys-
tem.”

Bass said she was a little 
nervous about making 
the presentation Saturday 
night.

“I was nervous about it 
right from when I talked to 
Kim about it,” she says. “It 
felt good to help them out, 
but I was nervous about 
meeting them and I was 
nervous about speaking in 
front of a bunch of people.

“But it felt good once I got 
there, and to give it to them, 
to see the reaction on their 
faces and to get the hug.

“It was pretty nice to see 
them and visit with them. I 
didn’t know who they were 
before, except from the 
newspaper article.

“It feels so good to be able 
to help. It’s like the movie 
Pay it Forward. That’s what 
I kept saying all week long. 
I’m going to pay this for-
ward. People helped us and 
now I’m able to help some-
one else.”

Stephanie Lange photo

Tracy Bass of Esterhazy had a huge surprise for the Beckett family at their fundraiser in 
Moosomin Jan. 28. The original point of the fundraiser was to raise the $5,500 needed for a 
lift system to help move Jennifer around the house, although the family can also use a lift for 
their van. Bass read about the Becketts’ situation in the World-Spectator, a newspaper based in 
Moosomin, and donated a lift system.

“They think I’ve done something wonderful, but I’m not a hero. I’m just 

somebody helping someone out.”

—Tracy Bass
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 1-800-209-4628
www.bradleygm.com

“We Want To Satisfy You”

AFTER HOURS SALES:
Murray Gray 306-435-9062
Jeff McGonigal 306 434-7919

2011 GMC Sierra 
Nevada Edition Crew 4x4

2011 Chevrolet 
Impala LT Sedan

2011 Buick Regal 
CXL Sedan

2011 Buick Lucerne 
CX Sedan

2011 GMC Yukon Denali XL AWD

STOCK# 12103A

2011 GMC Sierra SLT All Terrain Z71

STOCK# 11202B

2010 Buick Lucerne CXL

STOCK# 11330

2009 GMC Yukon SLT Autotrac 4x4

STOCK# 11154B

2009 Pontiac G5 SE 2-Door Coupe

STOCK# 11200B

2008 Buick Enclave CX AWD

STOCK# 11332B

2007 Chev Silverado LT EXT 4x4

STOCK# 11231A

2006 Chev Silverado LT Crew Z71 

STOCK# 11023B

2005 Pontiac Grand Prix GT 4-Door

STOCK# 11313B

2004 Chev Express 3500

STOCK# 11111A

2011 GMC Yukon Denali AWD

STOCK# 12097A

2011 Chev Cruze LT

STOCK# 12098A

2010 Chev Camaro LT

STOCK# 11310A

2009 Buick Enclave CXL AWD

STOCK# 11297B

2009 Chev Impala LS

STOCK# 10036A

2007 Chev Impala LT

STOCK# 11093A

2007 Chev Impala LT 4-Door Sedan

WAS: $9,990

STOCK# 11169A

2006 Toyota Tundra Crew Limited 4x4

STOCK# 11321B

2005 Pontiac G6  SE 4-Door Sedan

STOCK# 12092B

2002 Dodge Ram 1500 ST Quad 4x4

STOCK# 12033A

2011 Cadillac SRX Luxury AWD

STOCK# 12102A

2011 Chev Impala LTZ

STOCK# 11327A

2010 Chev Avalanche LS 4x4

STOCK# 11225A

2009 GMC Sierra Denali AWD

STOCK# 12094A

2008 Ford F-350 SD Crew 4x4 Diesel

STOCK# 11300A

2007 Chev Colorado LT Crew Z71

STOCK# 12101A

2007 Chev Impala LTZ

STOCK# 11093A

2006 Chev Cobalt SS Supercharged

STOCK# 11273A

2005 Chev Optra 5 LS

STOCK# 11306A

2000 Jeep Grand Cherokee Laredo 4x4

STOCK# 11247C

2011 GMC Acadia SLT AWD

STOCK# 12057A

2011 Chev Impala 

STOCK# 12095A

2010 GMC Terrain SLE AWD

STOCK# 12045A

2009 Buick Allure CXL

STOCK# 11188A

2008 Pontiac Torrent AWD

STOCK# 12038A

2007 Chev Silverado Reg. Cab

STOCK# 11292B

2007 Pontiac G6 SE 4-Door Sedan

STOCK# 11318A

2005 Buick Allure CXL

STOCK# 11001A

2004 Pontiac Grand AM GT

STOCK# 11096A

2000 Pontiac Grand Prix GT 2-Door Coupe

STOCK# 12088A

MSRP  . . . $41,430

MODEL CLEAROUT BEST PRICE

MSRP  . . . $30,865

MODEL CLEAROUT BEST PRICE

MSRP  . . . $38,145

MODEL CLEAROUT BEST PRICE

MSRP  . . . $35,715

MODEL CLEAROUT BEST PRICE

0% 

STOCK# 11217

STOCK# 11027

STOCK# 11092

STOCK# 11038
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REGULAR STORE HOURS:
Monday - Saturday  – 9:30 am - 5:30 pm
Main St. • Moosomin, SK • 306.435.2738

Our  BIG                                  

Winter Blowout

Gets 

Better and Better!!

Fashions for all Women

Starting Monday 
Feb. 13th    

Prices Will Be 
Slashed!!

Our                                  
Valentine’s 

Special
Is Very Special            

Too!
Pick One 
RED  I tem

in the                    
entire store         

and 
 

Sale Ends Saturday Feb. 18th

SAVE   
50%
OFF

Everything 
Winter
NOW

40%-75%
OFF!

24-Hour Dispatch:

306-483-2848

Serving Southeast Saskatchewan,
Southwest Manitoba & North Dakota Since 1956

3

Brad Johner and the 
Johner Boys

&
Eli Barsi

Saturday, June 16, 2012 
7 p.m.

Moosomin Communiplex

Tickets $30 each

For tickets 
phone: 306-435-0571 or email:
dennis.youngblut@hotmail.com

The Pipestone Air Cadets present
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NOW SERVING WESTERN MANITOBA
46 – 13th Street NE • Weyburn, SK • S4H 1K8
Phone: 306-842-5490 • Fax: 306-848-0275

P.O. Box 1001 • Millennium Drive • Melita, MB • R0M 1L0
Western Canada Toll-Free: 888-346-8260

IF YOU’RE SERIOUS ABOUT SAFETY

www.hseintegrated.com

HSE Integrated Ltd. is Canada’s largest 

national industrial safety services company 

with operations across the country. The first 

of its type in North America, HSE provides a 

comprehensive and integrated suite of health, 

safety and environmental monitoring services. 

HSE’s mandate is to provide industry with expert 

services, specialized equipment and highly trained 

personnel to ensure businesses operate safely. 

The Company’s objective is to enable companies 

to protect workers, assets and the community in 

the most cost-effective manner possible.

2:1c

– WINTER –

FOUILLARD STEEL  
SUPPLIES LTD.

St.

B-Gr. coloured . . . . . . . . . . . . . . . . . .70¢/ft2

Multi-coloured millends . . . . . . . . . . .49¢/ft2

Ask about our blowout colors  . . . . . .65¢/ft2

FarmsofCanada.com
Alex Morrow Realtor

Phone: (306) 434-8780
Fax: (306) 332-4161

e-mail: amorrow@farmsofcanada.com

Serving Southeast Saskatchewan

Farm & Ranch Real Estate
Biggar, SK 2:1c

BY KEVIN WEEDMARK
Within a week of his story hitting the front page of the 

World-Spectator, a newspaper based in Moosomin, Fabien 
Leclair says it looks like the help he was denied is now on 
the way.

On Jan. 23 the World-Spectator reported that some St. La-
zare residents were not getting the help they needed to re-
cover from the 2011 spring fl ood.

Fabien Leclair has spent the coldest nights of this winter 
sleeping in his car, a few feet away from an unlivable fi ve-
bedroom home with a massive south-facing sunroom in the 
Qu’Appelle Valley just outside St. Lazare.

Leclair has been told he can’t be in the mold-infested home 
for health reasons, so he’s living in a small, unheated trailer 
in the yard. Small, portable heaters don’t do much for the tiny 
trailer once the temperature dips too low, however, and that’s 
when Leclair spends the night in his car.

He had been cut off emergency benefi ts that paid for tem-
porary accommodations, and was told his fi ve-bedroom 
home was not eligible for compensation because it was built 
on a foundation that included railroad ties when it was con-
structed 45 years ago.

“The government called me yesterday and said they 
would help with my benefi ts,” Leclair said four days after the 
World-Spectator broke the story. “I talked to the lady yester-
day. She said ‘something’s coming—we just have to decide 
how much.’ They’re going to start looking at the house now, 
so that’s a plus. Maybe that’s all they needed was a little bit 
of a nudge.”

In addition to the government taking a new look at his 
case, Leclair said the Red Cross said they would see what 
they could do to help him out.

“I heard from the Red Cross in Winnipeg,” Leclair said. 
“They called me and said if I need food money they can help 
me. I told them, as far as food wise, I got a lot of help, but I 

need some help with the house. They said they will look at 
my situation, they will look at the house and see what kind 
of help they can give me. They said there are some businesses 
that help them with things like that when they need it and 
they will come out and take a look at my house and see what 
they can do.”

The government last week offered to pay for motel accom-
modations for Leclair, but he was worried about his pets and 
decided to stay where he is.

“I said I don’t need to go to the motel, but I need some help 
with the hydro because I’m trying to heat this trailer or the 
car. They said they would do something.

“The Red Cross said they could help me with my home. 
They said they get donations from different companies to 
help out people in situations like mine. 

“Once the hydro is aside, I want to restore the house. I want 
to salvage one part and add on.

“I just want to demolish the part with the basement. I’ll 
never ever have a house with a basement again. If I can end 
up with a one bedroom house out of this mess I’ll be happy. 

“The government said they would look at my house again, 
and the Red Cross said they would help, so I think it’s going 
to be okay.”

The head of Manitoba’s Emergency Measures Organiza-
tion has one piece of advice for Fabien Leclair and other St. 
Lazare fl ood victims: File an appeal.

“My advice is work with the folks who are there to help 
him and, should he decide to appeal, absolutely do so,” 
Chuck Sanderson, executive director of Manitoba EMO told 
the World-Spectator in an interview Thursday.

“Our advice to this person is go ahead and appeal. We’ll 
help him appeal. That’s our job, to let people know how to 
appeal. 

“I would tell everyone work with their DFA (disaster fi nan-
cial assistance) person. They will help you create your own 
plan that’s best for you,” Sanderson said.

The head of Emergency Measures said offi cials spoke with 
Leclair in the days after the story came out to try to meet his 
immediate needs.

“Other options were presented to him. He was offered ac-
commodations, and was shown the route into other govern-
ment programs that can assist him. He was advised of all the 
options he’s got,” Sanderson said.

While Leclair said he was afraid to appeal his settlement 
because he thought the government might take back some 
of the help he has been given, Sanderson said that wouldn’t 
happen. “What he got he is defi nitely entitled to, and if he 
wants to appeal his compensation we encourage him to do 
that,” said Sanderson.

While some people in St. Lazare say different individuals 
have been treated differently, Sanderson said a strength of the 
program is that it is fl exible and deals with different individu-
als in different ways.

“It’ll be different for different people depending on their 
circumstance,” he said. “If a person has received their assis-
tance and they’ve been given certain moneys to go back into 
their home, at a certain point, the program will say you’ve 
been given the assistance.”

Sanderson said Emergency Measures has paid out 25 per 
cent of the 4,100 individual fi les from the spring fl ooding.

For damage to a home, there is a cap of $200,000, and con-
tents are assessed separately outside the cap.

“It can get complicated,” Sanderson said. “Many farmers 
will have a farm claim, a house claim, and a business claim.”

He said employees have been busy but not overwhelmed 
with the volume of claims.

“4,100 is the highest number we’ve ever had from one 
event,” he said. “This fl ood was so widespread, it hit so many 
area, and the 2011 fl ood is one of 11 disasters DFA has re-
sponded to in the last three years.

“It wasn’t overwhelming, though. We had geared up. We 
knew this could be bad. We were ready to go.”

Help on the way for St. Lazare fl ood victim

Superior Genetics
Glenn CWRS - New!

• Well suited to areas where 
FHB and rust are of concern.

• Sell to the elevator of your choice.
• Semi-dwarf, faster harvest.
• Higher grades.
• Available for Warburton Premiums

CDC Coalition 2-Row Feed Barley
• A leader in yield and standability.

Bently 2-Row Malt Barley
• Higher yields.

For more information 
please contact

Webster Seed Farm
Welwyn, SK

(306) 733-4593
(306) 645-4386

canterra.com
2:1c
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PRE-INVENTORY

CLEARANCE

•  Rich espresso finish
•  Reverse breakfront design
•  Floating glass top

Ashburn

MSRP $1149

Now only $749

•  Antique oak or espresso finish
•  23” firebox
•  Multi-function media cabinet

Cannes

MSRP $949

Now only $699

•  Beautiful cherry finish
•  33” firebox
•  Remote control
•  Intricately carved details.

Lexington

MSRP $1299

Now only $899

•  Dual mantel - flat wall or corner
•  Antique oak
•  26” firebox
•  Remote control

Fairmont

MSRP $1199

Now only $749

•  Matte black finish
•  Holds up to 52” TV
•  6 storage drawers
•  Log or glass insert

Gibbons

MSRP $1299

Now only $1049

•  Traditional corner fireplace
•  Crown molding
•  Dark oak finish

Montgomery

MSRP $999

Now only $799

•  Infrared heater
•  Warms up to 1000 sq. ft.
•  Air purifying function
•  Remote control

Dartmouth

MSRP $449

Now only $299

Contact Ferrel Horn – Wapella, SK (306) 532-4294   (306) 435-7778

LIFETIME GUARANTEE - DON’T SETTLE FOR SECOND BEST
The WallBAR Insulation system is what you need!

SURROUND YOURSELF
WITH THE INSULATION THAT OFFERS YOU MORE!

BELIEVE IT! WEATHERSHIELD INSULATION 
NON-IRRITATING, FIRE-RETARDANT AND DARN 

GOOD AT STOPPING THE HEAT AND COLD!

MORE 
SAVINGS!

MORE 
SAFETY!

MORE 
COMFORT!

Fabien Leclair and other St. Lazare fl ood victims say they didn’t get the 
help they needed from Manitoba EMO after their homes were damaged or 
destroyed in fl ooding last spring. Leclair has been living in this trailer, above 
although on cold nights he has been sleeping in his car, which is warmer. Be-
low, Leclair still had water in his basement in January, but was told he wouldn’t 
qualify for compensation because his house had a pre-existing condition. After 
the World-Spectator made his story public, he heard from government offi cials 
and the Red Cross, who offered help.
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Glasser’s TV Service
MOOSOMIN, SK  • (306) 435-3040

Clifton
Bevel Edge Mirror Panel 
Electric Fireplace

Reg $349.99 SALE $299.99

            Fireplaces
Oak HSI500K

Walnut HSI500W

Reg $299.99 SALE $249.99

99 SALE 99

PFF14939

Westwood

Reg $249.99   SALE 99

Galaxy

AFF14940

Music Centre 
USB input to play and record MP3’s

Collection to USB
   SALE 99

  Reg $299.99    EANOS502

Soulra

Reg $249.99  SALE .99

Sound Bar

99   SALE .99

99

Amplifi er type: Fully digital 6-channel amplifi er

Power outputs: 

Base Speaker 28W x 3

Top Speaker 25W x 2

Subwoofer 50W x 1

Input terminals: 4 digital (3 optical, 1 coaxial), 2 analog

99

Amplifi er type: Fully digital 6-channel amplifi er

Power outputs: 

Base Speaker 32W x 3

Top Speaker 28W x 2

Subwoofer 55W x 1

Input terminals: 4 digital (3 optical, 1 coaxial), 2 analog

Sale  
99 Reg $ 29.99 

99

½ Price

Pilates 
Yoga FTK3000

Men’s Fitness FTK2000 SALE $24.99

Niro and his team focused on eliminating sound interferences to achieve ultimate clarity and localization of sound. The HPS 

creates a surround sound fi eld that envelops the listener just like in a movie theatre, with sounds not only comin from the rear, 

but also spread over a vertical expanse. It uses two speaker enclosures that contain 5 meticulously engineered drivers 

as well as 5 super tweeters, plus a sub that reproduces a true 5.1 channel surround sound.

While quantities last    Sale ends February 29, 2012
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CHECK OUT THESE GREAT BUSINESSES
 IN WAWOTA, SK!

VALENTINE’S DAY IS COMING!
We have some great gifts like

 jewelry armoires, beautiful perfumes 
and body lotions.

Also for your little sweetheart 
we have some cute aprons 

so they can help mommy in the kitchen.
Don’t forget gift certifi cates for your sweetie. 

Stop in and see us or give us a call!

405 Railway Ave • Wawota, SK
306-739-2133 • www.fl owersnthings.com

Wawota Village Inn Wawota Hotel
Monday to Thursday - 2 p.m. to closing
Friday and Saturday - 11 a.m. to closing

Closed Sunday
Specials each evening

   (306) 739-2551

Friday Special from 6-9 p.m.

Certifi ed Angus Prime Rib
Baked potato, 
salad and 
garlic toast

$1950

Cornforth Shoe Repair

NEW JEWELRY
is in and wonderful as ever!

We have a fantastic line of metal bakeware that cooks 
fantastic and cleans like a breeze!

WAWOTA
~ Flowers N Things 09~

MELISSA & DOUG TOYS

Melissa and Doug Toy area has expanded!

Valentine’s Day Special
Tuesday, Feb 14

Prime Rib Supper
Includes:

Please call for reservations
(306) 739-2890

Wawota, SK (306) 739-2722

 – Hours of Operation –

www.frontporch-interiors.com

CHIMO 
BUILDING CENTRE

ALL your home building needs!

˛ Windows

˛ Doors

˛ Siding

˛ Roofing

˛ Soffit & Fascia

˛ Plumbing 

˛  Electrical

˛ Metal Roofing

˛ General Hardware

AND MORE!

FREE QUOTES!        FREE DELIVERY!
SERVICE IS KING!

(306) 739-2566 WAWOTA, SK
2:1c

2:1p

C & M Homes
306.739.2288

C & M Homes, RTMs, located in Wawota, 
Saskatchewan is committed to building 
quality, affordable ready to move homes.  
Come check us out or give us a call.  We 
would love to bring your dreams to life.

2:1c

BY KEVIN WEEDMARK
It’s been a long time coming, but Wawota’s new abat-

toir is now open for business.
Hundreds of people attended an open house in Janu-

ary at the facility, owned by Moose Mountain Meats Co-
operative.

Jack Wilson, a board member from Carlyle, said he was 
happy to see the crowd out at the open house, and he was 
looking forward to seeing the first beef processed in the 
facility.

“This is something that we need in this area, and I think 
it’s going to get good support,” he said.

“We’ve got people from all over who are part of this, 
and in a couple of weeks we’ll have the cattle start coming 
in from all over.”

Manager Sue Leney has moved from Innisfail, Alberta, 
where she had 10 years experience in the meat industry, 
to run the new abattoir.

“I came here because this is a brand new plant,” she 
said. “It’s going to be a definite challenge—this will be 
my baby.”

She said the Wawota area is already starting to feel like 
home.

“I’ve been here a week and a half, and it seems like a 
great community,” she said.

Wawota’s Ken Wilson chairs the board of Moose Moun-

tain Meats, which has gone from coffee talk to steel siding 
in a little over three years.

“It was October of 2008 when we started talking about 
it,” he said.

The work toward the new abattoir started after the local 
grocery store changed hands and the new owners had no 
interest in custom cutting meat.

“A guy phoned me and said we have to do something 
about this,” Wilson recalls.

“I contacted a few guys and we got going. Before we 
even called a second meeting some of us went out and 
drove around the country and came back with 30 grand 
and a lot of pledges.”

Moose Mountain Meets has 120 shareholders, all of 
whom have at least one $1,000 share and some of whom 
have several. Each shareholder in the venture has one 
vote, regardless of the number of shares held, but if the 
venture makes a profit, dividends will be issued per 
share, so those who own more shares will reap more of 
any financial rewards.

Wilson said that, while cattle producers form the core of 

the shareholder group, many others have invested in the 
new venture as well.

“There are lots of people who don’t have cattle,” he 
said. “Grain farmers, businessmen, retired people, any-
body who wanted to see it go and invest $1,000—we 
have shareholders as far away as Calgary, Regina, Wey-
burn, Arcola, Redvers, Langbank—it takes in a large 
area.”

The business plan for Moose Mountain Meats antici-
pates animals being sourced from a 100 km radius of the 
plant. “We know the business is here to make this work,” 
Wilson said. 

“There was never any doubt about that. There was an 
abattoir, and it was busy, but when the new people took 
over the store they didn’t want to do custom processing 
so we were having to go a long way and be on a waiting 
list for several months to get any custom processing.

“Now we just have to get the clientele  back.”
Wilson said the board tried not to rush the new abat-

toir—they raised their capital and carefully selected a 
contractor to build the new facility.

Moose Mountain Meats open for business
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Daeco Glass Repair
Dwayne Oshowy

Owner 

2:1c

KEN SINGLETON

Kennedy, Sask. 

Office: (306) 538-4487 ü Cell: (306) 577-7694

parksidesideservices@sasktel.net

www.parksidefarmandranch.com

ü Authorized Dealer for Sakundiak Grain Bins 

 and Westman Metal Cladding

ü Hopper Cones

ü Steel Bin Floors

ü Truss Rafters

ü Laminated Poles

ü Feed Box Pellet and Grain Feeders

ü Portable Livestock Panels

ü Bale Feeders

ü Silage and Grain Bunks

ü Rough Cut Lumber

ü Wood and Steel Fence Posts
2:1c

PARKSIDE
FARM AND RANCH

BY KEVIN WEEDMARK
Most people have enjoyed the relatively mild winter 

this year, but for some people the mild winter has caused 
a few headaches.

Some communities with natural ice in their rinks have 
had shortened seasons, or have had to do extra work to 
try to keep the ice frozen on warm days.

KEEPING DOORS OPEN AT NIGHT
Bryan Swallow, the caretaker of Maryfield Rink, said 

it has been tougher than usual to maintain the ice in the 
community’s skating rink this year.

“We had ice in on Dec. 7—it was cold enough then to 
get the ice in,” he said.

“It’s been a little challenging after that to keep it in, 
though. 

“The biggest thing is to keep the doors open at night 
and close them up in the morning. A couple of days the 
kids couldn’t skate because it was getting soft.”

NO ICE AT CHRISTMAS
The ice didn’t go in as early as usual in Welwyn’s rink 

because it wouldn’t freeze. 
“Once you get it in, if it freezes at night you’re okay,” 

said Tera Harper. “It’s getting it in that’s the hard part. 
You just have to lay a little water at a time

“Usually people rent the ice during Christmas, but they 

couldn’t do that this year because of the weather,” she 
said. “They couldn’t get it to freeze. This is the only year 
this has happened—that we didn’t have ice at Christmas.” 
Welwyn’s rink is the centre of the community in the win-
ter, with public skating, shinny, and volunteers selling hot 
chocolate and candy bags in the canteen. 

NO SNOW NO GOOD FOR SNOWMOBILE DEALER
Stan Langley runs Universe Satellite Sales at Rocanville, 

the local Arctic Cat dealer. He said his service shop has 
been quiet as people have not been running their snow-
mobiles because of the lack of snow, but he has surpris-
ingly been selling some snow machines.

“For us, with Arctic Cat having a new model year, that has 
helped us out,” he said. “We sold a lot of sleds, it was actu-
ally a decent year on that end—we sold 80 new ones and 
took in 60 used ones, and we have only five of them left.” 

While Universe Satellite had a good year for sales this 
year, those sleds have hardly been ridden or haven’t been 
out at all, meaning they’re not likely to be traded in on a 

new model next year.
“This year was a decent year for us, but everybody go-

ing into next year has a new snowmobile from this year,” 
Langley said. “We have a lot of people trade every year, 
but they won’t be doing it next year.”

Not everyone enjoying the mild winter
Snowmobilers, towns with natural ice rinks having a tough time with weather
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You’ll always find great shopping 

and dining just a short drive away 

in Always Magical Minot. Plan your 

magical Minot day trip today at  

www.visitminot.org.

2:1c

AWD, Auto   $18,990 
2008 Chev Equinox

 33,890 kms   $15,990 
2010 Chevrolet Colorado LT

48,000 kms   $18,990 
2009 Buick Allure CX

 62,000 kms   $44,990 
2009 Chev Silverado 2500HD

82,847 kms    $23,990 
2007 Dodge Ram 1500

12,995 kms    $17,990 
2006 Pontiac Solstice

 39,000 kms 
2009 Chev Silverado 1500

142,310 kms         $10,990 
2007 Pontiac Grand Prix
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1783 Dugald Rd. Winnipeg, MB
(204) 661-8600 ò 1-800-665-8666
www.olympicbuildings.com

SERVING SASKATCHEWAN AND MANITOBA
Your new home could be on the road to you today!

Virtual tours available 
on our website

www.olympicbuildings.com

ó In-house drafting 

ó Custom homes

ó 4-month leadtime

ó Show homes on display 

ó In-stock homes available 
 for immediate possession

1:3c

See us for details! 
Show home hours: 

Monday, Tuesday, Wednesday, Friday 8-5

Models starting at

$69/sq. ft.

Follow us on

Maplewood - 1,456 Sq. Ft.

Ready to Move 
Homes

www.olympichomes.ca
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Play Responsibly.

510 Broadway Street West • Yorkton, SK

1.306.786.6777
www.paintedhandcasino.ca
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Moosomin (306) 435-2977

Discover. . .

We stock 
Canadian 
Diamonds!

For all your 
wedding and 

engagement needs!

Class 
of 2012

Roots Class of 
2012 Watches  
now available

Tracy’s Ladies & Bridal
Fashions

Make your day perfect!

Book your bridal appointment today!

(306) 783-6360

We can meet all your grad needs as well
Flamingo Square Mall - Yorkton, SK

Alfred Angelo, Sophia Tolli

Alfred Sung, Mon Cheri, 

Justin Alexander and more!

Full line of bridal 

accessories

BY JILLIAN AUSTIN
For nearly 18 years, Faye Couling has been helping 

brides in Brandon and Westman find the perfect wedding 
gown.

Couling, the owner of Promises Bridal, says it’s one of 
those jobs where it’s a joy to go to work every day.

“Everybody’s so upbeat and positive,” Couling said. 
“It’s an exciting time. It’s fun with the girls—they’re a 
blast.”

She’s at the point now where she is seeing former flow-
er girls come into the shop as a bride.

“You’ve become friends with them,” she said. “For a 
year, they are in and out. It’s a blast being a part of the 
whole experience most of the time.”

While it’s an exciting time, planning a wedding can also 
have its difficulties. 

“Emotions do get in there. The majority of the time ev-
erybody’s great, but every once in a while there’s a stress-
ful moment,” Couling said. 

So what advice does Couling have to make the experi-
ence as smooth and stress-free as possible?

“Bring a couple of people with you, but not a huge 
group,” she said. “It gets overwhelming, you get ex-

hausted. There’s too many opinions . . . Bring a couple 
of opinions that are important to you but don’t bring ev-
erybody.” 

Couling’s next piece of advice is to make a budge and 
try to stick close to it.

“Don’t try on something that’s twice the price, because 
you are going to love it,” she said.

Couling suggests brides should begin shopping any-
where from eight months to a year before the wedding. 

“They should allow four to six months for delivery on a 
wedding gown,” she said. 

Alterations also have to be made before the big day, so 
the earlier the gown is in their hands, the better.

It’s good to have an idea what you’re looking for in a 
dress, as there are a wide range of options.

“There’s a little big of everything,” Couling said. “Strap-
less is still by far the biggest trend.”

Ballgowns are coming back, and popular fabrics con-
tinue to be taffeta and satin.

The birdcage veil is also making a comeback, Couling 
said, and brides are choosing headbands and flowers for 
their hair, rather than tiaras, which were quite popular 
over the past few years. 

Finding the gown of your dreams

2:1c

Weddings 2012

Want to 
advertise in 

the Plain and 
Valley?

Contact us at 
(306) 435-2445 

or
world_spectator

@sasktel.net
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Want to advertise in 
the Plain and Valley?

Contact us at (306) 435-2445 or
world_spectator@sasktel.net

Missed an 

edition of 

The Plain 

and Valley? 

Check it out 

online!

Evolution Hair Studio
611B MAIN STREET • MOOSOMIN, SK • 306-435-2443

GET THE

Perfect Look
FOR YOUR

Perfect Day

evolutionhairstudio@hotmail.ca

Services Offered:
 • Upstyling

 • Fake Bake Spray Tan

 • Gel Nails
ANGELA THORN

JOURNEYMAN STYLIST/OWNER

JOCELYN FISK & TRACY OLSON
LCN NAIL TECHNICIANS

VANESSA SWANSTON
FAKE BAKE SPRAY TAN TECHNICIAN

2:1c

Congratulations, you’re getting 
married. The rings have been chosen, 
your attendants have been asked, 
your hall and caterer have been fi-
nalized, and your flowers and pho-
tographer are ready to go. But what 
about your entertainment? Should 
we have a live band or a DJ? Who is 
reputable, what’s their cost, and are 
they available for our day? There 
can be many unanswered questions. 
These are just a few things that come 
to mind when planning for your big 
day. 

Today’s band or music groups 
may be unable to provide you with 
the diversity of music that is needed 
to satisfy your guests. That’s where 
we come in. A DJ is equipped with 
all different styles of music, from 

the old-time polkas and waltzes to 
the new-age rock and tunes that you 
hear on the radio today.

So you’re set, you’ve decided to 
go with a DJ. Surely he/she knows 
what they’re doing, right? It takes 
a talented individual to pick and 
choose music to be played for five 
hours or more, in a room filled with 
young cousins, older cousins, aunts, 
uncles, parents, and grandparents. 
Do your homework. Check referenc-
es, ask around, and don’t be afraid 
to ask questions regarding your DJ 
and their company. We like to pride 
ourselves on our reputation, and our 
golden rule, “If your crowd is up and 
dancing and having a good time, 
we’re on the right track.” We play for 
you and your guests, and we want 

them going home and saying, “Wow, 
I had such a great time.” 

Now comes the part that everyone 
is dreading—price. A DJ is definite-
ly a more budget friendly alterna-
tive to live bands, and we play for 
your whole evening. We don’t take 
breaks, and we don’t stop, unless re-
quested. So you and your guests can 
be prepared to dance for five hours 
or more. Shop around, check prices, 
and when you get a price quote, ask 
what it all includes.

There should be no hidden costs, 
and if you choose a DJ you should 
feel good knowing that you’ve talked 
to a professional and that he/she will 
do everything to make your special 
day spectacular.
Submitted by Saddles and Steel Music

1. Growing your hair out for wed-
ding or grad. If you plan to wear your 
hair up shoulder to mid back is plen-
ty of length to make a pretty updo, 
down to lower back makes it harder 
on your head cause it can get heavy 
and will require a lot more bobby 
pins. Also if you have always had 
short hair and plan to cut it off the 
week after the occasion, don’t go thru 
the stress of growing it you’ll look 
back at the pics and feel it doesn’t re-
flect the real you!

2. Dirty hair styles better. Hair 
with some styling product worked 
through and blow dried nicely is ide-
al. 2 day dirty hair thrown in a pony is 
not ideal or easy to work with. Come 
to the salon with hair washed the 
night before or the morning of and 
dried upside down with some Paul 
Mitchell sculpting foam or the like, 
in it. Also no clips or pony or definite 
parts that can make the styling more 
difficult and may not achieve the look 
you are going for.

3. You don’t require a trial style. 
You do. In order to be absolutely sure 
you and your stylist are on the same 
page get a trial. It will save stress, 
struggle, and tears on the big day. 
Bring a picture, bring lots of pictures, 
one of the bang you want, the type of 
curl, the position of a bun, etc…

Google image formal hairstyles/
updo/wedding/grad/prom and 
print them out or email them to your 
stylist.

Submitted by Angela Thorn of 
Evolution Hair Studio

Not only do we want to make sure you and all 

of your guests are dancing the night away, we 

also have all the available sound equipment for 

ceremonies, as well as reception, either indoors or 

outdoors, and we also have LCD projectors 

and screens if you want to show that special

 video or slideshow.

Our music is updated monthly and includes 

new country, rock, pop or alternative. 

Plus our extensive library of good ‘ol two-stepping, 

polka, waltz, heel toe, and everything in between.

Contact us today for more information on how 

we can make the most important day of your 

life even more special! 

Call 306-783-4397

or e-mail saddlesandsteel@sasktel.net

DJ services

Your wedding specialists!

Yorkton, SK

2:1c

Shari Lyn Fashions now carries 

Mother of the Bride dresses 
by Kathy Ireland.

We also carry fashions 
from your favourite lines like:

Nygard, Joseph Ribkoff, Frank Lyman, 
Artex and Bantry Bay.

Come to Shari Lyn Fashions 
for your best 

shopping experience.

Open 

Monday to Friday
9:30 am to 5:30 p.m.

Saturday
9:30 am to 5:00 pm

322 Seventh Ave. S – Virden MB – 204-748-1011

2:1c

Rock your reception

Common misconceptions about formal hairstyling

Weddings 2012
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NOW HIRING
– Loader Operators –

Preference given to those with experience.
Competitive Wages / Benefits / RSP Plan.

– Truck Drivers –
Must have Class 1A license.

Preference given to those with experience.
Competitive Wages / Benefits / RSP Plan.

– Crushing Personnel –
Looking for laborers and equipment operators.

Preference given to those with experience.
Competitive Wages / Benefits / RSP Plan.

– Paving Personnel –
These are seasonal/full-time positions.

Looking for laborers and equipment operators.
Preference given to those with experience.

Competitive Wages / Benefits.

– Contact Potzus–
Phone: 306-786-6065

Fax: 306-786-6909
Email: info@potzus.com

2:1c

 

 

 

 

 

 Phone (204)845-2201
 Fax (204)845-2203

 Mobile (204)851-5662

Phone: (204) 845-2201
Fax: (204) 845-2203

Mobile: (204) 851-5662
2:1c

Training Class 1-A and 3-A Drivers 
for over 44 years.

Offering 1, 2, and 3 week courses, 
air brake courses, TDG courses, 

and more!

Voca onal school with 
cer fied instructors.

Hwy. #9 N. Yorkton, SK
Ph: (306) 783-9103

van.xpdc@sasktel.net
www.van-x.com

2:1c2:2c

BY TAYLOR SHIRE
Although Bud Holloway 

is an ocean away from any 
National Hockey League 
team, the dream hasn’t 
gone away.

Holloway, a 23-year-
old hockey player from 
Wapella, is currently play-
ing professional hockey 
in Sweden with Skelleft-
ea AIK in the Elitserien 
league, or better-known 
in Canada as the Swedish 
Elite League or the SEL.

“The SEL is a lot differ-
ent than North American 
hockey,” said Holloway of 
the highest-level profes-
sional league in Sweden. 
“It’s a high-paced league 
with more puck posses-
sion and speed. And play-
ing against that speed and 
skill every night helps a 
player develop.”

Growing up playing 
minor hockey in Wapella, 
Holloway dreamed of play-
ing in the NHL. He spent 
four full seasons with the 
Seattle Thunderbirds from 
2004 to 2008 in the Western 
Hockey League.

For the next three sea-
sons, he played in the 
American Hockey League 
with the Manchester Mon-
archs, the farm team of the 
Los Angeles Kings. Hol-
loway led Manchester in 
scoring the past two sea-

sons, but never got called 
up to the NHL.

“You’d think that de-
serves a shot but you nev-
er know what the parent 
club is thinking or what 
their plans are,” said Hol-
loway. “And truthfully, as 
a player trying to get a call 
up, you’re better off not 
to worry or think about 
it. Some decisions you’ll 
agree with and some will 
leave you speechless. This 
is why I always try to stay 
positive and not get both-
ered by the things I can’t 
control.”

Knowing that Los An-
geles has a good crop of 
very talented rookies, like 
himself, waiting to crack 
the roster, Holloway had a 
big decision to make in the 
off-season. Should he stay 
another year in the AHL, 
knowing he likely won’t 
get a shot at the NHL, or 
should he find an opportu-
nity elsewhere? He talked 
it over with his agent and 
his family.

“We were doubtful of a 
full-time spot in LA, espe-
cially with their off season 
pick-ups,” said Holloway.

So he looked elsewhere. 
He decided a change of 
scenery was necessary.

“My agent put my name 
out to his representative 
in Sweden and got back 

a handful of offers,” said 
Holloway.

“After that, it was about 
what place would help my 
career the most and give 
me opportunity to play.”

Holloway deliberated 
between teams, but once 
he found out his teammate 
from Manchester, Oscar 
Moller, was playing with 
Skelleftea, it made his de-
cision a lot easier.

Holloway is doing well 
in his first year overseas 
playing alongside Moller. 
Skelleftea is sitting in first 
place and he currently 

leads them in scoring with 
35 points in 42 games.

“Personally, I’m having 
a good year,” said Hollo-
way. “But a bigger thing 
than the points is trying 
to find that consistency 
and compete every night. 
If your stick isn’t working 
that night, you still need 
to bring something to the 
table to help better the 
team.”

Holloway might be en-
joying Sweden, but he can 
definitely see himself com-
ing back to North America 
soon.

“Playing in the NHL is 
almost every Canadian 
boy’s dream, and I’m no 
different,” he said.

It might take another 
change of scenery before 
Holloway gets a shot in 
the NHL. Ian Clark, who 
covered the Manchester 
Monarchs for the New 
Hampshire Union Leader 
during Holloway’s previ-
ous two seasons with the 
team, said it’s tough to 
crack the Kings roster.

“I just think it’s a num-
bers crunch for them in 
Los Angeles,” said Clark. 
“(Holloway’s) a guy who 
needs to be on a top-two 
line and have guys that 
can score and set him up, 
and L.A. just doesn’t have 
room for a player like 
that.”

Clark said a new op-
portunity for Holloway 
and others like him could 
come as early as Feb. 27, 
the NHL trade deadline 
day.

“The Kings are definite-
ly a dealing team when it 
comes to the deadline,” 
said Clark. “They have a 
lot of potential pieces, and 
if they think they are in a 
position to make a push, 

and turn things around 
and make a push for the 
Cup, then I could see them 
easily getting rid of some 
of the guys that have talent 
and could play elsewhere 
like Bud.

“I don’t know how like-
ly, but it’s a definite pos-
sibility that he could get 
moved.”

Holloway signed a one-
year deal in Sweden. So at 
the end of this season, if he 
doesn’t get traded, it will 
be decision time again.

“Being a hockey player 
trying to crack the NHL 
isn’t the most stable job 
so you don’t really plan 
too far ahead,” he said. 
“Once the spring comes, 
I imagine I’ll get on the 
phone with my agent and 
see what’s out there. If it’s 
back in North America 
with an NHL team, great.

“If it isn’t, I’ll just keep 
trying to improve wher-
ever hockey takes me.”

Taylor Shire is a fourth-year 
student in the University of 
Regina School of Journalism. 
He grew up in Rocanville and 
spent a summer writing for 
the World-Spectator before 
entering journalism school.

Wapella’s Bud Holloway taking a different route

Bud Holloway slips the puck under the glove of Provi-
dence Bruins goalie Dany Sabourin while playing for the 
Manchester Monarchs.

Contact us for a FREE Quote!
Call 306-898-4465 or e-mail cbw1@sasktel.net

MYRON WIEBE

Let us design your new 
Kitchen and Vanity  

Cabinets just for you!
We build your cabinets to fit your 

needs. Each cabinet is individually 
built to your specifications.

See us for custom built 
cabinets, counter top 

and interior finishing!

2:1c

BOX 340 ● VIRDEN, Manitoba

TEL: 204-748-2809 ●    

TOLL FREE: 1-888-784-9882

FAX: 204-748-3478 ●     

Email Address: virden.lmc@hls.ca

SPRING SCHEDULE 2012
FEBRUARY

FEB. 13 MONDAY            BUTCHER SALE 9:00 AM
FEB. 15 WEDNESDAY FEEDER SALE 9:00 AM

FEB. 20 MONDAY  CLOSED

FEB.22 WEDNESDAY FEEDER SALE 9:00 AM

FEB.27 MONDAY BUTCHER SALE 9:00 AM

FEB.29 WEDNESDAY PRESORT FEEDER SALE 10:00 AM

MARCH

MAR. 2 FRIDAY BRED COW C/C SALE 11:00 AM

MAR. 5 MONDAY BUTCHER SALE 9:00 AM

MAR. 7 WEDNESDAY FEEDER SALE 9:00 AM 

MAR.12 MONDAY BUTCHER SALE 9:00 AM

MAR.14 WEDNESDAY PRESORT FEEDER SALE 10: 00 AM

MAR.19 MONDAY BUTCHER SALE 9:00 AM

MAR.21 WEDNESDAY FEEDER SALE 9:00 AM

MAR.23 FRIDAY BRED COW C/C SALE 11:00 AM

BUTCHER SALES EVERY MONDAY AT 9:00 AM

For any marketing information or questions regarding 

our feeder finance program or online auction, please call:  

Robin Hill, Manager (cell) 204-851-5465                                                     

Jim Blackshaw, Market Rep 204-748-2809 

 Rick Gabrielle, Market Rep (cell) 204-851-0613    
Ken Day 204-748-7713

DLMS internet cattle sales every Thursday at www.dlms.ca 

Call us to list your cattle.

 Pre-sort sales - Delivery accepted until 4:30 pm   
the day before the sale. 

 Bred Cow Sales - Delivery accepted until 1:00 pm    
the day before the sale. 

Sunday delivery between noon and 8 pm for Monday Butcher Sales.

 Sale dates and times subject to change.
SK dealers license 171306  MB dealers license 1317

Please pre-book your animals 
All cattle must have the CCIA Cattle Identification Tags.

2:1c
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www.virdenmainline.com info@virdenmainline.comDEALER PERMIT #2867

VIRDEN, MB 
(204) 748-3811

BIRTLE, MB 
(204) 842-33011-866-770-3811

 

 THE DEALS  THE DEALS 
 DON’T GET  DON’T GET 

 ANY SWEETERANY SWEETER

                                                                  
DVD Headrest Set
with the Purchase                                         

of a
Pre-Owned C/K PlatformVehicle!!!!!!

i.e. Tahoe, Silverado, etc.

$
9

,9
9

5

1.6L 4Cyl Auto, A/C/T, PW/PL, Front Buckets, 
Keyless Entry, Sunroof, CD

NOW

$
5

3
,9

9
5

6.2 L V8 Auto, Fully Loaded, Htd & Cooled Leather 
Seats, Remote Start, Navigation, 22” Aluminum Wheels, 
Rear View Camera, Sunroof, A/C/T, PW/PL/PS, 28,000km

NOW

$
21,9

9
5

4X4 5.3L V8 Auto, 40/20/40 Bench, Remote 
Start, Remote Start, !7” Alum, Step Tubes, STW 
Controls, Locking Diff, Trailering Equip

NOW

$
14,9

9
5

Crew 4X4 3.5L 5 Cyl Auto, A/C/T,                    
PW/PL, Front Buckets, 15” Alum, Keyless Entry,          
Skid Plates, Locking Diff

NOW

$
13

,9
9

5

AWD 3.4L Auto, A/C/T, PW/PL,  Front Buckets, 
Remote Start, 17” Alum Wheels, XM

NOW $
15

,9
9

5

3.5L V6 Auto, Front Buckets, Keyless Entry, 17” 
Alum Wheels, CD, A/C/T, PW/PS/PL

NOW

$
10

,9
9

5

3.7L 5 Cyl Auto, 60/40 Front Bench, A/C/T, PW/
PL, Keyless Entry, Locking Diff, Trailering Equip

NOW

$
44,9

9
5

LTZ,4X4 5.3L V8 White Diamond Pkg, 20” Alum 
Wheels, DVD, Sunroof, Remote Start, Heated 
Leather Buckets

NOW

$
12,9

9
5

Coupe Z22, 2.2L 4 Cyl Auto, Remote Start, Buck-
ets, XM, 16” Alum, USB Port

NOW

$
14,9

9
5

Convertible, V6, Htd Leather Buckets, 18” Alum, 
Remote Start, Monsoon Stereo, 

NOW

$
22,9

9
5

4X4 V8 Auto, 40/20/40/Bench, Keyless Entry, 
Skid Plates, Locking Diff, Trailering Equip

NOW

$
29

,9
9

5

4X4 5.3L V8, A/C/T, PW/PL/PS, 40/20/40 Bench, Int 
&Ext Pkg, 17” Alum Wheels, Skid Plates,Locking Diff, 
Bluetooth, Remote Start

NOW

$
5

4,9
9

5

6.2L V8 Auto, Htd Quad Buckets, Leather,       
RemoteStart, Navigation, Sunroof, Rearview 
Camera, Boards, A/C/T, PW/PL/PS  24,500 km

NOW

$
10

,9
9

5

Sedan, 2.4L 4 Cyl Auto, A/C/T, PW/PL/PS,CD   
Buckets,16” Alum Wheels,Keyless Entry  88,000km         

NOW

$
26

,9
9

5

AWD V6 Auto, Heated Leather Buckets, 18” 
Alum Wheels, Keyless Entry, A/C/T. PW/PL/PS,
Bose Stereo, Bluetooth

NOW

$
21,9

9
5

4X4 5.3L V8 Auto, 40/20/40 Bench, A/C/T, PW/PL/PS, 
17” Alum Wheels, Chrome, Tailgate Pkgs, Remote Start

NOW

$
16

,9
9

5

4X4 5.3L V8 Auto, A/C/T, PW/PL/PS, 40/20/40 Bench, 
Chrome Acc, Locking Diff, Keyless Entry, Dual Climate 
Control 

NOW

$
16

,9
9

5

4X4 4.2L 6cyl, A/C/T, PW/PL/PS, Buckets, 17” 
Alum Wheels, Keyless Entry, CD Changer, XM

NOW

$
3

2,9
9

5

4X4 6.6L Duramax, A/C/T, PW/PL/PS, 40/20/40 
Bench, 16” Alum Wheels, Remote Start, Trailer 
Brake, Convenience Pkg, 88000 km 

NOW

$
21,9

9
5

Ext, 4X4 5.3L V8 Auto, 40/20/40 Bench, Conve-
nience Pkg, 18” Alum Wheels, Remote Start

NOW

Was $16,995 Was $17,995 Was $24,995 Was $23,995

Was $11,995 Was $12,995 Was $31,995

Was $19,995Was $61,995Was $48,995Was $61,995

Was $25,995 Was $14,995 Was $14,995 Was $36,995

Was $24,995Was $30,995Was $16,995Was $15,995

FINANCE THROUGH US AND WE WILL

MATCH YOUR DOWN PAYMENT!!! UP TO $1000

FREE
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To contact Plain and Valley, 
or to place an ad in the next issue, 

call 306-435-2445 
or email world_spectator@sasktel.net

Visit us online at 

www.plainandvalley.com

TODAY IS A GOOD DAY
TO WELCOME JIM BEALE 
TO OUR TEAM

Meredith Swanson
CPCA

Wawota, Saskatchewan
1-877-739-2250
meredith.swanson@sunlife.com
jim beal@sunlife.com

Jim Beale
CPCA, CHS

Managing Your Money
Investment strategy for a lifetime.
A change in employment. Kids. Moving. Mortgages. 

The only thing constant about your life is constant change. 
That’s why a ‘set it and forget it’ investment strategy 
won’t work for you- not if you want investment returns 
that will provide the financial flexibility to live your life 
and all your retirement years exactly as you want.

How change affects your retirement date, lifestyle, and 
requirement for retirement income

• Great news! You’re going to enjoy retirement for many 
years. Most people can expect to live longer and healthier 
lives. So it’s prudent to plan and ensure you don’t outlive 
your income. 

•You can retire when you want. For most occupations, 
65 is no longer the mandatory retirement age. You can 
choose to work after age 65 and accumulate more money 
for retirement. Or you can continue working part time af-
ter retirement either to supplement your income or sim-
ply because you want to.

 Your company may want you to keep working. Old-
er, more experienced employees are increasingly being 

viewed as a valuable resource. You may even be offered 
incentives to stay in the workplace after age 65.

• Don’t assume you’ll receive a ‘defined’ retirement in-
come. Defined benefits pension plans are becoming less 
common. You may have to bear more responsibility for 
your retirement income planning.

How a flexible, lifestyle approach to investing lets you 
cope with change

•A lifestyle approach to investing takes into account 
your financial needs and ability to save at the three main 
stages of your life

•Ages 25 to 40 The savings years when your expenses 
are usually higher and you have less to invest. On the 
other hand, you have a longer time horizon to retirement 
so you can choose an aggressive investment strategy that 
includes more volatile investments that may go down in 
the short term but may produce higher returns in the long 
term. Be sure to maximize contributions to your RRSP eli-
gible investments.

• Ages 40 to 60 The wealth building year. Your debt is 
down or gone and you have more capital to invest. As 
your retirement nears, consider redirecting your portfo-

lio into lower risk, fixed income investments. Continue 
to make max contributions to your RRSP eligible invest-
ments.

• Ages 60 and over The retirement years. You’ll likely 
tap into your investments for your retirement income. Fo-
cus on investments that preserve capital but also consider 
growth investments that can add to your income and pro-
tect against inflation.

An effective investment strategy contains many other 
elements, of course (like proper diversification and asset 
allocation). Your professional advisor can help you make 
the best choices for you, regardless of change.

This column, written and published by Investors Group Fi-
nancial Services Inc. (In Quebec- a Financial Services Firm), 
and Investors Group Securities Inc. (In Quebec, a firm in Fi-
nancial Planning) presents general information only and is not 
a solicitation to buy or sell any investments. Contact your own 
advisor for specific advice about your circumstances. For more 
information on this topic please contact your Investors Group 
Consultant.

Senior Financial Consultant

Managing your money:
Investment strategies for a lifetime

If you’re like most investors, recent events in the North 
American financial industry have probably put you on 
edge. There has been a string of announcements about 
distressed U.S. banks either going bankrupt or being 
taken over, apparently as a result of very loose lending 
practices.

The turmoil has been reflected on the markets. Recent-
ly, the Dow Jones Industrial Average has fallen and risen 
sharply; the Toronto Stock Exchange has also experienced 
extreme volatility,

Newspapers across the continent and around the globe 
have been peppered with gloomy headlines chronicling 
the downturn of the economy, raising fears of a recession. 
Some articles are even calling the situation the worst fi-
nancial crisis since the Great Depression. These events 
have certainly provided us with a wealth of dramatic 
stories; however, it has done nothing to calm the fears of 
investors.

But if dramatic changes in the markets scare you enough 
to sell your investments, think carefully first, instead of 
making a hasty decision you may regret later.

DIVERSIFICATION IS KEY
One of the best weapons against market volatility is di-

versification. A portfolio that has a mix of equities and 
bonds, international and domestic, large and small, is the 
best way to protect yourself from feeling the brunt of wild 
swings in the markets.

This means avoiding the temptation to put all of your 
investments in low-risk money market funds if that 
doesn’t reflect your long-term risk profile. While these 
products have less risk attached to them, they also pro-
vide very little growth potential. In some cases, they don’t 
even keep pace with inflation.

For the long-term investor, staying the course is imper-
ative in order to achieve the long-term gains that most 
people are after when they enter the market.

But remaining patient during turbulent financial times 
is easier said than done. Doing a proper risk assessment 
and scheduling regular meetings with your financial ad-
visor will increase your changes of success and more im-
portant, improve your comfort level.

If there’s a positive scenario that a bear market pres-
ents, it’s the lure of a good bargain. A drop in the markets 
can be a great opportunity to invest.

QUICK TIPS FOR CALM DURING TURBULENT MARKETS

1. Keep to your plan
Don’t panic and make and emotional decision. Remem-

ber that bad news sells for the media, and the headlines 
reflect short-term events. Saving for retirement is a long-
term project that demands a long-term perspective.

2. Talk to your advisor
You may have used an advisor to help you to determine 

what types of investments you are comfortable with, and 
which investments are right for you. Your advisor can 
also help you weather the storm.

3. A diversification portfolio spreads the risk
A well diversified portfolio of stock, bond and cash 

investments is ideal for spreading the investment risk 
across many investment types. Investing in different ge-
ographies  provides even more diversification. Managing 
risk is an important part of your investment plan.

4. Look for guarantees
For the risk-adverse, there are products on the market 

which are guaranteed. Segregated funds area  good ex-
ample of this, and these guarantees can be an important 
componente of helping achiever lifetime financial secu-
rity. This is particularly true in retirement, where market 
fluctuations have a bigger impact, because assets are be-
ing withdrawn at the same time.

5. Make regular investments over time
If you’ve been borrowing money in February to contrib-

ute to your RRSP, why not set up an automatic monthly 
withdrawal plan? Making regular payments over the year 
instead of one lump sum payment will help you manage 
the higher investment prices by taking advantage of the 
lower investment prices, so that the average price lies 
somewhere in the middle.

Submitted by Meredith Swanson and Jim Beale of Sun Life 
Financial in Wawota.

Feeling on edge?
Don’t let the markets get you down
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2:1c

Come join our team!
Crop Production Services is a division of Agrium (www.Agrium.com), 
and one of the largest farm market retailers in North America. Our 
mission is to be the trusted and recognized leader in the agricultural 
industry, the fi rst choice for every customer and producer. Make 
the move to join our more than 7,000 employees across North and 
South America and begin growing your career now.

Due to our continuous growth we are currently recruiting for:

Crop Production Advisor - Kipling, SK

Qualifi cations include but are not limited to:

agricultural, or a combination of education and work 

  and oral.

To learn more about this employment opportunity log on to 
www.cpsagu.com/careers

Start making a difference today, and become a part of our team!

2:1c

 5 yr. Warranty

 . . . . . . . . . . . . . . . . . . . . . . . .
 $ 4,200

2:1c

COMMERCIAL • OILFIELD • FARM • PERSONAL

MEETING YOUR TRAILER NEEDS
 Manor, Sask (306) 448-2260

www.pjtrailers.com 1:4p

´ ´ ´
Help in ALL problems.

Call for today for a 

FREE reading.

(306) 335-9490

2:1p

BY KEVIN WEEDMARK
Construction on Moosomin’s Pipestone 

Villas is right on track, and the project 
should be ready for people to move in this 
summer.

Fifteen of the 24 units in the first phase 
of the project are spoken for at this point.

Bridge Road Developments started the 
ball rolling on Pipestone Villas in late 2010. 
A group of local investors put their money 
into the project and formed a board of di-
rectors.

The 24-unit building under construction 
is the first of three potential phases that 
could be built on Pipestone Villas’ block 

of land between Wright Road and Henry 
Street north of Lloyd Bradley Park.

Colette Branigan of Bridge Road has 
worked on development of Pipestone Vil-
las, and a similar project in Redvers.

The Redvers project started a year ahead 
of the Moosomin project, and had its grand 
opening last fall.

Branigan said Pipestone Villas is on 
course for a summer opening. “Some proj-
ects are a little quicker, and some take a 
little longer,” she said. This one is on track 
to be right in the middle.

“Redvers was completed in the fall, peo-
ple moved in, and it’s at full occupancy,” 

she said. “Phase 2 will start within the next 
couple of months.”

Branigan said each project is a little dif-
ferent. “With Moosomin we’re seeing a lot 
of interest from retired people, while in 
some locations we’re seeing people a little 
younger, in their 50s.

“Most of our tenants at Moosomin are 
from the local area. We have an individual 
from Manitoba coming to Moosomin, but 
most are from the local area.”

Branigan said she expects tenants to 
come forward to the remaining units once 
spring arrives.

“We’ve had a lot of interest, and once 
things get a little closer to being finalized, 
come spring, I think you will see at least 
three or four more people.”

She said construction is right on sched-
ule. “We’re hoping to start move in June 1 
and at this point we’re right on track for 
that,” she said.

Bill Thorn, who chairs the board of di-
rectors at Pipestone Villas, said he is hap-
py with how the project has gone so far.

“It’s just 18 months since we started talk-
ing about it,” he said. “To go from talking 
about it to getting the investors lined up to 
getting it to this point in construction in 18 
months is pretty impressive, I think.”

He feels the time is right for a project 
like this in Moosomin.

“With the other economic activity around 
the area, I think timing was good for this 
project,” he said. “Because the economy is 
doing well this fits the need right now.”

He said everything is falling into 
place for the opening of Phase 1 in a few 
months.

“The marketing group is busy trying to 
get the last few spots filled up, and we’re 
in the process of hiring a manager, which 
should be done by the end of February,” 
Thorn said. 

“Then we just look forward to being able 
to open the doors and get people moved 
in. Hopefully it will be filled by the middle 
of summer.”

He said that tenants who have signed 
up are excited to move in. “It’s geared to 
seniors and people who are wanting to 
downsize a bit,” he said. “It will give peo-
ple the opportunity to live in a place where 
they can have a few activities with their 
neighbors and have some companionship 
rather than being stuck in their own home 
when it’s cold in the winter. 

“It gives people a chance to spend time 
with people without having to go out-
side.”

Pipestone Villas on track for summer completion

Kevin Weedmark photo

The first phase of Moosomin’s Pipestone Villas is under construction 
at Moosomin.
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www.virdenrec.com

Massive Indoor
Show & Sale

February 16 - 20 
Keystone Centre UCT Pavillion - Brandon, MB

 On The Spot  

O.A.C.
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Spectacular savings on large diameter bins up to 48’

*NEW*
Valleyview Co-op Can Now Build

Agro Centre
Highway #1, Virden, MB

Phone 748-2843 
or 851-1137

2:1c

LAST CHANCE
For Winter Discounts 
on Huron Windows & Doors!

640 Frontage Rd, Virden, MB
204-748-3619

1002 North Front St., Moosomin, SK
306-435-2001

www.extremeglassandsiding.com

Are you thinking of 
replacing those drafty 
windows and doors?

NOW IS 
THE TIME!

DISCOUNTS ON 
ORDERS PLACED UNTIL 

FEBRUARY 29, 2012!
DISCOUNTS DO NOT APPLY TO ORDERS PLACED PRIOR TO JANUARY 31, 2012

2:1c

LAKESHORE
MILLS
ROUGH LUMBER

BOX 1288 – ROBLIN, MB
R0L 1P0

Call David 204-937-0988
or George 204-937-7600

1:tfc

ONE AD. 23,726 HOUSEHOLDS

75,000 READERS!

TO ADVERTISE CONTACT KARA AT 
THE WORLD-SPECTATOR - 306.435.2445

LOT AND HOUSING DEVELOPERS: Let our 
readers know about your project.

TOWNS & CHAMBERS OF COMMERCE: Let 
people and businesses know why they should 
locate in your town.

Each advertiser will have the  
option to submit an article in addition to their 
ad (minimum 1/4 page ad) or an article and 
photo (minimum 1/2 page ad)

Deadline for this issue is  
Monday, February 27

Coming in the March Plain & Valley

Housing & Development Issue

Book your booth now for the 
Moosomin Chamber of Commerce 

Home Farm and Leisure Show 
April 27 and 28 

Mail your cheque to reserve your spot to 
Moosomin Chamber of Commerce 

Box 819
 Moosomin SK 

S0G 3N0 

For more information 
hfl show@world-spectator.com

BOOTH SIZES AND PRICES
Extra Large Corner Booth • 40' x 40'

$500 

Ice Level or Convention Centre Booth • 12' x 12' 
$225

Lobby Booth • 8' x 8'
$125
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PHONE: (306) 435-3313
Moosomin, SK.
www.celebrationford.com

BRENT WILSON: (306) 434-7124
RYAN THORN: (306) 435-9508

LORNE LANGFORD: (306) 435-6046
TYLER THORN: (306) 435-7808

CALL US TOLL FREE 
1-877-468-0406Find us on Facebook

THIS MONTH, YOUR FRIENDS AT CELEBRATION FORD 
WANT YOU TO ESCAPE!

Purchase a new or pre-owned vehicle 
and get a chance to win a trip for two to Panama!

 See dealer for details

$19,900

2009 Ford Escape
Limited, V6, 4WD

1T245A

$169 B/W

$22,900

2010 Ford Escape
PST Paid, Trade, 4WD

1T181A

$195 B/W

$24,900

2010 Ford Escape
46,000 kms, V6, 4WD

1P272

$219 B/W

$12,200

2006 Ford F150
FX4, PST Paid

1P131A

$120 B/W

WAS $16,900

$11,400

2005 Ford Explorer
XLT, 4WD
1T126B

$113 B/W

WAS $14,900

$21,900

2010 Ford F150
Solid Trade, FX4

1T224A

$215 B/W

$29,900

2010 Ford F250
Ready for Work, 42,000 kms

1P279

$270 B/W

$27,900

2010 Ford F150
XLT, PST Paid, 42,000 kms

2T027A

$235 B/W

$9,900

2002 Ford F250
7.3L, Power Stroke, 4x4

1P289A

$34,900

2010 Ford F150
Local, Lariat, 51,000 kms

1T268A

$291 B/W

$9,900

2009 Pontiac Vibe
66,000 kms, Auto

1T220B

$91 B/W

$8,900

2006 Chev Cobalt
2 Door Coupe, Auto

2C050A

$89 B/W

$21,900

2009 Ford F150
2 Tone & Classy, 4x4

2P075

$195 B/W

$35,900

2011 Ford Explorer
XLT, 4WD, myFord Touch

2P063

$315 B/W

$46,900

2010 Ford F350
Cabela’s Edition

2T047A

$399 B/W

$15,900

2010 Ford Fusion
SYNC, Auto, Great on Gas

2P066

$141 B/W

2009 Ford F150
XTR, Sask Tax Paid

2T062A

$14,900

2008 Ford Ranger
Sport, 4x4, Auto

1T222A

$129 B/W

$26,900

2009 Ford F150
FX4, Sask Tax Paid, 55,000 kms

1T002A

$225 B/W

$27,900

2010 Dodge Ram 1500
Quad Cab Hemi, Moonroof

1T190A

$235 B/W

$28,900

2010 Ford F150
Super Crew, Lariat

2T041A

$241 B/W

$35,900

2010 Ford F150
30,000 kms, FX4, Leather

1T248B

$275 B/W

$25,900

2009 Ford Edge
Ready for Winter

1P284

$227 B/W

$31,900

2011 Ford F150
5.0L, XTR, 2 to Choose From

1P286

$225 B/W

$34,900

2011 Ford F150
3.5L, Eco, 2 to Choose From

1P285

$306 B/W

$26,900

2010 Ford F150
SYNC, 4WD

1P290

$225 B/W

$24,900

2008 Ford Edge
65,000 kms, AWD

1P257

$218 B/W
$26,900

2008 Chev 2500
Perfect for the Camper

1T263A

$225 B/W

$15,900

2006 Ford F150
XTR, Very Nice Truck

1P254A

$157 B/W

$17,900

2008 Ford F150
XTR, Room for 6

1T200B

$185 B/W

$19,900

2010 Dodge Caravan
Stow n Go, 54,000 kms

1P278

$175 B/W

$6,900

2003 Ford Mustang
Drive the Legend

1P241

WAS $10,900
$5,900

2003 Chev Monte Carlo
Local Car, Only 117,000 kms

1T147B

WAS $10,900

$26,900

2009 Ford F150
FX4, Super Crew

1T229A

$236 B/W

WAS $32,900

$19,900

2007 Ford Expedition
Eddie Bauer, 4x4, Loaded

1T238A

$195 B/W

WAS $24,900

$24,900
2010 Ford Escape

Limited, 4WD
1P273

$219 B/W

$24,900

2010 Ford Escape
Leather, 4WD

1P274

$219 B/W

WE WANT YOU TO 

ESCAPE! 2012 FORD ESCAPE STARTING AT $22,69910 TO CHOOSE FROM!

HOT DEALS

$25,900

$217 B/W




