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Small businesses say they are falling through the cracks

Local businesses say governme

Samantha Cluett with

Samantha’s Boutique in Elkhorn, Manitoba

BY Kara Kinna

Some small businesses say that, despite
government programs like the Canada
Emergency Wage Subsidy, the Canada
Emergency Response Benefit, tax defer-
rals, and interest-free loan programs,
they are falling through the cracks when
it comes to government support and they
don’t know if their businesses will still be
standing at the end of the Covid-19 pan-
demic.

Some local businesses say they are not
applying for any of the government sup-
ports being offered, as they don’t qualify
for them, or the don’t fit their financial
needs at this time. They say tax breaks or
direct support would be more beneficial.

Cluett says programs
won’t work for her business
Samantha’s Boutique in Elkhorn is one

of those businesses. She says she doesn’t
qualify for the Canada Emergency Wage
Subsidy, which pays 75 per cent of staff
wages, as she only has casual staff, she
doesn’t qualify for the Canada Emergency
Business Account low interest loan from
BDC as she did not have at least $50,000
in payroll in 2019, and if she accesses the
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Rod and Myrna Dingman, owners
of Windsor Bar & Grill in Fleming, Sask.

Canada Emergency Response Benefit,
which gives self-employed people $2,000
a month if they no longer {'J\ave income,
she says she can no longer bring in any
revenue at all through her business, leav-
ing her with only $2,000 a month to keep
herself and her business afloat, and ex-
penses looming on the horizon.

“There is a whole demographic of us
that qualify for nothing,” she says.

Cluett says she is still able to make some
revenue through her business right now
doing online sales and flower sales, and
she feels that she could make more than
the $2,000 offered by the CERB program,
however it won't be quite enougﬁ to keep
her business going if the pandemic shut-
down lasts for months. She says she ap-
preciates being able to defer some federal
and provincial payments, but at the end of
the day that money still needs to be paid.

“I don’t want to defer payments,” she
says. “Obviously it helps but they just
wait for you at the other end. So that is
where I'm at. I can sit at home with $2,000
(from CERB) or I can continue to show
up for my people and do what I can and
take the risk of not making $2,000 (from
CERB) but maybe making $2,000 or more.

“All of my inventory is on hold. Noth-

nt support programs don’t work for them and they may have to close their doors

ing is coming but I am accountable for all
of it because it is all ordered six months
in advance. It's held right now, but I am
going to have to pay for that.”

Cluett says tax breaks would be more
beneficial to her, and she doesn’t want to
take out loans.

“T've gone to the RM about property
tax breaks, or if they forgive our PST and
GST for this quarter, I think that would be
more helpful to us. I know I have spoke
to other business that have said the same.
If we could get a break on our property
taxes or our quarterly PST and GST re-
mittance, that would be helpful. We all
have plenty of debt doing what we are
doing.”

Cluett is the president of the Elkhorn
Chamber of Commerce and she says she
has been speaking to other businesses in
the area that are in the same situation.

“We are faced now with a decision—if
we take the chance and close our doors,
if we sell nothing but we make $2,000 a
month (through CERB), or do we keep
trying to push through with a chance
that we could make more than $2,000,
which would obviously be more help-
ful.”

She says lots of local businesses are
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Bick's Auto in Elkhorn, Manitoba

talking about how they might not last
through this crisis.

“The number of times I have heard
bankruptcy in the last three days is dis-
gusting,” she says. “Everyone is throw-
ing that word around and that is dev-
astating for our area, so that might be
the option for some of these small busi-
nesses.

“If we don’t take action, there might
not be any of us left in Elkhorn.”

Cluett says if small business owners
like herself could collect CERB and still
make some revenue through their busi-
ness, it would help.

“It would be nice if there were some-
thing for our size of business,” she says.
“We don’t really need a loan. The $2,000
a month (from CERB) plus being able to
sell online would probably be enough to
keep us going.”

e Plain & Valley contacted the fed-
eral Ministry of Finance, as well as the
Minister of Finance’s office to clarify if
small business owners were able to lay
themselves off, no longer draw a wage
from their businesses, and collect CERB
while still making revenue through their
business.

Continued on page 9 v=
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Nutrien Rocanville.

Potash mines continue to operate with safety precautions

BY Kara KiNNA

As essential service providers, the two pot-
ash mines in Southeast Saskatchewan—Mo-
saic Esterhazy and Nutrien Rocanville—are
continuing to operate through the Covid-19
pandemic. Both Marnel Jones, Communica-
tions Manager with Mosaic, and Shannon
Rhynold, General Manager of Nutrien Ro-
canville, say the mines have pandemic plans
and they are operating as safely as possible.
Both mines are at full staff, although some
staff in administrative positions are now
working from home.

“We have numerous measures in place to
reduce the number of people at any of our
sites at one time,” says Marnel Jones wiht
Mosaic. “How we approached that is split-
ting employees into an “A” and a “B” group,
so that the same employees are working
with the same employees on any given time-
frame to really reduce the amount of people
and potential exposure risk.

“In addition to that we’ve restricted all
visitors and postponed non-essential con-
tract work, further minimizing the number
of people at our sites. We have postponed
non-essential work where possible. So that
has also really minimized the number peo-
ple on a site at once.

“We have alternative, modified work ar-
rangements in place for administrative and
functional employees at all of our Mosaic
facilities—including Esterhazy. Those who
can work from home are doing so, so that
has also helped further reduce the amount of

COVID-19
Resources

people at our site.”

Jones says underground workers are con-
tinuing to go to work as usual with addition-
al precautions in place for them.

“We have taken numerous additional
measures, like increasing our cage runs, re-
ducing cage capacities, reducing the amount
of people that are in vehicles at any one
time,” she says. “The workforce remains the
same but with additional social distancing
precautions in place.”

She says all non-essential contract work
has been cancelled but essential contract
work is still moving ahead.

“Essential work is still happening. So that
would include our K3 project. But non-es-
sential maintenance work or other projects
that were planned are being delayed at this
point or postponed to reduce the number of
people,” she says.

“Mosaic has a pandemic preparedness
policy and when Covid-19 became a press-
ing global issue, we updated it accordingly.
We're following it very closely and using it
to guide our efforts on preparedness and
response as we've gone through this whole
process.”

Shannon Rhynon with Nutrien Rocanville
says the Rocanville mine is also at full staff-
ing with some modifications.

“We haven’t had any layoffs. The mine
continues to run at a normal rate and we
haven’t seen any reduction as far as how
we're operating, but we have made a fair
number of changes,” he says. “The first big

Stay Informed. Stay Protected.

Visit saskatchewan.ca/COVID19 for resources and
information to help protect yourself and others
against Novel Coronavirus (COVID-19).
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change we made is we said all Nutrien site to
site travel, all corporate to site travel, we're
going to put on hold. We shut down any
tours coming to our site. We closed the doors
to all our visitors.

“The following week after that we reached
out our procurement groups, reached out to
all vendors and essentially it have a list in
place that says if you're not being essential to
keeping us operating please don’t show up.

“A lot of our functional work groups—
things like HR, finance, procurement, ad-
min, even some of our capital teams, some
of the engineering staff—were able to work
from home, so we kicked that in right away
and a lot of those groups were able to start
working from home.

“Like everyone else in the world the big-
gest challenge for us was getting our hands
on cleaning supplies and disinfectants.
We've really stepped up our measures on
site. We had a 15-page pandemic plan which
has now blossomed into a 75 page pandemic
plan. We've been adding to it as everything
changes. We have been going through all ar-
eas of our organization, all of our processes
and looked at how do we limit the action of
our employees.

“We went to offsetting a lot of our shift’s
start and stop times. It used to be mainte-
nance crews would all show up at a given

time and now we’ve said 10 people can show
up at this time, 10 people are going to show
up at that time. In places like lunch rooms
there are big bottles of disinfecting. We have
cleaners that go around and hit the areas
throughout the day, but we've also given
people supplies as this is a public health
pandemic. Even underground we’ve gone
to the extent where we've added washing
stations and vehicle cleaning stations. We
have really done everything we can and it
continues to evolve. I'll give a lot of credit to
all of our employees for providing feedback
and helping us find those gaps as they go
through their day.”

He says any contractors coming onto site
must have a pandemic plan that it reviewed
by the mine, and two major projects have
been put on hold.

“There were two major projects that
would have seen mobilization here at end of
March and April that would have seen 100
people ramping up to 400 additional people
in the community, which we have put a six
month hold on,” he says. “It's just not the
time for that, and it is more important to us
right now to do the work that our employees
are doing as far as making potash, and doing
our part for global food supply and keeping
our employees safe than to execute on these
projects.”

PHARMASAVE

Wellness & Mobility Centre

Check out our selection of
Luxury Electric Scooters

r - F | ]
for the road ahead

nve

SLINnnRNRINEr
©5F Fars £ ESasia=t T

TrailBlazer SE

- ®

Mobility Products Corp.

Pursuit
XL



4 Plain and Valley April 2020

Stay Home. Stay Safe.

During these unprecedented times we have
had to put a lot of our business on hold.

Thank you to our customers and friends for your
understanding. We will be back as soon as it is safe.

Home and Business SaskTel Fusion Electronic Sales
: . IT Support
Security Cameras Internet & Cell & Service . '
& Sytems Phone Sales Wood Stoves Electronics Repair

We’re keeping our community safe from COVID-19 by social distancing

Open by appointment only for critical services

IT Services .
Printer Ink Critical Cell Phone

SIM Card Swaps Pre-Paid Ph Card Changes & Accessories
Modem Swaps reraid rhone tards (IE: Chargers)
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COVID-19 patients only

Upper Range
Scenario 1
(R, = 4.0

Mid Range
Scenario 2
(Ry = 2.76)

Low Range
Scenario 3
(R, = 2.4)

Peak values, except where
cumulative

Cumulative total cases

Hospital admissions/ day 205 &0

saskatchewan.ca/COVID19

Pull together

Saskatchewan'’s Covid-19 modeling shows potential deaths from Co-
vid-19 of between 3,075 and 8,370 deaths

Government preparing for between
3,075 and 8,370 deaths in Saskatchewan

Sask going from 98 to 963 intensive care beds

Saskatchewan
prepares for the worst

by staying apart.

Learn more by visiting

Hospital census 4265 1265 390
ICU admissions fday 215 60 20
1260 320 120 Help protect yourself
Patients requiring ventilation 1230 370 120
and others.
Cumulative total deaths 8370 5260 3075

COVID-19in
Saskatchewan

BY KEVIN WEEDMARK

The Saskatchewan government is plan-
ning its health care response to deal with a
Covid-19 pandemic that would cause ap-
proximately 3,075 to 8,370 deaths and ap-
proximately 20 to 200 daily intensive care
admissions from COVID-19 at its peak.

The provincial government modelling
for the trajectory of the pandemic in the
province was released Wednesday, April 8.

The information was contained in a Sas-
katchewan Health Authority (SHA) docu-
ment titled Health System Readiness for
COVID-19.

The ennre df document can be found
at }3 www.world-spectator. com/
news»lmages /sk-health-covid19.pdf

WE ARE OPE

APPLIANGES
IN-STOCK

We are still here for you in

these uncertain times.

Feel free to call any time

with questions.

* We are also able to take sales over
the phone

 Delivery if you are unable to make it in
o Setup-Delivery can also be arranged if

there is no one self isolating or in
quarantine

¢ Items can also be left at door or
in garage if needed

o The safety of our customers and staff
are our number one priority - in-store

and at delivery

BRANDSOURCE

Kellbera s

HOME FURNISHINGS

The document does not include any
indication of how long physical distanc-
inﬁ measures are expected to continue or
when the pandemic is expected to peak in
Saskatchewan.

Saskatchewan Health officials say the
severity of the outbreak will depend en-
tirely on how effectively Saskatchewan
residents practice social distancing and
measures like washing their hands me-
ticulously.

The provincial government released the
document so the public understands how
itis planning for the pandemic, a plan that
includes purchasing ventilators and set-
ting up hundreds of new ICU beds.

Continued on page 8 =
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Saskatchewan.ca/COVID19
or calling 1-855-559-5502

Saskatchewan

saskatchewan.ca Health Authority
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To contact Plain and Valley call 306-435-2445
or email world_spectator@sasktel.net
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ONLY ONE
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STOCK
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Now $699%
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346 King Street  Virden, MB
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§ find us on Facebook

FREE DELIVERY WITHIN 200 KMS

FREE SETUP  FREE DISPOSAL
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LAYAWAY OPTIONS * ASK YOUR SALES ASSOCIATE
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.® Borderland "“ove

CENTRE

Ti me to collect your seeds
and prepare the garden!

All your gardening supplies in one location

We offer an excellent selection of seeds, soil and more
JUST ARRIVED: Seed Potatoes, Onions & Garlic Bulbs
Providing you the essentials for outdoor living
Everything you will need for your outdoor oasis

ROOFING: BARKMAN PAVING STONE:
Hurry in, don't wait until it is too late, stop by [l We have many different styles of exterior paving stones and specialty
Borderland Co-op and purchase all of your landscaping stones to make your ideas come to life. If you can't find
roofing needs TODAY! We have a variety of [ what you are looking for ask one of our project specialists to assist
products in stock and if you can't find what with any of your special order needs.
you are looking for ask one of our project
specialists to assist with any of your special
order needs.

INTERIOR:

Check out the different

walls available both in stock &=
Bl and for special order.

You're at home h?re. BORDERLAND 1100 Park Avenue
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An open letter from a teacher:
The challenges of education in these unprecedented times

Covid-19 has changed the reality for people around the
world in the last couple of weeks. This includes, of course,
approximately 1.5 billion students globally. For me, as a
teacher I have around 110 students from Grade 8-12 that
should be coming through my classroom every day. For
my students and myself, our world has been turned up-
side down and we all have to adjust to the new realities
that have been outlined not only by Covid-19, but also by
the government of Saskatchewan, communities, and cir-
cumstances. The question has become, what is the “new”
direction for education and how will we as teachers meet
the needs of our students?

First off, the announcement by the government of Sas-
katchewan that schools would close came as a surprise to
many teachers. We as a professional community had no
notion or prior knowledge that the announcement would
be made. Students in my class were gettinﬁ messages from
their parents before I as a teacher knew what was happen-
ing, because schools and school divisions were told at ap-
proximately the same time as the media. This left a wave
of chaos as a flurry of questions were thrown at my fellow
teachers and I and we had no additional knowledge, com-
fort or any kind of certainty to provide to our students.

Not only that, within literal hours students were gone
out of the school, removed by parents, and we were left
with largely empty classrooms for the remainder of the
week to “wind things down.”

I think many teachers, myself included, were left in a
state of shock and sadness. For me, as a teacher of Grade
12 students, I struggled to grapple with the reality of not
having any closure at the end of the school year, and not
being able to send those students off with a grand celebra-
tion of their graduation. Not just those students, but also
celebrating the successes of the school year with students
from every other grade and being happy for them to move
on to the next adventure in learning, culminating in their
advancement to the next grade.

In addition, we were presented with a number of new
norms which we were forced to accept, promising every
student credits and advancement, and continually chang-
ing the guiding protocols for us as teachers. It left many
of us confused, wondering how to prepare and when the
next change in direction would come.

Which leads me to the new state of worry and wonder
that is our day-to-day life now. As many of us adjust to
working from home, which in itself presents so many chal-
lenges, we are still worrying about our students as we are
trying to reach out and connect with them. Students have
been given the option to “opt in” or “opt out” of “supple-
mental learning” to try and alleviate the enormous po-

Shayna Zubko

tential gaps in learning that this three-month break could
leave in our students. A focus on math, reading and writ-
ing has been mandated, rightfully so, for our younger
students. However, the immediate future education of
high school students remains optional. Personally, I worry
about students not getting what they need for post-sec-
ondary learning, whether that is calculus, crucial writing
skills, or practical skills and hours gained through practi-
cal and applied arts.

Although many teachers are tech savvy and incredibly
creative, there is still a limit to how much can be gleaned
through an online platform. There is a reason we have
been stressing attendance as key to our students for years!

As teachers we are “re-learning how to ‘DO’ education”
and to many that is incredibly stressful. Not only that, we
have to ask ourselves “What do I teach?” We have been
left to decide, what is essential for our students to learn.
This is a major struggle for people who LOVE learning
and want to share all the knowledge they can with their
students, or at least it is for me. All of this leaves an over-
whelming air of anxiety for what September will look like.

In addition, because teachers are incredibly caring hu-
man beings, we are so worried about our students. There
are so many students who come to school everill day be-
cause it is their happy place, or their safe space. They come
to school to socialize, hang out with their friends, take part
in a wonderful variety of activities that help them to grow,
become themselves and thrive. Not only that, teachers are
role models, supporters, guidance givers, and number one
fans of their students. This too leaves a huge gap in the
lives of our students. I miss my students, and I also miss
my colleagues.

Two things have become very clear to me in the new
world of physical distancing, home-bound-education and
general cﬁaos created by a global pandemic. One: people
are incredibly creative—have you seen the tremendously
clever memes being made?! Two: people are developing a
newfound appreciation and love for teachers. As I men-
tioned earlier, teachers are creative people, we are going to
work our hardest to create and deliver content technologi-
cally to our students. We are still going to work on hav-

ing some kind of connection with our students. Although
I realize that students have diverse access to what will be
provided by teachers, the hope is that we can help our stu-
dents be successful like usual.

The school division is also working to make sure that
students will be able to access the content provided by
teachers at home. I keep seeing posts from parents about
how they are having to provide some home education.
To me as a teacher, social media is providing unnecessary
pressure on parents in an already stressful time. My mes-
sage: WE GOT THIS. Teachers are still working to provide
some form of adapted and flexible education to their stu-
dents. It may just require a bit more patience, since we are
only learning about the expectations of us being outlined
from above. And if you want to give us all the money like
some of those social media posts suggest, I don’t think
anyone would object (just joking).

There has been such support among teachers glob-
ally working to provide resources to one another to get
through this time and to discuss pedagogy via digital edu-
cation. I have personally talked with and shared resources
with teachers from across the province of Saskatchewan
and I love that we can stay in communication during a
time of distancing. And of course, we have our own staff
members and the continual guidance of our administra-
tors. I tell you, they have been champions in fielding ques-
tions. Because, there have been SO MANY QUESTIONS.

Education has always been a challenging profession,
and now the world has thrown a proverbial wrench of
all wrenches into the mix. But, the positive is that tech-
nology is working in our favour at this time. There are a
dozen different online platforms being used by teachers
throughout the country to provide content to students, if
not more.

In conclusion, I am reminding myself that the unknown
is what we are all presently facing. Although the situation
is frustrating, and we all felt whole-heartedly unprepared
and continue to feel unprepared, we must focus on our
own needs and those of our students. This brings to mind
Maslow’s hierarchy of needs where the focus is on the
psychological well-being of students (and me as a teacher)
before making sure that they are being creative, evalua-
tive, and analytical according to Bloom’s Taxonomy.

So, we will battle through dealing with constant distrac-
tions at home, including our pet coworkers and newly cre-
ated workspaces, and try to do what we have learned to
do best—teach.

Shayna Zubko is a high school teacher in Esterhazy,
and the World-Spectator’s Esterhazy reporter.
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BY KarA KINNA

With banking being an essen-
tial service, financial institutions
like Conexus Credit Union have
deal with the Covid-19 situation
by restricting their hours and of-
fering services via phone and on-
line.

Conexus CEO Eric Dillon says
it has meant some changes for
staff and customers, but he says
Conexus had a pandemic plan
at the ready, and it was simply a
matter of reviewing it, and, when
the time came, to put that plan
into action.

“We certainly appreciate that
people rely on us to help them
with their money, and we know
that we are an essential service,
so for years and years we have
been building what we call Busi-
ness Continuity Plans that deal
with a number of things—pan-
demic just being one of them,”
he said in an interview last week.
“So we were able to quickly pull
out our plan, and we review it
frequently, and put it into action.

“I think the good news is that
banking over time has changed
considerably, and I think today
people more and more—even
without COVID-19 or a pandem-
ic—were banking remotely using
their phones or calling us, and I
think that’s good because now
when we're all being asked—
and I think rightfully so—to help
minimize the spread of the virus,
we are still able to provide all the
services that our members rely
on us for, just doing it remotely
or differently.”

Dillon says all of the key servic-
es that Conexus offers are tested
on a regular basis to ensure they
are available during emergency
situations such as a pandemic.

“For all of the things that we
do—whether that is to support

Sask prepares for the worst

Plain and Valley

Banking changes during Covid-19
Dillon says Conexus had pandemic plan ready

members or to engage with other
institutions, like if you are mak-
ing a payment or trying to send
some money to your grand-
mother and they have an ac-
count at other institutions—all
of those things get tested from
time to time, and we have a list
of what we call critical business
functions,” he says. “So we make
sure that those things are always
available 24/7 if something like a
pandemic were to happen.

“We've quickly moved teams
to work from home, but all of the
transactions and all the things
that people are relying on Con-
exus to do are being done. At our
contact centre, you could call in
today and have to wait around 16
seconds for somebody to pick up
the phone and serve you. Other
than taking the five or 10 minutes
to drive to the branch and put
yourself at risk and maybe put
our staff at risk, we would much
rather that you picked up the
phone from the comfort of your
living room and we’re happy to
help you from there.”

Dillon says step one for cus-
tomers who need service and
aren’t sure how to access it dur-
ing the pandemicis to call a 1-800
number that has been set up.

“What we are encouraging
people to do is call us first,” says
Dillon. “People are being asked
to be physically distant, and so
if you don’t have to come to a
branch please don’t come to a
branch—it puts you at risk. It
puts our staff at risk. We would
much rather that you picked
up the phone and called. Virtu-
ally everything you can do at
the brancﬁ can be done over the
phone and that just keeps you
and I safe so we can continue to
provide service.

“There is a 1-800 number that is

Conexus CEO
Eric Dillon

on our website (1-800-667-7477)
and that is the one we would love
everyone to call because they are
the ones that are best equipped to
help our members right now.”

Dillon says while branches are
still open, they are on reduced
hours and customers are encour-
aged not to come in or to book
appointments for service.

“If you did have to come in—
let’s say your card expired or you
lost it and need a new card—we
would like you to call to make an
appointment. If it’s not for some-
thing like that we’ve got people
in the lobby encouraging you not
to come in. But if it is for some-
thing we need to do in person,
make an appointment to come
in and expect that it might be
more of a longer wait because we
want to make sure that we onl
have a few people in the brancﬁ
at any given time or only one at

we can wipe

members. Call the 1-800 number,
make an appointment and then
we would be happy to help you.”

Dillon says businesses making
deposits are encouraged to use
the night deposit box.

“All of our businesses, we are
encouraging them to get a night
deposit key,” he says. “We've got
extras cut and then they can just
come and drop it off after hours,
then our staff will pick it up in the
morning and deposit it first thing
while they’re in the branch.”

So far Dillon says the system
seems to be running smoothly.

“Most of these services we de-
liver today to our members and it
is just a matter of more of it being
done online,” he says. “We cer-
tainly have all of the technology
tools available. We have great
staff across the province and,
from looking at our call or mem-
ber centre wait times, we are do-
ing a very good job of keeping up
with people’s work requests, and
that includes all of our requests
to defer mortgage payments or
move loan payments because
their own income has been dis-
rupted. We're getting lots, and lot
of those from our members and
are helping out with personal fi-
nances every way we can.”

Dillon notes that while seniors
aren’t always comfortable with
online banking or doing things
remotely, they are the group
most at risk for the virus and he
encourages them to pick up the
phone for any services.

“I think the phone is the easi-
est way. They can call in and vir-
tually do all of the transactions
they would do in a branch over
the phone—keeping in mind that

down things
in between

the ATM so

“
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those are exactly the people that
the government says are most
at risk for the virus, so those are
exactly the people we don’t want
coming to the branch because we
want them to stay home to stay
safe. And if they call us we have
wonderful people and they can
do all of the things they can'do in
a branch over the phone.”

Dillon says most customers are
responding well to the changes.

“By and large most people ap-
preciate that these are very un-
usual times, and when you've
got premiers and chief medical
officers saying you should not
go out, I think most of our mem-
bers appreciate that we built out
all these other ways to serve our
members and that they are still
going to have all the same ac-
cess to their money that they
miﬁht need, and that we are here
to help with food and mortgage
payments, and certainly appreci-
ate all of the physical distancing
that we are trying to incorporate.
Because they just want to make
sure they can continue to access
services, and the easiest way for
us to do that is make sure that
our staff are healthy and our
members are healthy and we can
continue to help people out over
the phone.”

Dillon says that Conexus is
posting regularly on its social
media what the wait times are at
its contact centre

“So if you are at home and
watching Netflix and relaxing
like we are supposed to be, just
watch our social media chan-
nels and when the wait times are
good, give us a ring and we will
be happy to help you.”

w Continued from Page 5

The document stresses
that “dynamic modelling
is not predictive, rather it
provides information to
support response and pre-
paredness.”

It says it looks at “what
if” scenarios to estimate
COVID-19  transmission,
the impact of public health
interventions and impact
on acute care demand.

Using three scenarios
based on outcomes in other
countries, the document
estimates between a low
of 153,000 and a high of
408,000 total cases in Sas-
katchewan. At best, it esti-
mates 20 ICU admissions
per day, at worst it could
reach 215.

If 153,000 people con-
tract COVID-19—the “low-
er-range”  scenario—the
document estimates 3,075
people would die. Under
the “mid-range” scenario
of 262,000 cases, it esti-
mates 5,260 deaths.

And in the “upper-

range” scenario of 408,000
cases, it estimates 8,370
deaths.
The province says it cur-
rentl: Iijnas 450 ventilators,
whici']\ is enough to meet
the demand under the low
and medium models.

The province says it
would need 860 ventila-
tors to meet the worst case
scenario, the high model
numbers.

That is a gap of 410
ventilators. According to
the Saskatchewan Health
Authority, there are con-
firmed orders for 200 more

ventilators, including 100
which are expected to be
delivered in the next two to
three weeks.

“The ministry are work-
ing with vendors and the
federal government to
close this gap,” according
to Saskatchewan Health.

More than 1,000 new
beds have been opened up
to date.

SHA'’s strategy includes
plans to increase intensive
care beds from 98 to 963 “as
needed.”

It has plans in place to
create dedicated spaces
for COVID-19 patients and

Goldy'’s

to create designated CO-
VID-19, non-COVID-19
and mixed hospitals, as re-
quired.

The provincial plans in-
clude putting in place an
ethical framework for allo-
cating resources, bed spac-
es and ventilators in case
there is a surge above the
capacity of Saskatchewan’s
health infrastructure.

“Ethical ~ decision-mak-
ing will occur throughout
all aspects and phases of
the pandemic based on the
SHA Ethical Framework,”
according to the Saskatch-
ewan Health Authority.

Where Spring iy
Just v country

Greenhouse  diemw!

Unfortunately we won’t be visiting with
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Small businesses say they are falling through the cracks

Local businesses say government support programs don’t work for them and they may have to close their doors

w Continued from front

Both the Ministry of Finance as well as the minister’s
office were unable to answer that question, and the
Ministry of Finance deferred the question to Employ-
ment and Social Development Canada.

Cluett says she is frustrated with the Prime Minister
for announcing that the government’s plan is helping
small businesses.

“I'm really disappointed in the fact that he has the
opportunity to address all of Canada and he is choos-
ing to leave out the fine print,” she says. “So he is say-
ing businesses qualify for these interest free loans for
up to $40,000 but he should be including the fact that
you have to pay out $50,000 in payroll the year before,”
she says. “But we don’t qualify because we’re not big
enouih so then he’s making statements such as like
you should never have to choose between your health
and paymi your bills. Well right now many of us are
trying to choose between our livelihood and our lives.
Where do we go with this? We're not allowed to be
open, we don’t qualify for help, so do we try and live
off of $2,000 which barely toucﬁes our income or do we
keep pushing ourselves trying to make income when
our stores are closed?”

Cluett says she has contacted both her local MP and
MLA about the issue.

Dingman worried

The Windsor Bar and Grill in Fleming is another busi-
ness that is worried about its future.

“Our biggest concern is we have no income,”
owner Myrna Dingman.

“We have laid everyone off except our one full-time
person, and basically I'm just waiting to see what the
rules are going to be for the wage subsidy, whether I can
keep her or if I'm going to lay her off too.”

She says she has also been frustrated by the govern-
ment benefit programs.

“They’re overlooking the businesses like say me and
Sam,” she says. “Why is it fair that T have to go get a loan
when they’re giving all these other people $2,000 just
for nothing?”

She says the government benefit programs don’t fit the
needs of small businesses like herself.

“Some kind of rebate like the Conservatives are talking
about would help, like refunding the last six months of
GST payments. That is not a ton of money but it would
help. If they would allow us to collect CERB, it would
help, because both me and my husband basically have
no income now, but because the business is open they’re
saying we have the same income, so neither of us can get
that $2,000. We can’t even lay ourselves off, we have to
close. If there was some way they could give us and Sam
and all those other little businesses the $2,000 incentive
to pay our personal stuff, just so we can keep our busi-

says
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nesses going, it would help.”

What is next for the business?

“We might try and do a little bit of grocery ordering,
and if that doesn’t work we're probably going to have
to close. But I'm worried if we close we won’t be able to
open again,” says Dingman.

Dingman says the whole ordeal has been very emo-
tional for her and her husband.

“It’s hard. We probably take turns crying every day,”
she says. “We put a lot into it. I don’t want to see it fail. I
know we have a lot of faithful customers, but they can’t
come in sit and eat. Our business is pretty much steaks,
so we have had people order steaks to go, but it’s just not
the same so we're pushing pizza and burgers now and
doing a little bit of that, and short term we can survive,
but not long term.

“I know I'm not special, but they just need to find
something to help us, even if they let people like us have
that $2,000, then it would sure help a lot. That would
save us. I could work here every day and realize I'm not
going to take a cent out of this if I knew I had something
coming in that I could pa my own loan, car bills and all
that stuff, but right now re saying that if I even take
in $1 (through my busmeqs{l can’t claim the $2,000. It's
a tough choice. Do I close and get the $2,000, or do I try
to keep my business going? Like I said, I'm just really
scared if I do close I won’t be able to open again.”

Kelly worried
about expenses

Shirley Kelly at Shirley’s Sewing Room in Moosomin
says she hasn’t explored the government options yet and
is worried about paying her rent.

“Thaven't closed completely so I have a little bit of in-
come, but nothing like I normally have,” she says.

“I've closed the doors, but I'm still coming in to the
store shorter days. I just work from 10 am to 4 pm Tues-
day to Friday to answer the phone. I do curbside pickup
and I've been mailing out a little bit. I just wanted to be
here to help in whatever way I can. I'm very fortunate in
that I didn’t have staff, it’s just me.

“I think going forward it probably won’t be viable. I
don’t really know how it will all play out because what
1 sell is what people want right now, because they have
the time to do sewing that when they were busy they
didn’t have time to do, and they are discovering the
things they need. Part of me wants to stay open at some
level to help them out, but I just don’t really know how
it's going to play out.

“What would be probably most beneficial is a lump
sum of money. My big concern right now is to pay the
rent. I can go witilu)ut an income for a short period of

time, but I have to pay the rent. That would be best if
they just gave us a monthly payout or something, just
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to cover the rent, that is my biggest concern right now.”

Bickerton doesn’t
trust government

Paul Bickerton, at Bick’s Auto in Elkhorn, says he feels
that the benefits being offered by the federal government
won’t actually reach small businesses, and he’s wary
about trusting the government with their promises.

“Most of these government programs never work for
small businesses,” he says.

“Usually the problem is that at the end of these pro-
grams there are always catches and hitches, and in my
experience—we have been here for 15 years and my par-
ents have been working for 45 years—these programs
never actually reach the small businesses.

“Iactually Kad another small business guy stop in and
say that they’re not even applying because we have to
have a 30 per cent shortfall in our business (compared to
last year), but the problem is a small business like ours
has accounts, so when they come here to audit us in two
Kears or a year and half wi]lere we have to prove that we

ad a 30 per cent decrease in business.

“Right now we're sending out month end statements
from the month before. So our books are going to look
good for the next three months and then they’re going
to tank. But the government wants us to have proof to
them that we have a 30 per cent decrease in business and
we are never going to be able to do that.

“So then we are going to make all the promises, give
up all the money to the employees, and do all the stuff
for the government and they’re going to come back and
audit this stuff. The business owners that are older have
seen this before, not to the same extent but multiple
times and they are very, very gun-shy to go and spend a
whole bunch of their own personal money. It's actually
us that have to spend our wages and our money for our
employees, for a promise that the government has made
to us t])qlat might not be there. So it’s very risky.”

Bickerton says a tax break would actually help busi-
nesses much more.

“The easiest thing honestly is a tax break. That's the
thing that is fair for everybody. If you had a tax break
and you could close your doors and you knew you only
had your utility bill and a few other expenses, it is a fair
way to do it.”

Bickerton says the government is saying what people
want to hear, but not actually consulting with small busi-
nesses about what would work for them.

“I think they’re making promises that they don’t fully
realize that they can keep or promises they think people
want to hear,” he says. “There are thousands of small
businesses and the phone has never rung once here from
the government to say this is what you should do. It's
only Trudeau coming up with promises on the doorstep
of his house and us researching from our end what we
can do and to validate any of it. There is no real money,
nothing has happened yet and I don’t know when that
might happen.”

Drop-off your taxes and
we’ll take care of the rest.

For the health and safety of our clients and associates
we’ve moved to drop-off service. Simply drop-off your
documents and a Tax Expert will call you to complete
your tax return and discuss next steps.

513 Main Street Esterhazy
306-745-6450
hrblock.ca

Contact us at 306-435-2445
www.plainandvalley.com
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SHA has developed pandemic plan for EMS services

Retired paramedics may be bought back Backup ambulances readied

Plain and Valley April 2020

BY KarA KINNA

The Saskatchewan
Health Authority says it
has developed an EMS
pandemic plan in order to
address the Covid-19 pan-
demic as EMS personnel
do their jobs.

The plan applies to EMS
services province-wide.

“SHA  EMS leader-
ship has developed and
continues  to  develop
an ever-evolving EMS
Pandemic Plan that ad-
dresses demand, capacity,
staffing, equipment, care
provided, training, and
communication through-
out each of the phases of
this pandemic,” says Lisa
Thompson with the SHA.

“Operationally, we have
and continue to engage
with all provincial ~ air,
ground and medical co-
ordination and commu-
nication centers through-
out Saskatchewan and
continually adjust plans
as needed. A couple of
specific examples of that
are exploring opportuni-
ties to bring on retired,
unregistered paramedics,
and preparing to get all of
the backup ambulances in
the province ready for ser-
vice,” she says.

“In addition, SHA Com-
munications and SHA and

Steven Bonk, MLA

for Moosomin Constituency

622 Main St., Moosomin SK
Phone: 306-435-4005
Fax: 306-435-4008

Office Hours:

Monday thru Thursday
9a.m.-12 noon
1 p.m.-4pm.

Plain &

Privately Contracted EMS
educators are providing
paramedics with the infor-
mation they need to man-
age patients suspected of
having a respiratory ill-
ness. SHA EMS leadership
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host a weekly Covid-19
Q&A WebEx Meeting for
managers and another for
frontline paramedics.

“We are also making
equipment changes where
needed, such as replacing

all nebulization devices
with Metered Dose Inhal-
ers/spacers and equip-
ping emergency airway
equipment with Hepa fil-
ters to minimize aerosol-
ization during treatment.
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REACH 28,000

HOUSEHOLDS!
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Aerosolization carries
with it the risk for mak-
ing the Covid-19 virus
airborne and that must be
avoided.

In addition, the EMS
Medical Communications

and Co-ordination Centre
has included additional
screening  questions  to
identify patients who may
be presenting with respi-
ratory illness. This infor-
mation is forwarded to the
paramedics so that they
can approach the patient
with the appropriate pre-
cautions in place.

“EMS has access to Per-
sonal Protective Equip-
ment such as surgical
masks, N95 respirators,
face shields, gowns, gog-
gles and gloves. All para-
medics are trained in the
proper wearing and re-
moval of their PPE to pre-
vent cross-contamination.

“EMS is protecting its
patients by taking all steps
necessary to eliminate
spread of the coronavirus
during care. This includes
the proper cleaning of the
ambulance and its equip-
ment and the use of prop-
er PPE.

“An ambulance clean-
ing work standard is in
development.

“In  addition, screen-
ing for Covid symptoms
occurs from the time the
patient calls 911, when the
paramedic arrives at the
patient’s side, and again
upon arrival at the hospi-
tal.”
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Moosomin, Estevan, Weyburn designated non-Covid hospitals for the region:

Medical system preparing for Covid-19

BY KEVIN WEEDMARK

The Saskatchewan Health Authority has come up with
a plan for how to deliver health care in rural Saskatch-
ewan if there is a large increase in Covid-19 infections
across the province.

Moosomin, Weyburn and Estevan have been identified
as the three “district hub” hospitals in southeast Saskatch-
ewan that would continue to provide acute care services
for a wider area.

Esterhazy, Kipling and Redvers would be converted to
Covid-19 hospitals, caring for only Covid-19 patients, al-
though they would continue to operate their emergency
rooms.

“These are not going to become Covid hospitals over-
night,” said Dr. Kevin Wasko, Senior Physician with In-
tegrated Rural Health. “These would operate as usual
until there are Covid cases starting to show up there, and
then they would be converted to Covid hospitals. This
would be determined by the needs within that particular
%fograph and the incidence and prevalence of disease
there. If the demand indicates we need to be caring for
ﬁatients with Covid-19 closer to home because there are

igh numbers of cases, at that point in time we would ad-
mit Covid-19 patients to that location. We would ensure
that all the appropriate infection control protocols were
in place, and minimizing any movement of staff from
one end of the building to the other to minmize spread to
long-term care patients.”

Smaller hospitals like Broadview and Arcola will see a
reduction in services as resources are allocated to district
non-Covid-19 hospitals, and local Covid-19 hospitals.

Non-Covid hospitals will
become regional hubs

for medical care
Non-Covid hospitals like Moosomin are slated to be-
come regional hubs for medical care while smaller com-

Facility Services

COVID-19 hospital

- Staged stand up based on
. demand

- COVID patients only

- Emergency services open

Non-COVID hospital
- Staged stand up based on
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= Non-COVID patients
admitted
-  Emergency services open
Temporary conversion to
alternate level of care
patients
= Stand up starts
immediately and
phased over 4-6 weeks
- Temporary suspension of
emergency services
Primary health care services
reduced
Care provided through
alternate means such as
virtual care
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* Changes depicted on map are phased in
as required by patient demand/safety
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This map shows the distribution of regional non-Covid-19 hospitals, community Covid-19
hospitals, and smaller facilities that will see services reduced as resources are switched

to the hub hospitals and the Covid-19 hospitals.

munity hospitals will deal with Covid-19 cases.

“The non-Covid-19 hospitals are our district hospitals,
our regional hubs, where we have a very stable physician
workforce,” said Wasko.

“We will require these locations to remain non-Covid as

they will provide a higher level of care. The hub hospitals
would have a larger draw and would be able to care for
the non-Covid patients from some of those communities
that may have converted to a Covid hospital.

Continued on page 12 v=
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Medical system preparing for Covid- 19

v Continued from page 11

“Our community hospitals will become
Covid-19 hospitals where and when need-
ed.

“The hospitals designated as non-Covid
would function as usual, but if someone
showed up to the emergency room, they
were assessed and it was determined they
had Covid-19, they would not be admit-
ted to that facility. They would be sent to
another facility. The physician would call
and ask for advice from a central physi-
cian on call.

Adding capacity to
Covid-19 testing stations

There have been a lot of questions in
Moosomin about rooms being constructed
in the building where the Covid-19 testing
site is set up.

According to Karen Earnshaw, Vice-
President of Integrated Rural Health, Co-
vid-19 testing sites like the one in Mooso-
min will be adding capacity.

“We will really be expanding those test-
ing locations,” sﬁe said. “They will include
assessment and treatment capacity. As
physician practices have moved to virtual
care and as we have asked the public to
use our emergency rooms for emergencies
only, we really needed locations for people
to seek care and assessment so those off-
site assessment centres and testing facili-
ties have moved into public spaces, but as
part of our overall surge capacity planning
we don’t have plans for field hospitals. We
are planning to use every existing space
within our local facilities to deliver care
without having to move to community
spaces.”

“These should be thought of as stand-up
primary health care centres,” added Dr.
Kevin Wasko, Senior Physician with in-
tegrated Rural Health “They’re everyday
services that people who are on isolation
or who have tested positive for Covid-19
can go to be assessed. They are not places
where people will be staﬁmg long-term. It
is being done to ensure there is separation
so that other people who need everyday
health services are not being exposed to
patients who carry a risk.”

Southeast

College

As the Southeast Integrated Care Cen-
tre will be a non-Covid-19 facility, no Co-
vid-19 cases will be admitted for any rea-
son, so some of the everyday health needs
of people with Covid-19 in Moosomin will
be met at the testing station, which is al-
ready operating.

“There are no field hospltals being set
uﬁ in rural Saskatchewan,” Earnshaw em-

asized

Field hospitals are being set up in Regi-
na and Saskatoon, in Regina at Evraz Place
and in Saskatoon at the Fieldhouse.

Precautions for integrated
health care facilities

Earnshaw said that precautions will be
put in place in facilities that include both
a long-term care component and an acute
care side that will be admitting Covid-19
patients.

“Our long-term care facilities house our
most vulnerable patients, those most at
risk for having serious outcomes with Co-
vid-19,” Earnshaw said.

“We really are working on making sure
our staff working in our long-term care
facilities are cohorted and are using best
practices in infection prevention and con-
trol.

“We are keeping the services separate,
we are caring for people in place and we
are helping our staff be focused on one
side or the other, and we are using really
good screening every day for our employ-
ees. We are prachsm%‘ social distancing,
hand hygiene, all of the pieces we know
are really important.”

Importance of social
distancm? stressed

Earnshaw added that the most impor-
tant thing for people to do is to be me-
ticulous with llg"nand -washing and social
distancing.

“The most important thing we can do is
to adhere to the public health measures.
That's our best defence. Stay home, social
distance, wash your hands, and you can
really reduce the potential spread,” she
said.

Register now for these programs
at Moosomin Campus!

Office

Administration
FALL 2020
(MOOSOMIN CAMPUS)

Electrician
FALL 2020
(MOOSOMIN CAMPUS)

Continuing

Care Assistant
FALL 2020
(WHITEWOOD CAMPUS)

Food

Services Cook
SPRING 2021
(WHITEWOOD CAMPUS)

Apply in person at the
Moosomin Campus or online at:

www.southeastcollege.org
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Cornucopla P

Visit our web-store:
WWWw.cornucopiagardens.ca
Call us for a catalogue!

During this pandemic, safety is our #1 priority but we are still here to serve you!
We will remain closed to the public. Pre-order only: online or phone in your order.
Contact free pickup in our parking lot. Delivery may be an option.

’
FARMER'S MARKET
Our own fresh vegetables and canning. Local eggs,
honey, frozen beef, pork, chicken, bison, flour, pies,
herbs, perennials, trees & shrubs, cookies and almond bark, Prairie butter, ice cream,
pots, potting soil & fertilizer cheese, wild rice, camelina oil, and coffee beans.

Order online or phone in your order!

Contact free pick-up outside our store. Delivery may be an option.

info@cornucopiagardens.ca Plant Orders
Phone/Text: 306-434-8400 Phone/Text: 306-435-7853

2 miles south of Rocanville on #8 Highway

GREENHOUSE

Houseplants, succulents, annuals,
vegetable plants, seed potatoes,

INE WORK

Send us a urawmg l)l "Ie |I‘0II||IIIG workers you want
to say thank-you to for keeping us all healthy,
safe and supplied during the Covid-19 Pandemic.
Doctors « Nurses  Truck Drivers  Grocery Store Clerks
Cleaning Staff » Any one else you can think of!

We will be choosing drawings to run in

ST the paner and will be giving away Some
about Wgyn%%‘h great prizes for the best drawings!
mg:-‘:;lm:nﬂaml Email drawings to: photos@world-spectator.com

Spéctator
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Kevin Weedmark took: this' photo of crops in
Southeast Saskatchewan last spring. Farmers will
soon be on the land again planting the 2020 crop.

Agriculture industry working through COVID-19

Ros PauL
LocAL JOURNALISM INITIATIVE REPORTER

Confirmed cases of COVID-19 in Canada continue to
grow as more and more precautions are being taken.

Businesses throughout Canada have either had to make
major adjustments to promote social distancing or they’ve
had to close all together.

One industry tﬁat cannot shut down during the CO-
VID-19 pandemic is the agriculture industry.

The Agricultural Producers Association of Saskatche-
wan (APAS) recently put out a statement saying Saskatch-
ewan farmers will continue to work through this time.

“Saskatchewan farmers are not shutting down,” said
APAS President Todd Lewis. “Farm families are hard at
work every day to ensure stable supply of quality food for
Canadian and international customers.”

APAS also said they will need government support
during the COVID-19 crisis to continue to produce at
their highest level.

“People around the world will continue to rely on our
products, and we will continue to operate while other sec-
tors slow down,” said Lewis. “However, as an industry
that supports one in every eight Canadian jobs, farmers
need assistance from governments and industry partners
to make sure we can continue to do our jobs.

“Our members are about to invest billions of dollars

Working with you, Working for you!
For more information on our varieties and trial work
please visit our website, send an email or give us a call!

www.websterseedfarm.ca
(C) 306.434.7436

info@websterseedfarm.ca
(C) 306.608.9009

‘WEBSTER
EED ARM

into this year’s crop, and recent weather, trade, and trans-
portation disruptions have stretched our financial capac-
ity to the limit. We need the government and financial
industry to assist us to make that investment possible,”
said Lewis.

Prime Minister Justin Trudeau announced that there
will be $5 billion credit program to support farmers that
will go to Farm Credit Canada (FCC) to boost its lending
capacity.

EW'hile much of the Canadian economy has shut down,
Saskatchewan farmers are getting ready to put in this
year’s crop, and they need to know that credit is available
to allow them to seed,” said Lewis.

“This announcement is a good first step to help spring
feeding move forward.”

APAS is pleased with the government supporting agri-
culture, but wants more to be done.

“Our net farm incomes have dropped by over 40 per
cent in the last two years, and many farm operations have
been impacted by low commodity prices, poor weather,
and trade and transportation disruptions,” said Lewis.

“With COVID-19 we are now facing unprecedented
business instability going into the 2020 production year
and our Business Risk Management programs do not
provide us with an adequate financial backstop needed to
manage these risks.

-

“We need further measures to ensure that we have the
cash flow and financial means needed to produce food for
Canadians and for export customers,” said Lewis.

With the border closures, APAS has voiced their con-
cerns about a lack of workers because of the non-Canadi-
ans many in the agriculture community employ.

“Many producers have relied on international seasonal
labour to do essential work on Canadian farms, but it ap-
pears that workers may not be available this season due
to border closures. People that have lost their jobs during
the COVID-19 crisis need to be connected to agricultural
work that urgently needs to be done,” said Lewis.

“APAS and other agricultural groups need to engage
with everyone that can help connect potential workers
with employment opportunities.”

APAS is also worried about potentials su%ply chain is-
sues due to COVID-19 and believe it's something that will
need to be addressed.

“Whether it is transport of products to export markets,
or availability of farm inputs or processing capacity, Ca-
nadian farmers depend on a fully functional transporta-
tion and supply chain. For the sake of maintaining a sta-
ble food supply globally, we all have to ensure there are
no further disruptions to Canadian agriculture.”

Continued on Page 14 v=

WHEAT: Redberry, Brandon, Elie, Alida, Torach
BARLEY: Synergy
FABABEANS: Snowbird
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Agriculture industry working through COVID-19

w Continued from page 11

Lewis says that the most
important thing for the ag-
riculture industry is to keep
the transportation corridors
open.

“Doesn’t matter if it's go-
ing to be crops or livestock
to export position across the
U.S. border or to tidewa-
ter, that's important” said
Lewis. “Also that the same
corridors remain open for
inputs like fertilizer, ma-
chinery parts, or anything
else producers have.

“We're in a busy time of
year with spring seeding
and it’s going to be impor-
tant we have a good sup-
ply of what we need to get
the crop in,” said Lewis.
“On the livestock side the
processing side is going to
be important to ensure our
processors are able to run
efficiently.”

Lewis says the federal
government is already step-
ping up to help answer
some of the biggest ques-
tions around t%w agricul-
ture industry during the
COVID-19 situation.

“There are lots of ques-
tion around credit,” said
Lewis. “The federal gov-
ernment put $5 billion to-
wards capital needs within
agriculture and that’s im-
portant.

“It's important that we
see that credit's available,
the federal government has
done a number of moves
there to make more money
available to the financial
system and we want to
make sure that money is
available for agriculture.

“The governments, both
1grovincial and federally,

ave shown they recognize
the importance of agricul-
ture and it's going to be
one of the few industries in
the country that won't see
a drop in demand,” said
Lewis.

With many other indus-
tries stopping or slowing
down due to COVID-19,
Lewis says there will be
more  opportunities  for
work in agriculture.

“There’s going to be lots
of opportunity in agricul-
ture,” said Lewis. “It seems
like there are lots of unem-
ployed and underemployed
people that agriculture can
offer job opportunities to
going forward into the up-
coming growing season.”

Even with the unknown
that is coming going for-
ward during COVID-19,

Lewis remains positive and
says the agriculture indus-
try will get through this.

“It's going to get worse
before it gets better, but
with good planning pro-
ducers will get through
this as best we can,” said
Lewis. “We're a pretty resil-
ient bunch in the province
and we’ve seen some good
leadership at the provincial
level.”

Grain farmer Craig Roy,
who farms near Moosomin,
says the biggest impact CO-
VID-19 could have on him
is if he gets sick.

“If T can’t work during
seeding than that’s a prob-
lem,” said Roy.

Roy says that's probably
the main worry for most
farmers.

“Not being out there
when we need to be out
there would be a major dis-
ruption,” said Roy.

Moosomin grain farmer
Mark McCorriston says
COVID-19 hasn’t affected
him yet, but he’s concerned
what will happen if he gets
sick.

“It hasn’t impacted me
yet, but the procedures for
selling grain are a little bit
different now,” said McCor-
riston. “Everything is done
via text or on the p%mne

“It puts a little bit more
stress on your plate/ but
the impact ﬁasn’t happened
yet,” said McCorriston. “I
would think it would be
more in the coming weeks
that we have to deal with
the impact of it.

“In the beginning of the
COVID-19 scare, grain pric-
es tanked, but they seem to
be coming back up,” said
McCorriston. “The scari-
ness around COVID-19 is

1@

more as we get into seed-
ing.
“My biggest concern is if
I got it myself, I'm the busi-
ness owner, I run the air
seeder, and if I wasn’t able
to run the air seeder, that's
my biggest fear,” said Mc-
Corriston.

“You don’t really know
when you do get it what
to expect for symptoms,
sometimes it's a runny nose
and a headache and then on
the news you see it’s respi-
ratory problems and weak-
ness,” said McCorriston.
“It's a little bit of a scary
situation.”

McCorriston says with
the amount of traffic that
comes through Moosomin
from all over the country,
COVID-19 will spread here
at some point.

“Being in Moosomin,
we're going to get it I feel
like,” said McCorriston.
“I farm right beside num-
ber one highway and you
think about the transport
traffic coming from Brit-
ish Columbia and southern
Ontario, those people are
passing througi Mooso-
min, eventually someone
will bring it to our town. It’s
only a matter of when.”

As COVID-19 continues
to spread in Canada, Mc-
Corriston worries that it
will have a negative im-
pact on farmer’s ability to
acquire the supplies they
need during seeding.

“Once the farmers go to
the field we need a lot of
diesel fuel, liquid fertilizer,
and granular fertilizer,”
said McCorriston. “So if
COVID-19 spreads to the
refinery and you're halfway
throuiﬁ seeding and Co-op
says they can’t deliver die-

Spray Insulation

Closed Cell Palyurethane Insulation

~ We ‘R’ Value

Visit our website
for more information:

www.finerspray.com

306.434.9001

Info@finerspray.com

\

CONCRETE INC

= Slabs

® Floors

= Sidewalks

= Driveways

® Grade Beams
= Bin Pads

= |CF

We specialize in
all aspects of the
residential, commercial
& agricultural
concrete industry
SERVING ROCANVILLE
& SURROUNDING AREAS

306.434.9601
parkconcrete@gmail.com
www.parkconcrete.ca

Find us on @

\

J

sel, then what do you do?

“Some farmers are talk-
ing about buying more fuel
tanks and trying to store
more fuel on the farm,”
said McCorriston.  “The
other side is, the longer you
hold on right now to buy
your diesel, the cheaper it’s
going to be because oil is
plummeting.

“There’s hysteria that if
they don’t fill their tanks
now then they might not
get it filled so they're forc-
ing themselves to pay more
money for their spring die-
sel then they have to.

“My  biggest concern
would be if I got sick myself
and couldn’t operate my air
seeder or if we couldn’t get
the supplies we need to put
the crop in,” said McCor-
riston.

McCorriston doesn’t
think the government will
give the agriculture indus-
try enough extra support
during this crisis.

“In all honesty I don’t
think the Liberal govern-
ment really cares about the
farmers in western Canada
or the oil patch workers,”
said McCorriston. “The oil
patch workers are off and
lots of those guys won’t
have a job to go back to
when the industry starts up
in June or July again.

“I don’t anticipate any
help from the Liberal gov-
ernment for our grain farm-
ers or for our local oil patch
workers.”

For now, McCorriston
says the overall impact is
unknown with a situation
they’ve never seen before,
but there’s no shortage of
concern.

“Optimism in agriculture
has definitely dwindled
over the last eight or nine
months,” said McCorris-
ton. “There are concerned
farmers that are nervous

Trenth Gue:

/ Yorkton Auction Centre
Planning on selling
some Equipment or
having a Farm Auction?
Need an appraisal on assets?

Give our Sales Manager a call today!
nther: 306-621-4739

about getting their fertil-
izer and diesel when they
need it and we're all in the
same boat because we don’t
know what to expect with

COVID-19.”
|

) 2

A salute to
Agriculture Producers

| would like to express my appreciation
to our agriculture community for the
enormous contribution you make to our
province's economy.

Phone: 306-435-4005
622 Main St. ® Moosomin, SK

Zlrees. s

MANUFACTURING

V\"le.'\l ILE

Steven Bonk,

MLA

MOOSOMIN
CONSTITUENCY

+RPIVI .

SERVICE LTD

306-435-5800

info@rpmserviceltd.com

www.rpmserviceltd.com
2 Miles N of Moosomin on HWY 8
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Valleyview Twin Valley

Ghoose

Co-op for all your
Grain Storage and
Handling Needs.

FILL NOW. PAY LATER.

Delayed invoicing until April 30th, 2020.

Valleyview: 1-833-GET-FUEL 1-833-438-3835
Twin Valley: 1-877-577-FUEL 1-877 -577-3835

( FEEDIT)

You can depend on Co-op to provide your
animals with nutritionally complete,
balanced feed and top-quality care
products, all specially formulated to help
animals of any age stay healthy and thrive.

ROSSBURN | RUSSELL

W 204-859-3203 | W 204-773-2166

MINIOTA
® 204-567-3766

ELKHORN
| 204-845-2438

VIRDEN
® 204-748-2843

BIRTLE
® 204-842-3388

PIERSON
® 204-634-2328

KENTON
& 204- 838-2412

[ )=0)P AGRO) < Her
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Spring thaw in Manitoba: Conditions favorable

With the annual spring
run-off approaching, the
province of Manitoba con-
tinues to watch the Red
River Valley in anticipation
of potential high-water
situations, Infrastructure
Minister Ron Schuler said
last week as he released
the second Spring Thaw
Outlook of 2020.

“Our outlook remains
similar to the first outlook
we released in late Febru-
ary and our focus contin-
ues to be on the Red River
this spring,” said Schuler.
“Forecasters are expect-
ing a significant inflow of
water from the northern
United States and they ex-
pect high water levels sim-
ilar to last spring, barring
a major early April storm
with substantial precipita-
tion or a fast melt.”

The second  Spring
Thaw Outlook of 2020
reports the Assiniboine

River basin and other riv-
ers are expected to remain
mostly in-bank, with pos-
sible over-bank high water
covering agricultural land

P
H-f,_’,r:'l e L
=
2020 KEYSTONE BULLET 258RKS
New floorplan, loaded,
4 pwr. stabilizer jacks, pwr. fongue
jock, only weighs 5,520 bs!
DISCOUNTED TO

$36,975
$ ‘ 23 BI-WEEKLY*

WITH NO DOWN PAYMENT! OAC

2018 KEYSTONE LAREDO
SUPER-LITE 290SRL
Eleciric awning, solar panel prep,
automaic el. leveling system,
free standing dinette, 15k A/C,
two — 8cf fridges, second A/C

49,975
s‘ 67 BI-WEEKLY*

WITH NO DOWN PAYMENT! OAC

T T

at a few locations.

Manitoba Infrastruc-
ture’s Hydrologic Forecast
Centre reports with favor-
able conditions, water lev-
els similar to the spring
of 2019 are expected. Last
year, the Red River Flood-
way was put into ser-
vice but Provincial Trunk
Highway (PTH) 75 from
Winnipeg south to Emer-
son remained open.

Average weather con-
ditions in spring 2020
would result in water lev-
els similar to 2006 on the
Red River, according to
forecasters. In that year,
PTH 75 was closed for 18
days. Unfavorable weath-
er could lead to a run-off
nearing 2011 levels. In
2011, PTH 75 was closed
for 28 days.

The minister noted
the province has invest-
ed nearly $80 million in
flood mitigation measures
through the Red River
Valley over the past four
years. Projects include:

e $31 million for rais-
ing northbound lanes of

SIDING » METAL ROOFING © SOFFIT
FASCIA * EAVESTROUGHS * CLADDING

306.532.4496

WAPELLA

204.725.2294

BRANDON

PTH 75 south from St. Jean
Baptiste to Morris to 2009
flood levels and improv-
ing drainage;

© $15.5 million for recon-
structing the Plum River
bridge in the northbound
lanes of PTH 75 near St.
Jean Baptiste;

e $10.3 million for re-
constructing the Marsh
River bridge on PTH 23
east of Morris;

® $4.2 million for recon-
structing the Little Morris
River bridge on PR 422
near Rosenfeld;

* a $1.3-million project
will raise PR 205 in the vi-
cinity of Rosenort and this
ongoing project is sched-
uled for completion in Oc-
tober 2020;

® a $l-million project
will raise PR 422 in the vi-
cinity of Rosenort, sched-
uled to be completed in
October 2020;

e a $8.3-million bridge
is under construction over

the Aux Marais River on
PR 201 with a scheduled
completion date of fall
2020;

® a $7.8-million concrete
culvert replacement proj-
ect is underway over the
Kronsgart Drain on PTH
75 and is expected to be
completed by fall 2020;
and

e a $1-million steel cul-
vert replacement project
for the Aubigny Drain on
PR 246 is complete and
open to traffic.

The minister noted that
considerable provincial re-
sources are involved in the
fight against the spread
of Covid-19 and officials
have contingency plans
in place if the approach-
ing spring thaw requires
preparations for high wa-
ter management.

The delivery of emer-
gency services continues
with appropriate personal
protection during this Co-

PLUS

A A
TRANSPORT

Hauling Grain,
Fertilizer, Equipment,
Potable Water and Gravel.

Ph: 306-645-2032
Rocanville, SK

When everyone is
looking for smiles,
Carlyle RV & Leisure
is here to help.

vid-19 episode and any
high water response will
be developed with Co-
vid-19 in mind. Safe work
procedures are being final-
ized to ensure the safety of
all response workers and
maintain social distanc-
ing in producing sandbags
and building dikes if re-
quired, the minister said.
“The government has
also recently announced

&CORE

INPUTS

the most emergency-ready
budget in Manitoba his-
tory with additional fi-
nancial  provisions  for
Covid-19 and any other
emergencies  we  may
face,” said Schuler. “Mani-
tobans have dealt with
many emergencies in the
past, and we will be pre-
pared for any high-water
event that may develop
over the coming weeks.”

CORE Ag Inputs is a locally owned, independently operated

Agricultural supply retailer. We s

ell high quality branded crop

inputs, offer custom application in addition to agronomy services.

OUR PRODUCT OFFERING INCLUDES:
- Fertilizer & Inoculant

« Herbicide, Fungicid

e, Insecticide

- Certified Canola, Soybean Seed
- Certified Forage Seed
« Biosul Premium Plus

OUR SERVICE OFFERING INCLUDES:
- Crop Rotation Planning

- Field Scouting

« Fertility Recommendations
- Custom Spraying (3rd party)
- Aerial Application (3rd party)

« Product Delivery
- Soil Sampling
- Seed Sampling

Give us a call or stop in and see us

320 Chester St E in Virden
(Just to the south of Tundra Oil & Gas Place)

General Manager: Tyler Strachan - 431.763.3536
Agronomy Sales Manager: Brad Hunter - 204.851.3844
Office: 204.748.1332

PRE-OWNED UNITS
TRAVEL TRAILERS

2018 GEO PRO 1

kitchen slide, bunks

$19,900

2018 LAREDO 225MK
slide, outside kitchen

2018 ROCKWOOD

25045 Mini
Slide, bunks

Call us for your
Camping &
Recreation needs!

)
2019 YAMAHA U-MAX
Great for the farm, acreage, cottage,
or lake!! 300 Ibs. loading capacity,
800 Ibs. towing capacily, filt box, rear
receiver, canopy, front push guard,
fender flare kit, windshield, chrome
wheel covers, 20" fires, up to 20 mph
and a 20 litre fuel tank. 402cc, EFI.
GREAT MSRP: $13,700

11,995
s I 03 BI-WEEKLY*

WITH NO DOWN PAYMENT! OAC

2019 SUZUKI LT A500
Matte Bronze. “First on Four Wheels'
Since 1983 Suzuki started the
4 wheel frenzy and continues to lead
in the industry. Pwr steering,
third headlight, third storage
compartment and much more!

10,495
589 BI-WEEKLY*

WITH NO DOWN PAYMENT! OAC

2019 HIDEOUT 29DFS
Neat floorplan!! Bunkbeds, 50 HD
1V, fireplace, hidden pantry, outside

kitchen, and another outside
fireplace!! Sleeps up to 10.
DISCOUNTED TO

$32,900
110 sweier

WITH NO DOWN PAYMENT! OAC

$29,500

2017 VIKING 12RBST

6BH 2015 LAREDO 303TG
2 slides, bunks
$27,900
2014 ROCKWOOD
WINDJAMMER 3006W
ft quad bunks, 2 slides
$26,995
2012 GREY WOLF
27BHKS
Jack/Jill bunks, large
lid,

A frame fold down

$15,900

2016 JAY FEATHER
X238

2 end slides

plus a sofa slide

$19,900
2016 BULLET 311

3 slides, outside kitchen,

bunks

2019 CANADIAN HAULER AIR LITE
6X12

Crossbow pkg. All built 16" on centre
with %" floor, 3/8" walls, interior
light, 4 - 1,200 lb. recessed d-rings,
front checker plate, radials,
LEDS and more!
DISCOUNTED TO

$5,295
$ 5 3 BI-WEEKLY*

WITH NO DOWN PAYMENT! OAC

* ALL BI-WEKLY PAYMENTS ARE PLUS TAXES.
Our doors are currently locked but we are still conducting sales and viewing by appointments as well as parts pick-up via parking lot.
Our service shop is also open and booking for all your SGI RV repairs and RV, ATV, Motorcycle, Boat and Golf Car parts and service needs.

Highway 9 North Carlyle, SK

306-453-6773 WWW.car

lylerv.com

$29,900

2011 STARCRAFT
264RKS
Big slide, rear kitchen
2010 HIDEOUT 27SLE
Big slide, bunks
$11,900 NO GST
1999 MALLARD 25A
Bunks, air
$6,500 NO GST

BHS

FIFTH WHEELS _

2019 AVALANCI
332MK

3 slides, auto level,

washer/dryer
$72,900

2014 REDWOOD 38GK
3 big slides, loaded

$61,900

2008 SPORTSMEN 41K

TOY HAULER

3 slides, 12’ garage,

loft, loaded
$34,900

HE 2005 HORNET 275H
Large slide, rear ent.
$13,500

2002 LAREDO 27RL

Fiberglass, large slide
$11,900

1997 WILDWOOD
22CB
Nice condition
6,900
1997 COACHMEN
275RK
No slide, rear hitch

2009 SKI-DOO MXZ ADRENALINE 800
Motor re-done, R-Motion, 2,397 mi

2008 SKI-DOO RENEGADE 800

Rebuilt motor, El. S,

2,466 mi

VOTED SASKATCHEWAN’S
BEST PLACE TO BUY AN RV!

RICK SCHRIENER 306-577-8623 RON MACK 306-577-1548 SANDRA MITCHELL 306-577-8813
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Figure 1: Average expected price-to-revenue ratio in Ontario

Figure 2: Average expected price-to-revenue ratio in Saskatchewan

Farmland values continue to outpace farm income

BY LEIGH ANDERSON
SENIOR AGRICULTURAL EcoNomisT wite FCC
According to the latest FCC Farmland Values Report,
the average value of Canadian farmland increased by
5.2% in 2019. While its appreciation has not reached the
double-digit growth rates of 2011 to 2015, farmland af-
fordability continues to decline relative to farm income.

How do you measure affordability?

Affordability is a vague concept if it doesn’t refer to a
“standard.” In previous years, we introduced the rela-
tionship between the price of farmland and crop receipts.
This price-to-revenue ratio measures the value of farm-
land relative to its ability to generate income.

Price-to-revenue ratio = Average farmland price (per
acre) [ Average expected receipts (per acre)

Average expected receipts are calculated using expected
yields and the average prices producers expect to receive:

Build a representative “standard” crop rotation (e.g.,
assume a corn/ soybeans rotation for Ontario or a canola/
wheat rotation for Saskatchewan).

Use each commodity’s previous three-year average for
prices and yields to estimate expected prices and yields in
any given year.

Farmland is becoming less affordable

Farmland is getting more expensive relative to income
in Ontario (Figure 1% and Saskatchewan (Figure 2). We
find a similar situation across most provinces, and 2015
was a turning point. The price-to-revenue ratio crossed its
15-year average following several years of strong revenue
growth. And the momentum hasn’t slowed to match the
moderation in crop receipts. This resulted in the price-to-
revenue ratio reaching an all-time high at the end of 2019.

Farmland more expensnve when
ed I gross r

The above ratlos were based upon expectations of pro-
ducers’ revenues. But in any year, poor yields or weaker
prices can raise the value of farmland relative to actual
revenues.

Recent weather challenges made farmland more expen-
sive when measured against actual gross revenues. The
ratio of the average farmland price to actual revenues per
acre in Saskatchewan was 4.4 in 2019 vs. 4.1 when using
expected revenues.

Using expectations helps to understand the value buy-
ers and sellers assign to farmland based on earning poten-
tial. Consecutive years of lower-than-expected revenues
may shift the buyers” willingness to pay for farmland.

What price-to-revenue ratios tell us
about future farmland values

Many producers wonder whether farmland values are
eventually going to decline. While it can’t be ruled out,
it’s unlikely. Farmland appreciation rates are expected to
continue slowing down in 2020 as tighter profit margins
lower the demand for farmland.

But interest rates are expected to remain low for the
foreseeable future, and the supply of available farmland
remains quite limited. These factors support the elevated
valuation of farmland.

Navigating an uncertain envir

We live in unprecedented times. The 2020 economic
slowdown due to COVID-19 creates volatility for com-
modity prices. Demand for commodities may decline
with lower consumer income, but prices may also face
upward pressures if supply chains are disrupted.

That's why strategic planning and risk management are
important. Use it to:

e Stay informed about economic trends.

e Estimate what revenues and expenses are likely to be
for your operation.

e Carry cash flow and working capital analysis under

Email Plain & Valley at
world_spectator@sasktel.net

various scenarios.
These actions should inform your strategy for 2020 and
highlight potential opportunities.

Leigh joined FCC in 2015 as a Senior Agricultural Econo-

mist, specializing in monitoring and analyzing FCC'’s portfolio,
industry health, and providing industry risk analysis. Prior to
FCC, he worked in the policy branch of the Saskatchewan Min-
istry of Agriculture. He holds a Master of Agricultural Eco-
nomics degree from the University of Saskatchewan.

BENEFITS:

Infernet access on the farm
WIFI throughout the house
Great for security cameras
& calving monitors

Fast activation

Portable

B Affordable

B Relioble

B Great options
Come see us or give us
a call for more details!

Ask us about moving your
landline phone number to save even more!

ENTERPRISES

Furniture & E|ec’rronics
27 RAILWAY AVE. REDVERS, SK

306.452.6309 '

oy ¢
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COVID-19
OPERATIONAL
MESSAGE

THE ONLY CERTAINTY
IN THESE UNCERTAIN
TIMES IS THAT
FARMERS WILLGET  \\&+ + Wi s Ser i

THEIR JOB DONE! N RO

£

With seeding season fast approaching we would like to let
the farming community know that we at

ROCKY MOUNTAIN EQUIPMENT ARE HERE TO SERVE YOU!

We have a full staff to assist you with your:
parts, service, AOS, and sales needs.

Up to this time we have had no disruption in services
from our suppliers, and delivery times are consistent.

SR\ =AY BRSO FOR YOUR SEEDING NEEDS WE ARE A

ACCESSIBILITY FULL LINE CNH, BOURGAULT,

BOURGAULT TILLAGE, SEEDHAWK
toour store, but for AND DEGELMAN DEALER!

ST Y WE ALSO CARRY THE

we prefer that you
phone ahead. TRAEGER BBQ/SMOKER LINE.

WE ARE DEPENDABLE
STAY HEALTHY
& BE SAFE

Store: 306-435-3866
Parts After Hours: 306-435-7866
Service After Hours: 306-434-8916
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In uncertain times ag businesses adapt and deliver

BY MATT McINTOSH
AND OWEN ROBERTS

Pandemic or not, spring
is on the way, and Canada’s
agriculture sector is ramp-
ing up activity. The na-
tion’s farm and food com-
munity are adapting their
operations to optimize
health and safety while
keeping supplies flowing
during uncertain times.

“Canadian producers are
coming off a tough year,
but they’re resilient, and
the sector is taking some
imaginative  approaches
to help them plant crops,”
says Murray Gurski, FCC
Senior Director, Alliances.
“We’ve never been down
a road like this before with
the COVID-19 virus, and
there are many questions,
but we're figuring out how
to get planting done.”

From retailers, fertilizer
manufacturers and grain
processors, to the livestock
sector and machinery re-
tailers, all approach sales
and service during a pan-
demic with creativity and
practicality.

Seed sales and
grain delivery
The Canadian Seed Trade
Association says members
are taking measures to en-
sure seed is safely sold and
delivered to customers.
These include scheduling
seed deliveries and pick-
ups in advance, limiting
face-to-face contact during
sales and cross-training
personnel to perform es-
sential functions so work-
places can operate even if
key staff are absent.
Kamila Konieczny, Man-
ager of Communications

and Public Relations for
Richardson International
Ltd, says the company is
taking additional proac-
tive steps. This includes
increased sanitization at all
sites, visitor management
and screening protocols,
alternative work arrange-
ments and schedules, busi-
ness travel restrictions and
social distancing and fre-
quent hand washing.

Transportation
precautions

These actions are con-
sistent with what CN and
CP railways are doing.
They’ve both added mea-
sures to restrict employee
travel, increase social dis-
tancing, encourage work
from home and enhance
IT capacity for off-site em-
ployees and amplify clean-
ing regimens in trains, ter-
minals, bunkhouses and
offices.

CN has also segregated
its rail traffic control func-

tions and spread mission-
critical employees over
what it describes as “five
highly-secure sites where
they’'re better protected
from contamination.”

Time to
order inputs

Fertilizer Canada rep-
resents manufacturers,
wholesale and retail dis-
tributors ~ of  nitrogen,
phosphate, potash and
sulphur fertilizers. It says
its  member companies
implemented ~COVID-19
contingency plans at man-
ufacturing plants, storage
terminals and agri-retail
outlets across the coun-
try to protect employees
and the public, and ensure
farmers get fertilizer in
time for seeding.

For the most part, they
have a regular fertilizer
supply across Canada for
late April and early May
seeding and are confident
more will be available for

Insurance for
your every heed.

Your world is complex. Let us make it simple.
Put yourself at the center of our network and get a tailored insurance solution.

the entire planting season.

In the field, updated con-
tingency plans are every-
where.

Jim Campbell, General
Manager of AGRIS Co-op-
erative Ltd., asks custom-
ers to call before they visit
and to conduct business by
phone, email and text over
the next few weeks. He
suggests producers take
delivery of as many of their
inputs as they can early.
“Seed and crop protection
products are better in your
possession than ours to-
day,” Campbell says.

Beef sector plans

Richard Horne, Execu-
tive Director for Beef Farm-
ers of Ontario, says his
and other provincial beef
organizations are follow-
ing recommendations pro-
vided by the Canadian Ag-
ricultural Human Resource
Council and the Canadian
Cattlemen’s Association.

These groups emphasize
to have updated and ap-

propriate risk management
plans — in part for man-
aging human resources
should staff be unable to
work.

“We're taking added pre-
cautions at every link in the
beef supply chain,” Horne
says. “As COVID-19 has
escalated, so have the mea-
sures to prevent the spread
of the disease, recognizing
agri-food businesses are an
essential service.

Changes in
sales

Ryder Lee, Chief Execu-
tive Officer for Saskatch-
ewan Cattleman’s Associa-
tion, also says contingency
planning has forced many
in the province’s beef sec-
tor to alter how they do

livestock

business—particularly
sales barns.

“A good portion of the
business has been moving
online over the years,” Lee
says. “It has pushed that
forward for anyone not go-
ing that way.”

But when it comes to
bulls, Lee says buyers “still
need to see them.” With
that in mind, facilities have
altered meeting times and
physical viewing spaces to
account for COVID-19 con-
cerns.

“For bulls, you get one
payday for several years
work. Chopping the top off
that has big ramifications.”

Changes in equipment
services

Continued on page 25 v=

SERVING SASKATCHEWAN
& WESTERN MANITOBA
CoMMERCIAL

cindy@allseason.net

306-740-8207

INDUSTRIAL *

RESIDENTIAL

www.allseasonasphalt.com

Ll

Esterhazy, SK
441 Main Street
306-745-2697

Langenburg, SK
423 Kaiser William Ave
306-743-5217

Moosomin, SK
615 Main Street
306-435-2714

Grenfell, SK
815 Desmond Street
306-697-2849

Kipling, SK
521 Main Street
306-736-8520

Indian Head, SK
523 Grand Ave
306-695-3533

Broadview, SK
532 Main Street
306-696-2616

hubinternational.com
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How food manufacturers
and processors are responding
to Covid-19 consumer needs

BY OWEN ROBERTS

Many parts of the economy have ground
to a halt during the COVID-19 pandemic,
but not food manufacturing and process-
ing.

gConsumers are anticipating a lengthy re-
turn to normalcy and are unable to shop as
regularly as before. So, they’re gravitating
towards economical food items that have a
long shelf life, such as canned goods.

That’s what Simon Somogyi, a research
fellow at the Arrell Researcg Institute at
the University of Guelph, calls panic buy-
ing. It's unnecessary—the Canadian food
supply chain is “rather robust,” he says,
and has had a few weeks to adjust to the
pandemic.

Changed
shopping habits

But looking at store shelves, it’s clear
COVID-19 has changed shopping habits.
And in some cases, consumer demand is
changing production lines, at least tempo-
rarily.

For example, across the country, some
distillers have used their expertise in alco-
hol to produce hand sanitizer rather than
beer, gin and vodka.

Rapid changes in the market require
agile refinancing and financing options.
Debra Wadia, FCC’s Senior Director of
Commercial and Corporate Financing for
Ontario, and her team are watching the
changing market. She says FCC supports
the changes in several ways.

One approach is with financing for new
or growing market opportunities for sup-
pliers. Previously selling to fresh markets
like restaurants, some suppliers are seek-
ing new opportunities since restaurants
are closed as a result of bans on public
gatherings.

“For consumers, it'’s mostly about dis-
cretionary spending now,” Wadia says.
“Demand may be falling for high-cost
food and rising for canned products like

soup. Processors and manufacturers are
looking to suppliers who can fill it. That’s
an opportunity for all concerned.”

Some markets have dried up, but Wa-
dia says consumers are adding more fresh
produce to their shopping lists when they
patronize supermarkets or other retail
food chains.

In turn, those companies are looking to
commercial greenhouses for greater quan-
tities of commodities such as strawberries,
cucumbers and peppers.

New challenges
for suppliers

This activity presents new challenges
for some suppliers. For example, compa-
nies that rely on foreign workers for man-
ual labour may need additional housing
to accommodate isolation period require-
ments.

“Their housing costs may well go up,”
Wadia says, noting increased credit lines
could help.

Another approach is to partner with
other lending institutions. Michael Hof-
fort, FCC President and CEO, says sup-
porting the industry will take strong col-
laboration between banks, credit unions,
FCC and other financial institutions.

“FCC has served as a strong and stable
industry presence for over 60 years, and
this current situation is no different,” Hof-
fort says. “We'll be working in partnership
with other financial providers to offer the
solutions needed by the agriculture and
food industry to take on the challenges
ahead.”

Bottom line

COVID-19 is impacting consumer buy-
ing habits and having an impact on the
food supply markets. New opportunities
for food processors and manufacturers are
opening up, including determining how
to meet the changing consumer demands
and finding new sales channels.

Unreserved Public Real Estate Auction

Kisbey, SK | May 1115 - Selling from the Edmonton Auction Site

3 Parcels of Real Estate — 21.95 Title Acres

900+ Sq Ft Mobile Home - 60 Ft x 160 Ft Shop

Parcel 1- Par CC Plan 101263193 Ext 4 &
Par EE Plan 101263205 Ext 25
1.57+ Title Acres
> 9600+ sq ft, 60 ftx 160 ft shop with
16 ft walls, (4) 22 ftx 14 ft overhead
doors, 900+ sq ft mobile home.
Parcel 2 - Par BB Plan 101263171 Ext 27
19.98x Title Acres
> 0ld yardsite with older outbuildings,
balance undeveloped, Hwy 13
frontage.
Parcel 3 - Lot 5 and Lot 6 Par L Plan 74R43785
0.4+ Title Acres
>  Undeveloped residential property.

(R T K| stodnoim| T
=\ . «Marieval i . .

\ }anai e, | e ! Property may be viewed by appointment
= i T

0 skendal | pectles [9) N
T Sediege | Frandis . P Moosomi®_
q| L

For more information:
IRVAN A.ction Property G Greg Johnston — Contact

A\ WEYWT i 306.577.8199

~ H;)’E Kishey G Aoter, Mason Schick — Rilchi(? Bros. Te(ritory Manager
Ceyionl® .'“"V'"T ME%{ ‘,‘Smnhnaks' 306.897.9900 | mschick@ritchiebros.com

Tribune), i\ L‘7'E T Cartevald Ed Truelove — Ritchie Bros. Real Estate — Sask
- S A~ T 306.441.0525 | etruelove@rbauction.com

Brokerage: Ritchie Bros. Real Estate Services Ltd.

Moreland,
Amulet,

ool

Visit our website for property details:
rbauction.com/realestate

Auction Company License #303043 & 309645

r > RITCHIE BROS.

Auctioneers’

You're invested
In your business

So are we

Partner with the only lender
100% invested in Canadian
agriculture and food.

1-800-387-3232 | fcc.ca
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ISX 800

STARTING AS LOW AS

$10,699

Model: 5901777

'Subject to credit approval. Minimum monthly
payments required. See dealer for details

SPECIAL FINANCING AVAILABLE

The ISX™ 800 features the next generation in Ferris
independent suspension technology; the Forefront
Suspension System.

FOREFRONT" INDEPENDENT SUSPENSION
SYSTEM

23" TURF FRIENDLY REAR TIRES
iCD™ CUTTING SYSTEM WITH 2-BELT DECK
DECK WIDTH: 61"

ENGINE OPTIONS:
Briggs & Stratton™ Commercial Series EFI

SMALL MOTOR SERVICE
Kipling, SK ¢ (306) 224-4513

smallmotorservice@sasktel.net
www.smallmotorservice.com

SALES & SERVICE FOR
FERRIS, ECHO & KOHLER ENGINES

Jeff LaRose

Kipling, SK

306.224.4513

smallmotorservice @sasktel.net
www.smallmotorservice.ca

 SPRING

— SAVINGS.

- $G3306

CHIPPER/
SHREDDER

* (3809 onwy

g: 52,399 95
PLUS.. '
cera [FREE!

CS-310-147/16” CHAIN SAW

WITH THE PURCHASE OF
ANY ECHO BEAR CAT

3” - 4.5” CHIPPER/
SHREDDER"

> WIlIsI.E ‘ *
SUPPLIES LAST 2
_
ECHO Bear Cat National Sales Event offers good at participating dealers|
4/1/20 - 7/31/20. Offers exclude Fleet discounts and any other special offers.
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BIE
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‘HANDHELD BL
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Uncertain times call fora solid risk management plan

BY RicHARD KAMCHEN

COVID-19 and market turmoil have
magnified the importance of developing
risk management strategies.

“Farmers can take various steps to pro-
tect their businesses from risk. Risks can
include fluctuations in currency, interest
rates, global markets, a sick workforce,
business continuity, business commod-
ity prices, maintaining mental health and
production costs,” says Denise Filipchuck,
Farm Management Consultant and CEO
of Filipchuck Management.

Insurance and government programs
are great ways to reduce the financial and
market risk, says Filipchuck.

“Crop insurance, hail insurance, rev-
enue insurance, production cost insur-
ance, Agrilnvest and AgriStability are all
options available to help you manage the
risk of crop failure, rising costs, reduced
commodity prices, marketing issues and
other financial shortfalls.”

At the start of this new production
season, Filipchuck recommends having
at least 50% of the projected operating
expenses covered by the farm’s working
capital.

“Having a strong working capital posi-
tion allows greater flexibility with com-
modity marketing, improves the ability to
meet cash flow commitments on time and

rmers who feed our
economy and the world.

Ph: 306-782-3309
Email: cathay.wagantall@parl.gc.ca
www.cathaywagantall.ca

reduces interest costs and risk.”
Also, know the farm’s monthly cash

flow, living expenses, as well as the cost of
production. The latter affords farmers the
ability to identify opportunities to make
appropriate changes, reduce costs and im-
prove profit margins, Filipchuck says.
And when forming a marketing plan,
reduce the risk of making emotional de-
cisions by basing market choices on ac-
ceptable, favourable and survivable price

targets, designing decisions to meet cash
flow needs, she says.

“Use your monthly cash flow and the
cost of production calculations to design
a marketing plan that is specific to your
timing commitments and profitability
goals,” Filipchuck says.

Reduced risk and improvements in
profitability, financial health and creditor
relations also come from paying close at-
tention to your credit portfolio.

Dr. Iiobert Kitchen :

MEMBER OF PARLIAMENT
SOURIS-MOOSE MOUNTAIN

“Use the right revolving credit options
for maximum flexibility and minimum
cost, while being mindful of the term debt
portfolio details, future debt service relief,
and leverage positions,” Filipchuck says.

She also stresses the need to build rela-
tionships with lenders through clear and
consistent communication.

“If you expect a change in your finan-
cial situation, due to things like poor
crops, delayed harvest and delivery or a
change in your seeded acres, talk to your
Erimary creditors about it early. They can

elp you set up the best credit solution for
your situation,” Filipchuck says.

Whether it’s a plan for if the farm work-
force gets sick, to maintain business con-
tinuity or, if commodity prices fluctuate,
risk management strategies will “help
you navigate your business with confi-
dence and peace of mind while reducing
stress for you and your family,” Filip-
chuck says.

COVID-19 adds to the risks that can im-
pact farm profitability, from fluctuations
in global markets to a sick workforce and
maintaining personal mental health. Hav-
ing a plan in place can bring peace of mind
to reduce stress. Investigate insurance and
government programs, know the farm’s
cash flow and maintain relationships with
lenders.

- —

1-866-249-4697

www.drrobertkitchen.ca

§

NO PAYMENTS FOR
18 MONTHS OAC

STARTING AT

S

$3,549 .

Pierson, MB

204-634-2293

sales@lees_ser‘vice.ca
www.leesservicecentre.com

MONDAY - FRIDAY:
9AM.-6 P.M.

9 AM. - NOON

SERVICE CENTRE

SATURDAY:
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FCC receives $5 billion enhancement to lending program

Ros PauL
LocAL JoURNALISM INITIATIVE REPORTER

Prime Minister Justin Trudeau has announced $5 bil-
lion in credit for the agriculture industry in Canada to
help during the COVID-19 pandemic.

Minister of Agriculture and Agri-Food Marie-Claude
Bibeau announced that Farm Credit Canada (FCC) re-
ceived the $5 billion enhancement to their lending pro-

ram.

FCC is a Crown corporation with a loan portfolio of
over $38 billion to help producers with their operations
and they own around 30 per cent of the agriculture and
food lending market in Canada.

“Farmers and producers work hard to put food on
tables across our country, and they should not have to
worry about being able to afford their loan payments or
having enough money to support their own families,”
said Trudeau.

“We are taking action now to give them more flexibility
to meet the challenges ahead.”

With COVID-19 impacting all of Canada, Minister Bi-
beau said the agriculture industry is more important than
ever.

“Like many Canadians, I am truly grateful for our
farmers and food business owners and employees, who
continue working hard so we all have quality food on our
grocery store shelves and kitchen tables,” said Bibeau.

“Their continued work is essential to our plan to man-
age COVID-19.”

“The measures announced today will provide farmers
and food producers across the country with important fi-
nancial flexibility they will need during these challenging
times,” said Bibeau.

FCC said they are here to help farmers get through an
unprecedented time while dealing with COVID-19.

“If you are a producer concerned about having the cash
flow required to plan your crop, or you are a food proces-
sor feeling the impact of a lost sale due to the financial
downturn, FCC is here to support you in these uncertain
economic times,” said FCC President and CEO Michael
Hoffort.

“It’s in times like these that we are reminded how im-
portant Canadian producers and food processors are to
our nation and to feeding the world.”

FCC says they have the support and will work with
all financial situations to help farmers get the loans they
need during the COVID-19 crisis.

“Supporting the industry will also take strong collabo-
ration between banks, credit unions, FCC, and other fi-
nancial institutions,” said Hoffort.

BUILT ON FARMER

Grain Millers is a family-owned company and has been a
leader in whole-grain milling for over 30 years. We depend
on direct farmer relationships and offer competitive
farm gate pricing, agronomy and sustainability advice, and
strong markets for your grains. Our commitment to producing
quality products begins with you.

We Purchase:

Oats ¢ Flax * Barley
Wheat ® Other Grains

Oats/Feed Grains: 306.786.4682
Flax: 306.933.4644
Other Grains: 952.983.1269

grainmillers.com | 866.730.4682

GRAIN MILLERS
#1 Grain Millers Drive, PO Box 5040, Yorkton, SK S3N 374

“FCC has served as a strong and stable industry pres-
ence for more than 60 years, and this current situation is
no different,” said Hoffort. “We will be working in part-
nership with other financial providers to offer the solu-
tions needed by the agriculture and food industry to take
on challenges ahead.”

“Each business’ financial situation is unique, so there
may be a combination of options considered,” said Hof-
fort. “The bottom line is that FCC is being supported by
our shareholder to play a bigger role in supporting the
success of the Canadian agriculture and food industry
across Canada.”

“The sooner we can discuss potential challenges, the
more options we have.”

FCC says they will use its resources to find solutions
that offer the best chance for recovery going forward so
the industry emerges stronger.

Program details from FCC:

e Adeferral of principal and interest payments up to

six months for existing loans.

e Adeferral of principal payments up to 12 months

e Access to an additional credit line up to $500,000,
secured by general security agreements or univer-
sal movable hypothetic (Quebec only)

e FCC is asking customers who are experiencing fi-
nancial pressures to contact them sooner rather
than later because a combination of options will
need to be considered.

* Business applying for FCC lending products will
be subject to normal lending due diligence, which
considers business viability, credit history, and
management integrity and experience.

With the uncertainty around COVID-19 for the agri-
culture industry, FCC says they want to be there to help
those who need it through this situation.

“FCC is committed to the long-term success of the Ca-
nadian agriculture industry,” said FCC Senior Consul-
tant, Media Relations Trevor Sutter. “FCC helps custom-
ers succeed through every business cycle and responds
to unexpected circumstances such as the ones currently
being faced.”

“FCC’s support for customers is a regular part of our
business and we’re monitoring situations in various parts
of the country and within certain sectors to ensure cus-
tomers are able to manage through circumstances beyond
their control,” said Sutter.

As for how COVID-19 could impact FCC, they have
plans in place to continue operating during the pandemic.

“FCC is taking steps to protect our customers and em-

- YOUR

SAVE THE DATE!
WOLVERINE

VIRDEN, MB P 204.748.2454

WIHLVERINE"

SUPPLIES

UNBEATABLE CUSTOMER SERVICE

ployees while attempting to help prevent the spread of
the virus,” said Sutter. “The health and safety of our em-
ployees and customers is our top priority. We are asking
employees who feel ill to stay home and not meet in per-
son with customers.”

FCC details on operating during COVID-19:

e We have reduced the number of FCC staff at our of-
fices, both in the field and at Corporate Office. The
number of employees working remotely could in-
crease as we continue to assess the situation.

e Ifacustomer is feeling unwell or prefers not to meet
in person, we will assist over the phone, through
our customer service centre or we have self-serve
options through Online Services.

e Should customers experience challenges as a result
of the current economic impact of the COVID-19
situation, please contact your local Relationship
Manager to discuss.

“FCC exists for the success of the Canadian agriculture
and food sector and we are here to work with our custom-
ers during these challenging times,” said Sutter.

For those looking for information on how to access the
lending program, FCC says to contact them because every
case is different.

FCC says customers and non-customers can contact a
local FCC office or Customer Service Centre (1-888-332-
3301) to discuss their options.

FULL CREW OF
EXPERIENCED FINISHERS

SHOP FLOORS | GARAGE PADS | BINPADS | GRADE BEAMS
CALL NOW FOR MORE INFORMATION
& TO BOOK EARLY!

FIREARMS
OPTICS
AMMO
ACCESSORIES
ARCHERY
BUSHCRAFT
APPAREL

AND MORE!

ONE STOP SHOP -

FOR EVERYTHING FIREARMS AND ARCHERY

DAYS

OPEN HOUSE & RANGE EVENT
JUNE 27 & 28

ALL AGES AND EXPERIENCE LEVELS WELCOME!
NO LICENSE REQUIRED TO PARTICIPATE

E SALES@WOLVERINESUPPLIES.COM // TRY OUR LIVE CHAT!

FOR FULL INVENTORY AND MORE INFORMATION, VISIT OUR WEBSITE! \JOLVERINESUPPLIES.COM
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APAS  analysis shows
Saskatchewan farmers will
lose 12% of net income to

FACTORY DIRECT
PRICING!
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ciation of Saskatchewan
The Agricultural Pro-

ducers Association of Sas-

katchewan (APAS) has re-

carbon tax by 2022
Contributed by the Ag-
ricultural Producers Asso-

SNAP LOCK
HIDDEN FASTENER
METAL ROOFING
NOW AVAILABLE
Now selling Septic/Holding Tanks
#1 Grade Coloured
85¢/sq. ft.

B Grade Coloured

T7¢/sq. ft.
B Grade Galvanized

Mobile Service Ltd |

SAFETY INSPECTION & REPAIR SHOP
Full line of Truck/Trailer Parts
Hwy. #3 East ® Melita, MB

(204) 522-8451

FREIGHTLINER ASSOCIATE PARTS DEALER

leased updated estimates
on the financial impacts of
the federal carbon tax on
Saskatchewan producers.

“Federal Minister of Ag-
riculture Marie-Claude Bi-
beau has asked the agricul-
ture industry for evidence
of what the carbon tax is
costing Canadian farmers,”
says APAS President Todd
Lewis, who farms near
Gray, SK. “We’ve respond-
ed with estimates that are
backed up by producer
bills in 2019.”

4t

70¢/sq. ft.
Multi Coloured Mill Ends
45¢/sq. ft.

COLOR SALE!

Vintage Burgundy, Forest Green,
CA Blue, Orange

69¢/sq. .

B Grade 4x8
7/16 Ranch Board

$22.95/Sheet

NOW SELLING
SCREWPILES

Call us now for best selection
of lengths & colours!

Ask us about
Fuel Allowance

FOUILLARD STEEL
SUPPLIES LTD.

ST.LAZARE, MB
1-800-510-3303

www.fouillardsteel.com

TRANS LANADA
BEARING q MACHINE

Our staff is ready to serve all your welding, machining and
parts needs in farming, commercial and oilfield repair.
Retailer of bearings, belts, bolts, steel and welding supplies.

Phone: (204) 748-3833 Fax: (204) 748-3835
373 King Street, Virden, MB
Owner: Murray Davies

Business
306-435-2261

Frier yAg/WMeMW
Specializing in anything

AGRICULTURE &
LAWNMOWER

I will try to find you anything you need
for any type of equipment you have!

NEW LARGER LOCATION
TO SERVE YOU BETTER!

 Heavy Duty Lucas Qil Stabilizer
(low pricing while quantities last)
$13 per quart or $35 per 1 US gallon
ts o Hydraullc fittings
3 drualic hoses,
d 5500 PSI 1" hose

. Cham Sprayer Parts, Hay Parts

306-853-7130

716 Lalonde Street e Whitewood, SK

‘E!!D
- IMEBEI@I

Includlng Commercial Buildings$,
Farm Shops, Basement Floors,
Garage Floors & ICF Grade Beams

CALL NOW FOR BOOKINGS

OVER 25 YEARS OF CONCRETE EXPERIENCE

Jim Van Meer
306-435-9135

APAS’s costing review
takes into consideration all
major farm expenses not
currently exempt from the
carbon tax. These include
grain drying, rail transpor-

Rob Van Meer
306-434-7145

FLETCHER

FAMILY FARMS

MEAT SALES

BARRY KENT
306-435-2277  306-434-6046

204-845-2529

Complete Order Buying service and
direct buying from Producers of all
kinds of cattle including cull cows.

ELKHORN, MB

Call Brad for more information,
pricing or market updates:

204-748-7061

Licensed and Bonded in
Manitoba, Saskatchewan & Alberta

Your Beef is our

tation, heating and electric-
ity, and truck hauling of
crops off the farm.

The evidence is stark:
on average, Saskatchewan
farmers can expect to lose
8% of their total net income
in 2020 to the carbon tax.
For a household manag-
ing a 5,000-acre grain farm
in Saskatchewan, this will
take the form of a $8,000-
10,000 bill.

In less than two years,
when the carbon tax in-
creases to $50/tonne in
2022, this bill will go up to
$13,000-17,000 for the same
household - the equivalent
of a 12% decrease in net in-
come.

“It's comparable to hav-
ing 12% of your pay cheque
disappear,” says Lewis.
“Farmers don’t set our
prices, so those increased

o steel shakes
¢ standing seam

e snap lock

H E B E RT o steel tile
metaAl roofing

And exteriors

o steel slate

commercial & residential | serving saskatchewan and manitoba

306-435- 7472

hebertmetalroofing@sasktel.net
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Carbon costing review confirms huge loss to farm income

costs are coming directly
off our bottom line.”

“APAS’s numbers reflect
my personal experience
down to the penny,” says
APAS  Vice-President Bill
Prybylski, who operates a
grain, oilseed, pulse and
cattle farm with his son,
brother, and nephews near
Willowbrook, SK. “This
past year was unprece-
dented in terms of the role
grain drying played for
farmers in our province.
Without using propane to
dry our grain, the wet fall
would have meant losing a
huge portion of our crop.”

Rail transportation is an-
other huge and unavoid-
able taxable expense in-
curred by farmers.

“Trucking my crop to the
grain elevator, and then
shipping it by rail to the
coast is one of my biggest
annual expenses,” says
APAS  Vice-President Ilan
Boxall, who farms at his
century farm near Tisdale,
SK. “Transporting crops is
a necessary farm expense,
but for some reason it's not
exempt from the carbon
tax.”

APAS is advocating, on
behalf of Saskatchewan
farmers, for a carbon tax
exemption on all farm ex-
penses, including those
from 2019. “Our hope is
that this is the evidence the
Minister is looking for,”
says Lewis, “and that the
Federal Government will
step in to help farmers.”

SOUTHEAST

RENTALS

Oil Tanks for Diesel Fuel
STORAGE
CALL LEE: 306-577-1042

ELKHORN AUTO
204-851-0666

RENTALS & SALES

= Gen Sets

« Office Trailers
* Trailers

= Vehicles

« Heated Job Johns & Porta Pots * Towing - CAA & More

SERVICES

« Septic Hauling & Disposal
« Water Hauling

* Vacuum & HVAC Trucks
 Steamer Pressure Washer

GMC, Dodge

WANTED:

e Buying 1920's - 1960's Trucks
e 1/2ton, 3/4 ton, 1 ton, & 3 ton
e Ford, Mercury, Chevrolet,

¢ Not running, no power train,
NO PROBLEM!

e Buying vintage advertising signs,
gas pumps & oil cans.

CALL OR TEXT:

306-435-7458
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In uncertain times ag
businesses adapt and deliver

w Continued from 19

For equipment dealers, the Canada
East Equipment Dealers Association has
advised members to take “all reasonable
measures” to protect workers. This in-
cludes encouraging basic hygienic practic-
es like frequent hand-washing and adapt-
ing human resources to ensure potentially
sick employees feel comfortable staying
home.

Other day-to-day changes include lim-
iting customer traffic, calling ahead for
parts to be left at specific pick up locations
and health and safety policies for on-farm
service calls.

Additional

safeguards
Jeff McGavin, the operator of McGavin
Farm Equipment in Southwestern On-
tario, says his and other businesses have
adopted additional precautions, includ-
ing limiting interactions with truck driv-
ers and ensuring employees taking service
calls don’t return to the shop throughout
the day. In cases where technicians need

W—

+ Wive

é A Providing organic
certification within
Manitoba and Saskatchewan

an extra part, it’s left in a designated area
for self-pickup.

He also adds they’re changing payment
methods - no cash or in-person payments.

“It’s forcing some to do thmgs differ-
ently than they re used to, but it’s not out
of the question.”

John Jamieson, CEO of the Canadian
Centre for Food Integrity, says each step
across agriculture and agri-business
strengthens the public trust.

“Canadians are fortunate that our sys-
tem has been able to quickly adapt to the
crisis, thanks to its strength and ability to
deliver on the core food values of afford-
ability, availability and quality,” Jamieson
says.

}IIDes ite COVID-19, seeding time ap-
proaches and food demands continue.
Canada’s agriculture and agri-food com-
munity are adapting operations to op-
timize health and safety while keeping
industry—from input dealers and grain
elevators to machinery retailers and live-
stock auction barns—supplied with what
it needs.

CONTACT US
Phone: 204.567.3745
Website: www.opam-mb.com

GET MORE REAGH WITH PLAIN & VALLEY
28,000 Households with one ad' Call 306-435-2445
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Deck Packages

Get your
backyard
ready for

Ssummet!

Barkman Pavers &
Retaining Walls

Garden Tools &
Supplies

Full Selection of
Hardware

Now Booking for 2020 Building Season
RTM Houses, Shops, Cold Storage, Ag Buildings
Material Packages or Turn-Key Option Available

Expanded
Ag Section:

* Livestock Equipment

¢ Salts, Minerals &
Netwrap

Contact us today at

204.556.2672

sales@pennerlumber2019.ca

Follow us on Facebook:

* Fenceposts, Wire & Penner Lumber 2019

Windbreak Boards

==

PRAIRIE LIVESTOCK

LIVESTOCK DEALERS AND ORDER BUYERS

we’re here for y
During the Covid-19 pandemic, Prairie Livestock continues to offer
marketing services to producers. Our customers across North America
are still buying cattle and transportation and trade continues. We have
made the following changes to ensure the safety and health of our
employees:
B Our office and weighing facilities are closed to the public
B Producers can continue to drop off cattle with manifest
B Settlement cheques will either be deposited in our
mailbox for pickup or put in the mail
B We still offer top dollar for all classes and weights of cattle
and never charge buying fees

As always, your cattle marketing questions can be

answered by our experienced buyers: |

Jason Buchberger Bryn Crump Vern Hall ‘:i
=

E 306-435-7767 306-435-7381 306-435-7411

3 LIVESTOCK
P s s

i Mlle West of Moosomm SK on Hwy #1

306-435-3327 = www.prairielivestock.ca
=LA T
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Who to allow on your farm right now

BY MATT McINTOSH

During these days of social dis-
tancing and other pandemic-sup-
pressing measures, farmers and
agribusiness professionals are
asking who should be granted ac-
cess to the farm and facilities and
looking at how to manage access.

Understand how
the virus spreads

Ayoob Ghalami is a senior bio-
safety officer for the Research
Oversight and Compliance Office
at the University of Toronto, as
well as a researcher involved with
labs studying COVID-19. He says
farmers, agri-business and food
processors need to focus on what
risk-reduction measures to take
while ensuring their businesses
can continue functioning.

While much about COVID-19
remains unknown, Ghalami says
the main mode of transmission is
understood—and is key to miti-
gating risk.

“Asymptomatic  people are
still infectious,” he says and rec-
ommends that proper hygiene
and other safety measures are
followed. Just like high contact
areas everywhere, Ghalami says

simple sanitization methods can
be used to help negate possible
virus transmission.

“Bleach is still one of the stron-
gest disinfectants we have, but it
will corrode your machines. So
make sure to follow the recipes
and don’t overdo it” Ghalami
says.

Disinfectant recipes for a variety

A-Pethick Farm
& Custom'Ag

Now offering:

CUSITOM SEEDING

ALSO AVAILABLE:
e Custom Spraying

Custom Haying
Custom Swathing

Custom_ Combining

306.434.

apethick38@gmail.com

204.722.2361

Want to trim the interest
on your credit card?

PAY ONLY

39%
OI;PZ MONTHS

when you transfer your curr:

balance to a Fusion credit

Ask us how!

®" credit union

Some conditions apply + Ask for details in bran

of registered food-safety solu-
tions are available via Health
Canada.

Supporting employees
and close family
In cases where employees are
critical to the farm operation,
Ghalami says to let them know
it’s okay for them not to come in

Custom Silage

Chopping
Full or Partial
Service Available

if they feel unwell, and that finan-
cial support is available in these
circumstances.

Day-to-day operations can still
require family members to work
near one another. In cases where
social distancing isn’t possible,
Gahlami reiterates there are other
ways farm families can work to-
gether to limit exposure, such as

working in rotating shifts or in-
stalling barriers between work-
ers.

Setup guidelines on distancing
for family members not required
for the farm or business to func-
tion, even if it means not allowing
them on-farm.

As well, set up guidelines on
distancing for family members
not required for the farm or busi-
ness to function, even if it means
not allowing them on-farm.

While telling a close relative
they aren’t allowed to visit during
the’ self-isolation period may be
awkward, closing the farm gate to
unnecessary visitors is critical to
helping end the spread of the vi-
rus. Designating a single point of
contact for farm visitors is another
way to control farm access.

Bottom line

Deciding who to allow on the
farm right now is straightfor-
ward. In the interest of distancing,
allow only essential colleagues,
workers and family on-farm. Pro-
vide them with proper sanitation
tools, such as hand sanitizer or
hand-wash stations, and imple-
ment social distancing rules.

Thank You Farmers

FOR PUTTING FOOD ON OUR TABLE
We appreciate

the hard work and
dedication that
goes into the
agriculture industry.

CONSTRUCTION CORP.

www.nobleconstruction.ca

306-745-6984

215 SUMNER ST.
ESTERHAZY, SK

JOHNSTON'S

New Crop offers.

Ask us about the

Call Your Grain Marketing Experts!
We buy ALL grains and have some

We have Glyphosate and Plant Growth
Stimulants available for Spring delivery.

ohnston’s Dail E-mal!

Celebmting 34 Years of Service to the Ag Industry!
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The start makes
all the difterence

A seed’s greatest potential is at the

time it is placed in the ground. Seed

Hawk seeders are known for their

ability to maximize the potential of the

plant with innovations in

seed-to-fertilizer placement,
industry-leading Fenix IIl metering,

and Sectional Control Technology®

to help eliminate overlaps and save on
inputs. Seed Hawk Air Carts and~ =~
Toolbars are offered in a variety of e
sizes and capacities; allowmg yoth—/ ;x«-«;ﬂ

et
choose the rlght ﬁt for your opera‘fi’og,ﬂ. o

/‘5/.

Learn how your farmland can reach its full potential at vaderstad.com/ca-en
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Spring runoff underway
in southern Sask:

Flooding not anticipate

Snowmelt runoff is near-
ing completion in much of
the southern half of Sas-
katchewan, while the rest
of province is expected to
experience a below normal
to normal spring runoff,
according to the updated
spring runoff report issued
by the Water Security Agen-

cy (WSA) today.

There are currently no
areas within the province
where WSA is expecting
above normal flows or
flooding situations. Addi-
tional precipitation and/or
arapid melt could however
result in higher runoff.

Well above seasonal tem-

peratures during March,
combined  with  lower
snowpack and moisture
levels, resulted in spring
runoff either beginning or
being close to complete in
much of southern Saskatch-
ewan. This includes all ar-
eas south of a line extend-
ing eastward from Macklin

29

SPRING RUNOFF POTENTIAL
AS OF APRIL 01, 2020
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Locally Owned

Since 1967

The LW1100
In-Line Bale Wrapper
features the new Honda
EFI engine for fuel savings,
and an updated hydraulic
system for faster
wrapping!

RENN Mill Center is your H&S Distributor

@ 403.784.3518 @ www.rennmill.com

RENN Mill Center Inc. RR#4 Lacombe, AB T4L2N4
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;l | ‘
OUR DINING ROOM
IS CLOSED

ORDER TAKE-OUT, DRIVE THRU OR
ON KFC.CA FOR PICK UP OR
DELIVERY

' We will ke acc:

or credit cards

DUE TO COVID-19
NO ADMITTANCE
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WE CAN HELP!

‘We can print & design
any social distancing
| and Covid-19
RESTRICTIONS
SIGNAGE

e Floor Decals

e Posters

* Vinyl Signs

» Coroplast Signs
» Metal Signs

Contact The World-Spectator
for all your custom printing!

306.435.2445

world_spectator@sasktel.net

Spectator

Your local printer for over 136 years!



April 2020

Plain and Valley

31

Drinking water study shows beef cattle can tolerate hlgh levels of sulphates

Scientists at the Uni-
versity of Saskatchewan
(USask) have published a
study that shows beef cat-
tle can tolerate higher con-
centrations of sulphates in
drinking water than previ-
ously believed.

“There are clear and sig-
nificant implications for
healthy animals from the
research,” said Dr. Greg
Penner (PhD), associate
professor in the USask De-
partment of Animal and
Poultry Science and Cen-
tennial Enhancement Chair
in Ruminant Nutritional
Physiology.

National and provincial
recommendations for suit-
able or safe levels of sul-
phates in drinking water
range from 1,000 to 2,500
milligrams (mg) of sul-
phates per litre of water.
But these recommenda-
tions are not science-based,
something Penner and his
collaborators set out to
change.

According to the team’s
research published  this
month in Applied Animal
Science, beef cattle can
tolerate up to 3,000 mg of
added sulphates per litre
of water.

During the project, the
cattle drank water with
1,000, 2,000 and 3,000 mg
of added sulphates per li-
tre of water to mimic real
levels experienced on some
Saskatchewan cattle ranch-
es. Regardless of these lev-
els of added sulphates, the
cattle continued to drink
and eat, resulting in a nor-
mal weight gain.

At first glance, the re-
search results seem to be
good news for Saskatch-
ewan cattle producers who

Dr. Greg Penner (PhD) is the associate professor in the USask Department of Animal and
Poultry Science and Centennial Enhancement Chair in Ruminant Nutritional Physiology.

have wells and dugouts
containing high levels of
sulphates. But Penner is
cautious.

The problem is that sul-
phates in water potentially
bind with trace minerals in
a cow’s rumen, one of four
stomachs, making those
minerals unavailable for
the body to absorb and use.

So in addition to moni-
toring water and feed
intake and weight gain,
the researchers compared
blood analyses at the be-
ginning and the end of the
study. The level of copper

was lower at the end of the
study, potentially affecting
a cow’s fertility.

“There could be longer-
term effects of higher sul-
phate exposure in terms
of reproductive efficien-
cy,” Penner said. “A pro-
ducer might not see any-
thing negative in terms of
growth rate, feed intake
and water intake, but those
negative impacts may be
hiding deeper—higher sul-
phate concentrations may
be affecting trace mineral
status, which could affect
fertility.”

We're here to help.

If you're facing financial hardships
due to COVID-19 or the economic
downturn, call your business advisor

to discuss how we can help.

1.800.667.7477

conexus.ca

conexus

Credit Union

The research was the
first to be conducted in the
highly specialized metabo-
lism barn at the univer-
sity’s Livestock and Forage
Centre of Excellence, locat-
ed south of Clavet, Sask.

While Penner led the
study, he worked closely
with  collaborators from
Saskatchewan’s Minis-

try of Agriculture—Leah
Clark, the province’s live-
stock specialist, and Colby
Elford, a livestock and feed
extension specialist. Uni-
versity student research-
ers Jordan Johnson and
Brittney Sutherland also
worked on the project.
Funding was provided
by the Saskatchewan Min-

i

istry of Agriculture and the
Canadian Agriculture Part-
nership through the Stra-
tegic Field Program. The
Roy Romanow Provincial
Laboratory provided water
quality analysis as an in-
kind contribution.

This is the first of a series
of studies that Penner will
conduct into safe water
quality levels for cattle.

His next project, which
starts in April, is a three-
year study in collaboration
with researchers at Texas
Tech University, USask’s
animal and poultry science
department, the Western
College of Veterinary Med-
icine’s large animal clinical
sciences department, and
the Saskatchewan Ministry
of Agriculture.

Cattle will receive wa-
ter with higher sulphate
concentrations than were
involved in today’s pub-
lished research, with the
expectation that, at some
point, cattle will be nega-
tively affected by the sul-
phates.

However, the research-
ers will also test various
ways of interfering with
the sulphates binding with
trace minerals in the ru-
men. For instance, bismuth
subsalicylate, a commonly
found antacid, is known
to bind with sulfides. That
in turn could diminish the
effect of sulphates in water
consumed by cattle, mini-
mizing the problem before
it starts.

ffy 350 MolehlllrLeveller Hayland Float

Rid your fields of molehills, humps and hollows.
« Built solid and heavy (4400 Ibs)
- Working Width: 35
« Transport Width: 12’

Levelled fields protect your farm equipment, improve productivity and
help ensure higher quality hay.

RENN Miit Center Irie;
modelsand specificati

e
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4 "
wous improvement and aﬁm

hange without any. e notice.
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RENN Mill Center Inc., RR#4 Lacombe, AB T4L 2N4
Call the factory to find your local dealer.

TEL: 403-784-3518 | www.rennmill.com
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2013 Ford Escape

STOCK# 0T008B
4WD | Local Trade | Price Slashed

2014 Ford Edge

STOCK# 0T052A

Panoramic Roof | Celebration Certified

Price Chopped‘!w

2017 Ford Edge

STOCK# 0T023A
SEL | AWD
Boss’s Price

2015 Ford Fusion

STOCK# 9T220A
Great on Gas | Low Kms

2017 Ford Escape

STOCK# 9T114A
Local Trade | 4WD

2014 Ford Explorer

STOCK# 9T153A
Limited | Local Trade

Don't Miss Out Price!

Plain and Valley

2013 Ford Explorer

STOCK# 9P11
XT | 4WD Pr|ced to Move!

2015 GMC Terrain

STOCK# 0T075A
Only 41,000 kms | GFX Package

h Trade! ———
Fresh Trode M\\

2017 Ford Escape

STOCK# 0T055A
Titanium | Ford Pass
Manager's Special o

1-800-880-4533

2013 Ford Edge

STOCK# 97214C
Celebration Certified | AWD
Price Reduced =

2015 Ford Escape

STOCK# 0T064B
Only 79,000 kms

Chrome Package
Just Arrived! s

2017 Ford F-150
STOCK# 97294A
50LV8 | 4x4 | ActNow Price!

April 2020

2017 Chev Equinox

STOCK# 9T239A

1 0wner | Remote Start | Gotta Go!

2016 Ford Edge

STOCK# 0T003A

3.5LV6 | AWD | Blowout Price!

2019 Ford F-250

STOCK# 9T285A
Lariat | Ready for Work & Play

Best Price! ”
i y

Guy Wall
(306) 435-0215

Eli Tremblay
(306) 434-9101

306-435-3313 « MOOSOMIN, SK = www.celebrationford.com

YOUNG'S
EQUIPMENT

AIR SEEDER HOSE

IN APRIL AND YOUR
CHANCE TO SECURE
15% FILTER DISCOUNT
YEAR-ROUND

Air Seeder Hose, 2 %"
White, as low as $2.74
per foot. Call one of our
branches for price on all
other sizes.

. N
@BOURGAULT ATOM-JET
[

TILLAGE TOOLS

* OPENERS AVAILABLE FOR
JOHN DEERE, FLEXI-COIL, CASE IH,
NEW HOLLAND, MORRIS &
BOURGAULT

OPENERS

CALL ONE OF OUR LOCATIONS
FOR MORE DETAILS.

10% OFF FILTERS

ON ALL BULK OIL

PURCHASE 100+ LITRES OR MORE
AND RECEIVE 15% OFF ALL FILTER
PURCHASES FOR 2020. ASK YOUR
PARTS DEPARTMENT FOR DETAILS.

5L ASPEN 2 Fuel or Aspen 4 Fuel

APRIL
SPECIAL
$28.15

NOow

$24.99

» APRIL OIL ©
& FILTER SALE

CALL ONE OF OUR 9
LOCATIONS FOR GREAT DEALS

WIN A PRIZE
PACKAGE
CODE: YEI-NEWS

GO TO WWW.YOUNGS.CA,
ENTER YOUR NAME AND
THIS CODE FOR A
CHANCE TO WIN.

Electric Hose Reel

Heavy duty construction

12V motor with hand control

Manual hand crank included

Guide tubes for easy liquid fertilizer
SIS swivel for liquid fertilizer

Manual cluth lockout for easy pull out
Manual clutch lockout for easy pull out
2-way wireless and manual switches
Holds up to 75’ of 3" hose

41" long x 31" wide x 39” high (225 Ibs)
Max draw of 38 amps, use 6-8 gauge
wire when lengths are over 30

3" Hose reel, recommended 50’ of hose
Spooled on reel

e e e s s s s e e s s s e e

CALL TO PRE-ORDER. *HOSE EXTRA

WINDTHORST (306) 224-2110




