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More than just a jewelry store

New To 
Kassie’s

Open Monday - Saturday  9:30 a.m. - 5:30 p.m.
Main St. • Moosomin, SK • 306.435.2738

Time to

Re-Boot
your own or 

someone else’s 

Boot 

Collection?

Shop all boots and save

20%
off

Starting Friday, December 11 
- Saturday, December 19

Fashions for all Women

With every purchase of boots 
SAVE 50% off any Boot Socks, Cuffs or Tights!

BY KEVIN WEEDMARK
The Moosomin Kinsmen Club’s Lotto 365 has put 

more than $550,000 into the community over the last 
13 years, and organizers are hoping for another success 
with this year’s Lotto 365.

this year—the Southeast Integrated Care Centre, Play-
fair Day Care, Pipestone Hills Golf Club and the Moo-
somin Curling Club.

At the Care Centre, the funds will go toward a new 
outdoor pavilion planned for the long-term care wing. 
At the daycare, the funds will go toward completing 
an outdoor space and doing some interior renovations. 
Some of the funds will be earmarked for improvements 
at both the curling club and the golf club.

If the lottery sells out, as it has almost every year, there 
should be $45,000 to help those local projects.

For the last three years, a 50/50 component has been 
added to the lottery. Proceeds of the 50/50 draw will 
go toward the Kinsmen diamond at Bradley Park. The 
Kinsmen have been working on the diamond over the 

summer with the installation of lights.
Lotto 365 tickets are $100 each, and the grand prize 

winner will receive $1,000 a week for a year. When buy-
ing a Lotto 365 ticket, the purchaser has the option of 
buying a 50/50 ticket for $20 as well. If all of the 50/50 
tickets were sold, the 50/50 winner would receive 
$13,000. 

Ryan Thorn of the Moosomin Kinsmen Club said the 

annual lottery always gets strong support from the com-
munity.

“A lot of people buy the lotto ticket knowing we are do-
ing something for the community, and they buy the tick-
et to help out more than anything else,” he said. “Some 
people buy the tickets every year like clockwork. Some of 
them start asking me in August or September when we’re 
going to start selling tickets.”

Thorn says that having loyal supporters who buy tickets 
every year makes it much easier for the organizers, as they 
can count on a base level of support each year.

“Knowing that there are those people who have sup-
ported us every year, and will support us again this year, 
makes our job a lot easier, but there is a lot of work behind 
the scenes that has to be done every year,” he said.

“After this many years of doing it, it’s still a big job, but 
it’s a lot easier because we’ve done it so many times.”

Thorn says he thinks of Lotto 365 as a project that in-
volves the entire community. “It obviously is very impor-
tant to people in the community and people who have 
some connection to Moosomin. I have people who lived 
here years ago asking me about it.”

Lotto 365 started more than a decade ago with the idea 
of allowing the winner to live free for a year.

The main prize consists of $1,000 a week for 52 weeks—
enough to cover most people’s bills for the year.

The lottery ran almost u
until the 50/50 draw was added three years ago. 

The winner of the 50/50 draw takes half of what goes 
into the 50/50 pot, and the rest goes to the community.

Funds from Lotto 365 have supported many different 
community projects over the years, from health care to 
recreation.

A lot of support has gone to the Southeast Integrated 
Care Centre over the years. Three years ago, the main 
portion of the proceeds went to purchase a portable ul-
trasound machine for the emergency department at the 
SEICC.

Moosomin’s swimming pool.
Last year, $30,000 went to the Moosomin Fire Depart-

ment for new breathing apparatus.
Thorn says the lottery has been a successful fundraiser 

for the Kinsmen over the years. 
“People are just happy to support it because they know 

the money stays local, they know we will do the best 
things we can with the money for the community.”

Thorn says the lottery is also a fun project because of the 
community support.

“It’s awesome,” he said. “People start asking when 
you’re doing lotto in August or September. It’s fun to 
phone the winners and tell them that they’ve won, and 
it’s fun to give the money back and see things improve. 
We love doing it.

“It can get a little stressful toward the end, but when 
you sell out it’s a great feeling, and we’ve sold out every 
year but two.”

Some non-Kinsmen members help out with the annual 
lotto. “People help us out because they believe in it,” says 
Thorn.

Lottery has put more than half a million dollars into the community over the years

Kinsmen launch 14th Lotto 365
Southeast Integrated Care Centre, Playfair Day Care, Golf Club, Curling Club to benefit

Proceeds from Lotto 365 in previous years have supported renovations to Moosomin’s swimming pool and a portable ultrasound for the emer-
gency room at the Southeast Integrated Care Centre, among many other projects.
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1102 PARK AVE. • MOOSOMIN, SK • PHONE 306-435-3367
AFTER HOURS SALES:

Murray Gray 306-435-9062  • Jeff McGonigal 306-434-7919

WWW.BRADLEYGM.CA

“We Want To Satisfy You”

est. 1946

1-800-209-4628
Shop

2015

LOCAL

andWIN!

MSRP $31,350
- $6,270

$25,080
- $1,000

(minimum)

MSRP $23,705
- $4,741

$18,964
- $1,000

(minimum)

MSRP $25,160
- $5,032

$20,128
- $1,000

(minimum)

MSRP $47,050
- $9,410

$37,640
- $1,000

(minimum)

MSRP $50,905
- $10,181

$40,724
- $1,000

(minimum)

MSRP $57,800
- $11,560

$46,240
- $1,000

(minimum)

MSRP $53,270
- $10,654

$42,616
- $1,000

(minimum)

1.4L DOHC, Power Package, 
Power Seat, Bose System, 
Rear Camera, White Diamond

1.4L DOHC Turbo Charged, 6 Spd 
Auto, MyLink, Remote Start, Rear 
Camera, XM Radio, OnStar

1.4L DOHC Turbo Charged, 6 Spd Auto, 
MyLink, Remote Start, Rear Camera, Alloy 
Wheels, Rear Spoiler, XM Radio, OnStar

• 4.3 DI V6 VVT
• 6 Spd Auto, SLE Pkg 
• Tow Pkg
• IntelliLink
• Rear Camera

5.3L DI VVT V8, 6 Spd Auto, Cloth Heated 
Seats, 40/20/40 Bench, Chrome Steps, True 
North Pkg, MyLink, OnStar, 4G LTE Wifi 

• 5.3L DI VVT V8
• 6 Spd Auto
• 40/20/40 Bench
• Heated Seats
• SLT Preferred Value Pkg
• Spray Liner 
• 20” Chrome Wheels
• Chrome Steps

5.3L DI VVT V8, 6 Spd Auto, Heated Seats, 
40/20/40 Bench, Spray In Liner, Chrome Steps, 
True North Pkg, MyLink, OnStar, 4G LTE Wifi 

2015 Buick Encore FWD Convenience
STOCK #15084

2015 Chevrolet Cruze LT
STOCK #15222

20%
DISCOUNT

20%
DISCOUNT

20%
DISCOUNT

20% DISCOUNT

20% DISCOUNT

20% DISCOUNT

20% DISCOUNT

20% DISCOUNT

CONNECT
& WIN

DISCOUNT

CONNECT & WIN
DISCOUNT

CONNECT & WIN DISCOUNTCONNECT & WIN DISCOUNT

CONNECT & WIN
DISCOUNT

CONNECT & WIN
DISCOUNT

MSRP $46,550
- $9,310

$37,240
- $1,000

(minimum)
4.3 DI V6 VVT,  6 Spd Auto, SLE Pkg, 
Tow Pkg, Chrome Steps, Spray In Liner

2015 GMC Sierra SLE Double Cab 4X4
STOCK #15225

CONNECT & WIN
DISCOUNT

CONNECT & WIN
DISCOUNT

2015 Chevrolet Cruze Eco 
STOCK #15134

2015 GMC Sierra SLE Crew Cab 4X4
STOCK #15238

2015 Chevrolet Silverado LT 
STOCK #15182

2015 GMC Sierra SLT Crew Cab Z71
STOCK #15253

2015 Chevrolet Silverado 
LT Crew Cab Z71

STOCK #15190

  TAKE ADVANTAGE OF 2 GREAT OFFERS!
20% OFF PLUS

CONNECT & WIN DISCOUNT
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THE BODY SHOP @

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

 SGI and MPI Accredited 
 Repair Facility

 Body repairs and painting for 
 all makes and models

 New 6,000 Square foot state of 
 the art shop conveniently 
 located on the Trans Canada 
 Highway in Moosomin

 On-site parts department
 A FLEET OF BRAND NEW FORD 

 COURTESY VEHICLES  
 to provide you with transportation 
 while your vehicle is in for repairs

 5-person team with over 60 years 
 of combined experience to get 
 your vehicle repaired and back 
 to you quickly

 Free Estimates
 Free Insurance Claim assistance 

 If you have had an accident, call 
 us fi rst and we will assist you 
 through the entire insurance 
 claim process

 Computerized Paint Matching 
 system to get the color perfect 
 every time

 State-of-the-art full downdraft 
 paint booth for a perfect fi nish 
 every time

 Lifetime paint warranty
 No appointment necessary 

 stone chip repairs, just stop in 
 and we will get it fi xed before it 
 turns into a crack

 Windshield replacements for all 
 makes and models.

 Vehicle accessories for all makes 
 and models

 Spray in boxliners 

If you have had 
an unfortunate 

accident, call us fi rst!

1-800-880-4533
(306) 435-3313

www.celebrationford.com

PADERNO 
 

SALE

Your Locally Owned Hometown Pharmacy

630 Main St. • Moosomin, SK • (306)435-3345 • moosominpharmasave.com
Monday - Saturday 9a.m. - 6p.m.

Canadian Made Cookware

SAVE UP TO 72%
 Exceptional quality, exceptional savings, 

an exceptional time to buy.
December 2  to 

BY STU COWAN
THE MONTREAL GAZETTE

Gilligan’s Island had Thurston How-
ell III, golf’s PGA Tour has Davis Love 
III and, of course, there was England’s 
King George III.

Now, the Canadiens have George Hol-
loway III. But you can call him Bud.

“My babysitter started calling me Bud 
when I was one or two,” Holloway said 
following Sunday’s morning skate in 
Brossard as the Canadiens prepared to 
face the New York Islanders at the Bell 
Centre. “I’m George III, so it makes it 
easy to call someone Bud and less con-
fusing around the house.”

Bud Holloway is a hockey journey-
man. The 27-year-old was selected by 
the Los Angeles Kings in the third round 
(86th overall) of the 2006 entry draft, but 
has never played a game in the National 
Hockey League. 

So imagine how he felt when he 
learned—after picking up an assist for 
the St. John’s IceCaps in a 2-1 overtime 
loss to the Syracuse Crunch— that the 
Canadiens were calling him up from the 
American Hockey League.

I’m obviously pretty ecstatic to be here,” 
the 6-foot, 194-pound forward said. 

rang (from an NHL team).”
Holloway only got about 90 minutes 

of sleep that Saturday night before head-
ing to the St. John’s airport for a 5 a.m. 

was on the ice in Brossard at 10:30 a.m. 
But he did have time to phone his father 
back home in Wapella, Sask., calling it a 
“pretty proud moment.”

His father’s reaction?
“I can’t really say on the microphone,” 

Holloway said with a big grin. “He was 
pretty happy.”

A group of more than a dozen media 
members were waiting for Holloway 
in the Canadiens’ locker room after the 
morning skate, something he’s obvious-
ly not used to.

“Are you guys here to see me?” he 
said with a sweaty smile.

Holloway was the second IceCaps 

John’s to Montreal in two days. On Sat-
urday morning, it was Sven Andrighetto 
who was called up.

The two forwards were needed in 
Montreal after Torrey Mitchell and then 
Devante Smith-Pelly were sidelined 
with lower-body injuries.

Andrighetto was in the lineup for Sun-

the revolving-door spot at right wing 
on a line with centre Alex Galchenyuk 
and Lars Eller. Andrighetto, a 5-foot-
10, 187-pounder from Switzerland, was 
Montreal’s third-round pick (86th over-
all) at the 2013 entry draft and has two 
goals and one assist in 12 career games 
with the Canadiens. In 17 games with 
the IceCaps this season, he had 6-9-15 

totals.
Holloway was leading the IceCaps in 

scoring with 5-15-20 totals in 18 games 
after spending the last four seasons in 
Europe. Last season, he had 13-24-37 
totals in 42 games with Bern in Swit-
zerland. In 2012-13, he led the Swedish 
league in scoring with 20-51-71 totals in 
55 games with Skelleftea AIK.

“Every kid dreams of playing in the 
NHL and that’s what I wanted,” Hol-
loway said. “I felt like I developed a lot 
when I went overseas.”

Holloway gave a lot of credit to Guy 
Boucher, his coach in Bern who used to 
coach the Canadiens’ AHL farm team in 
Hamilton and then was head coach of 
the Tampa Bay Lightning before head-
ing to Europe.

“He wanted me to come back (to 

North America), he knew my plan was 
to come back and he kind of took me 
under his wing and took a lot of time 
and showed me what he thought would 
be good for me, what I should do, what 
I’m going to need to do,” Holloway said 
about Boucher, the McGill University 

Bern last week. “It was good to have him 
last year.”

The Canadiens took a chance on Hol-
loway this summer, signing him to a one-
year, two-way contract. He showed up 
early for training camp, hoping to prove 
he was serious about trying to earn an 
NHL roster spot and, if not, was ready to 
play a leadership role in St. John’s.

“I’ve been trying to be a leader down 
there in St. John’s … do what I can,” Hol-
loway said. “I’m one of the veteran guys 
at 27. We’ve got a real young group, so 
I’m just trying to lead by example.”

He added playing in Europe was a 
good experience both on and off the ice.

“I think just learning different cus-
toms and cultures and stuff like that,” 
he said. “You can talk to everyone when 
you go home here. When you go home 
over there, you’re having trouble just 
going to the grocery story. Just learning 
a different language, learning differ-
ent Christmas traditions, all that stuff. 
It’s pretty interesting and makes it a lot 
more fun outside the rink.”

Now, Holloway is hoping to impress 
the Canadien.

“It’s been a lot of hard work, a lot of 
trying, a lot of hard times, just believ-
ing in myself,” he said. “Twenty-seven-
year-old rookie, it still feels as good as it 
does at 18 or 21. I’m pretty happy.”

NHL players are known for coming 
up with nicknames for their teammates 
and P.K. Subban was asked if the Cana-
diens had one yet for George Holloway 
III, or if it would simply be Bud.

“I haven’t thought of one yet, but I’m 
sure the guys will cook something up 
soon,” Subban said.

For a guy who seemed to be stranded 
on a hockey island for a long time, Gil-
ligan might work.

Holloway has had a long road to the Canadiens

Bud called up
Wapella’s Bud Holloway has been called up by the Montreal Cana-

diens from their farm team, the St. John’s Ice Caps. 
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Glasser’s TV Service
M O O S O M I N ,  S K   •  ( 3 0 6 )  4 3 5 - 3 0 4 0

Any Song. Anywhere.
Sonos gives you the freedom to choose what you want to listen to and where you 
want to listen to it. Same song, different rooms. Different songs, different rooms. 

The choice is yours!

What is Sonos?
Sonos is a system of HiFi wireless speakers and audio
components. It unites your digital music collection in 
one app that you can control from any device. Play 
what you want in every room over a dedicated wireless 
network.

Imagine a speaker 
for every room!

Sonos Wireless speakers are designed for every 
space in your home. From the compact PLAY: 1 to the 
TV-compatible PLAYBAR, our line-up fi lls any room 
with crystal clear HiFi sound at any volume.

Control every room 
from any device

The Sonos Controller App lets you browse and play 
your music from any device. Use your smartphone, 
tablet or computer to stream different songs in each 
room, group rooms together, or hear the same beat 
everywhere.

Play your favorite songs. 
Stream your favorite services.
Listen to all the music you love, no matter where it 
lives – think iTunes, podcasts, radio stations, Spotify, 
Pandora, etc. With streaming music services, use your 
smartphone, tablet or computer to control apps from 
the cloud.

How to Connect
It take just a few steps to get your Sonos system up 
and running:
• Connect a Sonos component to your broadband 
 router using an Ethernet cable (supplied)
• Place other Sonos component(s) in the room(s) of 
 your choice.
• Install the software and follow the prompts to add the 
 Sonos component(s) and set up access to your music 
 fi les
• Add a Sonos controller to your music  system
Once you’ve set up your music system, you can add 
additional Sonos compenents any time!

Sonos in the garage.
Tinkering in the garage without 

any tunes? the ZonePlayer’s 
built-in wireless mesh network 

streams your digital music 
wirelessly to almost any room – 

inside our out.

Sonos in the bedroom.
Forget to turn off the music downstairs? With the 
wireless Sonos Controller you can turn off, change 
or turn on all your music, in all your zones, from 

anywhere – including your nice warm bed.

Sonos in the kid’s room.
Had enough hip hop music? Now, 
the kids can listen to “their” mu-
sic, while you listen to yours. The 

Sonos Controller lets everyone 
access all your digital music, no 

matter where it’s stored.

Sonos in the offi ce.
Want ot listen to MP3s beyond the 

offi ce? No problem. Your PC and digital 
music can stay right here, yet you can 

listen to the music anywhere.

Sonos in the living room.
Are your party guests into rap 
or rave? Hand them the Sonos 
Controller and let them scroll, 

browse, select and more!
Sonos in the dining room.

In the mood for a little dinner music? With 
snychronous playback, you can play the 
same song in the dining room and other 

room with no echoes or delays!

Sonos on the deck.
Weather too nice to stay inside? 

Grab a ZonePlayer and a couple of 
speakers and head outside!
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Gift Cards 
Available!

OPEN DECEMBER 2 & 9 UNTIL 8:00 P.M. FOR 
YOUR CHRISTMAS SHOPPING CONVENIENCE

346 KING ST. • VIRDEN, MB

204.748.3331

Shop
2015

LOCAL
andWIN!

Enter for a chance 
to win $15,000 
this Christmas!

Christmas
Gift Ideas

Danby 
Ice Maker
White 
DIM2500WDB

$17500

Classic Flame
Infrared 
Heater
   Mini Fireplace Look
   20IF100GRA-0107

Panasonic 
Breadmaker
SDRD250W

$22900 $29900

Panasonic Blu-Ray 
Disc Player

DMPBD93PC

$9500

Panasonic 4K 
Blu-Ray Disc Player

DMPBDT360PC

$14900

Panasonic Sound Bars
WITH BLUETOOTH WIRELESS STREAMING

SCHTB70 
$16999

SCHTE80 
$26999

12:1c

MINOT, ND, USA – 
CALL THE INN DIRECT AT

1.701.837.3100

CALL TOLL FREE

1.800.SLEEPINN

• Over 120 retail stores within one km
• 24 restaurants within one km
• 9 Movie theatres attached
• Free Wi-Fi and Direct TV
• Pet friendly and non-smoking
• Fridges and microwave
• 176 rooms including suites
• Home of Splashdown Dakota Water Park
• Best location in Minot

Stay at the centre of it all at Sleep Inn!
Canadians’ #1 hotel choice in Minot 10 years in a row!

Make us your 

winter

and holiday 

shopping 

headquarters!

BY KEVIN WEEDMARK
When Jim Treliving was growing up in 

Virden, he wanted nothing more than to 
join the RCMP when he grew up. 

He achieved that goal, and a lot more.  
While working as an RCMP constable he 
noticed the popularity of a small chain 
known as Boston Pizza. In 1968, he pur-
chased the rights to open a Boston Pizza 
restaurant in Penticton, British Columbia. 
In 1983, Treliving and his partner George 
Melville acquired the entire Boston Pizza 
chain, and have grown it into the largest 
casual dining chain in Canada with more 
than 370 locations and more than $1 bil-
lion in annual sales. He and Melville also 
own Mr. Lube, another national franchise 
chain.

Treliving has become well known across 
Canada over the last 10 years as one of the 
dragons on CBC’s Dragon’s Den.

And now, in a move that’s making his 
home town proud, he has overseen the 
opening of a Boston Pizza location back in 
his home town of Virden.

“My dad was from Fleming, Saskatch-
ewan, and he opened a barber shop in 
Virden, and he was the local barber there 
for about 65 years,” Treliving says. “He 
was in Virden right downtown on Seventh 
Avenue and the main drag as we used to 
call it there. We had a barber shop there for 
years, and he retired there. 

“I still have a lot of friends back there. I 
went to school there and joined the RCMP 
in that town and moved out to Regina and 
then out to the West Coast.”

Treliving still has a soft spot for Virden. 
“I have great memories, fantastic memo-
ries of Virden,” he says. “It was a great 
town to grow up in. We knew everyone.”

Treliving said he never had any thought 
when he was growing up that he would 
one day be the business success he has be-
come. “To be perfectly honest with you, 
my whole vision was that I was going to 
be a policeman for the rest of my life, and 
that’s the reason I joined the RCMP—it 
was a career, and I was going to be there 
for a long time,” he says.

“It wasn’t until I moved to Edmonton 
and got involved with the guys who start-
ed Boston Pizza that I thought any differ-
ent.”

Treliving partially credits his small town 
upbringing for his success.

“I think a lot of it is you’re very ground-
ed in a small town,” he says. “You have 

to respect the people around you and 
vice-versa, because of the fact that they 
are small towns and everyone knows who 
you are and what you do, so there are no 

secrets really.”
He said he was encouraged growing 

up to think big. “The way we were raised 
as kids, the word ‘can’t’ wasn’t there, so 
you could do anything you set your mind 
to, and that was how we were raised,” he 
says.

How does it feel to be opening a Boston 
Pizza in Virden? “It feels exciting,” says 
Treliving. “I would have loved to be there 
(for the grand opening) but I just can’t for 
family reasons—I have a step-daughter 
who’s having a baby this weekend, I’m 
going to be a grandfather. Business is very 
important, but family takes precedence.”

Treliving says he does look forward to 
visiting the Virden location, likely in the 
spring.

While Virden is one of the smaller com-
munities to host a Boston Pizza franchise, 
Treliving says it should have a big enough 
drawing area to succeed. “We look at not 
just the town itself but the drawing area 
around it,” he said. “Brooks, Alberta is in 
a very similar situation. There are people 
around Virden that shop in Virden and 
have for years. It’s why the town has 
grown. There’s always been a good com-
mercial side to it.”

A grand opening was held for the Virden 
location Saturday, Dec. 5 and the location 
opened for business on Tuesday, Dec. 8.

The restaurant employs about 60 people.
“We are excited to bring the Boston 

Pizza brand to the people of Virden,” says 
Jillian Irvine, franchisee of the new loca-

community, and I am so thrilled to bring 
this great restaurant option to my home 
town.” 

Born and raised in Virden, Irvine has 
deep roots in the community. Doug Heri-
tage is also a partner in the Virden loca-
tion.

As part of the store’s grand opening ac-
tivities, $4,500 was donated to the Virden 
Food Cupboard.

“The Boston Pizza brand has a long 
tradition of making a difference in our 
communities and supporting local causes 
through fundraising,” says Irvine. “We 
look forward to working closely with  lo-
cal sports teams, schools and other groups 
to make a difference in Virden.”

Treliving opens a Boston Pizza in his home town of Virden
Jim Treliving says he 
is excited about the 
opening of a Boston 
Pizza in his home 
town of Virden

Proud moment
Franchisee Jillian Irvine cuts the ribbon to officially open Virden’s Bos-

ton Pizza location. From left are Hannah Martin, Jillian Irvine, Doug Heri-
tage, and Dylan Holmstrom.
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Christmas Specials A fun selection 
of gifts for the 
whole family!

Mattress 
Clearance

UP TO 

20% 
OFF

End Tables,
Recliners 
& More!

Check out our newest addition!
Smart Balance Boards

(limited stock)

Furniture & Electronics
27 Railway Ave. Redvers, SK

306.452.6309

Enterprises     Ltd.

Shop
2015

LOCAL

andWIN!

Bed Sheets
Deep Pocket for all 

Size Mattresses

• Electronics
• Wireless Speakers

• Remote Control Toys
• Candy Dispensers

• Fleece Sheets

Emile Balogh began his hockey 
journey, back in the ‘80s, when son 
Jason began to play in Kipling’s 
Minor hockey system. 

there behind the bench for every 
season. 

He put countless miles on his 
old yellow carpet van travelling to 
games around the league. 

Back then, all the players hopped 
in the back and off they went to 
play. Times were different then.

When Jason started playing Se-
nior hockey, with the Royals in the 
early ‘90s, Royals’ coach Tim Da-
vies asked Emile if he would rep-
resent Kipling and take a spot on 
the league’s executive. 

So, for the next 20-plus years 
he was a cornerstone of the Tri-
angle Hockey League. Within 
these years, as well as his duties 
with the THL, Emile volunteered 
for an executive position with the 
Qu’Appelle Hockey League for 
four years and 10 years as presi-
dent of the Big Six Hockey League. 

Emile loved Senior hockey. Ev-

ery weekend he and his many co-
pilots would venture off to a rink 
somewhere in the area. 

He really had a desire to make 
sure the games were refereed well, 
so everyone could go home to their 
families and jobs the next morning 
without injury. 

Through the years, Emile and 
wife Darlene made many lasting 
friendships on their tours around 
the leagues.

The Triangle Hockey League is 
one of the longest running Senior 
hockey leagues in the province. 

It began back in the 1950s. Emile 
passed away on March 24 of this 
year. 

The Triangle Hockey League’s 
executive and teams decided to 
approach his wife Darlene and son 
Jason about renaming their cham-
pionship trophy after Emile. 

The Balogh family agreed that 
it would be a fantastic tribute. So, 
after a few months of searching for 
an appropriate trophy, one caught 
their eye. 

With the help of Gary Lamb at 

Parks Jewelry in Yorkton, this cup 
was purchased and donated to 
the THL for its league champion. 
It will be named the Emile Balogh 
Memorial Cup.

All of Emile’s family are ex-
tremely grateful and humbled to 
have his name on this cup and say 
it is a huge honor.  

He would be very proud of this 
cup. 

On November 27 at the Oil Kings 
game against Rocanville the Emile 
Balogh Memorial Cup was pre-
sented to last season’s champion, 
the Rocanville Tigers. 

In an act of warmheartedness 
Rocanville agreed to leave the cup 
in the Kipling rink for the rest of 
the season.

THL Championship trophy renamed 
Emile Balogh Memorial Cup

Laura Kish photo

The Emile Balogh Memo-
rial Cup, shown at right, was 
named in honor of the long-
time Triangle Hockey League 
volunteer and supporter.

Hampton Inn and Suites by Hilton Minot Airport, ND
1400 North Broadway, 
Minot, ND
(701) 838-1400

Heading on a winter holiday?
Take advantage of our travel friendly location

• Located near Minot airport
• 24 hour shuttle
• Grab and go breakfast bags
• Award winning service

12:1c

14th Annual

GRAND
PRIZE

FOR 52 
WEEKS

$1,000/WEEK
Plus 12 other cash draws!

 2 Draws for $1,000 
10 Draws for $500

HURRY – ONLY 

1,300 
TICKETS SOLD!
Tickets: $100

available from:

* Celebration Ford
* Moosomin Kinsmen 
 Club Members
* Mullett’s RONA
* Witch’s Brew
* Evolution Hair Studio

Or call toll free:
1-855-963-8668

Purchase an optional 
50/50 DRAW TICKET 
with the purchase of your

Lotto 365 ticket for just $20!

TICKET ORDER FORM:
Official ticket will follow. To be eligible, all request forms 
must be received by the Moosomin Kinsmen Club no later 
than midnight, February 6, 2016. 
(Rules of play will be provided upon request.)

Please send me _______ tickets @ $100 each.
Total: $___________
Please send me _______ 50/50 tickets @ $20 each 
(one 50/50 ticket per Lotto 365 ticket)
Total: $___________
Name: _________________________________________
Address: ________________________________________
City/Town: ______________________________________
Postal Code: _____________________________________
Phone: _________________________________________
Method of Payment: (Make cheque – no post-dated cheques 
please – or money order payable to Moosomin Kinsmen Club)

  Cheque (enclosed)  Money Order 
  Master Card  VISA
Card #: _________________________________________
Expiry Date: _____________________________________
Name on card: ___________________________________  
Signature: ______________________________________
Mail to: Moosomin Lotto 365 c/o Moosomin Kinsmen Club
 PO Box 1172, Moosomin, SK, S0G 3N0

DRAW DATE FOR ALL PRIZES INCLUDING 
GRAND PRIZE: FEBRUARY 7, 2016.

DRAW TO BE MADE AT MOOSOMIN CURLING CLUB
Proceeds to the Moosomin Kinsmen Club.

LOTTO 365: LIC #LR15-0069  • 50/50 DRAW: LIC #RR15-0503 • TICKETS MAY ONLY BE PURCHASED OR SOLD WITHIN SASKATCHEWAN

10:9c
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640 Frontage Rd, Virden, MB

204-748-3619
1002 North Front St., Moosomin, SK

306-435-2001

TWO LOCATIONS TO SERVE YOU BETTER!

Automotive Repair or Replacement • Residential & Commercial
PVC Windows & Door Replacement • Store Fronts • Mirrors

Safety Glass • Custom Cut Glass for Equipment 
3 Season Sunrooms

12:1c

Wawota, SK 

(306) 739-2722
www.frontporch-interiors.com

Service, unique products and 
help with putting it all together . . .

That’s the difference WE MAKE!

Open Wednesday - Friday:
10 a.m. - 12 Noon & 1p.m. - 5:30 p.m.

Saturday: 10 a.m. - 3 p.m.
OR BY APPOINTMENT 12:1c

PUT MORE 
IN YOUR

BOXES!
Now is the 
time to get 
the piece 
you want!

This holiday season, treat yourself to a truly lasting gift. 
You deserve it!

DECEMBER 1 - 24

50%
off

IN-STOCK FURNITURE & ACCESSORIES
(SOME EXCLUSIONS APPLY)

40%
off Christmas Decor

Save 
up to

1 ASPEN COVE   
• This is a must see 
 year-round cottage!  
• 2,456 SF 2 1/2 storey. 
• 3 bdrms.  Large master suite.
• Includes all appliances   
 & furniture and a swimspa.
• Decks.  
• Great view!  
MLS #1527544

123 VALE  
• 1040 sq. ft. A-Frame Cottage  
 ready to move into!
• 2-bedrooms
• Loft
• Bathroom/Laundry  
• Comes with Appliances & Furniture
• Hot Tub
• Overlooks Tubing Park
MLS #1527701

PROPERTIES AT ASESSIPPI COTTAGE COVE

Karen Goraluk 
SALESPERSON

Cell: 204.773.6797
karen@north-star.ca
www.north-star.ca

3 VACANT LOTS FOR SALE PRICED FROM $49,000 TO $54,000

12:1c

BY ANDREA JAENEN
WolfCop is an independent Sas-

katchewan-made movie that made 
a bit of an impact when it was re-
leased last year.

A lot of people in the Rocanville 
area recognize the star, Leo Fa-
fard—although they may not rec-
ognize him in his werewolf make-
up.

Now the same team that put to-
gether WolfCop is planning a se-
quel.

Production of WolfCop 2 will be-
gin in February 2016. 

The original WolfCop focused on  
protagonist Lou Garou, also known 
as “WolfCop,” an alcoholic cop by 
day, and a werewolf by night. 

In the sequel, WolfCop will be 
played again by Fafard.

Fafard has acted in a variety of 

the years, but last year’s WolfCop 
was his breakout role as it was his 

Cineplex provided $1 million to aid 
the production after the concept 
won a fan contest.

“I played a part in Hungry Hills, 

local directors,” Fafard says. 
“I have done a couple of music 

videos. I did a music video for a 
band called Rah Rah in Regina, 
and I played a werewolf in that as 
well—and the music video was di-
rected by Lowell Dean, the director 
of WolfCop.

“By the end of the music video, 
Lowell Dean approached me and 
said he had been toying with a 
script where he wanted to do a 
werewolf movie or a cop movie 
and he wasn’t sure which one he 
wanted to do,” he explains. 

“And at the end of the music 
video he said, “Hey, would you like to be involved in a 

-

“It just sounded like it’d be catchy and that it would be 
a lot of fun to do. And he says, ‘Well I’m going to go off 
and write the script, I’ll talk to you in a couple months.’ 
And off he went.”

A career in acting wasn’t originally Fafard’s goal, al-
though he was quick to change his mind.

“Oddly enough I was in university taking sociology 
and psychology, and I went to a play and by the end of it 
I decided that’s what I wanted to do,” Fafard explains. “It 
was a contemporary rendition of Romeo and Juliet, and I 
just liked what I saw and I thought that’s just something 
that I wanted to be involved in. 

“So I went and changed my degree that month, and 

“I just thought that was the world I wanted to be in-
volved in and I just went for it.”

“WolfCop went really well actually, I was really well re-
ceived—especially with genre people—you know horror 

in October of this year. So I guess it went over very well 
in Japan—it did really well in Australia too. I’ve actually 
been called by radio stations and magazines in Australia, 
Germany, Spain, and lots in the States and across Cana-
da. It’s been doing very well all over the world,” he says. 

“But it hasn’t changed my life. Other than going to con-
ferences and fan expos and that sort of thing, I still climb 
cellphone towers and build cellphone towers for a living. 

“I still spend my time on the road out in the boonies, 
just doing good old blue-collar grunt work. 

and the reality of it is what I do for a living is as a high-
rigger in the communication industry—which is ranked 

that’s what I go to do when I’m not being a werewolf,” 

Fafard says with a laugh. 
“I haven’t been called off to Hollywood or that sort of 

thing. But who knows, maybe this bush boy will end up 

And more acting is what Fafard can expect with the 
upcoming WolfCop 2.

“WolfCop 2 is going to be different in the same sense 
that WolfCop was different. I mean Lowell Dean has 
come up with some very interesting themes for viewers 
to get a hold of and to get excited about,” Fafard explains. 

“I can’t really give out too much information other 
than we’re shooting it in the winter time this time. So 
that’s going to be a little bit different—and it’s just going 
to be bigger and scarier. It’s going to be another blood-
fest, crazy killings, more interesting ways of dismember-
ing and mangling people. That’ll be fun.

“We’ve got a lot more money this time, that’s for sure. 
We’ve got a few new people involved, and there’s some 
interesting surprises that I think people will enjoy,” he 
adds.

-

perience.
“I spent 15 years or better on 

working with various people from 
Vancouver to Toronto after univer-
sity. 

a technician around Regina and 
whatnot and I ended up  being a 

explains. 
“So I was used to the rigamarole 

aspect went I had never played a 
principal role in a major produc-
tion before, so that was a new ex-
perience for me. 

“And, in fact, the biggest expe-
rience and change for me was the 
makeup. So there were days you’d 
go into makeup at seven o’clock in 
the morning and I’d be peeling it 
off at ten or eleven at night. Any 
inklings of claustrophobia or any-
thing like that went out the win-
dow,” he jokes. “It was very enjoy-
able though, don’t get me wrong. 
It was an extremely enjoyable ex-
perience. The crew in Regina was 
just like a big happy family, it was 
awesome to be a part of.”

What does Fafard like best about 

 “It’s just a lot of fun to do—they 
let me do all my own stunts and 

thing,” Fafard says. 
“It’s not the kind of production 

where it’s not big enough that the 
insurance company steps in say-
ing, ‘No, no, he’s not allowed to 
drive the car, no he’s not allowed 

hands-on and I really like that type 
of thing.

“It’s also good exposure profes-
sionally-speaking, it’s interesting 

in that it’s the type of genre and type of show where you 
get to go and meet your fans,” he says. 

“We get involved with all sorts of things after the fact 
and going to conferences and horror genre expos and fes-
tivals—so the people aspect of it is really fun.

“It’s certainly going to be worth going out to watch. 
I’ve done a read through and it’s a pretty crazy script.

“So I think anybody who shows up willing to pay their 
twelve dollars, I think they’ll be more than happy.”

Star has Rocanville Connection

Sequel planned for WolfCop

A lot of people from the Rocanville area will recognize Leo Fafard—although 
maybe not with his werewolf makeup. Fafard will soon be involved in a sequel to 
last year’s WolfCop.
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Don’t miss our 
first issue in 2016

January 15
Deadline for advertising January 6

Call 306-435-2445 or email world_spectator@sasktel.net

We offer many 
services including:
• Tires
• Mechanical
• Car & Semi Wash
• Tire Service Truck
• Flat Bed Tow Trucks
• Semi Tow Truck

WHITEWOOD, SK
24 HOUR SERVICE • 306-735-2224

WES
is available 

24/7!
Call for appointments or services 

and our staff will be happy to assist you with all your needs
306-735-2224 12:1c

12:1c

BY KEVIN WEEDMARK
Larry Wells of Saskatche-

wan’s Ministry of the Envi-
ronment says he is a strong 
believer in the Canada-Sas-
katchewan Job Grant.

He says the program—
which provides up to two-
thirds of training costs up 
to $10,000 per employee—
works well because it is 
simple.

Employers arrange for 
the training they need for 
their employees, and if the 
training meets the program 
criteria, they simply submit 
their invoices to the pro-
gram and the government 
pays two-thirds of the cost.

Wells, who is regional 
director with the Minis-
try of the Economy, spoke 
to Moosomin Chamber of 
Commerce members at the 
Southeast Regional College 
in Moosomin recently.

The session was spon-
sored by the Moosomin 
Chamber of Commerce, 
Sunrise Community Fu-
tures, and Southeast Re-
gional College.

Wells covers the southern 
part of Saskatchewan for 
the program, and he says 
there has been strong inter-
est in the program so far.

“We’ve been very active 
in getting out and speaking 
to Chambers across south-
ern Saskatchewan, and as a 
result of that we have been 
very active in working with 
employers to deliver the job 
grant. 

“The job grant is a col-
laboration between the 
federal government and 
the provincial government. 
The feds and the provs got 
together and we actually 

of October of 2014, so we’re 

just nicely into it right now. 
We’ve just gone through the 

region that I just referred 
to we’ve written in excess 
of two hundred of those 
agreements, and they just 
really serve a great purpose 
for you, the employer com-
munities.

at the job grant, the fed-
eral government said that 
there’s some cornerstones 
that must be in place, that 
we must have. But then as a 
province we’re able to cus-
tomise the rest of the pro-
gram to ensure that the way 
we deliver it here in rural 
Saskatchewan, or in some 
of the cities, meets your 
needs.”

He said the program was 

and to meet businesses’ 
needs.

-
ible, I can say that, since the 
inception of our organiza-
tion, our branch of govern-
ment in 2000, this is by far 
the best program I’ve ever 
seen. This is by far the most 
responsive program there 
ever has been as I see it, 
identifying and addressing 
employer needs.

“So this is really devel-
oped based on your needs 
as an employer because you 
make all the decisions. I get 
to make one decision—that 
is whether or not I’m going 
to approve your agreement. 

in the world to approve 
it. We want to approve it. 
We’ve got some basic pa-
rameters that we have to 
meet. But honestly we want 
to get as many of these out 
as possible to support the 
employer as best we can. 

I’m going to have to say no 
to some—where I have to 
I will—but give me every 
reason to say yes.”

He said the program is 
aimed at both businesses 

-
tions.

“It’s basically a program 
that provides business and 

over $10,000 per trainee 
to train new or existing 
employees for available 
jobs. Now this is what’s so 
unique: Usually the em-
ployer—you—decide what 
training is needed, you se-
lect the candidates, and you 
determine who’s going to 
deliver it for you. You make 
all the decisions around 
that. It has to work for you.

“We have been working 
with a number of business-
es right across Saskatch-
ewan. Saskarc is a name 
you’d recognize in the Ox-

bow area, and they’ve been 
using the job grant.

“We have more than 200 
businesses we have dealt 
with in the southern part of 
the province so far.

“The program is designed 
to support new invest-
ments, not to replace some-
thing that you’re currently 
doing, this is new invest-
ment training to support 
your access to a skilled la-
bor pool. Because as things 
change, skills sets have to 
change. You might have a 
position that does some-
thing now that is morphing 
into something different.  
So the person that’s there 
now has got basic skills, but 
you want them to be able 
to do more. Through some 
training, if they get that 
skill enhancement, they’ll 

and your business, and bet-
ter for them because it gives 
them new skills.

“We spend some time 
talking about the system 
with the individuals and 
ensuring they get the skills 
they need for Saskatchewan 
jobs today, because again 
things are changing with 
technology, they’re always 
advancing.”

Businesses can use the 

job grant program to offer 
additional training to their 
current employees, or un-
employed people can get 
training if there is an em-
ployer willing to employ 
them at the end of the train-
ing.

“What’s unique about 
this is that it connects train-
ing to employment out-
comes,” said Wells. “The 
employer must have a job 
available for the trainee at 
the end of the training pe-
riod.”

The job grant can be ap-
plied to any new invest-
ment in training delivered 
by a third-party provider. It 
does not apply to in-house 
training.

“The employer must pay 
one-third of the cost of train-
ing. The maximum we will 
provide is $10,000 per train-
ee, so on a $15,000 training 
plan, you pay everything 
up front, and we will reim-
burse you $10,000.”

Trainees must be Cana-
dian citizens or permanent 
residents—the program 
does not apply to tempo-
rary foreign workers. 

The job must be in Sas-
katchewan, but trainees are 
not required to be Saskatch-
ewan residents.

For businesses with few-
er than 50 employees, half 
of their one-third contribu-
tion to training costs can be  
in the form of the trainee’s 
salary.

Training courses have to 
be a minimum of 24 hours 
of instruction, and training 
agreements can last a maxi-
mum of one year.

“There are no restrictions 
on how the training is de-
livered,” says Well. “It can 
be part-time, it can be full-
time, it can be online, you 
can send someone away 
for training, you can bring 
someone in to do training 

-
ible.”

The program does not ap-
ply to apprenticeship train-
ing or training required 
to maintain professional 
standing.

The grant covers tuition, 
student fees, textbooks, 
software, exam fees, and 
taxes. It does not cover 
transportation, food, or ac-
commodation costs where 
travel is required.

More information on the 
program is available from 
the Moosomin Chamber 
of Commerce or Southeast 
Regional College in Moo-
somin.

Job grant covers most of the costs of training

Larry Wells of the Saskatchewan Ministry of the Environment explained the Canada-Saskatch-
ewan Job Grant to Moosomin Chamber of Commerce members recently.
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BY KEVIN WEEDMARK
Souris-Moose Mountain MP 

Dr. Robert Kitchen has been 
named the Conservatives’ critic 
for sport.

Interim Conservative leader 
and opposition leader Rona Am-
brose announced on November 

cabinet. With the announcement, 

sport.

has ever seen,” said Ambrose.  “I 
am proud to lead this team of tal-
ented and respected individuals 
from across Canada.

-

hold them to account.”

-

-

team,” said  Kitchen.

since the election have been a 

“There has been so much to 

“We had an orientation to the 
House of Commons, and it felt 

-

it should be done, and it just 

-

members of parliament. Liberals 
-

“I believe—rumor has it—

-

-

“Part of the reason for me be-

“We had the one caucus meet-

be an excellent leader,” he said. 

has some experience in oppo-

-

-

-

that.”

a lot of research, and a lot of 
-

and recreation. I believe it’s a 

health care practitioner, I believe 

Kitchen has retired from his 
chiropractic practice in Estevan.

“We had planned for this pos-

-
pared for this turn of events.

as he has become accustomed to 

-

-
lieve there should be rules and 

of a sudden told as a member of 

-

-

House of Commons.

-

He said the role of the opposi-

-

-
ans Affairs.

New MP says settling into his new job has been a whirlwind

Kitchen named Conservatives’ sport critic

BY KEVIN WEEDMARK
-

ment laid out a road map 
-

and not sell off.

-

those in Moosomin and 

in smaller communities are 
not affected.

be invited to respond to a 

-

sold off.

store has annual sales of 

-

-

direction includes convert-

stores to private stores and 
-

communities.
-

choice, more convenience 
and more competitive 

same amount of revenue 

-

retailers.
“We received a lot of 

-

-

-
sultation process.” 

-

private stores, rural fran-
chises and off-sale outlets. 

-
counts, restrictions on the 

beer products can be re-

is intended to create a 
-

comes to:

-
ucts.

commercial permittees 

facilities and convention 
centres able to purchase 

retailer, rather than the 

and franchises.
-

-
-

meet consumer needs.  In 
these communities, af-

-

-

be implemented after the 
provincial election in April 

plan in place,” McMor-

infrastructure, education 
and health care.”

In Southeast Saskatchewan, Kipling, Broadview stores slated for sale

Government moves toward liquor store privatization

The Moosomin liquor store is not among the 40 to be privatized.

er

$899
Taxes & Shipping

elliptical

$479
Taxes & Shipping

Upright Bike

$1199
Taxes & Shipping

treadmill

$599
Taxes & Shipping

recumbent bike

flaman.com

Yorkton 306.783.1689     
Moosomin 306.435.4143    

Swan River 204.734.9999
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269 East King St • Virden, MB

Western & English Tack    
 Giftware
Jewellery   

In-Store SPECIALS  
Toys & Much More!

or call for 
appointments

204.851.2663

Monday - Friday 
10 a.m. - 5 p.m. 

Saturday
 10 a.m. - 4 p.m.

Christmas Hours

12:1c

Mainline Motors • Birtle
St. Claire St. • Birtle, MB • R0M 2C0

Tel: (866) 435-2455
Fax: (204) 842-3398

Toll-Free: 855-347-8509
E-Mail: info@virdenmainline.com

Mainline Motors in Birtle
is looking for a 

SALES CONSULTANT 
Experience is not required. 
Excellent pay structure and 

helpful team.

If you are interested in working 
for a progressive car dealership, 
contact Rob at 204-842-3301 or 

rob@virdenmainline.com 
for more information!

12:1c

SDL AGRA LTD. 
MARGO, SASK.  • PH 306-324-4441 • CELL 306-272-8383 

SDL Hopper Cones      SKID 2X4X4 SKID 3X4X4

14’ Hopper, 8 leg, h/duty  $2,285 $785 $1,150
15-10 Hopper, 10 leg, h/duty $2,990 $850 $1,250
18’ Hopper, 12 leg, m/duty $4,095 1,150 $1,750
19’ Hopper, 12 leg, m/duty $4,535 $1,200 $1,800

Skid - Bases/Aeration extra charge
Manhole • Slide Gate On Nylon Rollers

Double Top Bands • 12’ 24’ sizes available
SDL Steel Bin Floors       8” WALL

12” sidewalls   $1,500
12” sidewalls   $2,100
12” sidewalls   $2,700
12” sidewalls   $3,500

12” sidewalls  $3,600
12’ 28’ sizes available on steel floors 

One or two piece construction
TRUCKING AVAILABLE

5% DISCOUNT On pre-paid orders.  
VISA/MasterCard accepted.

12:1c

BY KARA KINNA
Fundraising for the new 

community hall being 
built in Rocanville is now 
full speed ahead, with the 
hall’s fundraising com-
mittee staring mailouts to 
town residents to canvass 
for donations.

Mailouts will also be 
sent to local businesses 
and larger corporate 
sponsors this month.

The fundraising com-
mittee is also planning a 
lottery for a trip of a life-
time, as well as a 50/50 
draw. Tickets for the lot-
tery should be on sale this 
month. The fundraiser is 
expected to bring in tens 
of thousands of dollars 
and culminate with a cab-
aret on April 30, where the 
winning ticket is drawn 
for both the trip and the 
50/50 draw. 

Steve Fortney, the chair 
of the fundraising com-
mittee, says the response 
to the mailouts has been 
positive so far.

“We sent them out 
about 10 days ago, and 
we’ve had pretty good re-
sponse,” he said last Tues-
day. 

Fortney says, overall, 
fundraising for the hall is 
already ahead of target.

would raise about a third 
of the total $800,000 in 

then we’d have to grind 
it out to get the last two 
thirds. That was our origi-
nal thought,” he says. “A 
third would be $266,000 
and we are past half 
that. We’ve raised over 
$130,000. And the dona-

canvasses are just starting 
to come in.”

Construction has al-
ready started on the hall.

“The foundations are 
done,” says Fortney, “and 
the water and sewer is 

in. Probably next week 
they will start erecting the 
walls.”

Fortney says the warm 
winter weather has been a 
plus for construction.

“We’ll know better 

come March how it’s go-
ing, but the nice weather 
we’ve had this fall and 
the lack of snow so far has 
been a big asset to us.”

Construction began in 
October and should take 

approximately a year, 
meaning the new hall 
may be open by late fall of 
2016.

The hall will be located 
between the curling rink 
and the pool, and will be 

15,400 square feet. The 
building will include a 
stage, a large kitchen and 
bar area, meeting room, 
plenty of storage, and the 

director.

Rocanville
Fundraising begins in earnest for new hall

Construction has started on the new hall in Rocanville. As of last week, most of the foundation work was . Work on the 
walls of the building should start this week.

Visit us online! www.plainandvalley.com
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Mark Humphries Orchestra 
plays to packed theatre

The Mark Humphries Orchestra packed the 
Maryfield Theatre on Friday, November 13 in 
a sold-out show that was a fundraiser for the 
Maryfield Lions Club. Humphries, who lives in 
the Elkhorn area, pleased the crowd with solid 
performances by himself and his talent-laden 
orchestra—a group of musicians from around 
Manitoba with impressive musical credentials. 
Humphries also went heavy on the humor, treat-
ing the audience to a running standup comedy 
routine when the band was not playing.

REGIONAL 
BUSINESS DIRECTORY

Jewelry and GoldsmithingBuilding Movers

Auto Sales

Auction Services

Plumbing and Heating

630 Main St.        Moosomin, SK        306.435.2977

Discover. . .

More than just a jewelry store

Your jewelry store with a 
full line of custom services!

CUSTOM DESIGN • PROFESSIONAL GOLDSMITHING 

WATCH REPAIR • ENGRAVING SERVICES

CUSTOM LAZERING • SUBLIMATION • TROPHIES & AWARDS

AUTO SALES
   BRANDON, MB.

Phone: 204-717-9990
Cell: 204-761-3422

1740B 18th St. North, Brandon, MB
www.zorzosauto.ca

• EASY FINANCE • NO DOCUMENTATION FEES

ConstructionCustom Cabinets

Get your 
projects 

done right &
 on schedule!

Get in touch, get a quote, get it built!

Call 306-740-7795 or 306-740-7796
Esterhazy, SK

www.prairieconstructionproducts.com

• Custom built homes / RTMs
• Interior and exterior finishing

• Continuous eavestrough

• Decks, concrete work and 
home renovations

204-845-2170
204-851-2923

elkhornwws@gmail.com
Elkhorn, MB

www.elkhornwoodworks.com

Elkhorn, MB

Promotional Materials

Spray Foam Insulation/Protective Coatings

Innovative Protective Technology

• Spay Foam Insulation
• Specialty Coating
 (Deck & Concrete Floor Coating, Tank Liners, etc.)

306-740-9995
Tyler Tranberg 

vci.tylertranberg@gmail.com

Vision
Coat Industries Inc.

CAREY’S PLUMBING 
& HEATING LTD.
Residential and Commercial

306-745-2486
Ask for Mike Carey or Deb Kulovany

Box 1901 • Esterhazy SK • S0A 0X0
Fax: 306-745-2252

RESIDENTIAL & COMMERCIAL

TRIPLE B 
Plumbing & Heating Ltd.

“For All Your Plumbing Needs”
ESTERHAZY, SK

OFFICE: 306.745.2974   CELL: 306.745.8769
lhelmeczi@sasktel.net

• Free Estimates
• Boiler Installs
• In-Floor Heat

• Furnaces
• Air Conditioners
• HRV Installation

5 miles north of Kenosee Lake at Jct. Highways 9 & 48.
Tues., Wed., Fri.: 10 a.m. - 3 p.m. • Thurs.: 10 a.m. - 6 p.m. • Closed Mondays

www.moosemountainauctionservices.com 306.739.2195
Call or e-mail moosemountainauctionservices@hotmail.com for an appointment

Large selection of standard 
sized mattresses and box springs 
factory direct at reasonable prices

Large quantity of 12mm laminate 
fl ooring as well as carpet

Cal’s Lock Service

CERTIFIED LOCKSMITH
Keys Made         Locks Repaired         Emergency Openings

Phone: (306) 745-2172
Cell: (306) 745-7497

Fax: (306) 745-6679
Email: wark@sasktel.net

Cal Wark
Professional Security Consultant

1136 Corning Ave. Esterhazy, SK  S0A 0X0

Redvers, SK • jason_gasfitter@live.ca

• Specializing in new home and commercial construction
• All plumbing services
• Certified Saskatchewan gas contractor

L& W

FUN 
–AND–

FABRICS

Specializing in 
embroidery, imprinting 

and apparel
LAURA & WAYNE DUNWALD

Moosomin, SK
306-435-4222
306-435-7161
306-435-7719

funandfabrics@sasktel.net

Locksmithing Plumbing

Jason WiensSales & Marketing Manager
C: 306-434-8905W: 403-520-0083jason.wiens@prairiertk.comwww.prairieprecision.com

Twin Auto & Ag SupplyAuto Value Associate

Moosomin, SK • S0G 3N0Phone: (306) 435-3016Fax: (306) 435-3831
1-888-829-7779
twinauto@sasktel.net

Cell: (306) 435-8092

Westwind
Florist & Greenhouse

1611 Broadway Ave • Moosomin, SK

 

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

Trevor Doka
CUSTOMER SERVICE MANAGER

Toll Free: 1-800-880-4533 
 

Bus: 306-435-3313  
Fax: 306-435-3631

E-mail: trevor@celebrationford.com

www.celebrationford.com

Custom Jewelry

E-mail: lisaschoonbaert@gmail.com

Phone: 306-435-6150

Saturday Night
Silverware by L isa

McMillan Motor Products Inc.
Chevrolet – Buick – GMC

www.mcmillanmotorproducts.net

Hwy #48
P.O. Box 760
Kipling SK
S0G 2S0

Work: 306-736-2518

Home: 306-736-2615

Cell: 306-736-7295

Toll Free: 1-888-237-1151

Don Johnson
SALES CONSULTANT

don.johnson@sasktel.net

Trudi Holmstrom BScPTPhysiotherapist
Kendra Young BScPT, CAFCIPhysiotherapist, Acupuncture

708 Main StreetBox 1528 | Moosomin, SK | S0G 3N0

Ph: 306-435-1999Fax: 306-435-2176

GOLF CLUBMoosomin, SK
306.435.3511pipestonehillsgc@gmail.comwww.pipestonehills.com

Custom Printed 
Business Cards
Ready in one Business Day!

Your local community printer

306.435.2445

250 Cards
Single Side Printing

$4800

500 Cards
Single Side Printing

$9000
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DRAW DATE: DECEMBER 22, 2015

Enter to win at these participating businesses
MOOSOMIN
• Kari’s Kloset
• Glasser’s TV Service 
• LH Bradley and Son
• Pharmasave Pharmacy
• Pharmasave Wellness Centre
• Kassie’s Jewelry
• McPhail Travel and Boutique
• Brazen Clothing
• Maple Farm Equipment
• Mullett’s RONA
• Your Dollar Store With More
• Sew Creative and Interiors
• Moosomin Asian Food Mart
• Rexall Drugs
• Westwind Greenhouse and Florist
• Flaman Sales
• Celebration Ford
• Lee’s Carpet

MOOSOMIN
• Red Barn
• Dano’s Lounge
• Subway
• RPM Service Ltd.
• Borderland Co-op  
 Marketplace Foods
• Borderland Co-op Home Centre
• Borderland Co-op C-Store/ 
 Gas Bar
• The World-Spectator

ELKHORN
• Past & Present Gifts,  
 Flowers & Ladies Fashion

ST. LAZARE
• Fouillard Carpets
• Fouillard Discount Centre
• St. Lazare Tire

ROCANVILLE
• Super Thrifty Drugs
• Easton’s Clear Water
• Universe Satellite Sales
• Bumper to Bumper
• Borderland Co-op Food Store
• Borderland Co-op Service Centre

REDVERS
• Today’s Enterprises
• Advantage Co-op Food Store
• Advantage Co-op C-Store
• Advantage Co-op Hardware  
 and Lumber
• Advantage Co-op Agro Centre

VIRDEN
• Kullberg’s Furniture
• Virden Rec and Watersports

WHITEWOOD
• Whitewood Chrysler Dodge
• Borderland Co-op Food Store 
• Borderland Co-op Home Centre

WAWOTA
• Front Porch Interiors

OVER $5,000  
IN SECONDARY PRIZES AVAILABLE TO BE WON! 

Draws consisting of a gift from each of the participating  
businesses will also take place, which include:

MAJOR SPONSORS

 

Moosomin Chambero
f C

o
m

m
erce

CORPORATE SPONSORS
Thank you to these corporate sponsors for 

supporting this project:
 • Sharpe’s Soil Services
 • Gord Webster/ScotiaMcLeod
 • MNP

CHRISTMAS GIVEAWAY

What would you do with $15,000?Shop
2015

LOCAL
andWIN!

GRAND PRIZE
$15,000

to spend locally  
at any or all of the  
participating  
businesses

8-Piece Bedding Set (King) 
FROM: ADVANTAGE CO-OP
Convection Smoker 
FROM: BORDERLAND CO-OP

a pair of Park & Buzz Earrings, 
Eliasz & Ella Bracelet &  
Watuko Headband; Men’s 

Saxx Underwear,  
Hat and T-Shirt 
FROM: BRAZEN CLOTHING
$50 Gift Card, Jacknife/ 
Plier Combo Tool &  
Bumper to Bumper Hat 
FROM: BUMPER TO BUMPER
Celebration Ford Jacket 
FROM: CELEBRATION FORD
$50 Gift Card 
FROM: DOLLAR STORE
Water Cooler 
FROM: EASTON’S CLEAR WATER
Tow Strap & Angle Grinder 
FROM: FLAMAN SALES

Area Rug 
FROM: FOUILLARD CARPETS
$200 Rebate on any  
Kaycan Siding Product
FROM: FOUILLARD DISCOUNT
Dimplex Electric Fireplace 
FROM: FRONT PORCH INTERIORS
$100 Gift Card 
FROM: GLASSER’S TV
Guess Purse 
FROM: KARI’S KLOSET
Caravelle Watch 
FROM: KASSIE’S JEWELERY
Panasonic Two-Handset 
Phone System 
FROM: KULLBERG’S FURNITURE
Winter Smart Package  
includes Dexos 1 Synthetic 
Blend Oil Change and Multi-
Point Vehicle Inspection 
FROM: LH BRADLEY & SON
1 Can of Benjamin Moore 
Paint 
FROM: LEE’S CARPET WAREHOUSE

Maple Farm Gift Package 
consisting of Winter Jacket, 
Go Mug, Water Bottle & Hat 
FROM: MAPLE FARM EQUIPMENT
Two $50 Gift Cards 
FROM: MCPHAIL TRAVEL & BOUTIQUE
Haussmann 2-Piece  
18-Volt Cordless Set.  
(Drill & Circular Saw) 
FROM: MULLETT’S RONA
Signature Lug Bag 
FROM: PAST & PRESENT GIFTS,  
FLOWERS & LADIES FASHION
$100 Gift Card 
FROM: PHARMASAVE
One of Seven $50 Gift Cards 
for Red Barn, Dano’s or  
Subway 
FROM: RED BARN/DANO’S/SUBWAY
Two $50 Gift Cards 
FROM: REXALL DRUGS
$100 Gift Card 
FROM: ROCANVILLE SUPER THRIFTY
Rigid Flashlight 800 Lumens 
FROM: RPM SERVICE LTD.

$100 Gift Card 
FROM: SEW CREATIVE &  
MOOSOMIN ASIAN FOOD MART
Rescue 900 Battery Booster 
Pack 
FROM: ST. LAZARE TIRE
Rocker Recliner 
FROM: TODAY’S ENTERPRISES
Drift Racing Jacket 
FROM: UNIVERSE SATELLITE
$100 Fishing Package 
FROM: VIRDEN RECREATION  
& WATERSPORTS

 
FROM: WESTWIND FLORIST
Mopar Bag, Hoodie, Hat, 
Thermos, Tool Kit & Water 
Bottle 
FROM: WHITEWOOD CHRYSLER DODGE
5-Year Subscription 
FROM: THE WORLD-SPECTATOR

PLUS MUCH MORE!
Check out 

www.world-spectator.com 
for full listing and details!



BY ANDREA JAENEN
Today’s youth certainly 

have talent—which is evi-
dent in 16-year-old Julianna 
Moore from St. Lazare, who 
has won the 2015 Westman’s 
Got Talent, which was held 
on November 15-16 in Bran-
don, Manitoba. 

Moore performed the song 
“In the Arms of an Angel” by 
Sarah Mclachlan.

“Everyone in my whole 
family loves it and so do 
I—it’s just been our song,” 
explains Moore. “My fam-
ily was really supportive the 
entire time and they were all 
happy, and all of them were 
crying when I was singing.”

The competition was 
primarily teenagers, says 
Moore, although that didn’t 
stop her from being nervous.

 “Normally it’s ages 3 to 
18. But a lot of people were 
more teens—there was one 
pair of nine-years-olds, but 
the rest were pretty much 
all around my age—I think 
there were about 20 perform-
ers,” she says.  “I freak out 
every time before a show. I 
always get really shaky and I 
used to tell my mom, ‘I don’t 
want to do it! I don’t want to 
do it!’ And she would push 
me to go, same with my dad. 

I do a good job anyway. I 
would go up and even when 
I’m singing I would still feel 
really nervous.”

How did it feel to win?
“Oh, I cried,” Moore ex-

plains with a laugh. “It’s 
because I was in the Orange 
Crush Competition all the 
time in Brandon when I was 

I never even placed. So it was 
I felt like, ‘Finally! I’ve prac-
ticed, and I’ve worked for it.’ 
So when they announced my 
name I just cried.

“The prize all together 
was over $500. There was a 
plaque and I got my name 
engraved into it and then 
there’s 10 free music lessons 
from Fader’s Music in Bran-
don,” explains Moore. “I got 

for winning. It was really 
nice.”

Moore has participated 
in other competitions and is 
also an active member of her 
school and church’s choir.

“Right now I’m practicing 
for our Christmas concert. 
Singing and music in general 
is what I do pretty much all 
the time. There’s the school 
choir and then church choir 
and I’m in both,” Moore 
says. “And I’ve been to this 
thing in Quebec where I par-
ticipated. It’s called Jamais 
Trop Tôt, and you had to 
audition for it and get into it 
and then you would be sent 
to Quebec to perform. I did 
that this year and two years 
ago. It was very nice.”

Moore’s father has been an 

her singing.
“My dad sings as well—so 

that’s where I kind of start-
ed. They’re so supportive, I 

mean if I didn’t have some-
one pushing me I think I’d be 
a little more shy and not as 
into it. It’s always fun to par-
ticipate, because you see all 
the other talents around. It’s 
something I like to do. I’m 

not really in it for winning, 
I’m kind of just for perform-
ing and getting to be able to 
share the thing I love with 
everyone.

“I would really like to do  
something in my future with 

music,” Moore adds. “I was 
thinking of going to Bran-
don University and become 
a music teacher—but I’m not 
too sure, I still want to think 
about it. But  I would like to 
do something in the music 

business.”
Moore advises not let-

ting yourself be discouraged 
when it comes to perform-
ing.

“When you go to a com-
petition and if you don’t get 

even place—keep going, 
because look where it gets 
you,” she says. “It’s not even 
about [winning] if you like 
what you do, and you just 
keep doing it.”

December 2015 Plain and Valley 13

Authorized Bobcat Dealer

COMPACT TRACK LOADERS

on new Bobcat compact track loaders

OR in lieu of financing, rebates 
up to $5,300 USD*

Plus receive a FREE  special 
factory-sponsored 3-year, 
3,000-hour driveline warranty*

0%
APR for up to 60months*

SKID-STEER  
LOADERS

on new Bobcat skid-steer loaders

OR in lieu of financing, rebates 
up to $3,200 USD*

1.9%
APR for up to 60months*

Plus receive a  
FREE special  
factory-sponsored  
3-year, 3,000-hour  
driveline warranty*

on new Bobcat® compact excavators

OR in lieu of financing, 
rebates up to $6,600 USD

0.9%
APR for up to 60months*

FOR YOUR USED EXCAVATOR, UP TO $4,500 USD* TRADE-IN 
ALLOWANCE ON YOUR NEW BOBCAT COMPACT EXCAVATORTRADE IN. TRADE UP.

SAVE 
BIG

*Offer expires 12/31/15. Available at participating and eligible dealers only. Offer may vary by product type, series, model and select units in dealer inventory. Offers available on new equipment in US and Canada only. Some restrictions 
apply. Length of contract may vary. Prior purchases not eligible. See dealer for details. Financing provided on approval of credit by authorized Bobcat finance providers to well-qualified buyers. Administrative fees may apply. Offer not 
available to government accounts, national accounts and municipal/utility bid customers. Non-commercial customers may not be eligible for low rate financing. Bobcat Company reserves the right to extend or discontinue any of these 
programs at any time without prior notice.

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries. 15-B036

Maple Farm Equipment
570 BROADWAY ST E  •  YORKTON, SK
306.783.9459
www.maplefarm.com

12:1c

Juliana Moore 2015 Westman’s Got Talent winner

CREASY HOT TUBS
& BILLIARDS

2500 Park Avenue, Brandon, MB
Toll-Free 1-877-241-9580 

 Ph. 204-729-8827
Web: www.creasys.ca  

FB: www.facebook.com/creasys

 • Pool Tables and Billiard accessories • Air Hockey •  Bar and bar accessories / glassware  •  Poker Tables and accessories 
• Pub signs, neons, clocks and mirrors including Harley Davidson, Budweiser, Jack Daniels and Ford
• Ping Pong & Game Tables and accessories  •  Foosball Tables  •  Traeger Wood Pellet Grills  •  Darts

IN STOCK AND ON SALE NOW FOR CHRISTMAS
PRE-ORDER NOW BEFORE THEY ARE GONE!

You’re family home recreation store – inside and outside!Looking for the 
ultimate family gift?

11:2c
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Hwy 1 West, Virden 204-748-3811 • Toll-Free 1-866-770-3811 • 803 Clare St., Birtle 204-842-3301

www.virdenmainline.com
SHOWROOM HOURS:

Mon - Wed: 8 - 6; Thurs: 8 - 9; Fri: 8 - 6; 
Sat: 8:30 - 4:30; Sunday: CLOSED

AUTHORIZED DEALER OF
ARMAGUARD COATINGS CANADA
Call today & book your appointment 
to get a spray-on bedliner

*SEE DEALER FOR DETAILS

SHOWROOM HOURS:
Mon - Thurs: 8 - 6; Fri: 8 - 6;

Sat: 8:30 - 5:30; Sunday: CLOSED

2014 Chevrolet 
Impala LS Sedan
3,165 kms
STOCK# 9666
WAS: $23,693 

$22,693
2014 Chevrolet 
Impala LT Sedan
22,900 kms
STOCK# 3624
WAS: $28,693 

$23,693
2013 Chevrolet 
Impala LT
41,564 kms
STOCK# 15624A
WAS: $19,693 

$15,693
2013 Toyota 
Avalon Limited
80,686 kms
STOCK# 16053A
WAS: $27,693 

$26,693
2012 Chevrolet Camaro 
2SS Coupe
85,824 kms
STOCK# 15496B
WAS: $30,693 

$29,693
2012 ChrySLer 200 Lx
118,185 kms
STOCK#15498A
WAS: $11,693 

$10,693
2010 Buick 
Lucerne CXL
94,825 kms
STOCK# 15432A
WAS: $15,693 

$12,693
2010 Mazda 6
141,930 kms
STOCK# 16073A
WAS: $11,693 

$10,693
2009 Buick 
Lucerne CXL
61,950 kms
STOCK# 9679
WAS: $13,693 

$12,693
1999 Buick 
Park Avenue Ultra
249,637 kms
STOCK# 16082A
WAS: $5,693 

$4,693
2015 Honda 
Pilot Touring
25,794 kms
STOCK# 15493A
WAS: $46,693 

$45,693
2014 Buick 
Enclave AWD
44,261 kms
STOCK# 3622A
WAS: $39,693 

$38,693

2014 Chevrolet 
Traverse 1LT AWD
67,231 kms
STOCK# 15580A
WAS: $30,693 

$29,693
2014 Chevrolet 
Traverse AWD
136,632 kms
STOCK# 16036A
WAS: $24,693 

$23,693
2013 Buick Encore AWD 
Convenience
47,157 kms
STOCK# 15549A
WAS: $24,693 

$23,693
2013 Buick Encore AWD
51,795 kms
STOCK# 15583A
WAS: $24,693 

$22,693
2013 Chevrolet 
Traverse 1LT AWD
103,388 kms
STOCK# 15490A
WAS: $26,693 

$26,693
2013 Chevrolet Trax 
AWD LT
65,576 kms
STOCK# 15247A
WAS: $20,693 

$19,693
2013 Chevrolet Tahoe 
1500 4WD
76,834 kms
STOCK# 16048A
WAS: $44,693 

$43,693
2013 Chevrolet Equinox 
LTZ AWD
34,438 kms
STOCK# 15501A
WAS: $28,693 

$27,693
2013 GMC Acadia 
SLE-2 AWD
51,740 kms
STOCK# 16014A
WAS: $33,693 

$32,693
2012 Buick Enclave 
AWD
104,001 kms
STOCK# 16022B
WAS: $30,693 

$29,693
2012 Chevrolet 
Equinox LT AWD
114,126 kms
STOCK# 3623A
WAS: $21,693 

$20,693
2012 Chevrolet 
Tahoe 1500 4WD
87,926 kms
STOCK# 15643A
WAS: $40,693 

$39,693

2012 Chevrolet 
Equinox LT AWD
72,957 kms
STOCK# 15619A
WAS: $20,693 

$19,693
2012 Dodge 
Journey RT AWD
68,351 kms
STOCK# 16042A
WAS: $21,693 

$20,693
2012 Dodge 
Journey R/T AWD
84,600 kms
STOCK# 15640A
WAS: $24,693 

$20,693
2012 GMC Acadia SLE
109,804 kms
STOCK# 16003A
WAS: $24,693 

$23,693
2012 GMC Acadia FWD
54,318 kms
STOCK# 15257A
WAS: $23,693 

$22,693
2011 Chevrolet 
Equinox LT AWD
98,633 kms
STOCK# 9668
WAS: $19,693 

$18,693
2011 Chevrolet 
Traverse LT
81,512 kms
STOCK# 15653A
WAS: $24,693 

$23,693
2011 GMC Yukon SLT
103,789 kms
STOCK# 9678A
WAS: $33,693 

$32,693
2010 Buick 
Enclave AWD
195,905 kms
STOCK# 9673
WAS: $19,693 

$18,693
2010 GMC Acadia SLT-1
75,110 kms
STOCK# 15515B
WAS: $26,693 

$25,693
2009 GMC Acadia SLE
198,345 kms
STOCK# 16005A
WAS: $14,693 

$13,693

2008 GMC Acadia SLT-2
169,408 kms
STOCK# 15626A
WAS: $17,693 

$15,693
2008 GMC Acadia SLT-1
186,068 kms
STOCK# 16016B
WAS: $16,693 

$13,693
2006 Chevrolet Equinox 
AWD LT
137,208 kms
STOCK# 15569B
WAS: $10,693 

$9,693
2006 Ford Freestyle SEL
93,834 kms
STOCK# 15234A
WAS: $10,693 

$9,693
2014 Chevrolet 
Silverado 2500 Crew Cab
75,053 kms
STOCK# 15654A
WAS: $49,693 

$48,693
2014 Chevrolet 
Silverado 1500 Crew
34,716 kms
STOCK# 3626
WAS: $35,693 

$34,693
2014 Ford F-150 XLT
21,385 kms
STOCK# 9667
WAS: $38,693 

$35,693
2014 Ford F-150 XLT
37,479 kms
STOCK# 15458A
WAS: $29,693 

$28,693
2014 GMC Sierra SLE 
1500 4WD Crew
43,110 kms
STOCK# 15637A
WAS: $38,693 

$37,693
2013 Chevrolet 
Silverado LT 1500 Ext
95,532 kms
STOCK# 15555A
WAS: $28,693 

$25,693
2013 Chevrolet 
Avalanche 1500 4WD
74,996 kms
STOCK# 9664A
WAS: $34,693 

$32,693

2013 Ford F-150 FX4
60,746 kms
STOCK# 15614A
WAS: $34,693 

$32,693
2013 Ford F-150 FX4
96,321 kms
STOCK# 15222C
WAS: $31,693 

$29,693
2013 GMC Sierra 
K2500 SLT
184,805 kms
STOCK# 15655A
WAS: $40,693 

$40,693
2013 GMC Sierra 
1500 SL Ext
105,764 kms
STOCK# 15414A
WAS: $26,693 

$22,693
2013 GMC Sierra SLE 
1500 Ext Cab 4
154,544 kms
STOCK# 15606A
WAS: $24,693 

$23,693
2013 GMC Sierra K1500
95,020 kms
STOCK# 15228A
WAS: $35,693 

$34,693
2012 Chevrolet 
Silverado1500 LT
95,123 kms
STOCK# 15296A
WAS: $27,693 

$26,693
2012 GMC Sierra 
K1500 SLT
89,432 kms
STOCK# 15334A
WAS: $32,693 

$32,693
2012 GMC Sierra 
K2500 Denali
72,340 kms
STOCK# 15603A
WAS: $52,693 

$51,693
2012 GMC Sierra Crew 
2500
164,117 kms
STOCK# 15581A
WAS: $42,693 

$41,693
2012 GMC Sierra 
1500 SLT
52,828 kms
STOCK# 15575B
WAS: $35,693 

$34,693
2012 GMC Sierra 
1500 Ext
114,950 kms
STOCK# 15318A
WAS: $26,693 

$23,693

2012 Dodge Ram 1500 
Crew Laramie
145,287 kms
STOCK# 15645A
WAS: $27,693 

$26,693
2011 Chevrolet 
Silverado K1500 LS
51,353 kms
STOCK# 15469A
WAS: $23,693 

$22,693
2011 GMC Sierra 
1500 4WD Ext
63,575 kms
STOCK# 15651A
WAS: $28,693 

$27,693
2010 Chevrolet 
Silverado 1500 LT
180,780 kms
STOCK# 15572A
WAS: $20,693 

$19,693
2008 Chevrolet 
Silverado 2500 Crew
230,848 kms
STOCK# 9672
WAS: $22,693 

$21,693
2008 Chevrolet 
Silverado K2500 HD
241,827 kms
STOCK# 15617A
WAS: $29,693 

$28,693
2008 GMC Sierra K2500 
HD SLE Crew
252,512 kms
STOCK# 15639A
WAS: $23,693 

$22,693
2005 GMC 
Sierra 2500 Ext
198,610 kms
STOCK# 9674A
WAS: $13,693 

$12,693
2005 GMC Sierra K1500
195,830 kms
STOCK# 15278B 
WAS: $12,693 

$11,693
2004 GMC Sierra 
2500 4WD Crew
247,008 kms
STOCK# 15566A
WAS: $24,693 

$23,693
2013 GMC Savana 3500
89,163 KMS

Stock# 9675
WAS: $29,693 

$28,693
2008 Chevrolet 
Uplander LT
88,320 kms
STOCK# 15658A
WAS: $11,693 

$10,693

2013 Chev Silverado 1500 Crew

STOCK# 9670 WAS:
$32,693

SALE:
$30,693

2014 Chev Silverado 1500 EXT

STOCK# 9669 WAS:
$30,693

SALE:
$28,693

2009 GMC Sierra 1500 EXT

STOCK# 9671 WAS:
$26,693

SALE:
$24,693

2015 Ford F-150 XLT

STOCK# 3627 WAS:
$41,693

SALE:
$39,693

2014 Dodge Ram 1500 SLT

STOCK# 3628 WAS:
$37,693

SALE:
$35,693
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Plain and Valley
Visit us online at www.plainandvalley.com
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The Music Man
Stephen Whelpton and Kadence Meredith perform in the musical The Music Man at 
the MCC Centre in Moosomin November 13-15. Turn to page 18 for more photos.
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Come see  
us today at  
Brandon  
Chrysler  
Dodge!

STOCK# 6918

Cloth Seats,  
1.4L Turbo

$23,308

2015 Dodge Dart Aero

STOCK# 7163

Leather Seats,  
UConnect, V6, 3.6L

$45,800

2015 Dodge Durango SXT

STOCK# 6371

Cloth Seats, 
2.4L

$23,900

2015 Jeep Cherokee 4x2 Sport

STOCK# 6395

Cloth Seats, V6,  
3.6L

$40,407

2015 Jeep Grand Cherokee 4x4 Laredo

STOCK# 6670

Cloth Seats,  
Remote Start,  
UConnect, V6, 3.6L

$34,991

2015 Jeep Wrangler Sahara

STOCK# 7308

Leather Seats,  
Sunroof, Keyless Entry, 
UConnect, 6.7L Diesel

$79,900

2015 Dodge Ram 2500 Crew Cab Laramie

STOCK# 6834

Cloth Seats,  
1.4L Turbo

$23,771

2015 Dodge Dart Aero

STOCK# 7158

Cloth Seats, V6, 
3.6L

$27,500

2015 Dodge Journey SXT Limited

STOCK# 6914

Leather Trimmed Seats, 
Trailer Tow Group,  
Dual Pane Sunroof

$41,054

2015 Jeep Cherokee 4x4 Limited

STOCK# 7252

Cloth Seats, V6,  
3.6L

$41,539

2015 Jeep Grand Cherokee 4x4 Laredo

STOCK# 7111

Black Appearance 
Group, 6.7L Diesel, 
Trailer Brake Control

$26,850

2015 Dodge Ram 2500 Crew Cab ST

STOCK# 7091

Cloth Seats,  
UConnect, V6, 3.6L

$26,798

2015 Chrysler 200 Limited

STOCK# 7071

Leather Trimmed 
Seats, Power Sunroof, 
UConnect, V8, 5.7L

$43,874

2014 Dodge Challenger SXT RT

STOCK# 7034

Leather Seats,
2.4L

$27,563

2015 Dodge Dart Limited

STOCK# 7145

Sunroof, Rear Video 
Group, Cloth Seats, 
Navigation

$29,047

2015 Dodge Journey SXT Limited

STOCK# 6821

Leather Trimmed Seats, 
Trailer Tow Group,  
Dual Pane Sunroof

$41,810

2015 Jeep Cherokee 4x4 Limited

STOCK# 7384

Leather Seats, V6, 
3.0L

$63,225

2015 Jeep Grand Cherokee 4x4 Overland

STOCK# 7265

Leather Seats,  
UConnect,  
Tow Package

$41,515

2015 Jeep Wrangler

STOCK# 6692

Cloth Seats,  
Heated Front Seat, 
Backup Camera

$27,500

2015 Dodge Ram ProMaster City Van SLT

STOCK# 6985

Cloth Seats,  
UConnect, V6, 3.6L

$27,326

2015 Chrysler 200 Limited

STOCK# 7185

Laguna Leather Seats, 
V8, 6.2L, UConnect, 
Power Sunroof

$79,900

2015 Dodge Charger SRT Hell Cat

STOCK# 6873

Cloth Seats, 
2.0L

$18,500

2015 Dodge Dart SE

STOCK# 6902

Leather Trimmed Seats, 
Trailer Tow Group,  
Dual Pane Sunroof

$37,203

2015 Jeep Cherokee 4x4 Limited

STOCK# 7403

Leather Seats, V6, 
3.0L

$63,421

2015 Jeep Grand Cherokee 4x4 Overland

STOCK# 7190

Leather Seats,  
Remote Start,  
V6, 3.6L, Sirius

$43,350

2015 Jeep Wranger Unlimited Sahara

STOCK# 7081

Cloth Seats,  
Backup Camera, 
Heated Front Seats

$27,400

2015 Dodge Ram ProMaster City Van SLT

STOCK# 7043

Cloth Seats,  
UConnect, V6, 3.6L

$28,488

2015 Chrysler 200 Limited

STOCK# 6468

Cloth Seats,  
1.4L Turbo

$22,294

2015 Dodge Dart Aero

STOCK# 6939

Cloth Seats,  
UConnect, 2.4L

$26,184

2015 Dodge Dart SXT

STOCK# 7141

Cloth Seats,  
V6, 3.6L

$26,850

2015 Dodge Journey SXT Limited

STOCK# 6905

Leather Trimmed Seats, 
Trailer Tow Group,  
Dual Pane Sunroof

$37,951

2015 Jeep Cherokee 4x4 Limited

STOCK# 7174

Leather Seats,  
Remote Start,  
V6, 3.6L, Sirius

$43,350

2015 Jeep Wranger Unlimited Sahara

STOCK# 6892

Cloth Seats,  
Backup Camera, 
Heated Front Seats

$27,400

2015 Dodge Ram ProMaster City Van SLT

STOCK# 7166

Cloth Seats,  
UConnect, V6, 2.4L

$22,608

2015 Chrysler 200 LX

STOCK# 7027

Cloth Seats,  
1.4L Turbo

$23,771

2015 Dodge Dart Aero

STOCK# 6934

Cloth Seats,  
UConnect, 2.4L

$24,562

2015 Dodge Dart SXT

STOCK# 7122

Sunroof, Rear Video 
Group, Cloth Seats, 
Navigation

$29,047

2015 Dodge Journey SXT Limited

STOCK# 6668

UConnext, Sirius, 
Leather Seats

$27,424

2015 Jeep Compass 4x4 North Sport

STOCK# 6794

Front Vinyl Tech 
Bucket Seats, 2.4L

$17,063

2015 Jeep Patriot Sport North 4x2

STOCK# 7264

Leather Seats,  
Remote Start,  
V6, 3.6L, Sirius

$41,844

2015 Jeep Wranger Unlimited Sahara

STOCK# 6984

Cloth Seats,  
2.4L

$26,995

2015 Dodge Ram ProMaster City Van SLT

STOCK# 7008

Leather Trimmed 
Heated/Vented Seats,
UConnect, 2.4L

$29,582

2015 Chrysler 200 S

STOCK# 6999

Cloth Seats,  
1.4L Turbo

$23,771

2015 Dodge Dart Aero

STOCK# 6915

Cloth Seats,  
UConnect, 2.4L

$24,782

2015 Dodge Dart SXT

STOCK# 6596

Cloth Bucket Seats, 
UConnect, 2.4L

$30,084

2015 Jeep Cherokee North 4x2

STOCK# 6865

Cloth Seats,  
2.4L

$24,182

2015 Jeep Compass 4x4 Sport North

STOCK# 7301

Cloth Seats, 2.4L

$24,763

2015 Jeep Renegade Sport 4x2

STOCK# 7271

Leather Seats,  
Remote Start,  
V6, 3.6L, Sirius

$41,844

2015 Jeep Wranger Unlimited Sahara

STOCK# 7107

Leather Trimmed 
Seats, Sunroof, V6, 
3.6L, UConnect

$40,298

2015 Dodge Challenger SXT RT

STOCK# 6998

Cloth Seats,  
1.4L Turbo

$23,966

2015 Dodge Dart Aero

STOCK# 7274

Leather seats, 
UConnect, Sunroof, 
V6, 3.6L

$52,500

2015 Dodge Durango Limited

STOCK# 6901

Cloth Bucket Seats, 
UConnect, 3.2L

$34,900

2015 Jeep Cherokee North 4x2

STOCK# 6956

3.6L Sunroof,  
V6, 3.6L

$45,985

2015 Jeep Grand Cherokee 4x4 Laredo

STOCK# 7373

Cloth Seats,  
Rearview Camera, 
2.4L

$33,447

2015 Jeep Renegade Trailhawk 4x4

STOCK# 7157

Leather Seats,  
Sunroof, V8, 5.7L 
Hemi, UConnect

$48,800

2015 Dodge Ram 1500 Quad Cab Sport

DYLAN ASHAM 
Sales/Leasing Associate

LOGAN RUTLEDGE 
Sales/Leasing Associate

DUSTIN DESCHUTTER 
Sales/Leasing Associate

FOSTER WHYTE  
Business Manager

RHILEY KAMALI 
Customer Relations Manager

BLAKE MANSER 
Sales Manager

RANDY GAMMACK 
Sales/Leasing Associate

NICOLE SMITH 
Sales/Leasing Associate

NATHAN FORTIN 
Sales/Leasing Associate

ASHLEIGH POOLE 
Business Manager

CHRIS IRVINE 
General Manager

JORDEN EVANYSHYN 
Sales/Leasing Associate

BLAINE ROQUE
Sales/Leasing Associate

3250 VICTORIA AVE., BRANDON, MB

@BdnChrysler Brandon Chrysler Dodge Dealership

FREE VACATION!
Choose from either a trip to 

Las Vegas or Mexico 
with any purchase of a new or pre-owned vehicled 

during the month of  
December from Brandon 

Chrysler Dodge!

WE WANT YOUR  
BUSINESS!
 We want your business let us  
show you what we can do to earn it

VISIT US AT BRANDONCHRYSLER.CA • “YOUR KEY TO GREAT DEALS”

MONDAY - WEDNESDAY: 8:30 AM - 5:00 PM • THURSDAY: 8:30 AM - 7:00 PM • FRIDAY - SATURDAY: 8:30 AM - 6:00 PM
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1217 - 4th Street, Estevan, SK • (306) 634-3613

Open Monday - Friday 8 a.m. - 6 p.m.
Saturday 9 a.m. - 3 p.m.

12:1c

We are not an average 
stationery store! 
We have products that entertain families 
without using electronic devices.

• Loads of  Games and Puzzles
• Coloring Books for all ages 
 with Pencil Crayons and Markers
• Scrapbooking Supplies
• K-Cups

    CANADA’S OFFICE
SUPPLY EXPERTS. 

Price Match Guarantee
FREE DELIVERY

Left: Anthony Kelly, 
Tawna Bartley and James 
Calloway in a scene where 
Harold Hill warns towns-
folk of the dangers of pool.

Right: Melissa Davidson 
as Marian Paroo and Toryn 
Harper as Amaryllis.

Creative Vision Productions presents . . .
Creative Vision Pro-

ductions performed four 
shows of the musical “The 
Music Man” from Novem-
ber 13-15 in Moosomin. 
The show, which cast local 
talent, was sold out for all 
four performances.

Above: Trevor Poole 
with, from left, Desirae 
Neville, Tawna Bartley, 
Amanda Selby, Olivia Kel-
ly, and Shirley Prybylski.

660 Highland Avenue 
Brandon, MB

(South side of #1 Highway)  

204-571-1971
Hours: Monday - Friday 

10 a.m. - 8 p.m.
 Saturday 10 - 6 p.m.   

Sunday 12 - 5

Queen 800 pocket coil mattress set (plush or fi rm) $499
Simmons Beautysleep twin mattress $229

5 piece dinette set (48 inch table) $199
Queen four piece bedroom set $499

Italian 100% leather sofa $1499
Many other specials available!

Why pay retail? Try wholesale! We are a wholesale family-run business!

Solid Oak 96”Table Set
2 Arm Chairs, 4 Side Chairs
Retail: $3,695
Server and B/H available)

$2,495

Power Reclining 
Leather Sofa Set

 Retail: $3,395

$2,495

12 Drawer Espresso 
Queen Size Storage Bed

$599

KDL Furniture Wholesale

Boxing Week 

Sale 
On Now!

SAVE
10-50%

OFFSTOREWIDE!

New Lineup of 

PALLISER FURNITURE 

now available in many styles 

in both leather and fabric!

Boxing Week Specials
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ST. LAZARE, MB • (204) 683-2293

CARPETS LTD.
Shop

2014

LOCAL
andWIN!

Get COZY This Christmas!
Tons of Area Rugs in-stock

Lots of different sizes and colors!
Great Gift Ideas!

CHRISTMAS SPECIAL:
We will pay the taxes 

on area rugs during the 
Christmas Season!

Ask us about combining  remnants to make custom rugs!

12:1c

DISCOUNT CENTRE
St. Lazare, Manitoba

204-683-2416
fdsales@mts.net

Look no further. . .

We have EVERYTHING you 
need for your building projects
• Hardwood
• Laminate
• Insulation
• Lumber
• Drywall

• Paint
• Hardware
• Siding
• Windows
AND MORE!

LOOKING FOR 
A REAL DEAL?

Watch for great specials 
on window bookings 

coming in January!

Always at the most competitive prices!

12:1c

BY DONNA BEUTLER
Whitewood held its 2015 Wine and Art Show Nov. 

14 and welcomed 18 artists and artisans who put their 
works of art on display for the day. Hosted by Destina-
tion Whitewood, the art show has been held several times 
over the past few years. 

This year’s art show featured a number of artists who 
displayed several of their paintings. Local artist Janet 
Blackstock showed a stunning painting of one of her 
Clydesdale horses, a tribute to a hard-working, profes-
sional horse Blackstock greatly admired. Whitewood 
painter Cathy Campbell also displayed her work which 
included paintings and photographs. Whitewood’s Mar-
lene Carefoot was on hand with a display of her painted 
works of art which included interesting textured effects. 
Also on display were works of art by Dallas Giroux and 
Marj Wenman. The youngest artist to have work on dis-

play was two-year-old Ryker Giroux. Hunter Beutler, 
eight, also displayed two pieces of her artwork—acrylic 
paintings (abstracts) on canvas.

Jacqui Beckett of Moosomin displayed several original 
pieces of artwork and prints, as did artist Kaitie Juba of 
Regina who had some unique paintings done on skis, as 
well as an interesting etched piece of art done on an old 
saw. Gaye Moss, a collage artist from Wolseley, paints in 
acrylics along with staining papers and was on hand to 
show several pieces of her work.

Meagen Boutin Phillips of Regina was on hand to show 
her large canvas works of art. Phillips, who grew up in 
Whitewood and Moosomin, paints vivid abstracts and 
many of her paintings are a combination of two or more 
canvasses.

Also on show during the day were quilted works of 
art and photography by Molly Jordan and Joyce Jordan. 

Joyce Kydd also displayed some of her quilted handwork. 
Sharon Armstrong featured dozens of quilts and quilted 
projects that she has created.

Photographer Jen Hanlin displayed some of her pho-
tographic work at this year’s art show. Hanlin, a White-
wood area resident, recently started a photography 
business. Also showing her work was Donna Beutler of 
Whitewood with her photography, much of which is pro-
duced on canvas.

Pam Wolf of Whitewood featured some of her work, 
ranging from photos of cakes she has decorated, hand-
stamped jewelery and some of her painted egg-shell 
work. 

The art show featured not only art, but various wines 
by the glass for sale. Four door prizes were up for grabs 

as well. 

Whitewood holds 2015 wine and art show

Jacqui Beckett of Moosomin was one of 18 artists/artisans who 
showcased their artwork at the Whitewood Wine and Art Show Nov. 
14 in Whitewood. Destination Whitewood, the promotional group who 
hosted the art show, say the show was very well attended and was con-
sidered to be a great success.

Whitewood artist Janet Blackstock showed several pieces of her 
work at the Whitewood Wine and Art Show held in Whitewood Nov. 14, 
including a stunning painting of one of Blackstock’s Clydesdale horses 
as well as a self-portrait depicting her driving her Clydes at a competi-
tion in the U.S. a couple of years ago. Blackstock was one of 18 artists 
who participated in the art show.
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 Permit # 9687  At Woodworth Dodge, we make it  worth  your drive!

 “Your Westman 
 Chrysler Dealer”

 ww

 Kenton, MB     206 Woodworth Ave.  Shoal Lake, MB     419 The Drive

BRANDIN 
WILKINSON

SALES
204-838-2240

CELL:  
204-851-0382

DON  
CARTER

SALES
204-838-2240

CELL:  
204-851-7168

RON  
ANDERSON

SALES
204-759-2385

CELL:  
204-724-2847

BRIAN  
KAY
SALES

204-759-2385
CELL:  

204-365-6279

NO HIDDEN FEES!  We have SK Tax Paid Pre-Owned Vehicles in Stock!

STOP!
Read this before your  
next vehicle purchase!

 QUICK TIPS FOR YOUR  
 NEXT VEHICLE PURCHASE
On a scale of 1 to 10 (10 being the most painful) how would you 
rate your last car buying experience? We hear all the time about
how people would rather get their teeth pulled at the Dentist 
versus buying a vehicle...Ouch! Well here are some tips on how
to make your next vehicle purchase a little less painful!

#1 – CHOOSING THE  
RIGHT VEHICLE...FOR YOU!

• Don’t let the Salesperson or Manager push  
 you into a new vehicle that you don’t want 
 just because they have it on their lot. We 
 can pull new inventory from virtually every 
 dealership across Canada. Why should  
 you settle for anything less than what 
 YOU want?
• Read reviews online about the vehicle 
 you’re interested in, ask around with 
 friends and family about how they like  
 theirs and about their experience with the  
 dealership you are dealing with.  
 Technology, Social Media in particular,  
 makes it easy to gather that information so  
 you can make a well informed decision.
• Determine your budget and STICK TO IT!  
 Don’t be pressured into paying more than  
 you’re comfortable with.

#2 – WHAT TO DO WHEN 
YOU’RE AT THE DEALERSHIP

• Perform an initial inspection on the vehicle,  
 make sure it has what you are looking for.  
 This is especially true when purchasing a  
 pre-owned vehicle because we will be  
 doing the same inspection review on your  
 potential trade in.
• Ask about financing, extended service  
 contracts and insurance coverage. It’s  
 important to know your options. A lot of  
 people don’t realize that the dealership  
 offers the same rates as your lending  
 institution and we set up the pre-authorized  
 payments to come right out of your account  
 automatically. It literally takes 10 minutes 
 to collect some general information. It’s  
 quick, easy and doesn’t require taking any  
 time off work because we can do it over  
 the phone.
• Make sure you ask lots of questions about  
 Customer Service. What is the dealership’s  
 labor rate? What does the dealer do for you  
 when your vehicle is in for service? Do they  
 offer a courtesy vehicle? Or do they just 
 shuttle you around town? Or worse yet,  
 make you rent a vehicle if yours is going to  
 be laid up for a couple of days.

#3 – NEGOTIATING  
• WE EXPECT YOU TO SHOP OUR  
 NUMBER! You will find that by simply  
 stating you’re shopping at 2 other dealers  
 before getting a quote from us, you  
 will save a lot of time and energy in the  
 negotiation process.
• Always ask what the dealership fees are.  
 Some dealers out there are getting crazy 
 with their fees, always ask what your  
 closing costs are. If they happen to change  
 when you go to sign the papers, call them  
 on it!

These are a few quick tips on what to do when 
you purchase your next vehicle. At Woodworth 
Dodge, the vast majority of our clientele is  
repeat/referral which tells you that we take 
care of our valued customers on a daily basis.

You’re more than a sale to us, we’re not  
after breaking volume records or having to sell 
X amount of vehicles every month because 
if we buy into that high pressure philosophy,  
ultimately the customer loses and we don’t 
want that. 

Remember, at Woodworth Dodge, we genuinely make it worth your drive!
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REGIONAL 
OIL & GAS DIRECTORY

24 Hour Dispatch SK (306) 483-2848
24 Hour Dispatch MB (204) 854-2231

Serving Southeast Saskatchewan, 
Southwest Manitoba & North Dakota Since 1956

• 16 Million & 21 Million 
BTU Super Heaters

• Propane Fired

• 80m3 axle mounted 
horizontal Frac Tank

24 HR DISPATCH:   Virden - 204-748-5088  Waskada - 204-264-0753

• Tank Trucks
• Vacuum Trucks
• Hydrovac Trucks
• Pressure Trucks 
• Wash/Streamer Trucks

• Winch & Semi Trucks
• Gravel Trucks
• Water Trucks
• Loader/Track Hoe Services

VIRDEN, MB

accounts@hgdrilling.com    info@hgdrilling.com    P.O. Box 1821
 R0M 2C0

Brian Kentner - Drill Supervisor
204.305.9080  •  briank@hgdrilling.com
HEAD OFFICE: 204.748.1753

• Graders
• Track  
 Skidsteer
• General  
 Cat Work
• Scrapers
• Gravel Truck

• Vegetation  
 Control
• Mini Track Hoe
• Soil  
 Reclamation
• Snow Clearing

Kelvin Kilford 
204.748.7193

Dean Kilford 
204.851.5576

or 204.748.2090
kkilford@rfnow.com • Box 1567, Virden, MB  R0M 2C0

 Oilfield Construction Services
Pipeline

 Farm Land Improvement

 Commercial Water and Sewer Services

 Private Residential Water and Sewer 

Services

 Septic Tank Installation

 Demolition

 Clay Clap and Road Construction

Construction
Services Ltd.

Korey Congdon

12:1c

The Alberta government’s energy policy changes have contrib-

cies that may deter investment and hinder the economy” said 

Continued on page 29

Saskatchewan, Manitoba top
provinces in Global Petroleum Survey

crescentpointenergy.com

Crescent Point is proud to be part of the community.

Sharing the Energy

Be part of the Oil & Gas Business Directory
REACH 23,800 HOUSEHOLDS!

CALL 306.435.2445

Jurisdiction
Saskatchewan

Manitoba
Newfoundland & Labrador

Ontario
Yukon

Northwest Territories
Alberta

British Columbia
Nova Scotia

New Brunswick
Quebec

2015 Rank
1
2
3
4
5
6
7
8
9
10
11

2014 Rank
1
2
4

N/A
8
9
3
6
5
7
10

Canadian jurisdiction rankings from the Global Petroleum Survey:

Office: 306-453-4494
Fax: 306-453-4495

Shane Cuddington
306-577-7043

Hydrovac, Pressure Truck, 
Vac, Steamer, Winch Truck, 
Tank Truck, Flatdeck Trailer

DISPATCH

306-575-7122
spartan.dispatch@hotmail.com
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SALES LTD.

HIGHWAY 16 & 1ST AVE • LANGENBURG, SK • 306-743-5430

www.paragonsalesgm.com 
AFTER HOURS SALES CONTACTS:

TED FALLOON
204.773.6605

RANDY MCDONELL
306.743.5437

WARREN  SCHAPPERT
306.743.5024

Paragon Sales Ltd. in 
Langenburg is your GM 

Certifi ed Pre-Owned 
Headquarters!

We have a huge selection 
of quality late model 
inventory including these:

This is just a sample of our huge selection!
We have vehicles in every price range to fi t every budget.

We represent a wide variety of fi nancial institutions, and will fi nance your purachase at attractive rates, OAC!

2013 GMC SLE 1500 
Ext. Cab 4x4

Wow! Immaculate one-owner 
trade in. Loaded, includes 5300 
Vortec V8, 6-Speed Auto, 
Victory Red, Extras. Only 36,000 
kms, plus SK PST exempt.

$29,500

2011 Buick Enclave 
CXL AWD

Silver with Ebony Heated 
Leather, Local One Owner, 
SK PST exempt. Absolutely 
immaculate! Only 57,000 
kms!

$28,900

2012 GMC Acadia 
SLT AWD

Beautiful! Loaded includes Sky-
scape Sunroof, 19” Wheels, 
Only 48,000 kms, Diamond 
White w/Heated Leather. 
Immaculate! SK PST exempt

$29,500

2014 Buick Regal GS 
Turbo AWD

Topline Regal Sports Perfor-
mance Sedan! 2.0L Turbo, 
Fully loaded AWD. Only 24,000 
kms! Diamond White w/Ebony 
Leather. Great Buy!

$28,995
2011 Buick 
Lucerne CXL

Only 54,000 kms on this 
one-owner Buick! Chrystal Red 
Tintcoat, Heated Leather and SK 
PST Exempt

$16,995

2013 Cadillac 
XTS AWD

Beautiful Car! Black w/Ebony 
Leather, Loaded, Bose Surround 
Sound, Luxury Package, Only 
26,000 kms. Like New Inside 
& Out!

$38,900

OFF SEASON SPECIAL
2014 Chevrolet Camaro 

2 SS/RS Convertible
6.2L V8, 6-Speed Auto w/Tap 
Shift, Loaded, Only 20,000 kms. 
Balance of Factory Warranty.

$41,900

2011 GMC Sierra SLT 
1500 Crew Cab 4x4

Absolutely Beautiful Truck! Complete 
w/GFX Ultimate Package. Fully Load-
ed, White w/Specifi c GFX, Katzkin 
Leather, Sunroof, etc. One-Owner 
Trade w/66,000 kms. Spotless!

$31,900

2013 Buick Enclave 
CXL AWD

Only 37,000 kms on this local Sask 
PST exempt trade in! 3600 V6, Load-
ed, Includes Skyscape Sunroof, Heat-
ed Leather, etc. Champagne Silver. 
Like new with balance of warranty

$39,900

2012 Chevrolet 
Equinox LS AWD

2.4L 4 Cyl Auto w/OD, Loaded, 
Aluminum Wheels, Only 48,000 
kms, Silver with Black Cloth. 
Balance of Factory Powertrain 
Warranty.

$18,995

2011 Ford Taurus 
SEL AWD

Look! 34,000 kms, Loaded, 
Platinum White w/Heated Cloth, 
One-Owner Trade, SK PST 
Exempt

$18,900

2011 Dodge Ram 1500 
Laramie Longhorn Crew Cab
5.7L Hemi V8, Topline Trim 
Level with Every Option. 
New Rubber, 137,000 kms, 
Tu-Tone Green/Gold Metallic, Nice 
One-Owner, SK PST Exempt

$31,500

Sales: 306-743-2241 • Highway 16 • Langenburg, SK

www.langenburgmotors.comLangenburg Motors

Platinum White and loaded 
with all the options including 
remote start, leather seating 
and a tow package!

SASK TAX PAID, ONLY

$24,500
PLUS GST

Platinum White, leather, panoramic roof, auto park, blind 
spot detection and more.

WAS $42,999 NOW REDUCED TO $36,330
A SAVINGS OF $6,169!

Tuxedo Black, 3.5L Ecoboost, leather, Adaptive Cruise/Colli-
sion Warning, Appearance Package and much more.

WAS $55,049 NOW REDUCED TO $45,815
A SAVINGS OF $9,234!

Green Gem, remote start, MyFord Touch, Tailgate Step, 
Spray in Box Liner and much more.

TAKE THIS HOME TODAY FOR $360.00
BI-WEEKLY AT 0% (OAC)

Competition Orange, 5.0L V8 with 6 speed manual trans, 
black cloth, reverse camera, security package and more!

YOURS TODAY FOR $308.00
BI-WEEKLY AT 0% (OAC)

NEW  2014 Ford Escape Titanium NEW  2014 Ford Flex Limited NEW  2015 F-150 XTR Supercrew NEW  2015 Mustang GT

Immaculate low KM trade in, 
white with neutral cloth and 
balance of factory warranty.  
Only 40,000km!

$158.00
BI-WEEKLY

2013 Ford Taurus SEL Sedan

Black with 117,000km, 
moonroof, 2.5” level kit 
and newer tires and leather 
interior.

$28,995
PLUS TAXES TAKES THIS 

BEAUTIFUL TRUCK HOME!

2010 Ford F-150 Platinum Supercrew2012 Ford Edge Limited

Loaded, excellent inside and 
out.  White with neutral heat-
ed seats and ready to take on 
winter with confi dence.

$142.00
BI-WEEKLY

2010 Dodge Journey R/T AWD

SK tax paid, Sterling Grey,  
loaded with 77,500km, leather, 
navigation, remote start.

THOUSANDS LESS 
THAN NEW AT

$36,500
PLUS GST

2014 Ford Explorer Limited

Loaded, Local SK PST Paid 
trade, navigation, panoramic 
roof, remote start, leather 
interior.

$187.00
BI-WEEKLY

2011 Ford Explorer Limited

Bronze Fire, SK tax paid, 
navigation, leather interior, 
remote start and much more.

READY TO GO AT 

$41,500
PLUS GST

2014 Ford F-150 FX4 Supercrew

A great work horse featuring 
the durable 7.3L Diesel and 
8’ Box!

SASK TAX PAID

$6,900
PLUS GST

1999 Ford F-250 Super Duty Supercab

*All quoted bi-weekly payments are OAC and include all applicable taxes and fees-see us for complete details.
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CAREER OPPORTUNITY
Iv’s Rentals & Equipment Sales is looking for a mechanic 

in the construction rental equipment industry.

• Long-term employment
• Driver’s license required

Competitive wages and pension plan are available.

Please call 306-773-3126 or 
email ivsrentals@mts.net to apply.

Russell, MB

12:1p

In the field, on the road, or at home
we are right there with you.

flaman.com

Yorkton 306.783.1689     
Moosomin 306.435.4143    

Swan River 204.734.9999

DIESEL HEATERS
KKeep youur woorksite warm this winter! 

ONLY
$229

MASTER
45000

HEATS UP TO 
1100 sq ft
up to 14 hrs on a full tank

OOurr forced air heaterrs ccaan deliver depenndabblee heat to yourr 
barn, wareehoouuse or constructtion siite.

ONLY
$439

MASTER
135000

HEATS UP TO 
3375 sq ft
up to 10 hrs on a full tank

ONLY
$559

MASTER
215000

HEATS UP TO 
5300 sq ft

BY ANDREA JAENEN
SaskPower has unveiled plans to reduce greenhouse 

gas emissions by shifting sources of transmission over the 
next few years, and wind power like that produced by 
Moosomin’s Red Lily Wind Farm is a big part of the plan.

Minister responsible for SaskPower Bill Boyd joined 
SaskPower President and CEO Mike Marsh to announce 
that the corporation has set a target to double the percent-
age of renewable electricity generation capacity in Sas-
katchewan by 2030.

“An objective of 50 per cent renewable power by 2030 

target by taking an ‘all of the above’ approach to plan-
ning,” said Boyd. 

“That means a major expansion of wind power aug-
mented by other renewables, such as solar, biomass, geo-
thermal and hydro, to go along with the world leading 
Boundary Dam 3 carbon capture project and more natural 
gas generation.”

Today, about 25 per cent of Saskatchewan’s genera-
tion capacity comes from renewable sources—20 per cent 

from wind. Three new wind power projects already ap-
proved or in development will add another 207 MW of 
renewable generation by 2020.

More projects will have to be added to meet the target 

electrical generation to 30 per cent by 2030.
To reach that target, the installed capacity of wind pow-

er generation will have to grow from the current 220 MW 
to 2100 MW—almost 10 times as much.

However, SaskPower President and CEO Mike Marsh 
emphasized that adding wind and other renewables in a 
way that’s affordable for customers is what’s important.

“The key here is that wind power has become much 
more economical over the years as the technology has de-
veloped. 

“We’ve been able to understand how wind operates on 
our grid so we can add it in a way that balances our pri-

-
eration mix with the delivery of reliable and cost-effective 
power to our customers,” said Marsh. 

“We’ll take that same approach to adding other clean 
options to make our renewables target of up to 50 per cent 
by 2030.”

To meet the target of up to 50 per cent of SaskPower’s 
generation capacity from renewable sources, the corpora-
tion will be moving forward with procurement of another 
100 MW of wind generation in 2016 and will develop up 
to 1,600 MW of new wind generation between 2019 and 
2030.

“SaskPower’s new wind energy targets represent an 
important step forward for wind energy in Saskatchewan 
and will enable the province to capture more of its plenti-
ful and cost-effective wind energy resources,” said Robert 
Hornung, President of the Canadian Wind Energy Asso-

“An initial procurement of 100 MW of new wind en-
ergy in 2016, followed by a series of planned future pro-

-
cant interest and ensure a highly competitive process that 
will produce low cost clean electricity generation for Sas-
katchewan ratepayers.”

Doug Opseth, SaskPower’s director of sustainable sup-
ply development, says the 50 per cent commitment builds 

on earlier commitments.
 “SaskPower has set a target of moving up to 50 per cent 

renewable by capacity on our system. So what that means 

amount of wind power that we’ll have on our system go-
ing forward,” Opseth explains. “Up to now we’ve already 
had a target of moving to 20 per cent wind by capacity in 
our system, and the plan now probably sees us moving 
closer to 30 per cent wind on our system. There likely will 

2030. We’re already moving on that trajectory anyway.”
The new wind power will likely be developed by pri-

vate investors with power purchase agreements with 
SaskPower.

“It will go through contracts,” said Opseth. “What we’ll 
do is the developer will develop a site which will be con-
nected to the grid, and then they’ll be paid for the energy 
they provide us over a term of 20 to 25 years. With wind 

power we’ll likely do it through competitive solicitations. 
There is a huge desire—there are a lot of private compa-
nies that have interest in developing wind power in Sas-
katchewan—they’ve done a fair bit of work in looking 
and identifying the windy spots to put these facilities in.”

The projected investment in renewable power is $1.5 
billion.

“I think we’re estimating now to move to 50 per cent 
renewables. We’re looking at about a $1.5 billion increase 
in costs over what we would spend. What that relates to 
is less than a dollar on everybody’s monthly bill over the 
course of the project,” he says.

In previous instances in which SaskPower released a 
request for proposals for wind power, the Crown corpo-
ration received plenty of proposals, and Opseth expects 
similar results as the move to renewable energy contin-
ues.

“We haven’t issued anything yet, but the last request 

think worldwide there’s a huge number of companies 
that are interested in developing wind farms and have re-
ally unique expertise in developing wind farms,” he says. 
“Since we had good response to our last RFP, going for-
ward I think we’ll see equally good if not better response 
for our next RFP.”

that is being planned, Opseth says there is still a role for 
non-renewable electrical generation.

“I think there’s a certain role for non-renewables,” he 
said, “and any time you’re adding things like wind pow-
er, or sort of an intermittent generation, you’re only get-
ting electricity from wind power when the wind is blow-
ing—and there are times when the wind isn’t blowing. 
So at those times we need something there to keep the 
lights on, so that’s typically where we rely on things like 

generation is that it’s typically going to start very quickly, 
and it can move around a lot, so you can set it at a certain 
output and as wind either increases or decreases on our 

likely have some room for fossil fuel generation on our sys-
tem for a while to come. Things are changing, but for the 
foreseeable future there’s still going to be non-renewable 
generation in our system. Right now we’ve got a certain 
quantity of non-renewable—our renewables are about 25 
per cent in our system, so by 2030 we’re targeting closer 
to 50 per cent non-renewable, and 50 per cent renewable.”

Opseth says he expects the change to be positive.
“I think it will be positive. I think anything we can do in 

the province to reduce our greenhouse gas emissions has 
a positive impact on people, and I think wind power will 
be something more regionally diverse,” he says. “Where-
as now we have a lot of power plants centrally located in 
certain areas, you’ll see more wind power in more com-
munities.”

SaskPower plans massive expansion of wind power

Saskatchewan’s
Ag Real Estate Professionals 

Alex Morrow
Fort Qu’Appelle, SK

306-434-8857
Alex.Morrow@HammondRealty.ca

HammondRealty.ca
12:1c

The Red Lily Wind 
Farm just west of 

Moosomin
Andrea Jaenen photo
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Are you interested in reaching 

23,800 households 
in the Southeast Saskatchewan, Southwest Manitoba area?

Call 306-435-2445 to advertise or for more 
information on The Plain & Valley.

You can view The Plain & Valley online for FREE at 

www.plainandvalley.com

Don’t miss the January 2016 edition! 
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LOCAL

andWIN!

More than just a jewelry store

New To 
Kassie’s

Open Monday - Saturday  9:30 a.m. - 5:30 p.m.Main St. • Moosomin, SK • 306.435.2738

Time to

Re-Boot
your own or 

someone else’s 

Boot 

Collection?

Shop all boots and save

20%
off

Starting Friday, December 11 

- Saturday, December 19

Fashions for all Women

With every purchase of boots 

SAVE 50% off any Boot Socks, Cuffs or Tights!

BY KEVIN WEEDMARK

The Moosomin Kinsmen Club’s Lotto 365 has put 

more than $550,000 into the community over the last 

13 years, and organizers are hoping for another success 

with this year’s Lotto 365. 

The main recipient of funds from this year’s Lotto 365 

will be the Moosomin Fire Department.

If the lottery sells out, as it has almost every year, the 

Moosomin Fire Department will receive $30,000 for new 

self-contained breathing apparatus.

The Kinsmen have also earmarked $7,500 to the Moo-

damage over the summer, and $7,500 for the Moosomin 

Golf Club.
For the last two years, a 50/50 component has been 

added to the lottery. Proceeds of the 50/50 draw will 

go toward the Kinsmen diamond at Bradley Park. The 

Kinsmen have been working on the diamond over the 

summer with the installation of lights. Lotto 365 tickets 

are $100 each, and the grand prize winner will receive 

$1,000 a week for a year. When buying a Lotto 365 ticket, 

the purchaser has the option of buying a 50/50 ticket 

for $20 as well. If all of the 50/50 tickets were sold, the 

50/50 winner took home $11,000, and last year about 

$12,000.
Ryan Thorn of the Moosomin Kinsmen Club said the 

lottery always gets strong support from the community.

“A lot of people buy the lotto ticket knowing we are 

doing something for the community, and they buy the 

ticket to help out more than anything else.

“Some people buy the tickets every year like clock-

work. Some of them start asking me in August or Sep-

tember when we’re going to start selling tickets.”

Thorn says that having loyal supporters who buy tick-

ets every year makes it much easier for the organizers, as 

they can count on a base level of support each year.

“Knowing that there are those people who have sup-

ported us every year, and will support us again this year, 

makes our job a lot easier, but there is a lot of work behind 

the scenes that has to be done every year.

“After this many years of doing it, it’s still a big job, but 

it’s a lot easier.”

Thorn says he thinks of Lotto 365 as a project that in-

volves the entire community.

“It obviously is very important to people in the com-

munity and people who have some connection to Moo-

somin. I have people who lived here years ago asking me 

about it.”
Lotto 365 started more than a decade ago with the idea 

of allowing the winner to live free for a year.

The main prize consists of $1,000 a week for 52 weeks—

enough to cover most people’s bills for the year.

The lottery was the idea of former Moosomin Kinsmen 

Club member Terry Barros.

until the 50/50 draw was added three years ago. 

The winner of the 50/50 draw takes half of what goes 

into the 50/50 pot, and the rest goes to the community.

Funds from Lotto 365 have supported many different 

community projects over the years, from health care to 

recreation.
A lot of support has gone to the Southeast Integrated 

Care Centre over the years. Two years ago, the main 

portion of the proceeds went to purchase a portable ul-

trasound machine for the emergency department at the 

SEICC.

Moosomin’s swimming pool.

Thorn says the lottery has been a successful fundraiser 

for the Kinsmen over the years. “I understand it was a lot 

of leg work in the beginning, but it was almost an instant 

success,” Thorn says.

“People are just happy to support it because they know 

the money stays local, they know we will do the best 

things we can with the money for the community.”

Many of the tickets are sold locally, although some have 

been sold as far away as B.C.

Thorn says the lottery is also a fun project because of 

the community support.

“It’s awesome,” he said. “People start asking when 

you’re doing lotto in August or September. It’s fun to 

phone the winners and tell them that they’ve won, and 

it’s fun to give the money back and see things improve. 

We love doing it.

“It can get a little stressful toward the end, but when 

you sell out it’s a great feeling, and we’ve sold out every 

year but two.”
Some non-Kinsmen members help out with the annual 

Lottery has put more than half a million dollars into the community over the years

Kinsmen launch 14th Lotto 365

Southeast Integrated Care Centre, Playfair Day Care, Golf Club, Curling Club to benefit

Proceeds from Lotto 365 in previous years have supported renovations to Moosomin’s swimming pool and a portable ultrasound for the emer-

gency room at the Southeast Integrated Care Centre, among many other projects.
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In the field, on the road, or at home
we are right there with you.

flaman.com

Yorkton 306.783.1689     
Moosomin 306.435.4143    

Swan River 204.734.9999

Huge savings on  
enclosed sled trailers
We are moving out last year’s models

SLED TRAILER SALE
ON NOW!

STOKER COAL FOR SALE
I am presently moving coal 
 into SE Saskatchewan and  

all areas of Manitoba.

For more information contact:
Larry Gould
Reston, MB

204.877.3882
e-mail: llgould@mymts.net 10:4c

 The growth of disc golf 
in the Parkland region took 
another step recently with 
the formation of a new as-
sociation to promote the 
sport.

Representatives of a 
number of area courses met 
in Yorkton on November 
14, where the framework of 
the association was forged, 
and an interim board put in 
place.

“We have seen dramatic 
growth in terms of the 
number of courses in the 
region in the past six, or 
seventh months and we 
wanted to build on that,” 
said Calvin Daniels who 
accepted the role of interim 
chair of the new Parkland 
Association of Disc Golf 
(PADG).

Daniels explained that 
there have been three disc 
golf courses in the region 
for a number of years: Pat-
rick Park Disc Golf Course 
in Yorkton, Kemoca Re-
gional Park at Montmar-
tre, and Shaker City Disc 
Golf at Benito, Man. This 
summer the sport mush-
roomed with seven new 

more under development 
for opening in early spring 
2016.

“And, there are six or 
seven other communities 
where courses are being 
discussed, and we are op-
timistic a good number of 
those will move forward 
with course development 
in 2016,” said Daniels. 
“We know there are sev-
eral very viable areas for 
courses to be installed be-
cause we’ve walked areas 
such as Saltcoats Regional 
Park which would be ideal 
for a long course, and a lo-
cale in Canora which could 
be a nice short community 
course. So we know there 
is more potential in the re-
gion.”

The idea of a PADG grew 
out of the growth in the 
number of courses.

“The association is a way 
to create synergies to grow 
the sport in the region by 
networking,” said Daniels.

Each course within the 
region will be able to ap-
point an interim director 
to the board, with that pro-
cess already begun. 

It will be the board’s job 
to move forward with in-
corporating the association 

Brenda McKay repre-
sented North Ridge Disc 
Golf Course of Birtle, Man. 
at the meeting. She said the 

idea of the PADG is one 
that should be a positive 
in raising awareness about 
disc golf.

“Locally we are excited 
about North Ridge open-
ing for play in the spring,” 
she said. “We think it will 
be a great asset in terms of 
recreation for all ages in 
Birtle.

“But being part of a larg-
er regional association we 
can draw on expertise we 
don’t have yet, and that 
is going to be a big help. 
In fact it’s already been a 
huge help, as our course 
was designed by two disc 
golf lovers from Yorkton—
Calvin Daniels and Trevor 
Lyons.”

“There are lots of op-
portunities we can explore 
through the association,” 
said Christopher Istace 
who is the interim director 

for the recently installed 
course in Rocanville. “We 
can work together as a net-
work of courses in areas 
such as youth involvement, 
or help other communities 
take the step to building a 
course.”

“That was the case for us 
at Sandy Beach,” said Kelly 
Butz, who is the interim 
director for that course. 
“When the idea of a course 

didn’t know much about 
disc golf, and having some 
help to get us started was 
essential to us moving for-
ward.

“Having an association 
will just make it easier 
for the next community 
that starts talking about a 
course.”

Daniels said a disc golf 
course offers a recreation 
opportunity at a low instal-
lation cost for communi-

ties of just about any size, 
and the new association 
will certainly be available 
to help any community, re-
gional park or First Nation 
in the area thinking about a 
course. 

The PADG covers an 
area within a 125-kilometre 
radius of Yorkton.

That said the new asso-
ciation has other goals as 
well.

encourage play at our ex-
isting courses, and that will 
mean helping where we 
can in terms of how-to-play 
workshops,” said Daniels.

“Such workshops can be 
for the community at large, 
but we will also be target-
ing youth. We really hope 
to get schools involved as 
this is an excellent sport to 
learn as it can be played for 
a lifetime, and the cost of 
participation is low too.”

A starter set of three 
discs is less than $40, and 
in many communities with 
courses there are discs 
available to use either for 
free, or at a very low cost.

Plans are already under 
way to create an infor-
mational brochure on the 
sport, the association, and 
member courses as a re-
source.

The idea of a youth com-

to helping build youth par-
ticipation has already been 
highlighted as a priority 
for the interim Board meet-
ing early in 2016.

The PADG is also launch-
ing a tournament series in 
2016.

“There were a number of 
successful tournaments at 
courses in the region this 
year, and we want to build 
on that next year,” said Ly-
ons who is acting as tour-

nament chair to oversee the 
series for PADG.

The plan is for each 
course in the association 
to host one tournament in 
2016 where participants 
will earn points toward 
year-end awards, although 
the details of the events 
and series rules are still 
being worked on, a com-
mittee having been struck 
on the 14th with that as its 
mandate.

“We hope a series en-
courages some players to 
travel for events, which 
creates a level of disc golf 
tourism,” said Lyons. “It 

disc golf to have a series 
of events. It shows this is a 
legitimate sport, as well as 
a great form of recreation.”

Since many of the tour-
naments are based around 
receiving discs as part of 
entry fees, it is a great entry 
point for new players and 
new courses.

“We like the idea of an 
event where inexperienced 
players can have fun, and 
take home discs they can 
then play with as they be-
come more involved with 
the local course and sport,” 
said McKay. 

“It should be a great 
way to get the sport off on 
a good foot when we host 
our tournament on May 28 
next year.”

Membership in the 
PADG is $20 for adults and 
$10 for youth under 16 and 
is available from local di-
rectors now.

“We feel it’s important 
to support the grassroots 
courses and the sport 
and we really hope play-
ers, even casual ones, will 
be part of that by buying 
memberships,” said Dan-
iels.

Anyone wanting addi-
tional information on the 
sport, course development, 

on Facebook, or by email-
ing PADG.Yorkton@gmail.
com.

Competitors taking part in a disc golf tournament this past summer.

Association formed to promote disc golf in Saskatchewan

12:1c

Molly’s 
Massage
Clean, Discreet Massage
Oils • Lotions • Candles

Relaxation • Stress Relief

Let me pamper you!
Regina: 306-502-0154

11:3p
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Do you ever wonder about the soldiers who passed through 
the Moosomin Armoury on their way to war?

We now know the story of one of them, Private Edwin Booth. 
Booth was born in England, came to Saskatchewan to farm, 
and just before Christmas, 1914, he and two of his brothers 
travelled to Moosomin to sign up for the army.

He appeared before a justice in Moosomin to sign his attesta-
tion.

On Remembrance Day, Booth’s name was selected randomly 
to be remembered as part of the @WeAreTheDead project. 

on Pte. Booth with the help of the public. 
The World-Spectator sourced the paperwork below, along 

Below is Glen McGregor’s story for the Citizen.

BY GLEN MCGREGOR
The horror that surrounded Pte. Edwin Booth in the 

days before his death in Belgium was punctuated by rare 
moments of bucolic splendour.

“Had a bath in a stream. The country is lovely around 
here. After dinner my friend Farmer and I went to the 
woods and laid down under the trees and had a good 
sleep,” Booth wrote to his mother on May 27, 1916.

“Fritz busy with machine guns,” he wrote, using the 
nickname of the German enemy.

“Fritz exploded a mine but it fell short. Also sent over 
ten or 15 whiz bangs (heavy artillery shells) at our posts. 
Smothered us with mud but didn’t do any damage. 
Heavy bombardment to our left.”

A week after this last letter home, Booth was killed in 
a savage German attack that wiped out most of his unit. 
He was 30 years old.

Booth’s name surfaced again on Wednesday when it 
was selected at random from the list of more than 110,000 
Canadian war dead by @WeAreTheDead, a Twitter ac-
count created by the Citizen as an ongoing remembrance 
project.

Every hour of every day, @WeAreTheDead tweets out 
the name of one Canadian killed in service. For the past 

-
ed at 11:11 a.m. on Remembrance Day.

This year, Booth’s name came up.
Some early details of Booth’s life are provided by 

“Where the Fallen Live Forever,” a 2014 book by Mark 
Potts about men from Crewe and Nantwich in Cheshire, 
U.K., who died in the Great War.

Booth, born Sept. 11, 1885, was one of nine children 
of Florence Booth and Charles Edwin Booth, a druggist 
who lived on Crewe’s high street.

Edwin Booth attended Sandbach grammar school until 
1891, when he was 16. He was a goalkeeper on the foot-
ball team, Potts says. His father died in 1904.

Then, in January 1907, Booth arrived in Halifax aboard 
S.S. Tunisian.

It is unclear if Booth’s ultimate destination was Cana-
da. In January 1908, he was recorded crossing over into 
the United States at Detroit, listing his last home as Cha-
tham, Ont., and his destination as Chicago.

Later that year, Booth returned to Canada, crossing 
through Winnipeg and, sometime later, arriving in Sas-
katchewan. The 1911 census lists him in Saltcoats.

Other members of the Booth family also immigrated to 
Saskatchewan. Siblings Florence, Norman and John came 
and settled in the village of Dubuc in 1909. Arthur ar-
rived in March 1914.

Three days before Christmas 1914, the three brothers — 
Edwin, John and Arthur—travelled south to Moosomin 

Edwin, then 29, listed his occupation as farmer. He 
stood 5 foot 9, with dark hair and grey eyes, according to 
his attestation papers. His religion was listed as Church 
of England.

Eighteen months later, Booth’s regiment was billeted in 
Steenvoorde, France, close to the Belgian border. The Ca-
nadians were commanded by Lt.-Gen. Julian Byng, who 
would later become Canada’s governor general.

From his billet, Booth wrote home to mother Florence, 
in a letter included in Potts’s book:

“Dear Mother,
“We go back into the trenches early next week 

but only for about eight days and then the ru-
mour is that we go back for six weeks rest and 
move to another part of the line. Hope it’s right.”

“Here is a bit of my diary about my last trip:
“Saturday: Last billet for the trenches. Fritz 

shelled the train. We were shelled all the way 
through the town and there were bodies lying 
all over the place. We lost 15 from one company.

“Sunday: Was in a reserve trench all day. Went 
out to posts at night.

“Monday: At posts all day. Nothing much 
happened. Bombing attack on the right.”

“Tuesday: Still at posts. Fritz busy with ma-
chine guns. Bill Charlton and Or Win were killed 
going from one post to the next….

“Wednesday: Pretty quiet all day. We came out 
at night.”

“Thursday to Saturday. Working parties every 
night from support trenches.”

“Sunday: Working party all day.
“Monday. Are now in dugout in the ground of 

an old chateau. It is beastly hot. Went to the front 
line on a working party, got home at 2:30 a.m.

“Tuesday. Had a bath in a stream. The coun-
try is lovely around here. After dinner my friend 
Farmer and I went to the woods and laid down 
under the trees and had a good sleep. Working 
party at night. Fritz turned machine guns on us. 
I got my head and part of my body into a shell 
hole. I came out wet through, my face and shoul-
ders being under the water.

“Wednesday. Went for a walk down stream 
with friend Farmer. The weather is lovely. Had 
a dandy swim and then lay on the banks to get 
dry.

“That’s about how it is every every day. Lay 
around all day and working parties at night.”

But the full fury of the German force was about to come 
down on the Canadian troops.

On June 2, in what would become known as the Bat-
tle of Mont Sorrel, near Ypres, German artillery began 
pounding the Canadian positions.

Then, in the afternoon, four German mines detonated 
under the Canadian trenches in an area known as Sanctu-
ary Wood. The attack was devastating, with the Canadi-
ans suffering an 80 per cent casualty rate.

Military records list Booth’s date of death as June 5, 

were simply not enough survivors of the bombardment 
to properly record the correct dates of deaths, he believes.

from the war.
In January 1918, Booth’s older brother Frank, a Royal 

Navy aviator, died after suffering wounds and landing 
his aircraft in Lille, France. 

And in December 1918, with the war nearly over, 
younger brother Charles Booth of the Royal Naval Re-

-
ied in Greece, the third from the same family to be killed 
in the First World War.

Brother Arthur Booth survived the war with a leg in-
jury and returned to Canada in 1929.

Edwin Booth’s headstone is at Ypres Reservoir Cem-
etery.

“Previously reported missed,” his casualty record 

died.”

The story of one man who signed up for the First World War in Moosomin:

Soldier emigrated from England, died in the terror of Belgium’s trenches

Pte. Edwin Booth

BY KARA KINNA
The fourth annual Mooso-

min Pinoy Basketball Tourna-
ment wrapped up on Satur-
day, November 21, with two 

Saturday night.
Four teams made up of 

players from Moosomin, Ro-
-

peted in the tournament, 
organized by the Pinoy Moo-
somin Community Inc. The 

a potluck supper.
The tournament started on 

October 24, with games being 
played every Saturday and 

-
vember 21.

Cynthia Ramos, one of the 
organizers of the tournament, 
says it gives the Filipino com-
munity in the area a way to 
get together and experience 
a sense of community while 
doing something they loved 
doing back home—playing 
basketball.

“It’s the big thing back 
there,” says Ramos. “The USA 
has the MBA, we have PBA. 
People get involved with 
basketball a lot—even on the 
street they play basketball.

“It brings back the memory 

of those years we were in the 
Philippines. And it’s nice to 
have a get -together for the 
group of us here because it 
helps create our own kind of 
community where we have 
all the same things we do 
back home. It’s nice because 
we are basically integrating 
with Western culture but at 
the same time we still have 
some of what we’ve got back 
home. We’ve got kids grow-
ing up here, and we wanted 
them to get involved as well. 
We want them to still have 
what we had back in the Phil-
ippines.”

Ramos says the tournament 
is becoming better organized 
every year. Many people 
come out to watch the games, 
and many cheer on their fam-
ily members who are on the 
court. As Filipinos take their 
basketball quite seriously, she 
says the games can be quite 
competitive.

“It’s been pretty good,” she 
says. “When you are cheer-
ing for your team you have 
very mixed emotions. You 
are screaming at the top of 
your lungs and you get a little 
frustrated when your team is 
getting defeated, but after the 

game it’s all good.
“All the teams have pretty 

good players, and all the 
games were tight. That made 
it more entertaining.

a happy game with all the 
cheering—it makes the game 
more alive.”

The basketball tournament 
will continue to be an annual 
event, and Ramos says that 
Pinoy Moosomin Community 
Inc. is considering hosting 
an invitational tournament 
in the new year, with teams 
from other communities on 
the Prairies. She says the or-
ganization is planning to host 
more events over the course 
of the year.

Of the four teams that com-
peted in the tournament, 
team blue was the winner, 
followed by team grey in 
second place, team yellow in 
third place and team maroon 
in fourth place.

Pinoy basketball tournament
over for another year

Right, Leo Deang, in 
maroon, and Joey Abud 
leap for the ball.
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VICTORIA AVE. W. 34
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’S SOBEYS
3635 Victoria Avenue,Brandon, MB

Tel: 204-727-4444
Toll Free: 1-800-267-4441

Locally Owned and Operated
Open Monday to Friday 9am to 9pm, Saturdays 9am to 6pm, Sundays 12 pm to 5 pm

FREE DELIVERY & REMOVAL WITH 100 MILES
(WITH PURCHASES OVER $498) 12:1c

UP TO

ON SELECT SOFAS

SAVE
$200

Gloria  
Coffee Table
386-14440

 
Sofa $1199  Loveseat $1179  Recliner $899  059-90200

Morrow Reclinin Sofa

$299
or $831 /month††

NOW ONLY

$599NOW

50% OFF

or $1664  

per month††

When you buy the matching  
loveseat and chair

27.8 Cu. Ft. French 
Door  Fridge
With Store More™ full 
width pantry drawer 
822-28664

5.7 Cu. Ft. True 
Convection Range
Evenly cooked dishes, 
every time, with Power-
Plus®  822-30394

Tall Tub  
Dishwasher
SpaceWise®  
adjustable upper 
dish rack 822-24664

or $6387 /month††

$2299
NOW ONLY

or $1803 /month††

$649
NOW ONLY

or $3053 /month††

$1099
NOW ONLY

L I V I N G  R O O M S         B E D R O O M S         D I N I N G         M A T T R E S S E S        A P P L I A N C E S         T V S   

Offer Ends December 16, 2015

LAST MINUTE

PAYMENTS ARE

ON US!
On select appliances.

FOR THE FIRST TIME EVER!

FIRST3
†

Virden group performs The Sound of Music
The Virden and District Chorale presented “The Sound of Music” from November 25-28 at the 

Virden Auditorium Theatre. Stunning music, sets and costumes marked the show as a one of a 
kind performance.

The children singing “Do Re Mi” with Erin Poole as Maria.

The children singing “The Lonely Goatherd.”

Dean Munchinsky and Erin Poole as Captain 
Von Trapp and Maria.

Kim Poole photos
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115 Palliser Way, Yorkton, SK 1.800.565.0002 www.yorktonhyundai.com

STK#: U5-041

42,230 kms

$19,900

2014 Dodge Charger 
SE Sedan RWD

STK#: SF6-096AT

37,574 kms

$29,900

2014 Hyundai Santa Fe 
Sport 2.0T SE AWD

STK#: U5-047CT

Ext. Cab, 4WD 
91,432 kms

$15,900

2006 Chevrolet 
Silverado 1500 LS

STK#: U5-012AT

46,885 kms 

$23,900

2011 Dodge Ram 1500 
ST Quad Cab 4WD

STK#: U5-055AT

158,122 kms

$6,900

2006 Pontiac G6  
GT Coupe

STK#: SF6-075AT

40,320 kms

$35,900

2014 Hyundai Santa Fe 
Sport 2.0T Limited AWD

STK#: TU6-055AT

20,047 kms

$29,900

2015 Hyundai Tucson 
GLS AWD

STK#: SX6-035AT

58,805 kms

$20,900

2012 GMC Terrain 
SLT-1 AWD

STK#: U5-023

23,871 kms

$33,900

2014 Dodge Ram 1500 
SLT Crew Cab 4WD

STK#: U5-073

40,971 kms

$24,900

2015 Jeep Patriot Sport 
North Edition 4WD

STK#: SX6-051A

91,597 kms

$29,900

2012 GMC Sierra 1500 
SLT Crew Cab 4WD

STK#: TU6-033AT

70,185 kms

$19,900

2012 Kia Sportage  
LX AWD

STK#: U5-068

22,375 kms

$35,900

2015 Nissan Murano 
SV AWD

STK#: U5-072

40,036 kms 

$20,900

2015 Chevrolet 
Malibu LT-1 Sedan

CHRY M
Whitewood

306-735-2604 / 866-RAM-HEMI
Monday-Friday 8 a.m. to 5 p.m. • Saturday: 9 a.m. to 3 p.m. 

Your premier retailer of new & used!
Home Page: www.whitewooddodge.com

CHRY M
Whitewood

2015 Ford F-150
XLT SuperCrew

STOCK# 15-44AT

4x4, , Nav, Backup Camera  
Low kms, 11,000 kms

$42,995

2013 RAM 1500 
SPORT

STOCK# 15-95AT

114,398 kms

$32,995

2013 Chev 
Cruze ls

STOCK# 14-202AT

Low Kms, Great on Fuel,
32,230 kms

$14,995

2008 Dodge 
Grand Caravan SXT

STOCK# 14-182AT

119,693 kms

$10,995WAS
$12,995

2011 Ford 
Edge Limited

STOCK# 14-195BT

3.5L V6, 6-Speed Automatic,
73,123 kms

$24,995

2014 Dodge Ram 1500 
SLT

STOCK# 15-25AT

5.7L V8, 8-Speed Automatic,
44,365 kms

$30,995

2014 Ram 1500 st 
Crew Cab 4X4

STOCK# 15-24AT

Low Km 13,933 km
Factory Warranty

$30,995

2014 Jeep Grand
Cherokee Laredo 4X4

STOCK# 14-U010

Lots of factory warranty remaining!!!
60,000 kms

$32,995WAS
$35,995

2013 GMC Terrain
SLE-2 AWD

STOCK# 15-71AT

Low Kms
52,360 kms

$24,995

No Payments 
until 2016 on 

Approved Credit

2014 Dodge Ram 2500 
Laramie Mega Cab

STOCK# 15-94AT

Low Kms
Factory Warranty

$48,995

2011 Jeep 
Grand Cherokee

STOCK# 16-11AT

70th Anniversary Edition
Hemi Powered!

$24,995

2008 Chev 
Silverado 1500 LT

STOCK# 15-37BT

Very Clean
Aftermarket Accessories

$18,995
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 Continued from page 21

Alex Morrow
(306) 434-8780 

Alex.Morrow@HammondRealty.ca

AlexMorrow.HammondRealty.ca

HammondRealty.ca

Saskatchewan’s 
Ag Real Estate 
Professionals

Fort Qu’Appelle
Acres of Expertise.

Hammond Realty would like to thank Alex Morrow for his outstanding 

performance and contributions to the success of our company.

The core values at Hammond Realty are:

Alex exemplifies each of our core values. His integrity, expertise, and results are 

inspiring to everyone he works with. Alex’s success is also a result of his positive 

attitude, an appreciation for his clients, and devotion to his family.

Congratulations Alex on achieving amazing results! We appreciate having you as 

part of our team. Call Alex and put his Acres of Expertise to work for you.

Thank you and Merry Christmas!

• Integrity

• Positive Attitude              

• Expertise

• Appreciation           

• Productivity & Results

• Family             

12:1c

“Initiatives such as an increase to the corporate income tax, 
changes to environmental policies and a review of the prov-
ince’s energy royalties add additional costs and uncertainty to 
an oil and gas industry already hampered by declining prices.”

that rank as most attractive for investment are Texas, United 
Arab Emirates, Alberta, Qatar, and Kuwait.

But, while Alberta still ranks high globally—primarily on the 
strength of its oil and gas reserves—the survey reveals that per-
ceptions about Alberta are changing.

For example, on the 2015 Policy Perception Index—a com-
prehensive measure of only the extent to which policy deters 
oil and gas investment—Alberta ranked 38th overall (out of all 
126 jurisdictions) compared to 16th in 2014.

-

cies affecting royalty regimes) 39 per cent of survey respon-

and gas investment. Only 14 per cent of those surveyed said 
the same thing in 2014.

“It’s clear that, in Alberta, the recent oil and gas policy chang-
es have helped to form an economic environment fraught with 
uncertainty and risk,” Green said.

The survey report also ranks Canadian provinces—again, 
ignoring proven oil and gas reserves and focusing solely on 
survey responses.

eighth out of 126 jurisdictions worldwide). Manitoba ranks sec-
ond in Canada (and 10th globally), followed by Newfoundland 
and Labrador (26th globally).

Meanwhile, British Columbia—with its vast natural gas re-

serves—improved its score jumping to 50th in the 2015 global 
rankings from 60th spot in 2014, thanks in-part to improved 
perceptions of BC’s policy environment.

“The negative shifts for Alberta may not bode well given that 
its immediate geographic competitors, remain attractive juris-
dictions for investment or are improving,” said Taylor Jackson, 
policy analyst at the Fraser Institute.

On the other end of the spectrum, petroleum executives be-
lieve Quebec is the province that presents the greatest barriers 

119th in the survey.
The full 2015 Global Petroleum Survey and Investor Percep-

tions of Alberta’s Oil and Gas Policy Changes are available at 
www.fraserinstitute.org.

Remember. . .
You can win

$15,000 
this Christmas!

Plus over $5,000 in secondary prizes.  
Turn to page 12 for details on how to win!

Shop
2015

LOCAL
andWIN!

CHRISTMAS GIVEAWAY

Saskatchewan, Manitoba top
provinces in Global Petroleum Survey



Do you have great travel destinations you’d like to promote?
Call 306-435-2445 to fi nd out about advertising in the January issue of Plain and Valley
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It’s time....

TRAVEL

Offering all of your Insurance Needs
 • TRAVEL: Packages and Travel Insurance 
 • INVESTMENTS
 • INSURANCE: Home, Farm, Commercial and Auto

For quotes or rates please call our offi ce anytime:

12:1c

MANOR AGENCIES LTD.
306-448-2219

OUR CHRISTMAS HOURS ARE : 
Dec 24: 9:00 a.m. - Noon
Closed: Dec 25, 26, 27 & 28 
Dec 31: 9:00 a.m. - Noon 
1:00 p.m. - 4:00 p.m.

REGULAR HOURS RESUME: 
Jan 2, 2016: 9:00 a.m. - Noon 
1:00 p.m. - 4:00 p.m.

306-448-2219 
(Manor Offi ce)    

306-452-6400 
(Redvers Offi ce)

On behalf of Management and Staff we want to wish everyone 
a Very Merry Christmas and all the best in 2016!

Come Celebrate New Years with
Prairie Adventure Tours at the 

Casinos of Winnipeg
Dec. 31st & Jan 1st

• Visiting McPhillips Station Casino  
 & Club Regent Casino

• Pickups starting in Moosomin

$150 PER PERSON
DOUBLE OCCUPANCY

Call Karen & Marty - 1-877-420-6764

12:1c

Lorena Squires, a CAA Travel Consultant and Travel Manager for CAA’s Weyburn and Estevan stores, took an AMA Waterways Tulip Time 
Cruise along the Dutch and Belgium waterways. Squires put her photos together into an album, chronicling the days of her cruise. Above are some 
of the pages from her album. 

In the spring of 2015, Lorena Squires, 
CAA Travel Manager from Weyburn and 
Estevan, travelled through the Nether-
lands and Belgium on an AmaWater-
ways Tulip Time River Cruise.

With the cobblestone streets beneath 
her feet, she visited the architectural 
marvels in the city of Ghent, historic 

bridges of Amsterdam, and one of the 
three oldest cities in the Netherlands—
Nijmegen. Belgium is famous for beer 
and chocolates which was evident ev-
erywhere.

Squires has been to several destina-
tions in Europe. Amsterdam was one of 
the few remaining cities on her bucket 

list. Also on that list were the windmills 
of Kinderdijk. In her mind they are the 
iconic emblems of the Netherlands.

Squires chose this river cruise to hon-
or her grandmother’s and now her own 

One of the most memorable parts of 
the trip was the visit to Keukenhof Gar-

“The entire week had been cool with 
intermittent rain and the last day was to 
be spent entirely at the gardens,” said 
Squires. “We were fortunate. The trip 
ended with glorious sunshine on Moth-
er’s Day,” she added.

Tiptoeing through the Tulips

River Cruise 
    on the Danube
July 2016
with AMAWaterways
VISIT: Vilshofen and Passau, 
Germany; Linz, Melk, Krems 
and Vienna, Austria; Bratislava, 
Slovakia; Budapest, Hungary

Pre Cruise: Munich & Prague, 
four tour options

Post Cruise: Budapest, two 
tour options

 Visit the  Estevan CAA Store at 1208 – 4th Ave or 
call 306 637 2187 or 1-800-564-6222

INCLUDED FEATURES:
• 7 nights deluxe cruise   
 accommodation in an 
 outside stateroom - most
 staterooms offer French 
 balconies or revolutionary 
 twin balconies
• Shore excursions in 
 every port

• Complimentary Wi-Fi 
 access on board
• Fine dining with all meals 
 included during your cruise
• Unlimited wines from
 Europe’s great wine regions, 
 beer & soft drinks with every 
 lunch and dinner on board

• Cocktail Reception, Welcome 
 Dinner & Captain’s Gala Dinner
•  Special highlights including 
 lectures, theme dinners,
 cooking demonstration, 
 onboard music performances

12:1c
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GIFT IDEAS & STOCKING STUFFERS...GIFT CERTIFICATES AVAILBLE!

KEYSTONE CRICKETT .22LR     STARTINGT AT $20000 ACCESSORIES           STARTING AT $3000

VARIOUS MODELS
AVAILABLE!

WOLVERINE 
APPAREL

TEAM 
CZ SHOOTING

APPAREL

SWAG & APPAREL     STARTING AT $1500

INTERACTIVE
TARGETS

TRAIL CAMs &
FLASHLIGHTS

VIRDEN, MB   P (204)748-2454   E sales@wolverinesupplies.com... YOUR GO-TO FOR #GUNNYGIFTS!     WOLVERINESUPPLIES.COM

11:1c

BY ROBYN TOCKER
I was not prepared for Mozambique. 
You see the commercials by NGOs, highlighting the 

needs of countries so radically different from your own, 
showing images of poverty, hunger, and need. 

What I saw in Mozambique made the commercials be-
come a reality.

I was given the opportunity to travel to Mozambique 
and Kenya to see what the Canadian Foodgrains Bank 
and their partner groups were doing in the area of Con-
servation Agriculture. 

farming to increase their yield, which includes mulching, 
using manure and crop rotation.

farms and three sand dams. The two other journalists and 
I spoke with farmers, workers from Mennonite Central 
Committee Mozambique and the Christian Council of 
Mozambique about the current condition of the organiza-
tions’ farming projects.

The poverty in Mozambique is inescapable. 
Whether I was in the midst of an urban centre or in a 

rural village visiting a farm, I saw people experiencing 
hunger. 

They lacked adequate access to drinking water. Their 
homes were made from brick and grass and many of the 
people are small in stature. 

Parents could not always afford to send their children 
to school. 

Many readers back in Canada are likely not surprised 
by this knowledge. 

I knew people would be hungry. But I didn’t know the 

There were clusters of huts made of brick with thatched 
roofs. Dogs ran wild, if they could bear the heat long 
enough to leave the shade. 

Women and children took shelter under trees or man-
made shelters consisting of a roof and frame made from 
sticks. There was no store, no proper bathroom and barely 
any vehicles. 

I realized I was no longer in Saskatchewan.
During my time in Mozambique, I noticed that while 

there is poverty in both urban and rural areas, it is differ-
ent. In urban centres, there may have been an abundance 
of goods such as cell phones, but some people still lacked 
the ability to purchase them. There was better access to 
school, but not everyone could afford to send their chil-
dren. Garbage was still everywhere. Dogs still roamed the 
streets. People still went hungry. 

In rural locations, the villagers faced different challeng-
es. The city had markets, but the villages only had what 

-
ble gardens. People could purchase items from other ar-
eas, but it was a farther distance to travel. They lacked the 
apartment complexes and sturdy buildings the city had, 
as well as the air conditioning. Water is the main concern 
in rural areas, especially for the villages’ livestock. Life 
does not look easy, no matter where you live.

However, poverty does not prevent happiness. Joy, 

The adults were explaining the vegetable gardens they 
planted last year, made possible by MCC, when I noticed 
a little boy smiling at me. He would wave and I would 
smile and wave back and then he would look at me with 
pure bliss, like it was Christmas and he had received his 
favourite toy. 

He waved many more times, and whenever I wasn’t 
listening to the translator change the local language to 
Portuguese to English, I would wave back. 

When he laughed, suddenly the heat wasn’t quite as 
unbearable.

The programs in place in Mozambique through MCC 

are making a difference on a local and national level. I 
knew before going on my media tour that MCC, along 
with the Canadian Foodgrains Bank and the Christian 
Council of Mozambique, were having an effect, but I 
didn’t understand the extent.

Farmers who had only produced three cans of maize 
were now bringing in a dozen, thanks to techniques 
learned through conservation agriculture. 

Communities also gained sand dams. Thirty-one dams 
have been constructed in the province of Tete. These dams 
make it possible for villages to have access to water for 
themselves, their livestock and their vegetable gardens. 

Most villages did not have vegetable gardens before 
MCC and CCM became involved in the communities, but 
now some villages had up to 30 gardens. What they could 
not eat, they sold and used the money to purchase items 
such as salt and oil. The money could also be used to send 
children to school. 

I heard many stories from agricultural extentionists—
volunteers who taught CA to villagers—MCC workers, 
and the farmers themselves about how their lives have 
improved because of the aid they received. 

The money needed to put the initiative into action is 
provided by the Canadian Foodgrains Bank, which is 
then passed to its 15 church agencies. The Foodgrains 
Bank receives the funding from donations provided by 
Canadian farmers. These donations are matched by the 
Canadian government four to one. 

The most important thing I learned from my time in 
Mozambique is that donations make the difference. Peo-
ple’s lives are being changed because of the generosity of 
others. 

I would not have learned this if I hadn’t stepped foot 
in Mozambique, and I encourage anyone who has the 
opportunity to travel to places such as Mozambique to 
do it. 

The impact of Foodgrains Bank projects in Mozambique:

Donations from local farmers making a difference

Justina Jairussi, left, and Alberto Bras are Mozambique farmers learn-
ing new techniques with the help of the Canadian Foodgrains Bank.

Robyn Tocker photos
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1-800-880-4533
www.celebrationford.com

306-435-3313 • MOOSOMIN, SK

MONDAY - FRIDAY: 8 A.M. - 5:30 P.M.
SATURDAY: 9 A.M. - 2 P.M.

RYAN THORN: (306) 435-9508 LORNE LANGFORD: (306) 435-6046 TYLER THORN: (306) 435-7808

GUY WALL: 
(306) 435-0215

BRENT WILSON: 
(306) 434-7125

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

Find us on
Facebook

2009 Ford F-150 XTR STOCK# 5T177B

• One Owner
• 4x4
• 135,000 kms

WAS $19,900

$17,999
$166 BI-WEEKLY

2005 GMC Denali STOCK# 5C209A

• 6.0L
• 4WD
• 259,000 kms

WAS $9,900

$6,999
AS TRADED

2014 Ford F-150 FX4 STOCK# 5T011A

• No Charge Warranty 
 to 200,000 kms

WAS $41,900

$36,999
$289 BI-WEEKLY

2011 Chev Equinox LS STOCK# 5T160A

• 33,000 kms
• Remote Start
• AWD

WAS $17,900

$14,999
$121 BI-WEEKLY

2013 Ford Edge Limited STOCK# 5T128A

• AWD
• Nav

WAS $29,900

$26,999
$213 BI-WEEKLY

2012 Ford F-150 XLT STOCK# 4T185A

• 86,000 kms
• 5.0L 
• PST Paid

WAS $14,900

$12,999
$106 BI-WEEKLY

2010 Ford F-150 STOCK# 6T019C

• 5.4L
• 4X4
• Leather

WAS $11,900

$9,999
AS TRADED

2014 Ford Explorer STOCK# 5T189A

• Leather
• PST Paid
• 45,000 kms

WAS $37,900

$32,999
$259 BI-WEEKLY

2015 Ford 
Mustang GT

STOCK# 5C108
Drive The Legend!

5.0L
WAS $51,849

$47,201
$309 BI-WEEKLY

2015 Ford 
Focus SE 

STOCK# 5C178
SE

Backup Camera
WAS $23,914

$21,828
$125 BI-WEEKLY

2015 Ford 
F-150 XLT

STOCK# 5T174
2.7L Eco

4x4 • Sync
WAS $45,849

$41,098
$239 BI-WEEKLY

2015 Ford
Super Crew

STOCK# 5T240
Only 5 LEFT 

In Stock!
STARTING AT 

$53,339
$309 BI-WEEKLY

2015 Ford 
Edge Titanium

STOCK# 5T220
Last One In Stock!

$48,539
$305 BI-WEEKLY

0%
 

FINANCING
0%

 
FINANCING

MORE AWESOME INVENTORY

Santa 
Special

– ON –

2015s

• Local 
 King Ranch

$18,900 $177 
BI-WEEKLY

2010 Ford F-150 STOCK# 5P232A

• 69,000 kms
•  Leather

$31,900 $249 
BI-WEEKLY

2011 Ford F-150 FX4 STOCK# 5T211A

• 42,000 kms
• Auto
• 4x4

$25,900 $205
BI-WEEKLY

2012 Jeep Wrangler STOCK# 5P233B

• No Charge 
 Warranty

$34,900 $275 
BI-WEEKLY

2014 Ford F-150 STOCK# 5T164A

• SEL
• No Charge 
 Warranty

$15,900 $127
BI-WEEKLY

2012 Ford Taurus STOCK# 5P244

• Western 
 Edition
• 6.7L
• 4x4

$44,900 $349
BI-WEEKLY

2014 Ford F-250 STOCK# 6T004A

• Local Car
• PST Paid 
 Trade

$14,900 $119
BI-WEEKLY

2013 Chev Malibu STOCK# 6C008A

• Limited
• AWD
• PST Paid

$34,900 $275 
BI-WEEKLY

2014 Ford Edge STOCK# 5T238A

• XTR
• 5.0L
• Great Color

$26,900 $214
BI-WEEKLY

2012 Ford F-150 STOCK# 6T021A

• Luxury on 
 4 Wheels!

$23,900 $219 
BI-WEEKLY

2007 Lincoln Navigator STOCK# 5P227A

• Call For 
 Details

$24,900 $199
BI-WEEKLY

2013 Ford Focus ST STOCK# 6T030B

• Sport
• Ecoboost
• 29,000 kms

$44,900 $349
BI-WEEKLY

2015 Ford Explorer STOCK# 6T030A

• 12,000 kms
• AWD

$40,900 $319
BI-WEEKLY

2015 Ford Edge STOCK# 5P236

• 84,000 kms
• Leather

$30,900 $245
BI-WEEKLY

2011 Ford F-150 FX4 STOCK# 5T235A

• Lariat
• Ecoboost
• 58,000 kms

$36,900 $288
BI-WEEKLY

2013 Ford F-150 STOCK# 5T221A

• XTR
• 107,000 kms
• 4x4

$21,900 $204
BI-WEEKLY

2010 Ford F-150 XTR STOCK# 5P234

• Auto
• 48,000 kms
• New Tires

$13,900 $113
BI-WEEKLY

2012 Ford Fusion S STOCK# 3C078A

• No Charge 
 Warranty
• XTR

$26,900 $214
BI-WEEKLY

2012 Ford F-150 STOCK# 5T213A

• Low Kms
• Box Cover

$9,900 $99
BI-WEEKLY

2009 GMC Canyon STOCK# 5T203C

• Room For 7
•   New Tires
• 59,000 kms

$15,900 $128 
BI-WEEKLY

2011 Dodge Grand Caravan STOCK# 5T212B

• Limited
• AWD
• Moonroof

$32,900 $258 
BI-WEEKLY

2014 Ford Edge STOCK# 5P218A

• SEL
• AWD
• 65,000 kms

$27,900 $219
BI-WEEKLY

2013 Ford Edge STOCK# 5T206A

• AWD
• PST Paid
• Local Trade

$20,900 $167 
BI-WEEKLY

2013 Chev Equinox LT STOCK# 5T138A

• Luxury 
 Appearance

$39,900 $312
BI-WEEKLY

2014 Ford F-150 FX4 STOCK# 5T137A

• Limited 
• 4WD
• Panoramic  
 Roof

$39,900 $311 
BI-WEEKLY

2014 Ford Explorer  STOCK# 4T105

APPLY 
ONLINE!


